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A Notable Week in the World 


THIs HAS been a notable week. 


PRESIDENT Hoover has issued a proclamation announcing that forty-six 
countries have joined in signing the Kellogg Peace Pact and that it now 
becomes operative. That’s a great step toward world peace. 





PREMIER MacDona cp of Great Britain has announced that England will 
discontinue work on three large cruisers because of the representations 
made to England through the American ambassador that there is a de- 
sire on the part of the American Government to limit armaments. In 
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4 furtherance of this policy, the Premier expects to visit the United States 
| and confer with the President, probably in October. 
a | IMMEDIATELY AFTER President Hoover made his proclamation and read 
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Premier MacDonald's announcement, he ordered that laying of keels for 
three of the battle cruisers provided for in the last naval bill be postponed 
pending the conference with Premier MacDonald. 


ALMosT AT the same time came official announcement that Russia and 
China had agreed to abide by the Kellogg Treaty and that steps were be- 
ing taken to avert war. 


SURELY, THE world is desirous of peace and the thought uppermost in the 
minds of citizens everywhere is to bring about a universal state of good 
will. 


INDUSTRY AND business—men and women who work—those who love 
their homes and their families—all who earnestly desire to live in peace 
and harmony applaud these steps toward world peace. 


It HAs been a great week in the world. 
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Put this Lumber Truck 
to your Own Test— 


More convincing than the testimony of hundreds of | Try the Ottumwa 
mill operators who have standardized on Ottumwas to | for 60 Days, Free— 
to replace their worn out or old type rolling stock—is 
the actual use of this car in your own plant. That is an: Gl tank eel 
the one way to see what it will do for you. aie Wisin 


Replace Your Worn Out Cars sample trucks for a 


with Ottumwa Roller Bearing Lumber Cars and note | trial. If not aye 
the speed-up of movement in yourplant. It takes 50% | 60 days oo —_ 
less power to draw a loaded Ottumwa car than one of | costs you = a ex 
the old type, on level ground. cept return freight. 


Find out what these 


Other Hoist. all sizes, Electric, Steam or Gas—Hoisting Sheaves— 

Ottu Mine _—_s Wood, Steel, or Composite type—Roller Bearing Car 
mw Trucks—Generated Herringbone and Spur Gears—Gear Reduc- 

Products tion Units—Special Machinery and Castings. 
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OTTUMWA IRON WORKS 
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“LAMELLA” 


(PATENTED ) 


pensive construction for auditoriums and warehouses. 


For full information write 


45 WEST 45th STREET, NEW YORK 








Interior, Clover Field Hangar, Santa Monica, Cal. 


Trussless ARCH ROOFS 


Clear Floor Space— No Columns—No Trusses 


Not an inch of waste space under a Lamella constructed roof. 
Clear arched spans up to 150 feet. Unobstructed floors, no columns, 
—no trusses. Built of short length lumber they can be quickly erected 
without the use of cranes or skilled labor. The best and most inex- 


LAMELLA ROOF SYNDICATE, Inc. 


THE TRUSSLESS ROOF Co. LAMELLA TRUSSLESS ROOF CO. 
764 E,. 29th St., Los Angeles, Calif. 801 Kirby Bldg., Houston, Texas 


LAMELLA CONSTRUCTIONS, Inc. MISSOURI LAMELLA ROOF CO. 
801 Norris Bidg., Atlanta, Ga. 904 Bk. of Com. Bldg., St. Louis, Mo. 











The Forty Sixer of Twenty-nine 
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AMERICAN 


LOCOMOTIVE CRANES 








Only four years less than a half century ago Ameri- 
can Hoist & Derrick Company tossed her “hat” in 
the ring with industrial manufacturers. Development 
and progress followed. Engineering genius plus 
skilled workmanship accomplished its purpose in 
fostering American leadership. Today the “ring- 
siders” are even more emphatic in acclaiming Ameri- 
can equipment the pace setters of modern achieve- 
ments. 


American Hoist & Derrick Co. 
67 South Robert*St., St. Paul, Minn. 
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Certifying the Excellence of. Millwork 


OR SEVERAL years members of the California Retail Lum- 
CH bermen’s Association have been furnishing home builders 

with grade certificates guaranteeing the grades and sizes of 
lumber supplied for construction. This certification plan is spons- 
ored by the association itself and therefore each certificate issued by 
a member of the organization carries with it the prestige and re- 
sponsibility of the State association. The plan has proved to be a 
success, receiving the approval of builders and owners in California 
as well as attracting the attention of lumbermen in other States. 
In fact, it is understood that the use of the California certificate 
has been licensed by the association to several organizations outside 
the State. 

The success of the certificate plan by the retail lumbermen of 
California is substantiated by the adoption of a similar plan by the 
Millwork Institute of California. The latter organization will at 
its forthcoming meeting allot the license numbers to its members 
and the plan will become effective among its entire membership. 
The millworkers’ plan includes a registered job certificate that the 
architect may make a part of his specifications. The institute issues 
the licenses only to those millwork concerns whose plants, equip- 
ment and output conform to standards it has fixed. 

While there is nothing essentially new in the matter of guaran- 
teeing the quality of merchandise supplied, guaranties commonly 
have been known and made good to the original beneficiary only. 
Under the California plans, both that of the retail association and 
of the millwork organization, the certificates become something like 
the muniments of title or a part of the abstracts of title, that should 
be transmitted to the successive owners as ownership changes. It 
will readily be inferred that when this method of guaranty has 
been in vogue a number of years the certificates of quality will 
be highly valued, in fact will add to the salability of the properties 
to which they apply. 

Primarily, the certificate plan is designed to protect buyers of 
lumber and millwork. But in the course of time it will add to the 
prestige of the companies issuing the certificates. The fact that 
everything supplied on a job carries a company’s guarantee of qual- 
ity ought to inspire among its personnel pride in its product and 
cause everybody connected with the institution to be jealous of its 
good name. It is conceivable, therefore, that use of the certificates by 
a company will stimulate improvement in its methods, policies and 
products, and that there will be constant rivalry among members 
of the group organization to carry. and supply better and better 
materials and to perform better and better service to the public. 
The entire lumber industry will be interested in watching the work- 
ing out of the California plans. 





Dimension Manufacture—An Economy 


IGURES ARE not available to show the amount of lumber 
CS that is cut into small dimension at the sawmills instead of 

at the plants of consuming industries. It 1s known, how- 
ever, that cutting of this sort already is large and is steadily in- 
creasing. The practice is not especially new to the lumber industry, 
and it has long prevailed in other industries. In view of the sav- 
ings in labor cost and in freight charges on waste material, the 
cost of storage at the point of consumption and in general over- 
head, it appears remarkable that relatively so large a part of the 
lumber consumed is still moved to factory from mill as it comes 
from the saw. 

Though many factories now buy their stock cut approximately to 
finished sizes and though when all angles of the question are con- 
sidered, the practice has proved to be economical and satisfactory, 
the fact remains that all difficulties are not readily overcome. Some 
lumbermen have looked upon dimension manufacture as a quick 
method of enlarging sales and increasing profits, and perhaps with- 
out fully understanding the difficulties involved, they have tried 
it out and, being disappointed, have decided against it. In other 
cases lumbermen have seen and perhaps magnified the difficulties 
and have refused to undertake small dimension manufacture. 

A few years ago the Forest Products Laboratory made an inves- 
tigation and a report on the sizes and quantities of rough cuttings 
required by hardwood consuming industries. The report did not 


show the actual sizes used by the industries investigated, but did 
show the narrower widths and shorter lengths in small width and 
length intervals so.as to reduce the number of sizes to about one 
third those actually used. This would imply, of course, a degree 
of standardization in small dimension sizes that has not yet been 
attained. The report served to show that an extremely large per- 
centage of the lumber bought by consuming industries is cut to 
small sizes. This suggests the opportunities open to the lumber in- 
dustry in the way of cutting at the mill to dimension sizes. 

The practice of cutting to size at the wood-using plant has found 
its major justification in the control it gives the user over his source 
of supply. The same standard mill sizes can be used for all his 
purposes merely by putting them through his own cutting-up plant; 
but while he can save some overhead in this way he still must carry 
much larger stocks of raw material than would be necessary if he 
bought his dimension, as needed, and cut to size at the sawmill. 
The question has many aspects that in some cases are peculiar to 
a given industry, but it is believed that there are opportunities for 
saving for both lumber producer and lumber consumer in the manu- 
facture of small dimension at the sawmill. Various phases of the 
matter of dimension manufacture and use are discussed in an ad- 
dress, published in the AMERICAN LUMBERMAN of last week on pages 
50 and 51, and made by Paul D. Kneeland, before the National 
Committee on Wood Utilization. Mr. Kneeland’s address deserves 
careful reading. 





Urging the Merits of Wood Construction 


T A RECENT meeting of the Tacoma Lumbermen’s Club a 
A committee was appointed to “watch all local private, munici- 
pal and State projects and to see that the merits of wood 
construction are brought to the attention of the builders before 
definite construction plans are made.” This is an example of co- 
operative action that must commend itself to all branches of the 
lumber industry in Tacoma at the same time that it affords a sugges- 
tion for similar action elsewhere. In a community so largely de- 
pendent, as Tacoma is, upon the lumber industry for its prosperity 
it would appear to be to the interest of municipal authorities as well 
as of lumbermen that wood be used wherever it is suitable, for all 
kinds of construction. What is true of Tacoma is equally true of the 
entire State of Washington; the public interests are best served when 
lumber is widely utilized. 

While private construction is included in the sphere of the com- 
mittee’s action, its most effective work undoubtedly can be performed 
in connection with public projects. It commonly happens that the 
structural materials for public projects are chosen directly by or in 
deference to the advice of one or two persons on a committee who 
are thought to possess specia! knowledge or ability to decide such 
matters. This is almost sure to be the case when the committee is 
made up of laymen with only one or two technical men as members. 
It is right and proper, of course, that the committee should avail 
itself of the technical knowledge and judgment of any of its mem- 
bers, but it not infrequently happens that practical considerations 
outweigh those of a technical character in construction projects. 

It is evident that the action of the Tacoma club was inspired by 
a movement to construct a local airport, and the proposal originally 
was to urge the utility of wood for the purpose. There should be no 
difficulty in demonstrating the superiority from a practical viewpoint 
of wood over other materials for airdromes. On the score of original 
cost alone the advantage is all on the side of wood. Even if airplane 
transportation had already attained something of stability, wood 
airdromes should be built because of their low cost and durability. 
But the airplane business is in the early stages of development and 
as a consequence it is advisable on the score of economy to use a ma- 
terial that is not only low in first cost but that lends itself readily 
to changes that are inevitable in an industry growing and develop- 
ing as is the airplane business. 

In this’ connection the fact is to be emphasized that the use of 
wood is to be urged on its merits. This point is emphasized because 
the best interests of the lumber industry are not advanced by put- 
ting wood into uses for which it is not fitted, or by use of a grade 
or species not suitable for the purpose. Investigations already made 
have shown that wood has lost ground in some fields because of sub- 
stitution of grades. Sometimes dissatisfaction has arisen because 
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the grade supplied was not good enough and sometimes because it 
was too good. In the first case failure resulted and in the other the 
cost was too high. 

Undoubtedly, as the operations of the Tacoma committee become 
organized its members will discover numerous opportunities for 
serving their community and the lumber industry as a whole. Par- 
ticularly in the field of municipal and State construction, they will 
have opportunities for urging the use of treated timbers and lum- 
ber. There can be no doubt that wood has been forced out of the 
highway field, for example, by other materials on the score of dur- 
ability alone. If the cheapness and durability as well as adaptabil- 
ity of treated wood for highway bridges had been stressed as they 
might have been the industry would today have a much larger 
market than it has in that field. In fact, the more consideration the 
matter of intelligent lumber exploitation is given the greater the 
opportunities it will be bound to offer. 





Building Lumber Markets—Hog Houses 


WING to the prolificacy and short gestation period of swine, 
(©) the hog offers the quickest means of converting corn into 

cash via the livestock route. A single brood sow will repro- 
duce herself twelve-fold in a year, that is, at the rate of once a 
month; and in a few months additional will be ready for market 
herself. Ton litters produced in 180 days are no longer unusual; 
in fact among the better type of hog raisers they have become 
quite common. 

For many years the opinion prevailed that the hog was an un- 
clean animal; in fact, the laws of sanitation were quite generally 
ignored where hog raising was ‘carried on. As a consequence, 
periodical outbreaks of cholera were to be expected and the chief 
remedy was a suspension of swine breeding for a period. In the 
course of time, however, the value of sanitation began to be real- 


ized and the virtues of inoculation were recognized. Now it is 
practicable for the careful husbandman to keep his herd of swine 
free from disease. Nevertheless, the rate of “infant mortality” 
among swine is still high, and as a consequence relatively few 
litters are maintained at their full original quota to maturity. 
Losses of pigs cut the profits of swine raising, sometimes to the 
point of discouragement, and most of them are avoidable. 

Practically every step of improvement in swine raising has in 
some of its aspects been related to housing. The main hog house 
has been so designed as to admit sunshine freely and to permit the 
direct rays to fall upon the brood sow in her pen at about the 
time of farrowing. The health giving and purifying powers of the 
sun’s rays are made effective for health in the hog house as they 
are in the farm house. The principles of sanitation are made 
effective also in the colony house, which is in effect the private 
and detached home of the mother hog and her progeny. Being con- 
structed of wood, and therefore light in weight, it is readily 
portable; it can be washed and renovated, so that under the 
newer practice the brood sow and her litter can be given a healthy 
start under conditions that practically preclude infection. 

In view of the part that housing plays in making hog raising 
profitable, and in view of the contribution to community prosperity 
that profitable hog raising makes, there are few ways in which 
the lumberman can help himself, help his farmer friends and help 
his community as he can help them in promoting sanitary hog 
house construction. The program: for proper hog house construction 
should be so comprehensive as to include the entire community, 
because the single unsanitary pig sty is a menace to all the herds 
of the community. While it is true that each individual hog raiser 
who adopts sanitary measures will find profit in so doing, it is 
equally true that the adoption of similar measures by his neigh- 
bors will help him as well as them. In every corn raising com- 
munity the lumberman should lead in a movement for sanitary 
hog house construction and for approved methods of hog raising. 











Lumber for Terminal Project 


CINCINNATI, Onto, July 24.—Estimates of 
lumber to be used in the new $44,000,000 union 
passenger terminal project were given out this 
week by Chief Engineer Henry M. Waite to 
the AMERICAN LUMBERMAN representative. 

It was explained, however, that very little 
of this lumber would be purchased before the 
expiration of ninety days and probably not 
within the next six months, as the demand 
would not be available prior to the completion 
of the filling in of the Millcreek reservation 
in which some 9,000,000 cubic yards of earth 
will have to be dumped to make a foundation 
for the yards and tracks. 

The following are the estimates: 

Bridge ties and timbers... .2,800,000 feet, b. m. 
AE re er 700,000 feet, b. m. 
Timber for concrete forms.2,000,000 feet, b. m. 
CS ee eee 22,000 
Ce GOD cweevctepoceruees 91,700 
Pe GE StaVebcaawe canes 1,300,000 feet, b. m. 

The contract for the excavation of Flat 
Top Hill which will furnish the filling neces- 
sary for the terminal and yards foundations 
will be let about July 29 and it is understood 
that a quantity of sheathing and timbers may 
be needed in this work. How much will be 
needed will depend upon whether the hill is 
to be reduced by steam shovel excavation or 
by hydraulic power. 


No Relation to Panama Project 


In its issue of July 13, the AMERICAN LuM- 
BERMAN reprinted a news story from Iron 
River, Mich., under the heading “Aviator, Sol- 
dier of Fortune,” in which it was stated that a 
young lumberman of Oshkosh, Wis., had been 
deeded 10,000 acres of timberlands in Panama 
and through the efforts of his father had in- 
terested the Weis-Patterson Lumber Co., of 
Pensacola, Fla., in helping to finance the oper- 
ation in that country. The AMERICAN LuM- 
BERMAN now is advised by G. V. Patterson, of 
the Weis-Patterson Lumber Co., that there is 
no foundation whatever for this story, insofar 
as his company is concerned, and that it has no 
connection with such a project. 


As stated in a previous issue of the AMERI- 
CAN LUMBERMAN, the Weis-Patterson company 
has concluded plans for the production of ma- 
hogany lumber and other tropical varieties 
from logs originating in Central American 
countries, but this arrangement is in no way 
connected with the project referred to in this 
newspaper story. 

The Weis-Patterson Lumber Co. advises it 
is operating in Panama to some extent, but in 
timber properties acquired from the Govern- 
ment in regular legal process and on title 
rights acquired from citizens of Panama. 





News From Houston 


[Special telegram to AMERICAN LUMBERMAN] 

Houston, TEx., July 24——Two dry kilns, a 
drying shed and 250,000 feet of lumber were 
destroyed by fire at the J. S. Hunt Lumber 
Co. mills at Willis, near Conroe, late Monday. 
The loss is estimated at $25,000. All told, there 
has been a recession in buying during July. 
The trade expects pine orders to begin in- 
creasing in August. Export business is good, 
and yard stock fair. Hardwoods are moving 
very slowly. 


Progress in Marking Program 


St. Louis, Mo., July 24—C. C. Sheppard, 
president of the Louisiana-Central Lumber 
Co., Shreveport, La., and chairman of the 
advertising committee of the Southern Pine 
Association, was a guest of the Mississippi 
Valley Lumber Institute at its meeting at the 
Missouri Athletic Association last week. Mr. 
Sheppard made a short talk, in which he 
pledged the Southern Pine Association to a 
whole-hearted support of the grade-marking 
and trade-marking program of the institute. 
He also announced that the association in- 
tended to start a local advertising campaign 
as soon as members of the institute express 
their readiness for it. 

A. C. Gauen, chairman of the institute, re- 
ported that all members of that organization 
are now grade-marking and “S. P. A.” trade- 
marking all southern pine lumber before it 
leaves their yards. The marking is being done 
under the supervision of official inspectors of 
the Southern Pine Association. 
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THE TOTAL value of exports from this coun- 
try during 1928 was $5,129,000,000. 





Orders 7 Percent Below Output 


[Special telegram to AMERICAN LuMBERMAN] 


Wasuincton, D. C., July 25.—Five hundred and fifty-four softwood mills of eight asso- 
ciations for the week ended July 20 reported to the National Lumber Manufacturers’ Associa- 
tion production aggregating 356,584,000 feet, shipments, 346,892,000 feet, and orders, 331,819,000 
feet. The week’s figures for production, shipments and orders follow: 

















No. of : 

Softwoods— Mills Production Shipments Orders 
Southern Pine Association..........ceeeeeeeeee 150 68,369,000 65,541,000 61,446,000 
West Coast Lumbermen’s Association......... 210 187,581,000 192,455,000 177,157,000 
Western Pine Manufacturers’ Association...... 38 43,080,000 36,627,000 34,651,000 
California White & Sugar Pine Mfrs.’ Assn.... 21 26,742,000 20,802,000 23,665,000 
Northern Pine Manufacturers’ Association..... ee 10,332,000 9,915,000 15,095,000 
Northern Hemlock & Hardwood Mfrs.’ Assn... 27 3,882,000 5,815,000 3,184,000 
North Carolina Pine Association.........+....- 85 8,762,000 9,117,000 9,820,000 
California Redwood Association...........++.- 14 7,836,000 6,620,000 6,801,000 

Totalm, S2TtWOOGS 2 .cccccccccscccvccsccove 554 356,584,000 346,892,000 331,819,000 

Hardwoods— 

Hardwood Manufacturers’ Institute.............. 204 41,231,000 37,293,000 38,432,000 
Northern Hemlock & Hardwood Mfrs.’ Assn..... 27 8,566,000 5,551,000 5,896,000 
Totale, hardwoods ..........- etaneeenres we » 281 49,797,000 42,844,000 44,328,000 





AMERICAN LUMBERMAN 


July 27, 1929 








bs get Nor tate a mf 


Fine Philosophy of Aged Lumberman 


I read several lumber journals, and when 
I see an alluring ad re lumber, I write for 
further information. At this point let me say, 
I have no rating in the “Red Book,” “Blue 
Book,” ‘“Dun’'s,” “Bradstreet,” or any other 
“agency,” so don’t waste any time looking 
me up. But if you should favor me with your 
prices and other information, and I should 
see a chance to turn a few honest dollars by 
handling a carload or more of your well ad- 
vertised stock, I would have no difficulty in 
meeting any terms you saw fit to impose re- 
garding payment. Iam a rather elderly youth, 
just turned 87, “going on 88,” and have eaten 
and breathed sawdust for 63 of those years. 
I have always had a preference for the best 
kinds of lumber. Would rather sell a man 
a nice lot of stock at a dollar per thousand 
profit, then a “bum” lot at $2 profit. I know 
some people who are just the other way, and 
they have a “helovalot” more money than I 
have. But I have outlived many of them and 
may outlive many more, and when I go lI will 
take as much with me as any of them. 

I have long done a strictly cash business. 
Went “bust” selling on credit. Then made 
good for years selling for cash. In time grew 
old, needed help—took a partner, got a CROOK 
—disaster. 
while the creok rests in a suicide’s grave. I 
have bought many hundreds of carloads of all 
kinds of wood products from all sections, 
usually for cash “draft with lading—payable 
on arrival of car,” and I never got “stung” 
but once by a shipment that was seriously 
off-grade or short measure, so I give the saw- 
mill fraternity the credit of being “up to 
grade” for honesty and then some. At present 
the lumber trade here may honestly be termed 
“rotten.” When it will improve only the Good 
Lord knows and He is not “broadcasting” any 
information on the subject. 

If you see fit to give me any information 
regarding your prices, I will make proper use 
of it—INquiry No. 2,336. 


[Above letter was received by the sales man- 
ager of a large southern pine manufacturer 
whose advertisement appears regularly in the 
AMERICAN LUMBERMAN. In sending to this 
paper a copy of the letter, this sales manager 
said: “Here is a copy of a letter received this 
week that is the finest philosophy I have read 
in ages.”—Ebp1Tor. ] 


Uses of Cottonwood and Box Elder 


Can you give me any information as to the 
uses and markets for box elder and cotton- 
wood? I understand that box elder is used 
for excelsior. Perhaps it might make good 
material for boxes.—INqQurirRy No. 2,334. 


[This inquiry comes from Illinois. The in- 
quirer states that he has about 150 each of 
cottonwood and box elder trees 24 inches or 
more in diameter. They are in eastern 
Nebraska and he wishes to dispose of them. 

Box elder has a rather wide range, but it 
does not enter largely into lumber manufac- 
ture under its own name. It is one of the 
maples and is more familiar as a shade tree 
than as a source of lumber. The wood is light, 
soft, close-grained, not strong, creamy white 
in color with thick sapwood not readily dis- 
tinguished from the heartwood. It has been 
made into cheap furniture and sometimes has 
been used for interior finish in houses, for 
woodenware, cooperage and for pulp. Its pulp- 
ing properties in some respects resemble those 
of maple and aspen. No record of its manu- 
facture into excelsior is available. 

There are several species of cottonwood, but 
they resemble one another sufficiently to pass 
for one wood in many uses. A guess would 
be that the inquirer’s trees are Populus del- 
toides, a species of wide range. More of this 
wood is used for boxes and crates than for any 
other reported use. Excelsior ranks next, 
though only about one-fourth as much is re- 
ported for this use as for boxes and crates. 


But I am going yet, enjoying life . 


Cottonwood has interwoven fibers and is said 
to be not easily dried, tending to. warp in the 
process. The wood is light, soft, even grained 
and is easily worked. Its interlaced fibers 
make it wear well, this quality doubtless ex- 
plaining its reported use for wagon beds. The 
name and address of the inquirer will be sup- 
plied on request—INourry No. 2,334. 


Asks About Credit Bureaus 


As our local merchants are organizing a 
credit bureau, I should like to secure some 
information concerning organization of such 
bureaus; especially copies of any newspaper 
advertisements that have been published in 
connection with same. We shall appreciate re- 
ceiving names and addresses of credit asso- 
ciations, both wholesale and retail.—INQuIRY 
No. 2,339. 


[This inquiry comes from a fuel company 
situated in a small city in one of the central 
States. The inquirer has been given the names 
of a number of lumbermen’s credit bureaus, 
with information regarding their plans of or- 
ganization, programs etc. which it was thought 
might prove helpful to those interested in 
forming the proposed organization. The AMER- 
ICAN LUMBERMAN will be glad to receive, and 
to forward to the above inquirer, any samples 


Display Racks for House Plans 


A good many years ago the writer bought 
from someone through the AMERICAN LuM- 
BERMAN an arrangement which hung on the 
wall, and had large, say 14x20, metal leaf 
effect containers, which could be turned like 
the leaves of a book and showed elevations 
and floor plans of houses. With this came 
the material list, including everything, so 
that the approximate cost was easy to arrive 
at. 

These leaf-like containers were such that 
the house cards could be removed at any time 
and others supplied. 

People are getting all over-worked with 
this book business, and I believe that if I 
had one of those large metal racks, as above 
mentioned, to hang on the wall and turn these 
elevations to a customer, comfortably seated, 
it would be well received. 

This leaf has got to be large enough so 
that an idea of the elevation can be firmly 
impressed at some little distance, and I be- 
lieve it was larger than 14x20 inches. Any- 
way, will you kindly through your good of- 
fice, send this inquiry on its way?—INQUIRY 
No. 2,338. 


[This inquiry is made by a Kentucky lum- 
berman. It is believed that the service referred 
to was supplied by a concern that no longer is 
in existence. Similar leaves are made or sup- 





of newspaper advertisements 
credit bureaus.—EbrTor.] 


Receipts of the Chicago postoffice for the 
month of May were $5,462,760, 
$227,897, or 4.35 percent over the same month 


of 1928. 


published by 
concerns. 


an increase cf 


plied by at least one and perhaps other specialty 
What this inquirer evidently wants 
is the service complete, including not only the 
leaves themselves, but the house plan prints, 
material lists etc., as well as additional plans 
etc..as they are needed. The name of the in- 


quirer will be furnished on request—EnpiTor.] 
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The St. Paul Boom Co. has 
been enjoined from turning any 
mere logs over the falls until 
the sluice is built, it being 
found that the pounding of the 
logs in their plunge over the 
cataract was destroying the ex- 
pensive government works for 
the protection of the falls, 
large pieces having already 
been knocked off. 

** * 

Lavell, the Saginaw riverman 

in the employ of the Au Sable 


Boom company, went ashore}: 


from a raft 80 rods distant 
from the dock on a small ce- 
dar log about seven inches in 
diameter and twelve feet long, 
using a pike-pole as a paddle, 
dipping first one and then the 
other, without getting a bath. 
*- = *# 

The Au Sable News emits the 
following growl anent the boom 
troubles at that place: “The 
tug Anna Moiles left the river 
Thursday evening with a raft 
of short logs and 46 cribs of 
long timber bound for Tawas 
Bay, distant 20 miles. She ar- 
rived at her destination Sunday 
morning with her tow, 60 hours 
in passage. Twice was her cap- 
tain compelled to anchor his 
tow and run to Tawas for fuel. 


The idea of keeping rafts out 





of the way of the boom com- 

nany with a single tug of the 

Moiles’ power is absurd. On 

top of this, to growl because 

logs are not made up into rafts 

faster is sheer imbecility.” 
** * 

The tug Rumage towed a 
raft of Rifle River logs up the 
river on the 8th which her cap- 
tain said was the largest lake 
raft that he had ever known 
of being towed up to Saginaw. 
It contained 4,000 pieces. 

*_* * 

The Wausau Lumbering Co.’s 
mill on the mouth of Stinchfield 
creek has proved very success- 
ful, both as to the quality of its 
work and the profits to be de- 
rived therefrom. The company 
has lately put in a shingle mill 
with a capacity of 75,000 daily 
which is now in active opera- 
tion. It is also arranging for 
a lath and picket mill which will 
soon be ready. The mill is cut- 
ting 75,000 feet of lumber a 


day and has stock enough 
ahead to last the entire season. 
* * * 


The revival in the Canadian 
lumber trade recently noticed 
proved to be only a temporary 
spasm and the market is again 
flat without much hope of im- 
provement. 





A fire at Seattle, W. T., on 
the 26th, destroyed the saw- 
mill of J. M. Coleman, with the 
lumber on the dock. The dock 
was also greatly damaged, the 
entire loss amounting to about 
$25,000. The fire spread over 
a large portion of the city de- 
stroying about $100,000 worth 
of property. 

** * 

A correspondent writes from 
Mobile, Ala., that the mills 
there have all they can do, and 
vessels are plenty. There is no 
fear of yellow fever. 

** * 

The Kirby-Carpenter Co. is 
building an immense dock at 
its new mill in Menominee, 90x 
350 feet. 

o . * 

The Marinette Iron Works 
will add 60 feet in length to 
the shops and are now putting 
in a new boiler. During the 
past week the following steam 
feed orders have been re- 
ceived: Pack, Woods & Co., 
Oscoda, Mich.; A. G. Butler, 
Frankfort, Mich.; John G. 
Gram, Au Sable, Mich.; Frank 
W. Gilchrist, Alpena, Mich. 
The company has also received 
orders for two gangs and two 
circular machines from the 
Kirby-Carpenter Co., of Me- 
nominee, for its new mill, 








nN 


ad 
bo 


a ee ee eee ee ee OP 





29 


ht 
M - 
he 
af 
Ke 
ns 
ne 


ve 


at 
ne 


th 


ve 
36 


30 
ly 
e- 
y~- 
f- 
LY 


n- 


1S 
)- 


ts 
1€ 
Ss, 
1S 
1- 





- (ar Dn oO SS fe 


ee ed 


“ws or 


im we eS om 


_—. 


July 27, 1929 


AMERICAN LUMBERMAN 383 











Southern Pine Trade Slow; Prospects Improving 


Bookings of southern pine mills during the week ended 
July 20 were 10 percent below the production, and ship- 
ments were 4 percent below it, so that there was a further 
increase in stocks and a decrease in files of unfilled orders. 
There have been further reports of curtailment, especially 
by the smaller plants. The mills on the east side of the 
river, which meet strong competition from the Southeast, 
are said to be more conciliatory on prices, but west side 
mills are getting a fair volume of orders from the South- 
west and the grain States and are maintaining their lists. 
In general, however, the mills are inclined to sit tight until 
fall demand starts up, as they see every indication that 
they will benefit by the increase of wheat prices, and that 
they will enjoy a good trade. The yards are inclined to 
hold back orders as long as possible. It is believed that 
as trade expands, quotations will quickly recover their 
strength, as boards and dimension are considered bargains 
at current price levels. 


Coast Shipments Exceed Cut; Orders. Fall Below 


West Coast production during the week ended July 20 
amounted to 75 percent of capacity, compared with 70 per- 
cent the preceding week, and bookings fell below it 5.5 
percent. Last week’s cut was about 10 percent above the 
average for the year to date. Shipments exceeded the cut 
by 2.60 percent, so that there has been no accumulation 
of stocks, while files of unfilled orders appear to be well 
maintained, those of 139 mills on July 13 making 51 per- 
cent of their stocks. 

Reports of the 209 mills reporting on distribution indi- 
cated a large gain in rail business, from 35 percent the 
preceding week to 42 percent the week ended July 20, 
while domestic cargo proportion declined from 35 to 32 
percent, and foreign from 23 to 16 percent, and local busi- 
ness increased from 7 to 10 percent. The latest report 
available on domestic cargo business, that for the week 
ended July 6, showed that 109 mills sold about twenty- 
eight million feet to the Atlantic coast and about seventeen 
million feet to California. The report on waterborne ship- 
ments during the first six months of 1929 gave Atlantic 
coast shipments as 7.7 percent less and California ship- 
ments 2.3 percent less than for the same period of last year, 
while there was a gain of 7.3 percent in overseas trade, a 
decline in Japanese takings being more than offset by in- 
creases in sales to China, Australia and South America. 

Prices made minor fluctuations, but the report for the 
week ended July 22 shows that general levels are steady. 


Carolina Pine and Roofers Sluggish; Prices Weak 


Business in North Carolina pine has continued slow, 
identical mills reporting that in the 9 weeks ended July 13 
they sold 25 percent less than in the same period of last 
year. An encouraging fact is that there has not been a 
very heavy accumulation of stock, total. reports for the first 
28 weeks of the year showing that 96 percent of the output 
had been shipped. Though shipments have exceeded book- 
ings and files of unfilled orders have declined, 95 mills re- 
ported on July 13 that they had unfilled orders equivalent 
to 25 days’ production. The production of the identical 
mills during the 9 weeks period was 11 percent less than 
in the corresponding period of 1928, and it is understood 
that there will be further curtailment, many of the smaller 
mills having closed down, and a number of the larger mills 
having decided on drastic curtailment, because of unsatis- 
factory prices. Box trade has been showing a little im- 
provement recently, but retail yards are taking only a very 


Lumber Statistics Appear on Pages 50 and 51; 


moderate number of badly mixed cars. On straight cars, 
concessions have been available but have not stimulated 
buying. The sales report for the 2 weeks ended July 15 
contains no serious variations from the averages for June, 
and to offset declines there have been a good number of 
advances, but apparently the trend was downward. 

Georgia air dried roofers are moving in only fair volume 
at present low prices. The prevailing quotation is $17 
f. o. ‘b. Georgia main line for the 6-inch, with occasional 
concessions of 50 cents being made. A good many of the 
shipments of the leading mills are on old orders, and the 
average realization on 6-inch between July 1 and 15 was 
$18.60, compared with a June average of $18.95. A num- 
ber of mills are already down, and a large proportion of 
the operators are planning heavy curtailment. 


Northern Pine and Hemlock Maintain Strong Position 


Average per mill per week production of northern pine 
during the first 29 weeks of 1929 was 766,000 feet, compared 
with an average of 956,000 feet for the same period of 1928, 
this year’s average being 20 percent less. Average book- 
ings this year amounted to 893,000 feet, compared with 
989,000 feet for 29 weeks of last year, the decline being 
about 10 percent. Total orders for the 29 weeks of this 
year exceeded the output by 17 percent, and shipments 
exceeded it by 24 percent, so that while stocks on July 13 
were low, unfilled orders covered only 16-percent of the 
amount on hand. Prospects for fall trade are considered 
unusually good, as higher wheat prices are going to stimu- 
late farm and small-town buying in the Northwest grain 
States, but harvest activities appear to have caused some 
dullness in the current demand. In the East, yard trade 
is slow, as it usually is during the vacation season. In 
both sections, demand for low grade material for box 
making and industrial uses is quite active. 

Northern hemlock output in the week ended July 13 
averaged higher than at any previous time this year, and 
shipments were also heavy, but average bookings ran 
behind. Bookings in the first 29 weeks of this year 
amounted to 90 percent of the cut, compared with 84 per- 
cent for the same period last year. The mills have been 
selling less lumber than they did last year, but there has 
been a heavier reduction in their output. This year’s ship- 
ments also took a heavier percentage of the production, so 
that stocks are lower. The unfilled orders on July 13 
amounted to 22 days’ average production. 

Domestic Hardwood Users Increasing Their Purchases 

Neither northern nor southern hardwood group did as 
well in the first 28 weeks of this year as in the correspond- 
ing period of last year, the northern selling 69 percent of 
this year’s cut compared with 76 percent last year, and the 
southern, 109 percent this year compared with 112 percent 
last year. Identical southern mills show no increase in 
their production for the 9 weeks ended July 13, but iden- 
tical northern mills cut 23 percent more than they did last 
year. The automotive industry has begun to buy hard- 
wood for use on new models, and the fall outlook is con- 
sidered good, especially as higher wheat prices will create 
more farm business. Furniture plants received good orders 
from their shows, at which models in some of the northern 
and Appalachian wogds were favorably received. Flooring 
and millwork plants report some improvement in business, 
though it is hardly satisfactory. They look for active fall 
trade and are inclined to increase their purchases of raw 
material. As usual during the vacation season, foreign 
trade is slow. 


Market Prices and Reports on Pages 73 to 78 
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West Coast Lumbering Activities 


Issues Booklet on Redwoods 


San Francisco, Cauir., July 20.—Dedicated 
to visitors to the company’s plants and other 
operations, and for the purpose of giving them 
accurate and concise information regarding 
some of the phases of the redwood industry, an 
attractive and profusely illustrated booklet has 
recently been issued by the Pacific Lumber Co. 

Numbered among the illustrations are pic- 
tures of some of the fine buildings at Scotia, 
constructed entirely of redwood. These include 
the First National Bank of Scotia, the Scotia 
Hospital, the Scotia Hotel and the theater. 

One illustration that will catch the eye of 
everyone who sees the booklet is that of a red- 
wood log 40 feet long and 144 inches in di- 
ameter. It contains 39,216 board feet. 

There are also pictures of redwood forest 
scenes and of a grove of second growth red- 
wood 50 years old. Particularly interesting are 
the picture and the description of the refores- 
tation nursery, and details of the methods used 
in reforestation work. One page of the book- 
let is devoted to the various commercial uses 
of redwood. 


Building New Logging Town 

Reppinc, Cauir., July 20.—The McCloud 
River Lumber Co. is building a new logging 
town in the western part of Modoc County. 
It is located in the Whitehorse timber it 
bought from the Red River ITumber ‘Co. 
Three hundred men are employed in the camp 
now, and the company is building twenty new 
houses of a permanent type. Adjacent to 
Whitehorse the company has 1,500,000,000 feet 
which will be logged off Whitehorse and which 
it is said will keep 175 men emploved perma- 
nently. The crew at Whitehorse is cutting 
heavily and the logs will be shipped to the 
sawmills at McCloud. 


Seed Cones for Reforestation 


SoutH Benp, WaAsH., July 20.—Prices rang- 
ing from $1.50 to $5.50 a sack delivered to 
branch buying places for hemlock, pine, fir 
and spruce cones from Olympic Peninsula for- 
ests for seed purposes will be paid by the 
Lone-Bell Lumber Co. The cones ripen Aug. 
1. James D. L. Drake, of the Long-Bell Lum- 
ber Co., is surveying the district to determine 
the quality of the seed cones which will be 
used for reforestation. 


Financiers Visit Lumber Plant 


BELLINGHAM, WASH., July 20.—A party of 
Seattle and Bellingham bankers, comprising 
quite a large and representative group of finan- 
cial interests of the two cities, will visit the 
Bloedel Donovan Lumber Mills here today. 

A year ago almost the same group visited 
the logging operations of Bloedel Donovan 
Lumber Mills on the Olympic Peninsula, and 
saw how the timber was felled and bucked and 
made into the ocean-going rafts to be towed 
down here for manufacture in the company 
mills. This year the Seattle financiers will see 
how the logs are transformed into lumber and 
further refined into the many wood products 
of the Bloedel Donovan plant. 

The .party will include the following: E. W. 
Andrews, of the Bank for Savings; C. R. 
Shaw, Federal Reserve Bank; Andrew Price, 
of Marine Bancorporation; F. H. Brownell, 
Seattle National Bank; J. T. McVay and A. R. 
Munger, of Metropolitan National Bank; Cas- 
par W. Clarke, of the Peoples Bank & Trust 
Co.; J. A. Swalwell and C. H. Dodd, of the 
Dexter Horton National Bank; A. R. Truax, 
First National Bank; G. L. Wakeman, of the 
Bank of California; William Calvert and 
George Greenwood, of the Pacific National 


Bank; and William A. Brown and George 
am) of George H. Burr, Conrad & Broom 
(Inc. 

In addition to the above Seattle financiers the 
party will include the following from Belling- 
ham: E. B. Deming, of the Pacific American 
Co.; E. W. Purdy of the First National Bank; 
Harry Paige, of the Northwestern National 
Bank; Dan Campbell, of the Puget Sound & 
Astoria Packing Co.; J. H. Bloedel, J. J. 
Donovan, J. N. Donovan, Stewart Matthews, 
John McMahon and E. E. Frost, of the Bloedel 
Donovan Lumber Mills. 

Lunch will be served at the Hotel Leopold 
in this city, and the party will go to Mt. Baker 
Lodge, about a mile up in the clouds on the 
sides of famous Mt. Baker, for dinner and will 
spend the night on the mountain. 


Elevated to Presidency 

WINcHEsTER, IDAHO, July 20.—At the re- 
cent annual meeting of the Craig Mountain 
Lumber Co., large manufacturer of Pondosa 
pine at this city, W. C. Geddes was elected 
president and general manager. Mr. Geddes 
was formerly vice president and general man- 
ager, but owing to the 
death of the former 
president, the late E. 
H. Van Ostrand, of 
Coeur d’Alene, Mr. 
Geddes succeeds him 
as president. 

D. C. Van Ostrand, 
Amasa, Mich, was 





W. C. GEDDES, 
Winchester, Idaho; 
Elected President of 
Company 





elected vice president; 
Judson G. Rosebush, of 
Appleton, Wis. re- 
mains as treasurer, 
and Miss T. Censky 
was re-elected secretary 
and assistant treasurer. 

At the same time W. C. Geddes was elected 
president of the Bank of Winchester to fill a 
vacancy caused by the death of E. H. Van Os- 
trand. 

Judson G. Rosebush, of Appleton, Wis., was 
elected president of the Craig Mountain Rail- 
way Co., succeeding the late E. H. Van Os- 
trand. W. C. Geddes is vice president and gen- 
eral manager of the railroad company. 

The Craig Mountain Lumber Co. has long 
been a recognized factor in the manufacture of 
Pondosa pine, operating large and modern saw- 
mill plants, and owning extensive areas of very 
fine timber. For years it has enjoyed an envi- 
able reputation in the trade for the quality of 
its products, and the treatment accorded its cus- 
tomers. The company has long been a member 
of the Western Pine Manufacturers’ Associa- 
tion, and both President Geddes and the late 
President E. H. Van Ostrand were always lead- 
ers in the association’s activities. 


To Make Processed Shingles 


Tacoma, WAsH., July 20.—To manufacture 
processed cedar shingles for a large market on 
the Pacific coast the Tacoma Cedar Rock 
Shingle Corporation has established a plant at 
2928 South M Street. One of the first orders 
came from the Long-Bell Lmber Co., of Long- 
view, which ordered a carload. Thirty men 
will be employed for the present. Officers of 
the company are: H. F. Wright, president; 
J. E. Berkheimer, vice president; and Charles 


’ Hed, sales manager. 





Subsidy for Australian Carriers 


PoRTLAND, OrE., July 20.—According to re- 
ports here the H. R. McMillan Export Co., 
through the subsidiary organization, Australia- 
British Columbia Shipping Co., has secured a 
government subsidy of $92,400 a year for a 
lumber service to Australia from British Co- 
lumbia ports. The subsidy calls for monthly 
sailings and extends over a period of three 
years. It is understood the service will begin 
in September and will be provided by means 
of tonnage now under time charter to the 
Canadian Transport Co. (Ltd.), the main 
shipping subsidiary of the McMillan interests. 
The Canadian Transport Co. has twenty-five 
ships under charter, Danish and British. Under 
the subsidy the line will carry only Canadian 
lumber. The subsidy is said to be granted 
to counteract advantages United States ship- 
pers might enjoy through the mail subsidies 
given American ships in the Australian service. 

What effect this subsidy will have on ship- 
ments from ports on the American side of the 
line remains to be seen. For various reasons 
lumber shipments from the Pacific Northwest 
to Australia have been rather light for some 
time. The most recent reason for light lum- 
ber shipments has been found in strikes in 
Australia. 


Hardwood for Grays Harbor 


ABERDEEN, WAsH., July 20.—Grays Harbor 
will shortly receive two shipments of hard- 
wood, one lot of 300,000 feet coming on the 
Japanese steamer Clyde Maru from Yoko- 
hama this month. The other will come from 
the Philippines. The hardwood will be con- 
verted into veneer and other products. 


Announces Extensive Campaign 


MARSHFIELD, OreE., July 20.—Officers of the 
Port Orford Cedar Products Co. announce 
plans for an extensive advertising campaign 
to educate lumber buyers and users of the 
United States on the distinctive qualities and 
many uses for Oregon’s specialty wood, Port 
Orford cedar. Among the uses which will be 
promoted by this campaign are fine interior 
finish, plywood, battery separators and the 
lower grades for industrial and railroad con- 
struction. 

The Botsford-Constantine Co., Pacific coast 
advertising agent, has been retained to direct 
the advertising campaign. 


The Evolution of the “Slip-Tongue” 


San Francisco, CAuir., July 20.—There has 
been the glitter of romance, even in the man- 
wince end of logging equipment, accord- 
ing to J. P. Webb, of the Reading Iron Works, 
in an interview with J. H. Howell; “Cater- 
pillar” logging engineer. Mr. Webb stopped 
off at the “Caterpillar” factory to talk over 
his latest ideas for new models to meet log- 
gers’ demands for something better. 

For over twenty years, this concern has been 
building high wheels for loggers all over the 
world. During the World War its slip-tongue 
wheels were used by the Government in 
France. 

Beginning from the days of the slow plod- 
ding oxen, this concern was a pioneer in the 
development of the slip-tongue wheel. Grad- 
ually, as this wheeling method became recog- 
nized and more widely adopted, the first crude- 
ly-made wooden wheels evolved by various 
stages to the present steel-arched Timken- 
mounted “Caterpillar”-drawn wheel of today. 

As “Caterpillar” tractors rapidly replaced ani- 
mal power in the woods the Reading Iron 
Works was alert to this transition and as rap- 
idly designed equipment to withstand the 
greater production and speed of “Caterpillars.” 
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The fact that so many of the western pine 
loggers, particularly, are equipping their trac- 
tors with these Reading wheels seems to bear 
out the facts of their economy of- operation. 

Mr. Webb mentioned that they were now 
designing an entirely new type of all-steel wheel. 
This is planned to be used with a “Caterpillar” 
Sixty. 
that he was alert to the need of such an all- 
steel wheel in the southern pine regions, and 
he is planning to construct at once, such wheels 
for a “Caterpillar” Thirty. ‘There is no doubt 
in my mind,” said Mr. Webb, “but. such a 
unit as these new Thirty wheels and a ‘Cater- 
pillar’ tractor, should do even more for the 
southern logger than has already been done 
here on the coast with ‘Cats’ and any type of 
wheeling.” 


For Promotion of Better Relations 


MARSHFIELD, OreE., July 20.—The Evans Ad- 
visory Exchange of the Evans Auto Loading 
Co. was organized here recently. This ex- 
change is a club of department heads of the 
company, composed. of about twenty-five of 
the employees. E. J. Loney is president of the 
exchange, and occupies the position of cost 
accountant for the company. 


At the same time Mr. Webb stated 


The Evans Advisory Exchange holds meet- 
ings every Tuesday evening, the object being 
an employee and employer relationship and wel- 
fare work among employees. Already the ex- 
change has a revolving fund for welfare work 
where those in need may be helped or loaned 
some of the money to tide them over emer- 
gencies. 





Ten Rules for Figuring Costs 


Ten simple rules for figuring costs recently 
were prepared by the national Association of 
Credit Men. These are reproduced here in 
the hope that readers of the AMERICAN LuM- 
BERMAN may find them both of interest and 
value. ‘ 

1. Charge interest on the net amount of 
your total investment exclusive of real es- 
tate. 


2. If you own real estate or buildings used 
in business, charge rent for them equal to 
the amount they would bring if rented to 
someone else. , 


3. For your own services, and those of any 
members of the .family who assist in the 
business without pay, charge an amount 
equal to what these services would be worth 


to others, adding this item to the cost of hired 
help. 


4. Charge depreciation on all goods on 
which you have to cut the price for any 
reason. 


5. Also charge depreciation on building, fix- 
tures or anything else which time and use 
depreciate. 


6. Charge amounts donated or subscriptions 
paid. 

7. Charge all fixed expenses, as water, light, 
fuel, taxes, insurance etc. 


8. Incidental expenses, such as drayage, 
postage, livery expenses, office supplies, tele- 
grams, telephone, advertising, canvassing etc. 
must be charged, as well as losses of all sorts, 
including goods stolen, goods sent out and 
not charged, allowance made customers, bad 
debts, and the cost of collecting bills. Also 
charge any other expenses not mentioned 
above. 


9. The total of all these items of expenses 
for the year will give what it has cost to do 
business, and this figure divided by the 
amount of total sales will give the percent it 
has cost you to run your business. 

10. To give net profit or loss on any ar- 
ticle sold, take this percent from the price of 
the article and subtract from the remainder 
the total cost of the article to you. 


Western Mills Ask Lower Freight Rates 


SEATTLE, WASH., July 23. — The Seattle 

hearing on contentions cf the allied lumber 
manufacturers’ associations of the Pacific 
States, dealing with their request to the In- 
terstate Commerce Commission for lower 
freight rates to points east of Illinois and 
Wisconsin was concluded yesterday noon. An- 
nouncement was. then made by Examiner O. L. 
Mohundro, of the commission, that the hear- 
ing would be resumed at the Edgewater Beach 
Hotel in Chicago at 10 a. m. July 29. At this 
hearing the West Coast Lumbermen’s Asso- 
ciation and other allied associations will pre- 
sent the remainder of their case which will be 
a showing through the testimony of retail lum- 
ber dealers in Michigan and Indiana, that they 
are unable to handle West Coast woods, par- 
ticularly in the common grades, because of 
the existing freight rates to Michigan and In- 
diana points. 
Existing fir lumber rates rise abruptly from 
2 cents or about $18 a thousand on the aver- 
age, to 8244 cents in the western part of south- 
ern Michigan, and in the western part of In- 
diana, or about $2.50 a thousand, the amount 
of the reduction sought. 

Thirteen intervening petitions were accepted 
by the Interstate Commerce Commission. 
These were offered on behalf of the Illinois 
Lumber & Material Dealers’ Association, Chi- 
cago; the Birch Club, Wausau, Wis.; Norfolk 
Southern Railroad Co., Norfolk, Va.; South- 
ern Cypress Manufacturers’ Association, 
Northern Hemiock & Hardwood Manufactur- 
ers’ Association, Southern Pine Association, 
International Lumber Co., National Pole & 
Treating Co., and others. 

S. V. Fullaway, jr., of the Western Pine 
Manufacturers’ Association, gave testimony 
which showed Inland Empire producers are 
having the same difficulty in marketing their 
lower grades of Pondosa pine and fir and 
larch in central territory that other western 
producers are encountering. 

N. Proebstel, traffic manager of the 
West Coast Lumbermen’s Association, ana- 
lyzed the increased water traffic in Douglas fir 
and decreased consumption in the prairie 
States. He introduced a map which showed 
that the existing adjustment into central terri- 
tory is unjustifiably high from the standpoint 
of the adjustment to markets immediately west. 
It was pointed out that central territory rates 
rise more abruptly than any comparable sit- 
uation found in the whole set-up of existing 
lumber rates from the north Pacific coast. 


~ 
‘ 


Mr. Proebstel’s succeeding exhibit pictured 
the rates from southern pine centers of pro- 
duction to points in the United States east of 
the continental divide, competitive with Doug- 
las fir lumber, showing that southern pine rates 
are more favorably adjusted with reference to 
spreads. Another exhibit showed that the dif- 
ference in rates between Douglas fir and south- 
ern pine to points in Michigan, Indiana, and 
Ohio, equal, and in many cases exceed the full 
volume of the southern pine rates to these 
States. 

The next exhibit by Mr. Proebstel com- 
pared existing rates to central territory with 
existing rates to Oklahoma and Texas. This 
exhibit set forth rates and distances to all im- 
portant cities in the respective areas in dis- 
tance order with averages of the rates and dis- 
tances every even hundred miles. Recapitula- 
tion of the information thus assembled shows 
that average rates to 561 Central Freight As- 
sociation towns exceed the average rates to 
447 southwest points by as much as 11 cents 
per 100 pounds, equivalent to $2.75 a thou- 
sand, in so far as deliveries on average items 
of fir are concerned. 


Railroads Get Good Slice 


Among other detailed exhibits bearing on 
the proof of unreasonableness was an exhibit 
showing that over the 4-year period, 1925-28, 
inclusive, the average delivered cost of fir lum- 
ber at Grand Rapids, Mich., was $42.93 a 
thousand, and of this amount the railroads 
received 48.05 percent for transporting the ma- 
terial, whereas the mills received 51.95 per- 
cent for manufacturing the lumber. 

It was shown that forest products originated 
by the Chicago, Milwaukee & St. Paul and 
Pacific, Great Northern, Northern Pacific, Ore- 
gon, Washington Railroad & Navigation, 
Spokane & Seattle and Southern Pacific com- 
panies in 1926 reached the huge total of 931,- 
699 cars, or 25.9 percent of all freight orig- 
inated. By a simple calculation setting up the 
various items pertaining to railroad operations 
in the Southwest as 100 percent it was shown 
by exhibits that the total operatigg revenues 
per mile of road in central territory is on the 
average 300 percent. Freight operating reve- 
nues show practically the same result. 

Altogether twenty-three exhibits were intro- 
duced as evidence through Mr. Proebstel’s tes- 
timony. 

George T. Gerlinger, president and manager 
of the Willamette Valley Lumber Co., as wit- 


ness on behalf of the complaining associations, 
stated that due to condition of the lumber mar- 
ket his mill has not been able to operate more 
than 70 percent of capacity for many years. 
He declared common lumber production could 
be increased 10 percent with lower freight 
rates. 

James G. Dickson, vice president and man- 
ager, Pacific States Lumber Co., Tacoma, 
Wash., who is chairman of the traffic com- 
mittee of the West Coast Lumbermen’s Asso- 
ciation, stated that 95 percent of the shipments 
of his company are forwarded to points tak- 
ing a 72-cent rate or lower. He declared that 
the impracticability of selective logging west of 
the Cascade Mountains makes the cutting and 
sale of low grade timber unprofitable in the 
prairie States. He also brought out that mixed 
car ‘business is on the increase from year to 
year. 

Among other things A. H. Landram, sales 
manager of the St. Paul & Tacoma Lumber 
Co., brought out the large inroads of wood 
substitutes. He told of the loss of refrigerator 
material to composition board. 

California witnesses offered exhibits and tes- 
timony in somewhat modified volume as com- 
pared with the rate witnesses for the north 
Pacific coast. They adopted much of the tes- 
timony that was offered by the Douglas fir 
and Inland Empire producers for the reason 
that their evidence would have been somewhat 
accumulative. 

The request for reduced lumber rates by the 
western lumber associations has the support 
of the transcontinental lines,: although, as a 
technical matter, they are defendants in the 
complaints before the commission. H. G. 
Toll, agent of the Transcontinental Freight 
Bureau, appeared as witness for the complain- 
ants in support of the reduction of 8% per- 
cent per 100 pounds, sought to Central Freight 
Association territory. He stated on the wit- 
ness stand that he was authorized to appear in 
the case on behalf of the Chicago Milwaukee, 
St. Paul & Pacific, Great Northern, Northern 
Pacific and Union Pacific, Atchison, Topeka 
& Santa Fe and Western Pacific roads. Ex- 
pressing the views of the management of those 
lines Mr. Toll stated that the reduction sought 
by complainants in the related cases should be 
granted. He declared existing rates are too 
high in volume to permit of deliveries of lum- 
ber from the Pacific coast into Central Freight 
Association territory in as large quantities as 
the lines would like to see take place. 
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alifornia Dealers Applaud TX Support 


New Home Picture Supports “Transformation”; Improved Containers Make Hit— 
Ad Man Gwwes Sales Points for Wood Shingles 


National Committee Program 


WasHIncTon, D. C., July 23.—At the meet- 
ing at Longview, Wash., Aug. 9, of the trade 
extension committee the following topics will 
be: discussed and full opportunity given to 
bring up any other matters which committee 
members wish to discuss: 

Progress Report—Trade Extension Manager. 

Advertising and Publicity Plans, F. O. 
Perkins. 

Policy and Projects in Engineering Re- 
search. 

The Grade- and Trade-Marking Program 
and Follow-Up—The Demand Side; The Sup- 
ply Side; Statement by Kenneth Smith, sec- 
retary of the Lumbermen’s Club of Los An- 
geles. 

Consumption Survey. 

Government Building Program. 

Status of Negotiations for Co-operative 
Campaigns—Millwork; commercial furniture. 

Functional Assignments of Staff Members 
and Close Tie-in with Regional Association 
Work—Heavy outdoor framing; automobile 
bodies; “railroads; agricultural uses; millwork 
and fabricated uses; other recommended as- 
signments. 

Committee and Subcommittee Personnel. 


At the meeting of regional association sec- 
retaries and technical staff members with Na- 
tional staff members on Aug. 10, steps will be 
taken to insure harmonizing and organized 
lumber promotion effort. 


* * * * 


Approve Modern Containers 


Wasuincton, D. C., July 22.—J. A. Gibson, 
general claim agent of the Luckenbach Steam- 
ship Co., New York City, is thoroughly sold 
on the new light wooden boxes for shipping 
canned goods which have been developed under 
the auspices of the Wooden Box Bureau. He 
has written this wholehearted appreciation: 

I think it would be a real step forward if 
shippers of canned goods and any other com- 
modities could be interested in this new 
wooden container, as it provides protection to 
the contents and permits of better stowage 
in vessels, cars and warehouses. Marine in- 
surance companies should also be interested 
in the use of this package, as it affords pro- 
tection to the contents and maintains salvage 
value to a greater degree than cartons. 


* * *& * 


A Great Trade Stimulator 


Wasuincron, D. C., July 22.—A writer who 
resides in a suburb of the national capital was 
presented with a copy of “Modern Home Inte- 
riors,” published by the National Lumber Man- 
ufacturers’ Association. She made prompt use 
of it in modernizing her home. Her lumber 
bill was $400. 

The modernizing included remodeling the 
steps to the front porch. The lady disapproved 
the completed job because the newell posts 
rested’on the ground. She had read the Na- 
tional association’s booklet “Termite Damage 
Prevention.” The contractor had to take out 
the posts and set them on a cement foundation. 

A copy of “Modern Home Interiors” came 
into the hands of this writer by accident. Many 
thousands of copies are going to persons who 
request them and are ready for the suggestions 
the booklet contains. Up to date 150,000 copies 
have been distributed. 

W. G. Moeling, jr., vice president of the 


Sterling Lumber & Supply Co., Chicago, in © 


his latest letter to national headquarters on the 
subject of the booklet says: 


I am advised this morning by one of our 
contractors who availed himself of our pro- 
motion plan that he had signed a contract 
with a party we had canvassed by mail and 
he attributes this business solely to the book- 
let “Modern Home Interiors.” We still say 
that it is one of the greatest trade stimulators 
for our business we have ever seen. 


* * *& * 


MANUFACTURERS SIGN _ UP 


Eighty Prominent Lumber Concerns Agree 
to Mark Output of Their Mills 


Wasuincton, D. C., July 22.—Eighty lum- 
ber manufacturers located in sixteen states and 
the Province of Ontario, Canada, have now 
signed the agreement with the National Lum- 
ber manufacturers located in sixteen States and 
mark and grade-mark the output of their mills. 
Their combined output is 6,415,000,000 feet per 
annum. 

This agreement is the outgrowth of the suc- 
cessful effort of the organized lumber industry 
in co-operation with the Department of Com- 
merce to simplify, standardize and authenti- 
cate trade practices. 

The “Tree”-mark signifies that the lumber 
on which it appears is guaranteed by the Na- 
tional association to be American standard 
lumber and correctly graded. It signalizes a 
new idea in American industrial co-operation 
—the idea of a group assuming responsibility 
for the product of its members. 

There follows a list of manufacturers who 
had signed the agreement up to July 17: 


Aberdeen Lumber & Shingle Co., Aberdeen, 
Wash.; Adams Banks Lumber Co., Morton, 
Miss.; Adams Newell Lumber Co., Deemer, 
Miss.; Alger-Sullivan Lumber Co., Century, 
Fla.; Allison Lumber Co., Bellamy, Ala.; 
American Column & Lumber Co., Columbus, 
Ohio; Anderson Lumber Corporation, Marion, 
S. C.; J. Ray Arnold Lumber Co., Groveland, 
Fla.; Big Salkehatchie Cypress Co., Varnville, 
S. C.; Bissell Lumber Co., Ladysmith, Wis.; 
Boise-Payette Lumber Co., Boise, Idaho.; 
Booth-Kelly Lumber Co., Eugene, Ore.; Brooks 
& Ross Lumber Co., Schofield, Wis.; George 
Cc. Brown & Co., Memphis, Tenn.; Carlisle 
Lumber Co., Onalaska, Wash.; Carpenter- 
Hixon Co. (Ltd.), Blind River, Ont.; Clarke 
Nickerson Lumber Co., Everett, Wash.; 
Clearwater Timber Co., Lewiston, Idaho; 
Clover Valley Lumber Co., Loyalton, Calif.; 
Craig Mountain Lumber Co., Winchester, 
Idaho; Crossett Lumber Co., Crossett, Ark.; 
Cummer Cypress Co., Jacksonville, Fla.; Deer 
Park Lumber Co., Deer Park, Wash.; Denk- 
man Lumber Co., Norfield, Miss.; Dierks Lum- 
ber & Coal Co., Kansas City, Mo.; Dolbeer 
& Carson Lumber Co., San Francisco, Calif.; 
Ernest Dolge (Inc.), Tacoma, Wash.; Exchange 
Sawmills Sales Co., Kansas City, Mo.; Fordyce 
Lumber Co., Fordyce, Ark.; Frost Lumber In- 
dustries (Inc.), Shreveport, La.; Grove-Dowl- 
ing Hardwood Co., Gulf Hammock, Fla.; B. 
Heinemann Lumber Co., Wausau, Wis.; Ed- 
ward Hines Hardwood & Hemlock Co., Park 
Falls, Wis.; Edward Hines Lumber Co., Lum- 
berton, Miss.; Holmes Eureka Lumber Co., San 
Francisco, Calif.; Humbird Lumber Co., Sand- 
point, Idaho.; Jackson Lumber Co., Lockhart, 
Ala.; Kaul,Lumber Co., Birmingham, Ala.; 
Kesterson Lumber Co., Dorris, Calif.; Little 
River Redwood Co., San Francisco, Calif.; 
Long-Bell Lumber Co., Kansas City, Mo.; Mc- 
Cloud River Lumber Co., McCloud, Calif.; Mc- 
Goldrick Lumber Co,. Spokane, Wash.; Man- 
ley, Moore Lumber Co., Tacoma, Wash.; 
Marietta Lumber Co., Burnside, Miss.; J. A. 
Mathieu (Ltd.), Rainy Lake, Ont.; Michigan- 


California Lumber Co., Camino, Calif.; T. R. 
Miller Co. (Inc.), Brewton, Ala.; Natalbany 
Lumber Co., Hammond, La.; J. Neils Lumber 
Co., Portland, Ore.; Nettleton Lumber Co., 
Seattle, Wash.; Northwest Paper Co., Cloquet, 
Minn.; Pacific Spruce Corp., Portland, Ore.; 
Pacific States Lumber Co., Tacoma, Wash.; 
Paradise Lumber Co., Paradise, Calif.; Parker 
Poyneer Lumber Co., Everett, Wash.; Pearl 
River Valley Lumber Co., Canton, Miss.; 
Peavy-Moore -Lumber Co., Shreveport, La.; 
Peavy-Wilson Lumber Co., Shreveport, La.; 
Potlatch Lumber Co., Potlatch, Idaho; Put- 
nam Lumber Co., Shamrock, Fla.; W. M. 
Ritter Lumber Co., Columbus, Ohio; Edward 
Rutledge Timber Co., Coeur d’Alene, Idaho; 
St. Paul & Tacoma Lumber Co., Tacoma, 
Wash.; Shevlin-Clarke Co. (LAd), Ft. Frances, 
Ont.; Shevlin-Hixon Co., Bend, Ore.; Silver 
Falls Timber Co., Silverton, Ore.; Snoqualmie 
Falls Lumber Co., Snoqualmie Falls, Wash.; 
Southern Lumber Co, Warren, Ark.; Sugar 
Pine Lumber Co., Pinedale, Calif.; Thunder 
Lake Lumber Co., Rhinelander, Wis.; Tremont 
Lumber Co., Rochelle, La.; Union Lumber Coe., 
San Francisco, Calif.; Weis-Patterson Lumber 
Co. (Inc), Pensacola, Fla.; Westport Lumber 
Co., Portland, Ore.; Weyerhaeuser Timber Co., 
Everett, Wash.; Willapa Lumber Co., Raymond, 
Wash.; Wilson Cypress Co., Palatka, Fla.; 
Winton Lumber Co., Gibbs, Idaho.; Yawkey 
Bissell Lumber Co., White Lake, Wis. 


* * * * 


Wood Replaces Wood 


Wasuincrton, D. C., July 22.—Wood water 
tanks that have given service for 50 years 
along the right-of-way of the Lehigh Valley 
Railroad are soon to be replaced with others, 
naturally also of wood. G. A. Phillips, chief 
engineer for maintenance, has asked the Na- 
tional Lumber Manufacturers’ Association for 
assistance in preparing specifications. 

*x* * * *x 


Motion Picture on “Home” 


Wasuincton, D. C., July 22.—‘Home Is 
What You Make It,” is the title of a new 
three-reel motion picture released recently by 
the office of motion pictures, United States 
Department of Agriculture. 

The film portrays the actual rejuvenation of 
a run-down ‘house in Maryland, typical of 
many properties in other States. The house is 
of sturdy lumber construction, and the picture 
is expected to promote the modernizing of 
farm houses, which are 90 percent lumber- 
built. 

This is a splendid follow-up for “Transfor- 
mation,” the popular motion picture developed 
by the American Farm Bureau Federation in 
co-operation with the National Lumber Man- 
ufacturers’ Association, which continues in 
great demand throughout the country. 


> or, oo 
Points Out Benefits 


Los ANGELES, CALir., July 20.—In its publi- 
cation “The Green Light,” the Lumber Deal- 
ers’ Association of Los Angeles applauds the 
canvass of California retailers now being made 
by trade extension staff men. In this connec- 
tion it says: 

Messrs. R. Y. Hanlon, H. F. Hubbs, E. E. 
Bowe, field representatives, and A. C. Horner, 
manager of the western office of the National 
Lumber Manufacturers’ Association are mak- 
ing calls on all lumber dealers in southern 
California in the interest of grade-marked 
lumber which is now being nationally adver- 
tised to the consumer. You have undoubtedly 
seen the grade-marked “Tree’’-marked lumber 
ads which have been running in national peri- 
odicals. 

This plan has no relation whatever to the 
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scheme which was presented to you last year 
by the National Retail Lumber Dealers’ Asso- 
ciation, but represents a very real and sincere 
effort of the manufacturers of the product 
which you sell to the consumers to “father 
their product” and do something to create a 
better market for you and for themselves. 

These men, who will be calling on you, 
have nothing to sell except the service which 
the manufacturers are undertaking to render 
free to retailers, and we think you will profit 
from the time you devote to them. They have 
an interesting story to tell you of the work 
that the National Lumber Manufacturers’ As- 
sociation is doing now and planning for the 
future and will show you the literature which 
the National association has published for dis- 
tribution to the consuming public, which is 
free to you for the asking. 

The National is co-operating closely with 
your association wherever it can be of help 
and has rendered real service to the lumber- 
men in southern California a number of times 
this last year in connection with oil derrick 
legislation, building code legislation and in 
working with architects, county and city offi- 
cials to keep wood specified on large projects 
where the steel men were making strenuous 
efforts to secure specification of their product. 
It will pay all of us to become better ac- 
quainted with them and use-~the services they 
have for us. 

Ss ¢ ao ¢ 


DEFENDS WOOD SHINGLE 


Lumberman Shows Why Wooden Article Is 
Better Than Substitutes 





Kansas City, Mo., July 22.—Paul E. Ken- 
dall, advertising manager of the Long-Bell 
Lumber Co., has recently made an impressive 
contribution to the wood-shingle side of the 
perennial controversy as to the relative merits 
of wood and composition shingles. Writing to 
J. H. Foresman, vice president of the Long 
Bell Lumber Co., concerning a letter from a 
customer of one of the company’s retail yards 
who had complained that although the asphalt 
shingle roof of his house had been on only 
seven years it had given him considerable trou- 
ble for some time, Mr. Kendall said: 

I do not believe that there is any rag-felt 
or asphalt shingle that is the equal of a good 
wood shingle. Yet because of a great volume 
of propaganda and a liberal and constant 
playing on that great human emotion—fear 
—a large part of the American public has 
almost come to believe that a wood shingle 
roof is dangerous from a fire hazard stand- 
point and that most fires originate from fly- 
ing brands or sparks lodging on roofs. City 
councils in many towns and cities have passed 
ordinances restricting the use of wood shin- 
gles, and in many cases the roofings which 
the ordinances thus forced into use not only 
do not excel wood shingles but are not as 
good. It is even more unfortunate that this 
propaganda is influencing building material 
dealers themselves until they, too, are taking 
the easiest way and following along with the 
propaganda instead of facing it and asserting 
the facts as they know them. If they do 
not know the facts to which I refer, then it 
is high time that they do for wood shingles 
have covered the roofs of this country for 300 
years. 

Regardless of whether we are in the lum- 
ber business or the asphalt roofing business, 
we must admit that propaganda and ordi- 
nances forcing the use of “anything but 
wood” do not necessarily make good roofs. 
With that in mind let’s review some of the 
facts—and please note that we will quote the 
authorities for the statements made. 


Playing Upon the Public’s Fear 


In playing upon the fear of the public, 
Statements are made in regard to the great 
danger of conflagratiéns. The Insurance Year 
Book lists a number of conflagrations undér 
the caption “Notable Conflagrations in the 
World’s History,” and for. the years 1919 to 
1927, inclusive, but three are mentioned as 
having occurred in the United States—-two 
of them in 1922, one in Chicago, the other in 
Astoria, Ore. I had never heard of a conflia- 
gration in Chicago in 1922, and I understand 
that the per capita fire loss in Chicago for 
that year was lower than the average of the 


United States. In 1923 the Insurance Year 
Book records the Berkeley (Calif.) conflagra- 
tion, that has been played up very widely by 
the other-than-wood roofing interests. There 
were no conflagrations in this list in the year 
1927 and but one in 1926 and that was Hong- 
kong, China. In fact, for the years mentioned, 
out of twenty-one conflagrations listed but 
three of them occurred in the United States. 
Three of them were in England and two of 
the three were in London. 

The National Lumber Manufacturers’ As- 
sociation states that the reports of fire chiefs 
for the 368 cities for which data is available 
show that more than a simple average of 97 
percent of all fires are confined to the building 
or place of origin—that seems to wreck the 
often-used fear-statement that a wood shingle 
roof is a fire hazard. 

Because some critic may think that these 
are small cities, we would list the following 
cities that show that 99 percent of the fires 
were confined to the building or place of 
origin: 

New York, Philadelphia, Baltimore, Pitts- 
burgh, Pa., Milwaukee, Newark, Minneapolis, 
Kansas City, Mo., Jersey City, Toledo, Port- 
land, Ore.; 98 percent for the following: Bos- 
ton, Los Angeles, Seattle, Indianapolis. 

It is well to remember that conflagrations 
occur in cities having many masonry walled 











Wood Hangar Information 


Wasuincton, D. C., July 23.—The 
trade extension department of the Na- 
tional Lumber Manufacturers’ Associa- 
tion is seeking information concerning 
wood hangars on airports throughout the 
country. The secretaries of retail lum- 
bermen’s associations have been re- 
quested to supply’ information as 
promptly as possible for their respective 
territories. All other lumbermen who 
are in position to obtain information 
concerning hangar construction on air- 
ports are likewise requested to co-operate 
in order that the information may be as 
complete as possible. 

It is important to compile this infor- 
mation for the reason that competitive 
material men are making an active cam- 
paign on behalf of metal hangars. Infor- 
mation that wood hangars of various 
sizes and types are giving satisfaction 
will help boost the use of wood on other 
airports. 











and substitute roofed buildings as well as in 
cities made up largely of other types of 
buildings. 


Urges Check-Up on “Reduced” Insurance 


When it comes to the often-used statement 
that an asphalt or rag-felt roof will reduce 
the insurance rates, the matter should be 
looked into in each town and city to find out 
just how much the reduction is. Then -one 
should consider that the anti-shingle ordinance 
probably adds to the cost of buildings where 
a roof of “approved” material equal in quality 
to a wood shingle is used. It is worthwhile 
to stress the increased cost of building that 
results from anti-shingle legislation. 

Annually the National Board of Fire Under- 
writers publishes a table giving, by causes, 
fire loss by States in the United States. The 
national fire loss attributed to sparks. on roofs 
for the years 1921 to 1926, inclusive, amounts 
to 3% percent of the total fire loss each year. 
Some years it is less than 3 percent. In other 
words, 96% percent or more of the fire loss 
each year is due to other causes than sparks 
on roofs. 

There is wonderful satisfaction in knowing 
that your wood shingle roof well laid is there 
to stay for practically a lifetime. The ele- 
ments have little effect on the roof laid with 
red cedar shingles and in spite of the fact 


that probably no one article in the field of 
building materials has been so misused and 
abused, red cedar shingles, entirely on their 
own merit and with practically no assistance 
from modern merchandising and modern high- 
pressure salesmanship, have held and still 
hold their place among the foremost materials 
for roofs and side-wall coverings. 

Here are some of the reasons why a wood 
shingle roof is better: 


1. Best because wood shingles are cheap- 
est. Cheapest because they are best. 


2. Light weight—saving in expense in con- 
Struction of. houses. 


3. Wood shingles are not torn off by wind 
and storms as proved by recent storms in 
Florida, Galveston and New Orleans. 


4. Such roofs are not affected by hail as 
are roofs of some other materials. 


5. Do not require constant upkeep and 
painting. 


6. Not unpleasantly noisy during heavy 
rain and hail storms. 


7. Practically non-conductors:‘of heat and 
cold. Anyone living in extreme temperatures 
will testify to the discomfort due to roofs 
which do conduct heat or cold. 


8. Pleasing appearance—soft and artistic, 
susceptible to any shade or color desired. The 
universal roof for cottage or mansion. 


9. Easily laid. 

10. Easily kept in repair. 

11. Not a hazardous fire risk. 

12. They are sanitary and remain sanitary. 

13. Exceptionally long life. 

More wood shingle roofs should be sold 
and they will be sold if half as much effort 
is used to sell them as is used to sell certain 
types of substitute roofs. Wood shingles 
need no defense against true facts or statis- 
tics. Wood shingles have plenty of merit but 
relatively very little salesmanship is used in 
their behalf. 

Why not face the facts and use them?—the 
result will be that wood shingles will be sold. 


ce © 


“You Can Make It” Distribution 


WasuincrTon, D. C., July 22.—The National 
Committee on Wood Utilization, Department 
of Commerce, has received a request from the 
Pittsburgh Box Co. for 4,500 copies of “You 
Can Make It,” an interesting booklet which 
tells boys—and girls for that matter—by word 
and picture how to utilize used wooden boxes 
for making various articles. The assumption 
is that the Pittsburgh company plans to send 
out a copy of the booklet with every box. 

The Wooden Box Bureau plans to send a 
copy of the publication to every box manufac- 
turer, asking how many copies each wishes to 
distribute. This means an initial distribution 
of some 2,000 copies. 

Commenting on this idea, H. Conrad Hoo- 
ver, of the National Committee, says: “This is 
a capital idea. We believe that if such a 
plan were submitted to other box manufactur- 
ers they also would be glad to send copies of 
the booklet to their customers.” 


* * * * 


Protest Substitute Publicity 


WasuinoctTon, D. C., July 22.—Following the 
receipt of vigorous protests against what seemed 
to be a reflection on wood in the national adver- 
tising of the General Electric Co. of its all- 
steel cabinet electrical refrigerator, a technical 
representative of the trade extension department 
of the National Lumber Manufacturers’ Asso- 
ciation visited Schenectady and conferred with 
the refrigerating engineers of the corporation, 
who indicated that greater care would be taken 
in handling advertising copy in the future. 

The General Electric engineers were quite 
frank, but extended every courtesy. Incident- 
ally, they pointed out that they are using vast 
quantities of wood conversion products in that 
they are now standardizing on a solid “Insulite” 
insulating board for their refrigerator wall con- 
struction. The engineers pointed out the prob- 
ability of using wood products having several 
times the net value when used as insulation as 
against the value of the wood itself as an ex- 
terior sheathing material. 
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Dealer Promotes Sales With TX Publication 


Modern conditions in the market for lumber, 
and modern ideas as to its uses, must be met 
by modern methods of merchandising. Such 
is the contention of the Sterling Lumber & 
Supply Co., which is located in the West Pull- 
man district of the southwest part of Chicago. 
These modern methods include an intelligent 
and consistent use of suitable literature pub- 
lished by the National Lumber Manufacturers’ 
Association, and a policy of active co-operation 
with other building interests, especially con- 
tractors. 

The success of such a plan of action can 
best be shown by figures. One of the con- 
tractors through which the Sterling company 
has been working, and which has entered into 


unnoticeable, was mentioned later in conver- 
sation, and brought forth the assurance of one 
of Mr. Moeling’s sons, John E. Moeling, one 
of the company’s vice presidents, that it is an- 
other part of the Sterling policy of promoting 
the use of wood. 


Uses National Association Helps 


When the subject of sales promotion was 
introduced, there was quick reference to Wal- 
ter G. Moeling, Jr., vice president in charge of 
this work. Coming to the lumber business 


from seven years in sales promotion work for 
one of the large manufacturers of automo- 
biles, this young man determined to use in 
lumber merchandising some of the “go-getter” 








In center, W. G. Moeling, sr., president of Sterling Lumber & Supply Co., 





Moeling, jr., at left and John E. Moeling at right, vice presidents 


the lumber company’s plan with the utmost en- 
thusiasm, is the Roberts Construction Co. This 
contractor willingly furnished lists of names, 
to which people the lumber company sent a 
copy of the National Association pamphlet 
“Modern Home Interiors” together with a care- 
fully worded letter. Then the contractor fol- 
lowed up the mailings by personal calls on the 
customers, and the result has been, in the few 
weeks since the pamphlet was published in 
May, over $7,000 worth of home moderniz- 
ing business which the contractor admits he 
“never would have touched” otherwise. 

This plan of merchandising is just part of 
the steady progress of the Sterling company, 
which this year is a quarter of a century old. 
The president, W. G. Moeling, Sr., explained 
his policy in a few words to a representative 
of the AMERICAN LUMBERMAN. “In the lum- 
ber business,” he said, “you’ve got to go ahead. 
If you don’t, you go back. You can’t stand 
still.” 

He willingly conducted an impromptu sight- 
seeing trip around the yard and sheds and 
mill, and with amply justified pride exhibited 
the many conveniences and aids to speed in 
production and handling. Special attention was 
paid to a deep basement and concrete walls, 
at the corner of Halsted and 119th streets— 
the foundation of a new and beautiful office 
which will soon rise at that site, as soon as 
the marble can be brought to the spot. The 
office will be built of marble and stone, as 
will the fronts of all the sheds facing on Hal- 
sted street. This thoroughfare, the route of 
the Dixie Highway, is in process of being con- 
verted into a beautiful, wide boulevard. 

One of the millwork sheds is impressed into 
service as a temporary office. The fact that 
the shed in its “natural state” provides abun- 
dant light for such purpose. speaks volumes 
for the make-up of the Sterlirig sheds in gen- 
eral. They all are sky-lighted. As the vis- 
itor entered the office he noticed, also, that 
the Sterling company believes in its own wares 
even to the extent of using that sort of ma- 
terial. This company, which makes most of 
its money selling wood, uses it—all the desks 
in the office are of wood. 

This condition, not common enough to be 


methods employed by the automotive compa- 
nies, 


The pamphlet “Modern Home Interiors” 
published by the National Lumber Manufac- 
turers’ Association, was quick to catch his eye. 

I immediately saw the possibilities in that 
booklet, he said, and set to work to prepare 
the right way of utilizing it to the best ad- 
vantage. After carefully analyzing the situa- 
tion, I decided that the thing to do was to 
work through the contractors, exclusively. 
We realize that there is to be little activity 
in new building for another eighteen months. 
It will take that long if a new building cam- 
paign gets under way within the next sixty 
days. So the only hope is in home moderniz- 
ing. And in this book ‘‘Modern Home Inte- 
riors’” we have seen one of the brightest pos- 
sibilities for the contractor of any proposition 


, we have ever handled. 


As Mr. Moeling told of his system for using 
this and other pamphlets, it could be seen that 
here was a man who would be a merchan- 
diser, and not a mere stocker of supplies, in 
whatever line he chose to make his living. 
“We sell the people what they want,” he said, 
“and we make them want it. You know, there 
are two necessities to good merchandising— 
you must hold the business you’ve got, and 
you must get new business.” 

In his seeking for new business, he puts the 
personal touch into all communications. He 
uses “Modern Home Interiors” as the basis for 
his system. He sent a copy of this pamphlet 
to each of 250 contractors in the southern part 
of Chicago, and with it a letter like this: 

You, as a contractor, will appreciate the 
value of this book. Its purpose, primarily, is 
to create an interest on the part of the home 
owner to improve his dwelling and this of 
course is a very important step toward getting 
you more business. Enclosed is a form upon 
which we would like to have you fill in with 
the names and addresses of people whom you 
think will be interested in home modernizing. 
We will use the list and forward each of them 
one of the books and write them a letter ad- 
vising that you asked us to send it. Any 
replies will naturally be forwarded to you 
for attention. We do not quote to the pur- 
chaser. 


“The percentage of replies from the con- 


Chicago; W. G. 


tractors was about 33%,” he said, and added, 
“I think it ought to have been about 90 per- 
cent, for the contractor certainly has nothing 
to lose and everything to gain. But when we 
did get a list from a contractor, we immedi- 
ately got busy. To each person on that list 
we sent a copy of ‘Modern Home Interiors’ and 
a letter. This letter was written separately for 
each one, not mimeographed, and was signed 
in ink, by me. Here is a typical letter.” 

It read: 

Mr. Robert Simon, one of our representa- 
tive contractors, has asked that we mail you 
a copy of “Modern Home Interiors.” There 
are some wonderful ideas in this book that 
you could well afford to consider seriously 
for your home. Mr. Simon does this work in 
a high grade manner, and if you are in- 
terested in improving the comforts and con- 
veniences of your dwelling, a phone call to 
our office will be instantly referred to Mr. 
Simon, who will be pleased to come over and 
quote you on any work you might want done. 


“Whenever we-sent a prospect a copy of the 
booklet, we sent the contractor who furnished 
the name a copy of our letter, and in a letter 
to him suggested that he drop’ around some 
evening and take advantage of the interest sure 
to be. aroused. 


“The response from this line of attack was 
tremendous,” Mr. Moeling declared. “As 
mentioned, Mr. Simon reported the other. day 
that he has had over $7,000 worth of home 
modernizing business, and admits that he never 
would have touched it otherwise. We have 
had other contractors report wonderful re- 
turns, too, but this Roberts Construction Co. 
has been especially active in following up 
our mailings as we suggested.” He continued: 

But of course it wasn’t everybody that was 
luterested in the improvements shown in 
“Modern Home Interiors.” Some already had 
them, and some wouldn't care for such things. 
But whether they were or not, we had their 
names and addresses. And after a while we 
would send out another mailing, containing 
other modernizing suggestions. We send out 
information about cell-ized flooring, for in- 
stance, to people who contractors’ think 
might be interested, or circularize on the 
merits of insulation. We don’t let the cus- 
tomer forget his interest in home moderniz- 
ing. 

Then, when we do get any replies from 






















A DREAKIAST “CABINET IN THE KITCHEN ‘is 4 paacricau: mena oF 


mG TWE CHAUM DESIRED bY MODELW WOMEN IN THETE. 
Saree BOOMs. ~ 


Teta PEATURE peovipes Demxher ‘ ‘ 
CENTRE. OF DECORATION. Fok. Te, CABIALT i 
a 















“KITCHEN ABCUT WHICH OTHER 

DUILT-1N VANTS MAY BE ATTEACE eaten 

WELY “ARRANGED. Ao tues 

4 STOCK BEPeIGteATOR 

Buy +f AND RAISES PROM THE 
* FLOOR 1S MORE COMVENIEAT aAaD 

Bomaares DIRT-COLLECINE SBACE! 
, VADER AND BACK 







_ | PART OF THe CupspAaD 
|) THR REFRICEAATOR MAY BE FITTED. 
AS A CAYTE TO & LAUNDED BeLow. 
THE iRONING BOARD CABMET: 

MAY DE RECESSED INTO THE WALL 
fn Sevabareny De dvatn. 
ELEVATION GF THE BEAMED CtiLing AWD. : = 

VEBOAED wre «STAINED WOOD WAIASCOT Sud- re . 
COR> GETTER “GEST, THE HOMELIKG KITCHENS OF y 
rowime SDL OLD NEW ENGLAND | 

















Typical page of “Modern Home Interiors,” 
National booklet used by Sterling company - 











July | 


—_— 


these 
econtré 
direct 
in he 
any 4 
contr: 
busin 
in the 
the c 


Mr 
plan 
retail 


cro 
Rid 
Rid 
und 
Jul 


in | 


of | 
due 
buy 
lov 
oth 


cen 
the 
wil 
arc 


wh 
res 
acc 
cag 


of 

mé 
thi 
sir 


thi 


th 
Ww 
tc 
ni 





July 27, 1929 


AMERICAN LUMBERMAN 


39 





these mailings, we refer the customer to the 
contractor who gave us the name. We accept 
direct only such business as chances to come 
in here of its own accord. We do not solicit 
any direct business whatever, and we let the 
contractors know of this policy. It is poor 
business for a retailer, especially a retailer 
in the metropolitan area of Chicago, to go into 
the contracting business. 


Mr. Moeling hastened to assure that this 
plan might not be as effectual for some other 
retailer, perhaps, as it has proved for the Ster- 
ling company. 

“It is what we have found to be the best 
for us,” he explained. “No two dealers have 
the same set of conditions under which to 
work. We are here in metropolitan Chicago, 
and we have devised a plan of merchandising 
that is suitable to a metropolitan district. Each 


company must decide on its own plan.” 

In discussing merchandising methods Mr. 
Moeling gave an interesting slant on the pro- 
motion of grade-marked and trade-marked 
lumber. He said: 

While grade-marking and trade-marking is 
fine in principle, it is not now on a basis that 
allows the retailer protection of his profit 
in merchandising it as the mills want it mer- 
chandised. We retailers have no incentive to 


spend costly effort selling grade-marked, 
trade-marked lumber instead of some other 
variety. We have no way of knowing that 


we can get back our sales expense. 

Let me illustrate. A man comes in here 
and asks for lumber, or one of our salesmen 
goes out and sells him lumber. By dint of 
much effort we persuade him that he really 
should buy the Blank company’s grade-marked, 
trade-marked lumber. When he asks for quo- 


tations, we figure it this way—say $50 for 
the cost of the lumber, then $10 for our 
profit and ordinary office expenses, and the 
$5 additional that it cost us for the extra 
sales effort required. That brings our quo- 
tation price to $65. Then—and this invariably 
happens—the customer finds he must think it 
over for a half-day or a day. And while he’s 
thinking it over, (he’s already sold on the 
special make and grade of lumber) he calls up 
Mr. X, over on the next corner here, and 
asks for prices on the Blank company’s grade- 
marked, trade-marked lumber. It has cost Mr. 
X nothing to sell him on the idea of this 
lumber, so he adds to the $50 cost only the 
$10 profit, and he quotes a price of $60. Of 
course, we don’t get the business. 

Now, what I’d like to see in the lumber 
business—and I predict it will come to it 


(Concluded on page 60) 


Reap Big Dollar Crop in Middle West 





“Harvest prospects fine as prices soar,” is the way the 
crop situation in the Central West is sized up by Frank 
Ridgway, agricultural editor of the Chicago Tribune. Mr. 
Ridgway, who is a conservative writer and not given to 
undue optimism, in an article in the Tribune on Tuesday, 
July 23, under the heading, “Farmers Reap Big Dollar Crop 
in Middle West,” said in part: 

“Midwest farmers are beginning to harvest a bumper crop 
of dollars because of higher prices of grain and live stock 
due to crop shortages in other sections, The agricultural 
buying power of the central States, particularly Illinois, 
Iowa, and Indiana, shows a much greater improvement than 
other areas of the United States. 

“Rough estimates indicate that the wheat growers of the 
central States will get approximately $25,000,000 more for 
their crop this year than last, while the northwest growers 
will fall short about $19,000,000. In the five great states 
around Chicago—lIllinois,- lowa, Indiana, Michigan, and 
Wisconsin — there will be about 37,000,000 bushels more 
wheat than last year. With these States not included the 
rest of the United States will be 105,000,000 bushels short, 
according to calculations made by Nat C. Murray, a Chi- 
cago crop authority. 

“Besides their advantageous position in wheat, farmers 
of Illinois, Iowa, Indiana, Michigan and Wisconsin will 
make a better showing on practically all of their crops than 
they did last year. They not only have an abundance of 
small grain but they have plenty of hay and feed to fatten 
their live stock, 

“In these five States farmers still have a chance to ma- 
ture an average corn crop and they have more than their 
share of live stock, through which they will be able to 
market their crops at high prices. The corn crop is yet 
to be made. July weather has helped to offset the late 
start and Mr. Murray believes that favorable weather in 
August will bring the corn crop up to the average for the 
corn belt. 

Iowa’s Crops Above Average 


“A bumper corn crop appears to be very unlikely, but 
there will be enough to fatten live stock this fall and 
winter. Iowa, the biggest corn and hog State, has a chance 
to mature a crop of corn above the average. The State is 
not only living up to its reputation as a corn and hog state, 
but this.-year Iowa farmers have 34,000 acres more wheat 
than they cultivated in 1924. * 

“Illinois farmers have a chance of picking an average 
crop of corn and they are harvesting twice as many bushels 
of wheat as they had last year. Indiana will have about 
three times as much wheat as in 1928, while Hoosier corn 
is making a fair showing. 

“The Federal Government has predicted that farmers 
will get about 25 cents a bushel more for their wheat this 
season than in 1928. With wheat jumping up several cents 


a bushel in a single day no one would accuse forecasters of 
being wild in their predictions. 

“Central States farmers are not only fortunate in having 
millions of dollars worth of fine wheat but they have more 
than their share of the nation’s live stock. Hogs are sell- 
ing for approximately $1 more a hundred than they did a 
year ago. Cattle prices are about where they were a year 
ago, when prices were on a comparatively high level. Lamb 
prices are still high. 

“A short spfing pig crop has helped to boost hog prices. 
Middle West farmers consider themselves lucky in not hav- 
ing reduced their spring pig crop as much as growers did 
in some other sections. There was a decrease of 8 percent 
in the spring pig crop of the United States, but Iowa, for 
example, reduced its crop only 6% percent, according to 
official estimates, while in the South Atlantic States there 
was a decrease of 15 percent. South central States cut 
down on their pig crop 20 percent. Iowa had more than 
10,000,000 hogs at the first of this year, and Illinois had 
nearly half that many, but reduced the crop about 9 per- 
cent. Indiana had nearly 3,000,000 and reduced the number 
by only 5 percent. 


Price Gains Offset Cut 


“The increase in the price of hogs is expected to more 
than offset the decrease in the size of the spring pig crop, 
and there is also a hog price boosting element in the corn 
crop. 

“Market observers consider the middle western farmer 
as in an unusual position this year. They point out that it 
is not often that there is a decrease in both grain and live 
stock with the central West farmers having their bins and 
barns full of crops, giving them a chance te collect big 
profits. It is pointed out that small grain growers were 
extremely fortunate in having prices skyrocket before the 
bulk of the crop had left their farms. 


“Midwest farmers are also fortunate in having good 
sized, high quality fruits, vegetables and other products in- 
cluded in their new program of crop diversification. Where 
the acreage of an old standby is slightly reduced a greater 
money making crop is put in its place. Illinois nas 40,000 
acres of wheat less than in 1924, but there are other crops 
growing where wheat once grew. Indiana has 215,000 
fewer acres of wheat than six years ago, but more intensi- 
fied and higher paying crops have been planted, 


“Grain men have noticed a slight shift in thé grain areas 
of the country. They point to the tendency to increase the 
wheat acreage on the cheaper lands of the Dakotas, Mon- 
tana, and the south, and to decrease it in the older sections 
of the country. Big returns from this year’s wheat crop 
may check’ this tendency, especially since the farmers of 
the older agricultural regions, particularly the central west- 
ern States, are gleaning so much in the harvest of gold.” 
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The Quaker Oats City Meets Post-War Conditions 


Speculation as the Enemy of Home Building—lowa Experiments in Association 
W ork—Deferred Payments and Modernization Considered 


John A. Limback, of the Limback Lumber Co., Cedar Rapids, Iowa, 
is a well known Iowa retailer and association man. His yard is 
located next to the internationally famous Quaker Oats concern, a 
corporation which turns this midwestern cereal by the trainload 
into the makings of porridge for little folks and transplanted Scotch- 
men to start the day with. 

Mr. Limback seemed to be in a pessimistic mood at the time this 
department called; partly because there appears to have been a 
decline in the number of building permits in the city since 1926, 
which was a big construction year, but mostly for a more general 
cause. It is his opinion that midwestern financiers have been caught 
in the glamor of stock speculation and have diverted many Iowa 
millions to Wall Street and away from needed Iowa improvements. 
It’s pretty hard to measure either the extent or the effect of this 
sort of manipulation; but we have confidence in Mr. Limback’s 
powers of analysis. It may well be that the lure of call-money rates 
has drawn the attention of Iowa bankers away from the home 
investments that are not so immediately profitable but that in the 
long run would mean infinitely more to the State. If everyone 
raises mushrooms and no one plants acorns, the middle West may 
eventually lack timbers for its civic structure. 


Efficient Financing Machinery 


However, Mr. Limback added that there is plenty of financial 
machinery in Cedar Rapids to handle the sound projects that come 
up. It is a powerful building and loan city, and in his opinion 
there is no special local urge to gear up second-mortgage companies 
or monthly-payment plans. As we get his idea, whatever local diffi- 
culties there are do not arise from avid prospects who are refused 
loans, but rather from a general diversion of interest from local 
improvement to wild-catting on the curb. These things are painful 
to local business, while they last. Mr. Limback thinks the Govern- 
ment is derelict in allowing these storms of speculation to go on, 
and perhaps it is. This department wouldn’t venture a guess. But 
we suspect that too many powerful and shrewd financiers have a 
big stake in stability to let matters run wild and fall off a cliff. 
At least, let us hope so. The will to build, in these days, gets 
deflected by a good many alien interests and has to be herded along 
with care by those who depend on its cultivation. 

Mr. Limback tells us that the new Iowa association, which is a 
subsidiary of the Northwestern, is making progress. C. D. Marckres, 
the secretary, was for many years a retailer at Perry, Iowa, and 
knows Hawkeye problems well. He’ is busy at the task of getting 
local groups to functioning and, according to reports, has done much 
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The Limback Lumber Co. is in the shadow of Quaker Oats bins 


profitable organizing and educational work. Association interests 
out here are, in the nature of things, complicated. The North- 
western covers some four big States and includes a veritable empire 
within its borders. Several of these States have their own associa- 
tions within the Northwestern federation, in order to deal more 
directly and intimately with local questions. Iowa, at one time, 
had five or six regional organizations; but those in the northern 
half of the State have been consolidated into the new Iowa associa- 
tion. The Southeastern and the Southwestern Iowa associations 
have not yet joined the merger. The Southeastern especially is a 
notable social organization in addition to being a business struc- 
ture, and the members seem reluctant to give up the pleasure of 
their periodic meetings. The Iowa dealers, especially those in the 
northern part of the State, have long wanted the services of a field 
man, and apparently Mr. Marckres is doing this work in a way 
quite satisfactory to his membership. 

The Iowa Builders Supply Co., of which A. L. Alcorn is general 
manager, has its head offices in Cedar Rapids. It operates a line of 
eight yards, none of which is located in the city. Mr. Alcorn is a 
friendly young man and an able business executive, with whom this 
department has become acquainted at various conventions. He 
tells us that the volume of business so far this year is somewhat 
ahead of that for the corresponding period last year; but that this 
is in part due to the unusual volume of coal trade in the latter part 


a 





Garages in front of Hatch & Brookman warehouse, Cedar Rapids 


of last winter. Iowa reverted to pioneer weather last winter and 
shook down enough snow to supply half a dozen ordinary winters, 
and in addition it did any number of nose dives below zero. There 
were places where the snow plows, operating on the primary roads, 
threw out long drifts of snow higher than the big buses that 
traveled their schedules on the highways. In addition to increas- 
ing the consumption of coal, this snowy winter apparently did much 
for the clover crop. Never before have we seen such fields of clover 
as were cut into hay last June. Mr. Alcorn says that ordinarily 
he is not so much interested in coal trade except as a seasonal 
balance for summer building, to keep his yard staffs employed. Last 
winter, however, it proved important. But it also brought plenty 
of difficulties both in getting stock and in having the stuff delivered. 


Colleges in Iowa 
Coe College is in Cedar Rapids. Mr. Alcorn mentioned that 
it is building a new field house at a cost of about a quarter of a 
million. Such construction is of little direct benefit to lumbermen, 
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though of course it leaves some money in the community that will 
eventually be of indirect benefit. Mr. Alcorn fell to talking of the 
swarm of colleges in the State. While we don’t know the figures, 
we imagine that on a per capita basis Iowa has as many independent 
colleges as any Other State. The territory was settled, beginning 
nearly a hundred years ago, by people interested in education. 
While the New Englanders who came in were probably in a minor- 
ity, they did leave an impress on the State far greater than their 
numerical strength would lead one to expect; and where your old- 
time New Englander went, there he built a church and immediately 
afterward gave his thought to education. Some of the pioneer col- 
leges did not have vitality enough to survive. Others have been 
consolidated. Their number is still large, and their influence upon 
the State has been important. 

Mr. Alcorn mentioned the fact that his yard in Cascade was 
holding a two-day building show. This is not the first undertaking 
of the sort for the Cascade manager; but this year he held the 
show in the yard instead of renting a store building. The Cascade 
people seem to be interested in these demonstrations; and it is 
worth noting that the town numbers but little more than a thousand 
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Shingled front of Nagle Lumber Co.’s yard at Cedar Rapids, Iowa 


people, indicating that building shows are possible and profitable 
in small cities as well as in large. 

The yard of the Hatch & Brookman Co. was burned a couple of 
years ago and has been rebuilt along slightly. different lines. John 
Stepanek, to whom we talked, stated that the new yard was quite 
satisfactory, but not more so than the old. One feature of the plant 
consists of two sidings that enter the main waréhouSe. Cars Gan 
be spotted in the wide alleys and unloaded regardless of weather; 
and since there are nearly always cars to be unloaded, this arrange- 
ment proves an advantage and a guaranty of stock that has not 
been rained on in transit. 

In the front of the warehouse, between the two big alley doors, 
are four garage units. These spaces are used to good seasonal ad- 
vantage. In winter they are used for the storage of the trucks, 
where some heat pipes make the machines easy to start in the 
mornings. In summer the garage is used for the storage of roofing. 
The stock of roofing is normally reduced in winter, so the space is 
not so much needed then for that kind of storage. 

Mr. Stepanek, as his name indicates, is of Bohemian descent. 
Cedar Rapids has a large Bohemian population, mostly of the 
second and third generation; and these thrifty and gifted people 
have done much for the development of the city. 


About Normal Business Levels 

“We are not complaining at all,’ Mr. Stepanek said, “but the 
local volume of business is probably just a little lower than it has 
been. Cedar Rapids had a long period of extra good building after 
the war. It seemed to continue here longer than in most places; 
probably because of the fact that there has been comparatively little 
speculative building. The great bulk of house construction has 
been done for owners; and while of course that sort of undertaking 
can in time catch up with local needs, it does so more slowly than 
if big blocks of houses were built for sale. I suppose lumbermen 
are like some farmers; they think that the biggest and best years 
ought to be considered as about normal. Such periods, like the 
years following the war, can’t be other than abnormal. If they 
were continued they’d soon defeat their own advantages. When the 
farmers were getting the biggest prices in history they increased 
crop acreages and production; and when building was beating all 











The Nagle Lumber €o., Cedar Rapids, made these handy nail bins 


records, lumbermen were expandiiig their yards and were establish- 
ing riew ones. It’s important to récognize the natural level of trade 
as a basis of calculation. Wholesome and normal increases can be 
made by good merchandising, but it’s poor pdlicy to try for ab- 
normal situations; for capacity soon catches up with them, and 
when they go back to former levels the capacity stays on.” 


Would We Do It Bétier Next Time? 

This department oncé asked an able lumiberman if he thought 
the lumber industry would be able t6é recégnize aiid hatidle a situa- 
tion like the post-war boom better if it weré to éomie again. 

“That’s a question hard to answer,” he said. “In the first place, 
some lumbermen recognized the post-war boom fér What it was and 
got out with little damage. Nobody escaped completely, but there 
were all degrees of injury. If you ask me what the industry as a 
whole would do, my guess is that it would do practically what it 
did before. The thing to do with those situations is to stop them 
before they start, and of course no single business man can do that. 
Governmental commissions and the Federal Reserve are created for 
that purpose, and doubtless are doing what they can. Much de- 
pends on the conduct suggested and encouraged by business leaders, 
and I think they are considerably wiser than they were. But once 
a boom gets going, it’s like a war.. You go through it whether you 
like it or not.” 

Mr. Stepanek mentioned something along the same line when we 
asked him about the new financing of customers. He referred to 
the buildiig atid loan and added that his company was making a 
limited but satisfactory use of the service of a finance company. 

“Deferred payments in building are certain to come,” he said, 
“for they’re being used in every other line of business. They’re 
all right as long as the general level of prosperity stays up. They’ve 
already been incorporated into the fabric of business until there’d 
likely be a panic if they were withdrawn. A person hates to think 
what would happen to all these credits if there should come a ser- 
ious depression; and I believe financial leaders know the possi- 
bilities so well that they’d make all necessary efforts to prevent 
a depression and, what’s more to the point, to keep business from 
expanding to the point where a depression would be sure to follow.” 


How Wise Are the Leaders? 


Not all readers of these columns are certain that the financial and 
mercantile leaders are so wise or powerful or public spirited. But 
there is little question that business is much more compact and 
interdependent than it used to be. Much more is known about 
general management over wide areas, and about general co-opera- 
tion among independent lines. It is not too much to hope that 
more and abler efforts are being made to hold commerce to an even 
keel, and that these efforts are bearing fruit. 

The Nagle Lumber Co. has a yard in Cedar Rapids, and I 
believe the present plant is but a year or two old. A. R. Eaton, 
to whom we talked, was dealing with a garrulous customer when 
we entered. This customer at once told us he had merchants at a 
disadvantage; for they had to listen to his stories if they wanted 
to sell him anything. Mr. Eaton encouraged him to talk until, 
almost before he knew it, this customer had described all the 
various building projects he and his neighbors had in mind. Under 
such circumstances a dealer is very willing to listen to a cus- 
tomer’s recital of even ancient stories. 

The front of the warehouse is covered with shingles and is notably 





se 


42 AMERICAN 


LUMBERMAN July 27, 1929 





attractive in appearance. In the lobby we noticed a nail case de- 
signed in the skyscraper pattern of modern furniture. You’ve prob- 
ably seen pictures of bookcases done in the modern manner, ar- 
ranged in blocks and steps like the more recent New York build- 
ings. Well, this nail container follows those lines, for the very use- 
ful purpose of employing available space. The frame is wood, and 
the bottoms are made of heavy galvanized iron, done in a curve with 
a projecting lip. Each compartment will hold a keg or more, and 
a scales scoop can be-held under the lip while the nails are raked 
out with a claw. 

Mr. Eaton seems much interested in modernizing, and believes it 
has a great future everywhere, especially in Cedar Rapids. Modern- 
izing does not add to the actual number of houses, nor does it leave 
old and less desirable houses on the market to depress real estate 
and rental values. It pulls up the quality of a neighborhood in- 
stead of taking the more progressive and ambitious residents out 
and into distant new subdivisions. He expressed some surprise that 
real estate operators did not recognize the possibilities of modern- 
izing in adding value to their holdings, and in pulling up the 
general level of values in a given neighborhood. 


We missed seeing O. O. Ogden, of the Ogden Lumber Co. His 
yard is in a suburban section that is almost separated from the 
rest of the city. He has been there a dozen years, and sees his 
own section growing and the city coming steadily toward it. I 
believe Mr. Ogden sponsored a model electrical house some time 
ago. He did this in connection with electrical concerns, and the 
project served at once to advertise a modern house and also modern 
equipment. The yard is adding coal to its line. 

For one reason or another we also missed seeing the managers 
at the yards of the Home Lumber Co., the Jake Lampert Yard and 
the Wisconsin Lumber Co. 

Cedar Rapids is getting a distinguished group of public build- 
ings in the center of the city. We were especially interested in 
the Memorial on an island in the river. The Chamber of Commerce 
was looking for a new home at the time this building went up, 
and largely through the persistence of O. T. Barry, of the Hawkeye 
Lumber & Coal Co., a 4-story wing was built for it. The sum of 
$125,000 was raised for the purpose in a brief time, $100,000 of 
which was turned over to the Memorial commission, while $25,000 
was used for furnishings. 


American Lumberman House Plan No. 169 


























concerts Mp-r" s%a-3L 






s-6 





O/N/MNG 
alcove 





K/TCHEN 










BED ROOM 












/2- 6" 


13” 0 


IFC 


70° 
afo CLO. 
2 
_ 


-@3-~, 







22° 







DINING ROOM LIVING R A 





2ér 


6 
> 


CONCRETE 


Ge attractive bungalow or cottage design is featured 
by a large living room with fireplace, the dimensions 
of the room being 22 feet by 11 feet 6 inches, which room 
opens through French doors into a dining room 14 feet 6 
inches by 11 feet 6 inches, these two rooms extending clear 
across the front of the house. The front entrance opens di- 
rectly into the living room. A dining or breakfast alcove 
is provided off the kitchen. 

A complete list of materials, specifications and working 
drawings for this house will be supplied by the AMERICAN 
LUMBERMAN at $3.50 per set. Electrotypes of the front elevation 
(4 inches wide), for use in newspaper or other advertising, 
may be had at $3.50 each; while electrotype of the floor plan 
(same size as accompanying cut) will be sent for $2.25, 
postpaid. 
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Up-to-Date 
Retail Yard 


CuaroTTe, N. C., July 22.—The new yard 








of the Cathey Lumber Co., this city, embody- 
ing a new set of buildings, display and sales 
room etc., has been designed and constructed 
with a view to convenience and efficiency, both 
in merchandising and in operation, the result ib 
being a thoroughly modern retail plant worthy 
of description and visualization in the AMERI- 
CAN LUMBERMAN, 

The Cathey Lumber Co. was organized ten 
years ago with the following officers: John R. 
Cathey, president; J. W. Barber, vice presi- 
dent; W. S. Stewart, secretary; A. K. Mc- 
Leod, treasurer. 

Until May of this year the company’s yard 
and offices were located at 308 East Fifth 
Street, which location is near the heart of 


























the business section and too congested for 
properly conducting a lumber yard. 

For that reason, especially because more 
room was needed, three acres were purchased 
at the corner of South Graham and Penman 
streets, on the main line of the Southern Rail- 
way, and there was built a new plant, which 
has recently been occupied and which is illus- 


material can be unloaded directly into the 
buildings with least expenditure of labor. 

A glance at photograph of the shed interior 
showing (through the open door) the bottom 


Interior of the display and sales room of Cathey Lumber Co., Charlotte, N. C., showing stocks 
of paints and builders’ hardware, samples of roofing, and built-in conveniences 


Another warehouse, not here illustrated, lo- 
cated nexit to the lumber shed is used for the 
storage of sack goods. A. K. McLeod, treas- 
urer of the company, explains that it has been 























Left—The new office and warehouse building of the Cathey Lumber Co., Charlotte, N. C., which contains a well appointed display room, 


interior of which is shown in another illustration. 


trated herewith. About one thousand feet of 
sidetrack serves the yards for unloading pur- 
poses, the sheds and warehouses being located 
along these tracks, so that lumber and other 


part of a freight car standing on the track, will 
suggest the ease and facility with which, by 
the aid of gravity conveyors, material can be 
unloaded direct from the car into the shed. 





ln recente. 











Interior of the Cathey Lumber Co.’s new shed. Observe the use made of trestles with pieces 
of plank across, in piling lumber into the bins. Also note lower portion of freight car seen 


through the open door, showing the ease with which lumber is unloaded and transferred by grav- 
ity conveyors to any part of the shed 





Right—Exterior of new lumber shed of the Cathey Lumber Co. 


found much better to have a separate building 
for the sack goods, and not to store them in 
the same shed with sash and doors or lumber. 

The brick office building and warehouse, 50 
by 110 feet, illustrated herewith, is provided 
with large display windows in front, and also 
has a modern display room for showing the 
array of shelf goods, such as paints and hard- 
ware, as well as facilities for displaying sam- 
ples of roofing and various built-in conven- 
iences of woodwork. This room also is 
equipped with a table and chairs, for the dis- 
play of advertising literature, plan books etc., 
and affords a convenient place for the mem- 
bers of the firm to confer with customers re- 
garding their plans for building, moderniza- 
tion or repair work. 

This brick structure, although presenting the 
appearance of a one-story building at the front, 
is, because of the sloping character of the site, 
really a two-story building with basement. In 
addition to the offices and show room, the 
building contains ample warehousing space, 
this being used for the stock of sash, doors, 
roofing, wallboard etc. The various offices and 
the showrooms have hardwood floors and are 
attractively finished. 

Orpers received by the General Electric Co. 
for the three months ended June 30 amounted 
to $119,351,248, compared with $90,431,957 for 
the corresponding quarter of 1928, an increase 
of 32 percent, President Gerard Swope has 
announced. For the six months ended June 30 
orders received amounted to $220,716,456, com- 
pared with $170,357,797 for the first six months 
of last year, an increase of 30 percent. 
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Retailers’ Idea Exchange 














Good Advice for Retailers 


The first of a series of letters on merchan- 
dising is being sent to members by J. P. 
Williams, secretary Florida Lumber & Mill- 
work Association, the writer being William F. 
Sneed, of Lakeland, vice president of the State 
organization. The campaign was decided upon 
recently and it is proposed to have a full dis- 
cussion of the subject matter prior to the next 
State convention. 

Mr. Sneed says that after eighteen years of 
experience he has “reached the conclusion that 
building material merchants should have as 
nice store rooms as any other merchants.” This 
applies to those off as well as those on main 


and sales rooms littered with samples. Those 
not thrown away should be regarded as part of 
the stock and “if worth keeping at all should 
be kept well.” 

“As I see it,” continues Mr. Sneed, “the 
building material merchant must carry in stock 
everything that the trade requires that is prac- 
tical for him to carry. We can not confine 
ourselves to lumber when we are being called 
upon for every kind of material that is in con- 
stant use.” 

Also, “building merchants must use business 
methods and ethics,” and have “backbone 
enough to know what our costs are and add a 
profit to the costs. If I cut the price today 
my competitor cuts it tomorrow and we are 


streets. He is also opposed to having the office 


both operating at a loss.” The man “who 








This Week’s Timely Tip 


Saves Labor in Handling Lumber 


A labor-saving method of unloading and handling lumber and other 
materials from the railroad car into the shed was recently observed by 
an American Lumberman representative in the yard of the Elyria Lum- 
ber & Coal Co., Elyria, Ohio. This concern uses an overhead traveling 
crane in handling lumber, coal, sand and other materials. A sidetrack 
runs along the lumber shed, and cars to be unloaded are spotted where 
wanted. The sidetrack is somewhat higher than the floor of the shed. 
In order that cars might be unloaded with only two men, several low, 
four-wheeled trucks were built, on which to pile the lumber as it comes 

















from the car. One of these trucks is shown in foreground of the accom- 
panying illustration. They are substantially built, and have small iron 
wheels at the four corners so that they may readily be rolled to any 
desired spot. Attention is called to the bulkhead seen at one end of the 
truck, against which the lumber is “butted,” thus keeping the ends of 
the piles straight. Several trucks are used when unloading mixed 
lengths. The lumber is piled from the car onto these trucks in full 
loads, one-inch stuff being piled twenty pieces high and two-inch stuff 
ten pieces high. When a truck has been loaded with the proper amount 
the crane is lowered and picks up the entire load, carrying it on an 
overhead track to the proper location for unloading into the bins. Thus 
a great deal of labor is saved. After being placed on the truck the 
lumber is not again touched by human hands, as the crane picks up the 
full load and lowers it onto the motor truck when desired. The sticks 
.placed between each load are left there, thus facilitating inventorying. 








thinks he can make money by cutting the price 
will soon be clear out of the running.” 
Discussing a request he had recently received 
from an out-of-town prospect, Mr. Sneed said 
that the inquirer was a reliable firm that pays 











“Signs of the Times” 


The sign appearing below is reported by J. 
W. Starks, Cairo, Ill., as having been noticed 
on State highway just north of that city, 
erected by the State Highway department: 





CAUTION 
Men Working Slow 








“After having read this sign,” writes Mr. 
Starks, “it occurred to me that I had never 
yet seen anyone on the State payroll working 
‘fast.’ Of course the real meaning of the sign 
was as a warning to motorists that men were 
working and to drive slow.” 











cash and uses a lot of materials and had 
bought a lot of stock from his firm lately. “We 
quoted a price that was as low as good busi- 
ness would warrant and as good as a cash cus- 
tomer was entitled to,” he said. “Today in 
talking over the transaction with our customer 
he showed us the invoice of a competitor in 
this territory who had sold him the identical 
materials on which we quoted at something 
like 25 percent less than our price. We did not 
have more than 25 percent added in our quota- 
tion, and believing ourselves to be as good 
buyers as most, we can not help wondering 
where this competitor gets his profit. Our 
competitor in this case has a much larger in- 
vestment than we have and we know that his 
cost of doing business is as much or more than 
ours.” 


Forms for “Piece Pricing” Lumber 


For the purpose of furthering the proposition 
of selling small orders of lumber by the piece 
rather than per thousand feet, the Georgia 
Lumber, Millwork & Building Material Dealers 
Association has had forms printed, covering 
practically all lumber sold by the board foot. 
These forms are printed on letter-size paper 
so that they can be inserted in loose-leaf books. 

Seventeen of these sheets make a set, enough 
for one price list. The number of feet in each 
piece of lumber is printed on the form, with 
blank space left for the dealer to insert thou- 
sand-feet price as well as the per piece price. 
In making up these lists it is suggested that 
the dealer insert his regular thousand feet 
price, add whatever percentage of advance or 
margin he wishes and figure it in om the per 
piece price. These forms will be furnished 
members of the association without cost, a 
nominal charge of twenty-five cents per set 
being made non-members, to help cover the 
expense. These forms may be obtained by ad- 
dressing the association, 316 Peters Street, S. 
W., Atlanta, Ga. 

In announcing the availability of these forms, 
H. J. West, secretary and treasurer of the as- 
sociation, says: 

“For a long time we have been advocating 
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that all small order lumber be sold by the piece. 
Our reason is that the average lumber buyer 
does not understand figuring lumber; therefore 
a price stated per thousand feet means nothing 
to him. 

“Also, when lumber is priced per thousand 
feet it sounds higher to the customer than it 
would if figured at the same price per thousand 
feet plus twenty-five percent and then priced by 


Dubach, La. Mr. James has $8,000 stock in 
the Gain-Yay Yard, the total paid-in cash capi- 
tal of which is $25,000. His twenty-one-year- 
old son, George C. James, is assistant manager 
of the new yard. 

J. R. Gaiennie, brother of K. M. Gaiennie, is 
secretary-treasurer both of the new retail con- 
cern and the Doyline Lumber Co. 


In addition to their wholesale and retail in- 











vice president, also was a resident for a long 
period. 

In a brief statement to the AMERICAN LuM- 
— concerning this gift Hawley Wilbur 
said : 

“It has always been the policy of our com- 
pany to enter into the civic life of the com- 
munities in which it is doing business, and it 
has always been one of the leaders in promot- 














- the piece. The customer is better satisfied, and “ome ing community activities. In ithe ree that 
-_ the dealer is enabled to make a larger profit, to itd = — poten yo ad — are Waukesha has progressed the Wilbur Lumber 
ved which he is entitled for the additional trouble ra oe yore “se C a 'y 4 Co. has expanded and prospered, and our offi- 
said of handling small orders. This is not a theory, The letterhead of 5 Goer a ain- ay. - cers felt it a duty to make it possible for the 
te as it is being successfully worked by some features the slogan “Good Lumber—Get It city to acquire the entire property needed. 
x dealers in the State.” Where They’ve Got It. Moreover, it has afforded the company a great 
eal ‘amseeeezeeee aad lalate deal of pleasure to be able to demonstrate its 
ww New Yard About Ready to Open Exemplifies True Community Spirit community spirit in a practical manner.” 
eet o> 
_Sumevmor, Lay July 22——The newly wacxesua, Wis, July 24-—Many expres: A New and Improved Wood Worker 
its attractive and conveniently arranged quar- or of mo" Sag = Rg on tg ee Times change and call for speed, more speed. 
ters in Bossier City very soon after Aug. 1, ae tr Spt rege 4 me a “4 In electrical driven, labor saving equipment the 
J. according to a statement made to the AMERI- mee Om MS TeCe presen 0 modern tendency of direct drive power has 
ced . ‘ ‘ “iene . city of Waukesha of a tract of fifteen acres 
cAN LUMBERMAN by K, M. Gaiennie, president f k ' .* 
ity, of the new concern. EE : , 
The Gain-Yay Yard, which has been formed On July 15 the city council accepted the 
— as the retail selling organization of the Doyline S*™¢TOUS offer of the company, and passed an 
Lumber Co., wholesale lumber distributor, is | 4PPropriate vote of thanks. . 
to be conducted as a thoroughly modern and The city of Waukesha is developing an ex- 
complete retailing business, according to K. M. tensive park and playground program, and 
Gaiennie, head of both companies. through gifts by Andrew J. Frame, the city’s 
Bossier City really is a part of Shreveport, leading citizen, had acquired a large tract of 
being just across the river. It is in Bossier and on the Fox River. In order to carry out 
Mr. Parish, just outside the limits of Bossier City, the plans of the park board, and to provide for 
ver that the United States Government will spend future development, additional property owned 
ing $8,000,000 for the Third Attack Wing Air by the Wilbur Lumber Co. was essential. 
ign Group. This development takes place on 22,- When the officers of the company were ap- 
ie 000 acres of land which the city of Shreveport proached by city officials for the privilege of 
has given to the government. The Attack using and purchasing part of the property 
Wing moves here from Galveston, Tex., and needed for park purposes, instead of putting 
—_ construction is to start around Jan. 1, 1930. a selling price upon it the company offered to 
auee The two-story building to be occupied by turn the entire tract over to the city for the 
the Gain-Yay Yard is designed by Edward necessary legal consideration of one dollar. 
lad Neild, architect of the million-dollar court Behind this gift is an interesting story of 
Ve house in Shreveport. The lower floor is to be ~ well-founded sentiment and of attachment to 
‘si- occupied as office by the Gain-Yay Yard, while the community, for this city was the home for 
us- the upper floor will be used by the Doyline many years of the late George H. Wilbur, 
in Lumber Co. : ; founder of the company. Here also is located = Nrpay Model “D” Wonder-Worker, made by 
ler The vice president of the new retail organi- the millwork factory and a retail yard of the . 
: et : . + De Walt Products Corporation, Leola, Pa., en- 
in zation is G. W. James, of Eldorado, Ark., mil- Wilbur Lumber Co. Moreover, R. H. Wilbur, 2G eee aaa a 
ne ‘ - : i gaged in ripping—one of the twenty-nine opera 
cal lionaire lumber and oil man, whose start in president, and Hawley W. Wilbur, secretary tions which the machine performs 
ng the lumber business was with the Bernice Mill and treasurer, have been residents of Wau- 
iot Co., Bernice, La., and the Dubach Mill Co., kesha for almost forty years. Ray Wilbur, gone a step further and improvements have 
ta- been made in motor design, providing greater 
od efficiency in the delivery of the power to the 
ng work, 
ur Without sacrificing the portability or the 
in- versatility of the De Walt Woodworker, the 
lis manufacturers have developed improvements in 
an their Model “D” machine that makes possible 
the delivery of fully 50 percent more power to 
the work, whether ripping, cross-cutting, da- 
4 doeing, mitering, beveling or any of the 
on twenty-nine operations that are done on this 
ce one machine by various tool attachments. 
rm _ This Model “D” De Walt Wonder-Worker 
on is powered by a two or three phase, 5 HP 
1g motor. The new motor design developed re- 
it sults in a motor with greater power on full 
a. load, and less temperature rise. ; 
i This machine is so fast it rips 4-inch fir at 
nn the rate of fifty lineal feet per minute. It 
a cross-cuts 6-inch material and can be switched 
th instantly from. cross-cutting to ripping without 
turning off the power. The cutting tool is 
- completely guarded in all positions. 
- Another improvement in this model is the 
at placement of the dial plate with degree mark- 
et ings and pitch scale right out in front of the 
a operator for easy adjustment for angle or 
ee bevel cutting. The dial place is notched at 
‘d each 45 degrees for the quick finding of such 
- angles. The metor is locked instantly and se- 
“ A good example of office finish and arrangement, both as regards attractiveness and convenience, curely in any cutting position by means of a 
: is afforded by the new offices of the Lakeland Manufacturing Co., Lakeland, Fla., opened recently positive locking device andw¢gnvenient hand 
: as a part of the celebration of the 18th anniversary of the business. This concern is engaged lever, so that all changes in adjustment are 
; in the retailing of lumber and building materials, also operating a planing mill. In the picture is ™ade instantly = ae aoe change of tool 
;, seen a part of the stock of builders’ hardware. Standing, near center of picture, is William F. —_ thee 3c a Bh the motor requires 
“ Sneed, president. At extreme right is D, U. McGinnis, secretary-treasurer. Almost behind the This Model “D” machine is readily portable 
cash register is T. J. Oxford, office and sales manager, and by the door, A. B. Manes, mill- weighing only 340 pounds and is fitted on . 
g work superintendent. The inside finish is shortleaf pine, with floors of Tennessee oak. The en- table, 29x59, that can easily be handled by two 


trance door, which cannot be seen in the picture, is of highly polished black cypress men, 
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Ideas for Pz 


Requests for ideas for planning parade floats have dealer: 
been coming in of late with such frequency as to suggest files 0! 
special interest in this form of publicity at this time. tractiv 
This interest doubtless is occasioned by community cele- lumbe 
brations and festivities of various sorts scheduled for the Specia 
late summer and the fall, in which local lumber dealers only f 
wish to participate with appropriate floats. To assist elabor 
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. Lundy Lumber Co., Williamsport, Pa. 


. Columbia Valley Lumber Co., Belling- 
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. Dille Road Lumber Co., Cleveland, Ohio. 
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Entire float was illuminated, including . 
the base, which was transparent so that 
the light shone through. : 7 


. Caldwell Builders Supply Co., Caldwell, s 


N. J. This float featured a leg cabin with 
the legend, “Your forefathers built homes 
like this.” ” 


ham, Wash. Appeared in annual Tulip 
Parade. 


Colo. Visualized a bridal couple in their 
new home, the float being drawn by a 
decorated auto. 


Featured a model colonial house mounted 
on decorated truck. 


Hammerschmidt Lumber Co., Harrison, ll. 


Ark. This float represented a bride and 
groom in their new home, the newly-weds 
being impersonated by two children. 


Haubrich Grain & Lumber Co., Mapleton, 
Iowa. Featured a model bungalow; also 
carried an animated exhibit of two men 
sawing lumber, one by hand and other 
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Parade Floats? 


dealers so situated, a selection has been made, from the 
files of the AMERICAN LUMBERMAN, of at- 
tractive and effective floats that have been entered by 


particularly 


lumber firms in parades held in their communities. 
Special effort has been made to select for illustration 
only floats that embody real ideas, and that are not too 


elaborate to be easily constructed by the average retailer. 











with a power saw, with legends reading 


“Old Way” and “New Way.” 


8. This float was built by an Indiana retailer 
over an old touring car, and after serving 
its purpose in the parade was parked at 
his yard as a permanent exhibit—or until 
next needed for parade use. 


9, Fort Wayne Builders Supply Co., Fort 
Wayne, Ind. An ornate display showing 


arbor and lattice work, with artificial 
flowers intertwined therein. 
10. French Lumber Co., Hawarden, Iowa. 


Constructed of lattice work, painted white. 
Bottom of float was built of wallboard, 
painted green, with sawdust sprinkled 
thereon before dried, and later given an- 
other coat of green, thus simulating a 
lawn. 


ll. Gledhill & Kime Lumber Co., Shelby, 
Ohio. The children behind the picket 
fence carried balloons of different colors, 
and wore colored paper caps, giving a 
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gay effect. 

12. Fort Wayne Builders Supply Co., Fort 
Wayne, Ind. A striking visualization of 
home modernizing, showing a house be- 
jore and after remodeling. 





ty eel 
































48 


AMERICAN LUMBERMAN 


July 27, 1999 





Wood Lamella Roof Is Largest Ever Built 


Sr. Louis, Mo., July 23—A roof of wood 
will cover the Arena, St. Louis’ new atdito- 
rium, now under construction at 5700 Oakland 
avenue, which will have a seating capacity of 
21,000, which is in excess of that of Madison 
Square Garden, New York. The Arena roof 
will be.of Lamella type construction, the largest 
Lamella building ever erected. The auditorium 
also will be the largest building in America 
without columns except one. 

The Arena is the largest of three buildings, 
all with Lamella type roofs, bein~ erected on 
the grounds of the National Exhibition Co. 
This exhibition plant, said to be the only one 
of its kind in the world, will be utilized for 
the first time next October for the National 
Dairy Show. 

The general shape of the Arena is oval. It 
is 476 feet long and 276 feet wide. Around 
the exterior it measures 1,173 feet, or nearly 
one-fourth mile. It is 135 feet from the floor 
to the highest point of the roof. To the east 
is exhibit building “A,” and to the west is ex- 
hibit building “B,” which are exactly alike. 
Each is 300 feet long and 288 feet wide, cov- 
ering 86,400 square feet each. 

Lamella type construction was decided upon 
for the two smaller buildings when the plans 
were made, but steel construction was first 
thought best for the Arena, or larger building. 
However, two things caused Lamella construc- 
tion to be specified for the Arena. First was 
the cost, the wood or Lamella construction 
meant a saving of more than $75,000 on this 
building alone, compared with steel trusses. 
Second, tests made at Washington University 
showed that the Lamella type construction had 
more than five times the required load capacity. 
The savings referred to were based on the cost 
of the cantilever trusses and the footings which 
would have been necessary to carry the heavy 
load of steel as compared with wood Lamella. 

The Lamella roof, which is noted for its low 
cost, simplicity and ease of erection and light 
weight, originated in Germany, the idea of a 
German engineer inspired by the Tokio earth- 
quake of 1923 to seek a type of construction 
that would resist such disasters. The idea 
was introduced in America in 1925. The Dem- 
ocratic convention hall in Houston, Tex., is a 


typical example of Lamella construction. 

The principle of the Lamella roof makes in- 
genious and interesting use of two simple en- 
gineering devices; namely, the arch and the 
net work. The roof is made up of relatively 
short timbers called “lamellas,” which are bolt- 
ed together, forming a network of framing 
timbers. 

The lamellas in the Arena are 2x10-inchx9 
feet in size, and there will be 14,400 of them. 
To fabricate these, 532,000 feet b. m. of No. 1 
common Douglas fir will be required. For 
the end arches 8,320 feet b. m. of 2x10-inchx8 
feet Douglas fir will be utilized. For the 
small wedges for the Arena lamellas 2x3x8 
inches, there will be required 1000 feet b. m. 
of longleaf southern pine. There also will be 
required 556,000 feet b. m. of No. 2 common 


T&G shortleaf southern pine sheathing, 1x6- 
inch, random lengths. For the two pavilions 
on either side of the Arena 1,570 lamellas wij 
be required. These will be 4x8 inchesx15 feet 
and will require 141,300 feet b. m. No. 1 com- 
mon Douglas fir. There also will be 290 end 
arches, 4x18 inchesx14 feet, which will utilize 
24,360 feet b. m. also of No. 1 common Doug. 
las fir. The sheathing will be made of 140,000 
feet b. m. 2x6 T&G shortleaf southern pine, 
In addition there will be 6,000 feet b. m. of 
miscellaneous items in Douglas fir. 

Wood also will be used in the making of 
forms for the concrete in the construction of 
the buildings. 

The Lamella roof is being constructed by 
the Missouri Lamella Roof Co., Bank of Com- 
merce Building, St. Louis. 














Airplane view of Arena (right center) and other structures erected with Lamella type roofs at 
St. Louis 





Changing Trade Currents 


PHILADELPHIA, Pa., July 22.—One of the in- 
teresting columns in the Philadelphia Inquirer 
is “Girard’s Talk of the Day,” in which the 
author discusses subjects and events of current 
interest. In ‘a recent issue, he took occasion 
to comment on the effects upon the lumber in- 
dustry on the Atlantic coast, of the opening of 
the Panama Canal. In this connection, he said: 

A low stone wall will change the currents 
of an ocean. 

Trade currents may likewise be altered by 
an influence not thougnt of in the beginning. 
Did anybody twenty years ago dream what 
effect the Panama Canal would produce upon 
the ,entire lumber industry on the Atlantic 
coast? 

Robert G. Kay, of this city and West Ches- 
ter, tells me that from Maine to Florida lum- 
ber is now an unprofitable industry. 


The Panama Canal made Washington and 
Oregon absolute dictators of America’s lum- 
ber market. And they have swamped it. 

Over-production in the Northwest, added to 
the lower transportation through the canal 
has put skids under the Atlantic coast lum- 
ber business. 

Mr. Kay was buying and selling lumber 
when Williamsport was the sawmill monarch 
of the East. 

“The White mill in that city,” said Mr. 
Kay, “sawed the best quality of white pine 
that ever came out of Pennsylvania.” 

He told me interesting stories of old John 
White, whose word was always quite as good 


as anybody’s written contract—that White 
whose former “Castle” long since gave way 
to a beautiful public park. 


In the same column, Girard refers to the 
avocation of a well known Pennsylvania lum- 
berman who is devoting much of his time and 
attention to the development of an estate where 
he is farming and at same time raising a herd 
of buffalo. In this connection, Girard said: 

Lumbermen recently had the joy of being 
entertained by Gen. Trexler at his great es- 
tate near Allentown. 

Those who had not before seen that won- 
derful place were astonished. Bumping into 
a herd of 110 buffaloes is something of a nov- 
elty. 

Eating home-grown brook trout is also not 
so common. Gen. Trexler-is one of the great- 
est producers of trout in the world and I 
am told that there is a good profit in it. 

Agriculture, game and fish culture and fruit 
culture are trades which Gen. Trexler prac- 
ties not merely for show. 

But the general is one of those intelligent 
farmers who relies upon skill rather than a 
debenture for success. 


(BAERS 


Cuicaco has an army of 525,000 persons 
gainfully employed, according to an occupa- 
tional survey bythe Chicago Association of 
Commerce. A total of 210,000 or two out of 
five, are engaged in manufacturing or me- 
chanical industries, while clerical work em- 
braces 90,000, with trades third with 16.63 
percent of the total. 


Water Glass Saves Trees 


Syracuse, N. Y., July 22.—The demand for 
wood has brought out not only the use of pre- 
servatives that have given longer life to man- 
ufactured wood, but has led to the use of pre- 
servatives on valuable growing trees, says the 
New York State College of Forestry at Syra- 
cuse University. 

Sterilizing preparations have been used with 
more or less success in bandaging the wounds 
of trees. Ordinary commercial coal tar creo- 
sote is one of the best preparations for de- 
stroying and preventing the growth of certain 
tree diseases. It can be applied with an ordi- 
nary paint brush and should cover every part 
of the exposed wood. 

A solution of sodium silicate, commonly 
known as water glass, is one of the most re- 
cently used dressings for injured trees. Water 
glass is largely used for preserving eggs. The 
commercial solution is a sirupy liquid which 
becomes quite thick in cold weather. It is 
more convenient and economical to use when 
diluted slightly, especially in winter. A solution 
containing three parts of water glass and one 
part of water has given practically as good 
results as the full strength solution. It is 
easily applied with a paint brush and appears 
to be entirely harmless to the tree. 

‘Owing to its solubility water glass readily 
unites with the sap of the tree and is thus 
able to penetrate slightly into the pores of the 
fresh surface of the wood. Upon exposure to 
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the air, it soon hardens, apparently forming 
silica, which forms an insoluble cover over the 
surface to which it is applied, preventing both 
the escape of sap and the entrance of harmful 
organisms. 


euwesaneaeanaanaaaens 


Talks on Importance of Building 


Jonnstown, Pa., July 20.—F. B. Kinzey, 
president of the Thomas-Kinzey Lumber Co., 
of this city, recently has appeared before the 
various service clubs, including Rotary, Lions, 
A BC and Kiwanis, making talks on modern- 
ization, during the course of which he told 
about the important part played in the building 
of modern homes, both by the lumber industry 
and by the building contractors. In his pic- 
ture of the service to humanity rendered by 
the builder, Mr. Kinzey referred to the fact 
that humanity was the child of the builder; 
that when the world got so corrupt that it 
was necessary to wipe the slate, God looked 
about and found only one man who was worthy 
to be saved; this was Noah, builder of the 
Ark, which was constructed of wood. Mr. Kin- 
sey said, “The Bible says that this builder was 
perfect in his generation and walked with God.” 

In his talks, Mr. Kinzey pointed out that 


there was no vocation originated under more 
favorable circumstances than that of the 
builder; that none had as distinguished an 
ancestor and none up to this time has exceeded 
the builders in literally living the teachings of 
their ancestor. He deduced from this, there- 
fore, that there is a greater percentage of hon- 
est, honorable and practical men in the build- 
ing business than almost in any other line. 

This eloquent talk before the Kiwanis Club 
inspired Benj. Hinchman, jr., secretary of that 
organization, to pen and send to Mr. Kinzey, 
under the heading “Noah’s Motto,” the follow- 
ing lines: 

NOAH’S MOTTO 

Kiwanis claims old Noah as 

Her patron saint; because his skill 

With gopher wood that made the Ark 

Upon the principle, “We Build.” 


While men, who dwelt for self alone, 
With acts and thoughts so low and ill; 
Old Noah planned for future days; 

For men who'd think in terms, “We Build.” 


If service clubs had held full sway 
In Noah’s time; in truth fulfill, 
There’d been no flood or Ark—instead, 
A host of mottoes like “We Build.” 


Is Operating Rehabilitated Mill 


PitrsBuRGH, Pa., July 23.—The Babcock 
Coal & Coke Co., of Landisburg and Sewell, 
W. Va., controlled by the Babcock interests, 
has started its sawmills in the timber area re- 
cently purchased from the Glade Creek Coal 
& Lumber Co. at Hamlet, W. Va. Operation 
of the mills started July 8, and the company 
has a 10-year cut of high grade hardwoods in 
its new area. 

Since the purchase of the property several 
months have been spent in rehabilitating the 
mills, railroads, yards, and other appurte- 
nances. A planing mill and dry kilns with all 
modern equipment are planned and their con- 
struction will be completed as soon as pos- 
sible. 

This property is in the heart of the finest 
timber belt of central West Virginia and has 
the advantage of Chesapeake & Ohio Railroad 
shipping facilities. 





MoToR TRUCK RBGISTRATION in the United 
States totals 3,113,999; passenger car, 21,379,- 
125, and total registration of motor vehicles, 
24,493,124. 


Southern News of Interest to Lumbermen 


Georgia Occupation Tax Killed 


Macon, Ga., July 22.—The lumber interests 
of Georgia have saved thousands of dollars un- 
der a decision of the supreme court of this 
State which holds that the occupation tax is 
unconstitutional, “too indefinite and vague to 
be capable of enforcement.” 

Two years ago the legislature of Georgia 
passed the occupation tax law, levying a tax, 
based on the population of the communities in 
which the companies were doing business, on 
all lumber dealers and “manufacturers of lum- 
ber products.” The range of the tax was from 
$10 upward. Here in Macon, where the fight 
originated, the tax was $100 per company per 
year. 

Immediately after the passage of the law the 
lumber manufacturers declared that they were 
being imposed upon; that the tax was unfair, 
unjust and discriminatory, and besides, it was 
so vague that even with their legal counsel 
they could not interpret the meaning. Under 
the law toothpicks might have been taxed. 

The Case-Fowler Lumber Co., the Massee- 
Felton Lumber Co. and the Jeffreys-McElrath 
Manufacturing Co., leading lumber manufac- 
turers of this city, took the initiative, employed 
counsel and proceeded to protest. 

The tax collector of Bibb County, Usher T. 
Winslett, threatened to levy on the property of 
the lumber dealers if the tax was not paid and 
the grand jury threatened to indict for failure 
to pay the tax. 

The companies mentioned carried the case 
into superior court here, through their attor- 
ney, C. Baxter Jones, and obtained a temporary 
injunction preventing the execution of the 
threat by the tax collector. On hearing before 
Judge Malcom D. Jones the injunction was dis- 
solved, the court contending that the State had 
the right to levy the tax. 

The case was carried to the Supreme Court 
of Georgia a year ago. In the meantime the 
lumber companies were threatened with prose- 
cution in the criminal court. Practically all of 


them then paid the tax, under protest. 


Now that the supreme court has declared the 
act invalid, the lumber dealers and manufac- 
turers want the return of their tax money, and 
Mr. Winslett states that unless he receives or- 
ders to the contrary from the State comptroller, 
about $2,500 will have to be distributed to them 
in this county alone. The distribution over the 
State will be a big item, but in some counties, 


it is understood, no payment of the tax has 
been made pending final adjudication of the 
case. 


Given Medal for Life Saving 


LUMBERTON, Miss., July 22.—The presenta- 
tion of an American Red Cross certificate for 
life saving and the President’s medal from the 
United Safety Council for ‘restoration by the 
“prone pressure” method, that occurred here 
recently, developed an interesting story of how 
Henry Lloyd, night foreman at the’ mill of the 
Edward Hines Lumber Co., at this place, re- 
covered the body of an apparently drowned 
negro from the log pond and restored his life 
by application of the prone pressure method. 
This method of restoring life to drowned per- 
sons is taught the Hines employees as a gen- 
eral company policy, looking toward accident 
prevention and life saving. 

A dual presentation of this character is 
unique, and it has been only in rare cases that 
the same individual has been cited for both 
life saving and life restoration. 

S. P. Bissell; assistant sales manager for tie 
Hines Lumber Co., here, was chosen to pre- 
sent the certificate and medal to the night saw- 
mill, foreman, 

While practically every hazard imaginable 
has to be contended with in the operation of 
its mills and other activities of the Edward 
Hines Lumber Co., drowning is one of the 
least. Nevertheless, so carefully have the fore- 
men and employees been trained in accident 
prevention that Henry Lloyd was enabled to 
perform this life saving and restoration feat 
in the most rare type of accident that is dealt 
with by the company. 

During the operation of the night shift re- 
cently a colored pond man, Sylvester Palmer, 
fell in the log pond and apparently was 
drowned. After he had been under the water 
several minutes, Mr. Lloyd rescued the body, 
and, bringing it to the bank, applied the Shae- 
fer prone pressure method of resuscitation and 
succeeded in restoring Palmer to life. 

At the meeting called by Manager C. J. 
Pettibone for the presentation of this medal 
and certificate, W. L. Wallace, attorney for 
the company and head of the safety depart- 
ment, in a brief talk stated the object of the 
meeting, after which the presentation was 


made by S. P. Bissell, assistant sales manager. - 


Employees of the Hines company have been 
loyal members of the National Safety Council 
for a number of years. 


New Georgia Plant Under Way 


‘Waycross, Ga., July 22.—The new and 
modern lumber manufacturing plant of the 
Davis-Stubbs Lumber Co., located within the 
city limits of Waycross, will be ready for op- 
eration on or before Sept. 1. The sawmill will 
have a capacity of about 75,000 feet daily, with 
full planing mill and dry kiln equipment. The 
brick buildings housing the dry kilns are now 
complete and installation of the equipment will 
be finished in the next few weeks. The plan- 
ing mill is under construction and the ma- 
chinery is being installed in the sawmill. Leases 
have been obtained on about 80,000 acres of 
heavily timbered lands belonging to Alex K. 
Sessoms, who is one of the partners in the 
operation along with E. L. Davis and F. S. 
Stubbs. 


Increases Kiln Capacity 

Navco, ALA., July 23.—In line with the ex- 
pansion of its plant to take care of a large 
contract for radio cabinet parts and for its 
business in other finished hardwood products, 
the Navco Hardwood Co. has placed an order 
with the General Dry Kiln Co. to install two 
more Welch patented type kilns at its plant 
here. This company installed four new kilns 
for the Navco plant several months ago and 
while installing these two new kilns, the Gen- 
eral Dry Kiln Co. will make certain changes 
and additions to the old ones that will bring 
the entire battery up to modern dry kiln prac- 
tice. This expansion in the facilities of the 
Navco company directs attention to the grow- 
ing practice of finishing lumber for industrial 
uses at or near the source of the timber sup- 
ply, as indicated by the number of hardwood 
flooring plants now in operation in the South, 
as well as plants making automobile parts, fin- 
ished parts for cabinet work and furniture 
plants, core stock and other hardwood finished 
products. The development of better kiln dry- 
ing methods has been an essential factor in 
bringing about this change. 

An increasing number of pine manufactur- 
ers who also operate hardwood mills in the 
South are making flooring and other finished 
hardwood products, and with these. facilities 
are enabled to make ideal mixed carload ship- 
ments of hardwoods and softwoods. 





THE LEvEL of Lake Michigan in May was 
the highest in forty-one years and 2.25 feet 
higher than the May average for ten years, 
according to figures of the Federal lake survey. 
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National Production, Shipments and Orders 


Wasuinoton, D. C., July 22.—Following is the National Lumber Manufacturers’ 


Association’s report for the week ended July 13, 1929, and 


for nine weeks ended that date, covering mills whose statistics for both 1929 and 1928 are available, and percentage comparisons with statistics 
of identical mills for the corresponding periods of 1928: 





























Pet. Pct. Pet. 
Change Change Change 
ONE WEEE No. of from from from 
Softwoods: Mills Production 1928 Shipments 1928 Orders 1928 
M feet M feet M feet 
Southern Pine Association.............. 142 61,666 —10 59,764 —15 57,136 —12 
West Coast Lumbermen’s Association........ 94 102,542 + 6 97,217 —18 103,193 3 
Western Pine Manufacturers’ Association..... 32 36,976 + 4 30,316 —18 30,680 + 9 
California White & Sugar Pine Mfrs.’ Assn.... 19 25,786 + 8 19,707 —s8 20,433 — 
Northern Pine Manufacturers’ Association.. 9 8,494 —37 9,012 —28 6,049 — {5 
Northern Hemlock & Hardwood Mfrs. Assn... 25 4,047 + 7 3,345 -—20 1,962 —16 
North Carolina Pine Association............. 36 5,444 —1l1l 6,215 +3 5,234 —l} 
California Redwood Association...........6+. 13 6,104 —2 7,348 +43 9,706 +68 
Total softwoods....... pened eareewemern 370 251,059 —i 232,924 —16 234,393 — § 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 181 28,713 +12 29,210 + 4 28,683 — 3 
Northern Hemlock & Hardwood Mfrs. Assn... 25 5, 353 +14 5,658 + 4 4,031 —ll 
Pt. BOR cect dakoenecederaceeeeeu 206 34,066 +12 34,868 + 4 32,714 — 3 
SE “DREN s Sota cencscaceseueevedacaws e §51 285,125 1] 267,792 —13 267,107 — § 
NINE WEEKS 
Softwoods: 
OB eee 1,139 53, 305 — 7 509,609 —13 476,773 —16 
West Coast Lumbermen’s Association........ 786 845,726 —l1 950,488 —10 907,453 — 7 
Western Pine Manufacturers’ Association.... 307 319,729 + 4 292,726 — 7 286,790 — 4 
California White & Sugar Pine Mfrs.’ Assn... 231 298, 929 O 233,183 — 4 236,264 —9 
Northern Pine Manufacturers’ Association.... 81 90 "019 —4 85,128 — 8 66,227 —22 
Northern Hemlock & Hardwood Mfrs. Assn... 283 36.250 —30 37,196 —12 29,218 —24 
North Carolina Pine Association............ 333 55,790 11 93,449 —13 42,827 —25 
California Redwood Association............- 123 66,097 + 8 72,511 +12 71,852 +14 
ye ee ere ee eee 2,225,745 —3 2,234,290 —s9 2,117,404 —10 
Hardwoods: 
Hardwood Manufacturers’ Institute........... 1,735 301,504 0 333,694 +9 322,437 4+ 4 
Northern Hemlock & Hardwood Mfrs. Assn... 286 72,320 +23 55,252 —18 49,177 —26 
Total hardwoods............eeeeeeeee eee 2,021 373,824 + 4 388,946 + 4 371,614 —i1 
GE GRRE cK eccnrcctecoeenneceneeswaennt 5,081 2,599,569 — 2 2,623,236 = 2,489,018 —9 





Relation of Unfilled Orders to Stocks 


WasuinctTon, D.C. July 22. 


—Following is a statement for five associations of the footage of 


gross stocks on hand July 13, and the percentage relationship of the unfilled orders to stocks: 


Association— 


Southern Pine Association 


West Coast Lumbermen’s Association....... 
Western Pine Manufacturers’ Association.... 
Northern Pine Manufacturers’ Association.... 


Hardwood Manufacturers’ Institute.......... 


Orders of 


No. of Gross Unfilled Stocks— 
Mills Stocks Orders Percent 
116 677,888,000 Sheth 000 25 
139 1,069,964,000 546,653,000 51 

35 825,701,000 131,300,000 16 
9 335,848,000 52,412,000 16 
184 860,848,000 252,6 609. 000 29 





Southern Pine Barometer 
July 


Saturday, 


New ORLEANS, 
July 13, 
of 18534 


22.—For the week ended 
160 mills of total capacity 
units (a unit representing output of 
1,500,000 to 2,000,000 ‘feet between Nov. 1, 
1925, and Oct. 31, 1928), report as follows to 
the Southern Pine Association: 


Percent Percent 
3-year Actual 


Production— Carst Feet Av. Prod. Output 

Aver. 3 yrs... 78,595,235 — 

MOCEEL .nccce ..-. 68,989,041 87.78 ee 
Shipments* ... 3,195 66,647,700 84.80 96.61 
Orders— 

Received* ... 3,010 62,788,600 79.89 91.01 

On hand end 

weekt .-10,517 219,384,620 

*Orders were 94.21 percent of shipments. 

*Basis of car loadings is May average, 
20,860 feet. 

tOrders on hand showed a decrease of 1.73 
percent, or 3,859,100 feet, during the week. 





North Carolina Pine 


July 22.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from ninety-five mills for 
the week ended July 13: 


NORFOLK, 


Per 
Percent Percent cent 
Aver.* Actual Ship- 


Production— Feet Output Output ments 
Average* .14,688,000 ea ee = 
Actual . 10,569,000 72 ae 

Shipments . 10,916,000 74 103 — 

Orderst .... 9,782,000 67 93 90 
Unfilled 

Orders’ .64,820,000 


tAs compared with preceding wedi inn is 
an increase in orders of 58 percent, ten more 


mills reporting. 


*“Average” is 
three years. 


of production for the last 





Western Pine Summary 


PorTLAND, OreE., July 20.—The Western Pine 

















Manufacturers’ Association summarizes as fol- 
lows reports for the week ended July 13 from 
35 member mills: 
Per- 
cent 
Percent Ship- 
Production— Carst Feet of cut ments 
Average* 33,779,000 1s ou 
Actual . «+. 38,881,000 
Shipm’ts (car)1,208 31,408,000 oe 
Local deliv... 662,000 . 
Tot. shipm’ts ... 32,070,000 82.48 
Orders— 
Booked.(car)1,216 31,616,000 
Ferrer 662,000 
Total orders 32,278,000 83.02 100.65 
On hand end 
week .5,050 131,300,000 
Bookings for the week by thirty-five iden- 
tical mills were 120.84 percent of those for 
the previous week, showing an increase of 


5,567,000 feet. 


+Car basis is 26,000 feet. 


*Of 3-year average weekly production for 
current month. Inland Empire production 
is so seasonable that during winter months 


actual production amounts to less than 50 
percent of yearly average while during peak 
summer months the production increases to 
well over 100 percent of this average. 


Comparative reports from thirty-two identi- 
cal mills showed: 


3-year 

weekly 

Figures average 

for week for July 
rrr rer. 36,976,000 32,408,000 
OS OR 30,316,000 30,245,000 
DE wascvctctesnend oe 30,680,000 28,137,000 








California Redwood 


San Francisco, CAvir., July 22.—The fol- 
lowing information is summarized from the 
reports of 13 mills to the California Redwood 
Association for the week ended July 13: 


Redwood White- 
Percent of wood 











Feet production Feet 
Production ..... 6,104,000 100 1,288,000 
Shipments ..... 7,348,000 120 1,687,000 
Orders— 
Received ..... 9,706,000 160 1,523,000 
Ce DOME .ccias 36,504, 000 5,904,000 
Detailed Distribution of Redwood 
Shipments Orders 
Northern California* 2,286,000 2,670,000 
Southern California* 1,943,000 3,504,000 
\ ee ee 97,000 18,000 
DE, «see sstecucese ee 1,855,000 1,860,000 
POE, nachvewos veritas 1,167,000 1,654,000 
7,348,000 9,706,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


Hemlock and Hardwood 


OsHkosu, Wis., July 22.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the week 





ended July 13: Percent 
of Ca- 
Hardwoods— Total Per Unit* pacity 
Capacity, 57 units*.12,064,000 210,000 100 
Actual production.. 8,121,000 142,000 67 
Shipments? ....... 8,589,000 151,000 71 
Orders receivedt... 6,724,000 118,000 55 
Orders on hand....53,263,000 935,000 a 
Hemlock— 
Capacity, 80 units*.16,823,000 210,000 100 
Actual production.. 4,915,006 61,000 29 
Shipmentst ....... 5,684,000 71,000 34 
Orders receivedt 2,753,000 34,000 16 
Orders on hand....23,547,000 294,000 


*Daily 10-hour sinasianiieias capacity of 35,000 
feet is considered one unit. The production 
is based on mill log scale, and lumber cut 
overruns this by 20 percent. 

+Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 
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West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WASH., July 24—The West Coast 
Lumbermen’s Association reports that 210 mills 
—all those reporting production, shipments and 
orders—during the week ended July 20 gave 
these figures: 


Production 187,581,000 
3hipments .192,455,000 2.60% over production 
Orders ....177,157,000 5.56% under production 


A group of 278 mills, whose production re- 
ports of 1929 to date are complete, reported as 
follows : 

Average weekly operating capacity .279,364,000 
Average weekly cut for twenty-nine weeks— 

1928 

RS a es A CRE e 196,388,000 
Actual cut week ended July 20, 1929.212,819.000 


A group of 209 mills, whose production for 
the week ended July 20 was 187,298,000 feet, 
reported distribution as follows: 





Unfilled 

Shipments Orders Orders 
irre 74,818,000 74,592,000 199,928,000 

Domestic 

cargo 66,531,000 56,116,000 274,488,000 
Export 33,043,000 28,408,000 232,210,000 
Local 17,772,000 SE DUEOE aslsavaees 
192,164,000 176,888,000 706,626,000 


A group of 112 mills, whose reports of pro- 
duction, shipments and orders are complete for 
1928 and 1929 to date, reported as follows: 


Week Aver. 29 Aver. 29 
ended July weeks July weeks July 


20, 1929 20, 1929 21, 1928 
Production 115,726,000 108,619,000 113,448,000 
Shipments 117,205,000 114,566,000 121,507,000 


Orders ...116,827,000 114,523,000 121,995,000 





SEATTLE, WASH., July 22.—The West Coast 

















Lumbermen’s Association furnishes the fol- 
lowing supplementary analysis of domestic 
cargo business for the week ended July 6: 
Washington British 
and Oregon Columbia 
93 Mills 16 Mills 
Orders on hand first of 
week— 
Caligeemia .csscres 93,078,093 1,075,446 
Atlantic Coast..... 132,334,540 16,486,990 
Miscellaneous . 8,308,685 3,904,004 
TE wackeuneas 233,721,318 21,466,440 
Orders received— 
COMGOTEER. acsvcces 16,984,612 125,000 
Atlantic Coast .... 24,316,283 3,604,867 
Miscellaneous 30,000 250,000 
TOR -wtinnee anne 41,330,895 3,979,867 
Cancellations— 
| eee ee: )6=3F«s (Gs éxeeenans 
Atlantic Coast 1,503,792 269,000 
pS er eee ee ee 1,027,000 
, eer 1,606,761 1,296,000 
Shipments— 
eS eer ere 17,289,701 805,791 
Atlantic Coast 19,156,664 6,017,159 
Miscellaneous 371,506 249,000 
ME sevewdwewe 36,817,871 7,071,950 
Orders on hand end of 
week— 
er 92,670,035 394,655 
Atlantic Coast ....135,990,367 13,805,698 
Miscellaneous 7,967,179 2,878,004 
eee 236,627,581 17,078,357 
Total domestic cargo— 
Orders on hand: first of 
| ers 
Orders received ..'....c0s- 45,310,762 
TT ee eae 2,902,761 
IST Pete eee 43,889,821 
Unfilled end of week....... 253.705.938 





Data on Walnut 


The American Walnut Manufacturers’ As- 
sociation has compiled the following data: 


June, May, June, 

Lumber— 1929 1929 1928 
Manufactured .. 4,531,700 4,508,300 3,422,100 
Shipments ..... 3,699,400 3,823,000 3,000,100 
|. a 12,960,000 11,970,400 13,529,500 

Logs— 
Purchases ..... 3,710,800 3,735,000 2,518,961 
Made into lumber 

ard veneer... 3,241,400 3,005,400 2,670,306 
a ee 2,253,400 1,897,100 


2,762,211 


West Coast Waterborne 


SEATTLE, WASH., July 20.—Waterborne ship- 
ments from the Pacific Northwest during the 
first six months of 1929, according to the re- 
port of the Pacific Lumber Inspection Bureau, 
were 0.8 percent less than those for the corre- 
sponding period of last year. Domestic cargo 
shipments were 4.9 percent less, those to the 
Atlantic coast showing a decline of 7.7 percent, 
and those to California a decline of 2.3 percent, 
while there was also a decline, of 28.7 percent, 
in shipments to eastern Canada. Shipments to 
miscellaneous domestic destinations, however, 
gained 32 percent. 

Offshore business made a gain of 7.3 percent. 
Though there was a considerable falling off in 
shipments to Japan, there was a large gain in 
those to China, and there were important in- 
creases also in shipments to Australia and the 
east and west coasts of South America. 

Detailed figures follow: 





Domestic 
INTERCOASTAL—— 1929 1928 
Atlantie coast 965,629,012 1,046,623,778 
Eastern Canada 33,490,129 46,994,947 
CoASTWISE— 
CRPIEOPMIR acc cv ccs 762,646,277 780,629,680 
pO errr rrr 21,133,059 7,345,386 
OTHER— 
Panama Canal Zone. 7,357,161 4,872,310 
Hawaiian Islands 43,947,693 39,888,163 
Philippine Islands. 4,001,711 ' 2,433,931 
Unciassified ...ccece 14,730,321 118,983 
Total domestic ...1,833,935,363 1,928,907,178 
Export 
AUSTRALASIA— 
po | 116,366,404 89,663,308 
New Zealand ..... 9,514,412 8,721,755 
South Sea Islands. 4,899,958 2,297,040 


LATIN AMERICA— 
South America (east 





GHES. Ain s 0 t094 48,495,329 30,142,265 
South America (west 
OE A 638,566,229 56,088,523 
Central America 1,045,722 108,636 
West Indies ...... 11,250,601 11,036,228 
ee ee 2,548,130 7,487,658 
ORIENT— 
SE nig pr eha ee he 412,190,604 510,388,471 
MINERS lesa: Siow. 0a Geer 174,652,091 97,805,946 
fcc he arin er oe 4,428,749 1,950,939 
United Kingdom and 
ae 145,109,640 145,062,018 
MOCER ASTIOR <isccce 14,792,622 10,909,092 
| SR ree ere 16,843 1,149,573 
Unclassified ........ 1,794 112,850 
Total foreign .--1,013,879,128 972,924,302 
Grand totais ..... 2,847,814,491 2,901,831,480 


Districts of origin of 1929 shipments are 
given as follow: 
Lumber 


— 





Logs 
and Bolts 
48,352,548 
80,124,318 
17,785,897 


Totals ..1,013,879,128 1,833,935,363 146,262,763 


LUMBER CLUBS 


West Side Hardwood Club Meets 


Pine Biurr, ARK., July 22.—The West Side 
Hardwood Club met here last Wednesday and, 
considering the thermometer hovered around 
104, the attendance was exceptionally good. 
In the absence of the president, W. H. Brooks, 
G. R. McSwine was the chairman of the meet- 
ing and called on Secretary O. S. Robinson, 
for the usual statistics which showed, for the 
twenty-three mills reporting, 5,770,000 feet of 
green flooring oak; 5,132,000 feet of dry 
flooring oak; and orders for 2,625,000 feet of 
this particular stock. Total orders for other 
woods: 11,900,000 feet; logs, 8,000,000 feet; 
total feet of lumber, 67,600,000. 

In going into the flooring oak situation, it 
was shown that the members of the club had 
sold 7,270,000 feet to date, or an average of 
about 1,000,000 feet a month. However, there 
was a falling off in stock sold from June 19 
to July 17 of about half a million feet. 

It is understood that the body plants expect 
to be ‘in full swing within the next three 
weeks to thirty days. It was developed that 


British 
Columbia. 

Washingt’n 

Oregon 


Domestic Export 
169,951,646 214,590,157 
556,071,120 1,163,074,649 
287,856,362 456,270,575 























the furniture factories and radio cabinet people 
look forward to a better business for the re- 
mainder of the year. 

The next meeting will.be held here Aug. 21. 


Talks on Wood Utilization 


MINNEAPOLIS, MINN., July 23.—Each year 
a quantity of lumber is used for boxes and 
crates which, if it were suitable for construc- 
tion purposes, would build a city five times as 
large as Minneapolis, Axel H. Oxholm, direc- 
tor of the National Committee on Wood Utili- 
zation of the Department of Commerce, told 
members of five Minneapolis organizations at 
a noon meeting last week. 

Mr. Oxholm addressed members of the Hoo- 
Hoo Club, Minneapolis Real Estate Board, 
Northwestern Lumbermen’s Association, the 
Builders’ Exchange and the American Associ- 
ation of General Contractors. He was in Min- 
neapolis on a two-day stopoff on a trip to 
Washington from the Pacific coast, where he 
has been gathering information relative to the 
lumber industry. 

Only one-third of the trees in our forests 
actually is used, the speaker said. Two- 
thirds are wasted, and our purpose is to 
salvage as much of this waste as possible. 
To make reforestation profitable, it is neces- 
sary to utilize all of the wood, and Minne- 
sota, with its extensive acreage of cut-over 
land, is vitally concerned. 

Sixty-five percent of all lumber is used in 
building construction, and as a result, 90,- 
000,000 persons live in frame buildings in 
this country. Until now there has been no 
standard work on wood construction. Con- 
sequently there has been much shoddy build- 
ing, too early depreciation of homes, and 
costly repairs. Now we have a 700-page 
book on the market, prepared by ten archi- 
tects, engineers, contractors and builders ap- 
pointed by President Hoover, devoted to wood 
construction. It already has been adopted 
as a textbook by leading universities and is 
being used as a basis for .building code work. 

In a further effort to improve building 
practices, the committee is preparing a simi- 
lar work for carpenters, which will be fol- 
lowed by a smaller book on what prospective 
home builders should know about frame 
houses, 

The committee also has endorsed a sys- 
tem of quality marking of lumber adopted 
by leading producers. 

There are 92 kinds of wood used in com- 
merce, and the committee, in its book, has 
made it clear how to utilize each of these 
varieties to the best advantage and with the 
greatest economy. 

An example of wood utilization is afforded 
by the Weyerhaeuser interests in this State. 
The Weyerhaeusers have taken a leaf out 
of Europe’s book and are turning out wood 
pulp products that find a ready market in 
every State in the Union. New products are 
appearing on the market every year. Motion 
picture films, paints and varnishes, bakelite 
—all these are wood products, and science has 
even developed several food products from 
wood. 

Millions of acres of cut-over lands in this 
and other States will eventually be put to 
some use, and since demand for timber pro- 
ducts will be more urgent than for agri- 
cultural products, these lands will be refor- 


ested. It is use that creates value, and the 
State will demand a wise use of these 
products. 


(sg@aaanaaaaam 


To Pick Best Golfer 

New York, July 22.—The Knot Golfers, the 
New Jersey Lumbermen’s Golf Club and the 
Westchester association will send their best 
golfers to the Huntington Bay Club, Hunting- 
ton, Long Island, on July 31, to compete with 
the pick of the LIDA golfers. The Long 
Island Dealers’ Association is sponsoring the 
tournament for the purpose of finding the best 
golfers in the lumber industry of the Metro- 
politan district. 

Non-golfers are invited to witness the sev- 
eral handicaps, and to participate in other 
sports. A shore dinner will be served at 7 
p. m. on the veranda of the club, overlooking 
Long Island Sound. 
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Stiffer Hardwood Prices Expected 


Seuthern Demand Has Improved 


Mempuis, TENN., July 22.—A slightly bet- 
ter demand for hardwoods has been noted in 
the last week. While business is not rushing, 
there is a good volume of orders. Prices are 
holding firm, many items showing a tendency 
to advance. The better demand is due prin- 
cipally to the buying on the part of automo- 
bile body plants and furniture manufacturers. 
Many body plants have again entered the mar- 
ket, after having been down for repairs or 
for changing models. There is a much better 
feeling among furniture manufacturers, who 
are pleased with the volume of business booked 
at the shows. The flooring manufacturers re- 
port a better demand for~ their product and 
have speeded up operations so are again in the 
market for flooring oak. This demand is 
greatly helping the oak market. The demand 
from radio cabinet, sash and door, interior trim 
plants and others, is showing some improve- 
ment also. Foreign demand is not so good, 
but exporters have a nice volume of business 
on their books for shipment within the next 
sixty to ninety days. The demand from over- 
seas is nearly always slack at this season. 

Weather conditions have been ideal for pro- 
duction of hardwoods, but mills as a whole are 
unwilling to overproduce and have held pro- 
duction down fairly well within the limits of 
sales. Many mills have inaugurated the 8- 
hour day, and it is understood that others will. 
There are plenty of logs available. 


Buys Maple Flooring Plant 


Mempuis, TENN., July 22.—Purchase of the 
old maple flooring plant of the Indiana Floor- 
ing Co., located at Reed City, Mich., is an- 
nounced here today by C. Arthur Bruce, vice 
president of E. L. Bruce Co. The purchase 
price was not announced but it is understood 
that the plant will appraise at around $350,000. 
The plant has not been operated for some time, 
but workmen are now at work preparing it 
for operation, and it is expected to start 
between Aug. 1 and 10. It will be known as 
E, L. Bruce Co., and arrangements to qualify 
in Michigan have been made. 

The plant is said to be in good condition 
and capable of producing from 12,000,000 to 
15,000,000 feet of flooring annually. Both strip 
and block flooring will be cut. The purchase 
included approximately 375,000 feet of stock 
already manufactured. 

This is the first venture of the Bruce com- 
pany in maple flooring, although it is probably 
the largest hardwood flooring manufacturer, 
having heretofore confined itself strictly to 
southern hardwoods. 


Demand Dull; Dry Stocks Scarce 


BrooKHAVEN, Miss., July 23.—Orders for 
hardwoods have been rather limited and not 
nearly sufficient to take care of normal produc- 
tion. But the mills have had forward book- 
ings, including excellent cutting orders. With 
production in this territory reduced, the mills 
have the lowest dry stocks in several years. 
There is not any profit in sales at present level 
of prices, however. This, of course, is consid- 
ered the dull time for hardwoods, as the fur- 
niture makers are just finishing up their shows, 
and the automobile plants are making changes 
in their models. 

Ash, beech, soft elm, hickory and soft maple 
logs continue quite scarce throughout this sec- 
tion, and there are no dry stocks. Cypress 
holdings have reached a very low point; pres- 
ent stocks are largely of pecky dimension, 
usually bought by greenhouse builders. Quar- 
tered black gum stocks are quite low and in- 


quiry is fair, but dry lumber is scarce. Stocks 
of plain and quartered red gum are likewise 
low, but demand is not very heavy. There 
seems to be an increasing demand for plain 
sap gum in practically all thicknesses and 
grades and prices appear to be improving. 
Qartered sap gum inquiry is beginning to show 
some increase, but stocks continue low. Plain 
red oak thas shown but very little activity, 
except for export. Plain white oak thas been 
selling fairly well for export, too, but domestic 
inquiry is somewhat reduced. There is no sur- 
plus of quartered oak. Poplar is sold ahead, 
and so is sycamore. Tupelo stocks are in fair 
assortment and demand is rather low. 

Unusually heavy rains last week interfered 
with logging and shipping. 


Sales Offset Production 

Warren, ArkK., July 22.—In this district, 
hardwood orders, shipments and _ production 
are running about even. New stock sheets 
show an accumulation of some items, whereas 
other items are much oversold. Hardwood 
flooring is moving in fair volume, considering 
the time of year. Most prices remain firm, 
with some scarce items priced according to 
mill stocks. Oak flooring, %x1%- and %x2- 
inch, in practically all grades, is scarce. Orders 
for gum trim have been fairly plentiful, but 
some mills*are not accepting as much business 
as they could handle, largely on account of 
unsatisfactory prices. Small hardwood mills 
are having some trouble in disposing of their 
common rough oak flooring stock. Automo- 
bile body concerns have been liberal buyers 
of rough common oak that ordinarily goes into 
flooring stock. The new body plants in the 
South have created an outlet for considerable 
hardwood. 

Some logging concerns are not finding as 
ready a sale for logs as they usually do at 
this time of year. Some sections of bottom 
land can be logged only during the summer 
months, and then the small logging operators 
try to bring out as much timber as possible. 
Gum logs especially have been slow recently, 
while hickory logs and No. 1 oak logs have 
brought fair prices. 


Lower Grades Are Slow 


JACKSONVILLE, FLa., July 22.—The hard- 
woods seem to be slow, especially the lower 
grades, used mostly in the box and crate manu- 
facturing industries. Such woods as magnolia 
and ash, while still moving on uncompleted 
orders, are not getting the amount of interest 
from the buyers that could be expected, for 
they usually sell readily. This may be due to 
the curtailment of buying among some of the 
automobile body builders, which is-looked upon 
as only momentary. The export hardwood 
trade has been satisfactory, although none of 
the foreign markets are clamoring for lumber 
stocks. 


Stiffer Quotations Expected 

E.xins, W. VA., July 22.—Demand for 
hardwoods in West Virginia is better than 
might be expected for this time of year. Manu- 
facturers state that demand is sufficient to 
prevent prices from receding to any extent, 
and therefore they expect somewhat ‘higher 
levels at the end of the vacation season. There 
continues to be a well sustained demand for 
such hardwoods as maple, basswood and ash, 
but there is not much interest in the better 
grades of red oak or in chestnut. The last 
named wood, as a matter of fact, is about the 
dullest on the list. 


Volume of Orders Increases 

Louisvitte, Ky., July 22.—A little better 
volume of new business is trickling from the 
consumers to the jobbers and producers of 
hardwoods, and the general feeling is much 
better. The furniture trade apparently has 
done very well at its shows, with the result 
that some fair orders for lumber are being 
placed. Automotive business is still quiet, but 
some hard maple, a little magnolia, and very 
good sound wormy oak orders have been re- 
ported. Soft maple continues draggy; ash js 
dull; flooring oak is more active; and there js 
a good demand reported for common sap gum, 
A better movement is also reported in A 
grade poplar. Orders for veneers and espe- 
cially plywoods are larger. 

Better weather is resulting in more logs being 
got out in southern mill territory, and mill 
production is increasing. 

Prices at Louisville on inch stocks read: 
Poplar, FAS, southern, $85; Appalachian, $95; 
saps and selects, $65@70; No. 1, $48@55; No, 
2 A, $36@40; No. 2 B, $26@27. Walnut, 
FAS, $240@250; selects, $165@170; No. 1, $95 
@100; No. 2, $40. Plain sap gum, FAS, $58; 
No. 1, $42@43, quartered sap, FAS, $61; No. 
1, $45, plain red gum, FAS, $98; No. 1, $50; 
quartered red, FAS, $100; No. 1, $52. Cot- 
tonwood, $51, $35 and $32. Ash, $75, $50 and 
$30. Southern red oak, $68, $52 and $42, white, 
$86, $54 and $44. Appalachian plain red oak, 
$85 and $55; plain white, $96 and $58; quar- 
tered white, $135 and $75; quartered red, $110 
and $60. 

W. L. Allen, district sales manager for the 
Adams Banks Lumber Co., of Morton, Miss., 
has moved his office from 1190 to 670 Starks 
Building. 


Market Outlook Favorable 


PirtspurGH, Pa., July 22—Appalachian 
hardwoods, with the exception of a few items, 
are enjoying a very active demand in some 
quarters. Southern hardwood manufacturers 
are feeling the favorable effects of the large 
output in the automobile industry, and many 
wanted items are scarce. Higher prices are 
looked for, especially with the resumption of 
furniture manufacturing on new styles in 
September. The steel-mill demand for indus- 
trial hardwoods is being well maintained. 


Buffalo Boosts Home Building 


Burrato, N. Y., July 23.—Better homes and 
home remodeling are receiving more attention 
in this city. A model home is soon to be built 
here by the Arkansas Soft Pine Bureau, of 
Little Rock, and advertising will be done in 
connection with names of local dealers. The 
Buffalo Real Estate Board will hold a “Better 
Homes” week beginning Oct. 21, and a head- 
quarters has been opened in one of the ground 
floor stores of the Hotel Statler. Many build- 
ing problems for home owners of Buffalo and 
the smaller towns of the frontier are being 
worked out by the architectural service of the 
Home Modernization Bureau of the Niagara 
Area. 

The schooner Lyman M, Davis is the sole 
survivor of a large fleet of sailing vessels on 
Lake Ontario. Capt. Daryaw says that there 
is not a sailing vessel on the upper lakes today. 
The Julia B. Merrill is laid up. 

Charles N. Perrin, of Blakeslee, Perrin & 
Darling, spent last week at the plant of the 
Perrin-Curtin Lumber Co., Kosciusko, Miss. 

Walter Fralick, of Palburn (Inc.), is on a 
month’s vacation trip to the Pacific coast. 

The semi-annual sales conference and direc- 


For Current Market Prices on Hardwoods See Pages 74 and 75 
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tors’ meeting of Mixer & Co. will be held at 
its offices here on Aug. 2-3. 

George A. Mitchell, president White, Grat- 
wick & Mitchell, is spending a few days on 
business in New York. 

K. K. Jackson, president Jackson & Tindle, 
has returned from a trip to the company’s 
mills at Munising and Pellston, Mich. 

Visitors to the lumber trade last week in- 
cluded: H. H. Thompson, of the Thompson- 
Tucker Lumber Co., Houston, Tex., who is 
taking a motor trip as far as Halifax, N. S.; 
H. W. Spink, sales manager, M. R. Smith 
Lumber & Shingle Co., Kansas City; P. E. 
Woodlawn Lumber and Tie Co.,, 
Wheeling, W. Va.; Dwight Hinckley, Cincin- 
nati wholesaler. 


Business Good for This Season 


Macon, Ga., July 22.—Business in hardwood 
lumber is much better than usual at this sea- 
son. Instead of slumping off, it is increasing. 
Not only are orders more plentiful, but there 
is a heavy inquiry, which indicates that the 
fall buying will be even better. All woods 
are covered in the orders, with the gums top- 
ping the list. Shipments are being made to 
the furniture factories of North Carolina and 
to automobile body companies, and in addition 
there is a good movement to the East and to 
the seaboard for export. Manufacturers say 
that July business is proving entirely satisfac- 
tory. 

Logging conditions are improving slightly 
in some localities, but it is doubtful if the 
logging crews can get into some of the swamps 
until late fall. The streams are still swollen, 
and many of the swamps are full of water. 


Bookings Absorb Output 


LaureL, Miss., July 22.—The local hardwood 
mills are taking advantage of the continued 
good weather to run full time and are getting 
their lumber in good shipping condition. The 
hardwood market seems on the upward trend 
and local hardwood men are expecting a very 
good market during the next few months. Last 
week business was much better, enough orders 
being placed to allow the local mills to ship as 
much, if not more, than they produced. 








Furniture Inquiry Creates Optimism 


CINCINNATI, Onto, July 22.—Inquiries from 
the furniture trade have created a good deal 
of optimism among hardwood wholesalers. 
Handlers of oak from the Appalachian district 
in particular were very hopeful. Appalachian 
oak appeared to have been a favorite in the 
Chicago furniture show, although it still is 
second in popularity to walnut. The oak, espe- 
cially the fancier grade stock, was prominently 
displayed, and inquiries for oak items were 
larger than in recent years, so that the impres- 
sion prevails that oak is staging a strong come- 
back. The major portion of the inquiry is for 
the Appalachian oak, and there is also a fair 
inquiry for clear and sound wormy grades of 
chestnut from the furniture factories. Stocks 
of dry oak are far from plentiful, according 
to all reports. On this account prices are 
stiffening, although this week there are no 
actual increases in quotations. 

Buying of automobile lumber is at a stand- 
still, but everything points to a resumption of 
car production in a short while, so that hard- 
wood producers and wholesalers expect this 
line to be active in late August or September. 
Automotive lumber stocks are also scarce, 
although there is a good quantity of green 
lumber which may be dry in time to meet 
factory needs. 

Oak for flooring is moving better, and Aug- 
ust business is expected to be even better than 
July, but orders are nothing in comparison to 
those of this time last year. Cabinet plants 
are taking small lots of ash and gum. 

Lumber exporters report a much better in- 
quiry- than in recent weeks, but say competi- 


tion from foreign producers is keen. United 
Kingdom inquiry is good for West Virginia 
oak, walnut and maple. Poplar is a little slow. 
Some southern ash and gum are wanted. 
Pine and cypress are moving but rather 
slowly with prices about unchanged. Pacific 
coast woods are showing more activity but 
sales are generally small. Prices are steady. 


News of Baltimore Trade 


BALTIMORE, Mp., July 22.—Not only soft- 
wood sellers, but ‘hardwood, seem to be experi- 
encing a contraction of business which came 
as suddenly as it is unexplained. With the 
beginning of July a definite and pronounced 
narrowing of the inquiry occurred. 

Gordon Isaac, for some years connected with 
his brother in the Continental Lumber Co., and 
who had lately taken over the affairs of the 
Baltimore office of the Union Lumber Manu- 
facturing Co., a subsidiary of the American 
Car & Foundry Co., pending settlement of its 
affairs, has joined the organization of the John 
H. Zouck Lumber Co., wholesale. 

Bennett E. Tuck, for years active in the 
Baltimore North Carolina pine trade, for a 











The 864-year-old California redwood tree from 
which this section was cut by the U.S. Forest 


Products Laboratory at Madison, Wis., for 
experimental purposes, was three feet in diam- 
eter when Columbus discovered America. The 
tree was about the same age as the small girl 
in the picture at the time of the Norman 
invasion of Britain and the Battle of Hastings 





time on his own account and lastly with the 
John H. Zouck Lumber Co., has withdrawn 
and returned to his home in Virginia. 


Northern Woods in Steady Demand 


Wausau, WIs., July 22.—There is a steady 
demand for the better grades of birch and for 
all grades of maple. Lower grades of bass- 
wood have also been moving rapidly during 
the last few weeks, while there has been an 
increasing demand for the better grades in this 
line. Dry stocks are quite complete, with 
ample supplies on hand to meet the season’s 
demand. Prices have been advancing in most 
grades of hardwood, especially in birch and 
maple. In other lines the price range has been 
steady, with slight adyances made in some 
grades. 

Locally there has been a small log cut of 
hemlock the last two or three years for lum- 
ber manufacturing purposes, the paper mills 
taking the greater part of this product. Manu- 
facturers are looking forward to an increased 


activity 
season. 

The Brooks & Ross mill at Schofield is op- 
erating on a day and night basis and will con- 
tinue so for some time. The Heinemann Lum- 
ber Co. completed its cut a short time ago. 

The demand for practically all lines of build- 
ing material is brisk throughout this district, 
and inquiries from the retail yards indicate it 
will continue for some time. This is particu- 
larly true of hemlock construction material. 
Sales in this line have been unusually good for 
this season. Inquiry among the various whole- 
sale and retail yards reveals the fact that the 
usual seasonable let-up in building activities 
has not been experienced this summer. Sales 
averages are considerably above last season’s 
mark and rail shipments are also higher than 
for the summer period last year. 


Overseas and Auto Trade Good 


Boston, Mass., July 23.—A revival in de- 
mand from the automobile industry, resulting 
in really substantial business, and the contin- 
ued interest of customers on the other side of 
the Atlantic, are cheerful features of the hard- 
wood situation. In domestic buying there is a 
little seasonal slackening, but the tone of the 
market is more satisfactory for a summer 
month than for some years. 

Retailers’ are confining their purchases of 
flooring to their very limited current require- 
ments. They are not yet convinced that pres- 
ent quotations are likely to be retained for long. 
The first grade of plain white oak 
flooring sawed at association mills is still 
quoted $91.50, but outside mills offer it at ap- 
preciably less. The big mill quotation for the 
second grade is $83.50, and one wholesale com- 
pany here is quoting $78.50. The full range 
for the third grade is $65@72.50. Demand for 
maple and birch flooring is slow. First grade 
maple flooring from Michigan mills is $98.50. 
First grade birch flooring is $80@83.50. 


Nice Response to Appalachian Woods 


CINCINNATI, Onto, July 22.—Encouraging 
response to the contact with architects of cities 
throughout Ohio for the use of Appalachian 
oak and other soft texture hardwoods was re- 
ported by David G. White the new manager 
of the trade extension department of the Appa- 
lachian Hardwood Club. Manager White re- 
turned this week from a swing around the 
larger cities of Ohio where he met and talked 
before gatherings of prominent architects. 

I found that the architects want a close 
grained soft textured wood for their interior 
trim work, said Mr. White this week to the 
American Lumberman representative. They 
want woods which will take conservative col- 
ors of browns. Something soft and artistic 
which gives an effect of elegance and home 
comfort. 

The architects are opposed strongly to a 
loud, flashy grain of wood and to striking 
colors. They want a texture and growth of 
the wood which will have a guaranteed grade 
and they want a wood which is uniform in 
results. They said that they would gladly 
use the Appalachian oak and chestnut for 
their interior trim but the thing they are most 
eager to have is an ability to specify with 
assurance and to know that they can get what 
they require. 

I found a ready response from the archi- 
tects. They said that the Appalachian woods 
have always appealed to them and that they 
are a class of material that the best house 
planners need and want because the texture 
of the wood lends itself to artistic finish 
for -interior work. 


Manager White declared that plans are being 
made for a permanent exhibit of Appalachian 
woods in panels, which will be shown to archi- 
tects throughout the country and particularly 
in the North and East where Appalachian 
woods need pushing. 


in hemlock production the coming 


CANADIAN imports from the United States 
during 1928 were valued at $825,741,000. 
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To Change Text and Appearance of Car-Card 


Northern Hemlock & Hardwood Manufacturers’ Association Agrees to 
Revision as Suggested at Joint Conference 


The originators of the car-card have agreed 
to change its wording—to make alterations 
which other lumber interests think desirable 
for clarity. 

By way of demonstrating a willingness to 
“meet objectors half way or more” in adjust- 
ment of differences the Northern Hemlock & 
Hardwood Manufacturers’ Association at its 
summer meeting held July 23 at the South 
Shore Country Club, Chicago, adopted with- 
out a dissenting vote a resolution calling for 
a change in the car-card. The members ex- 
pressed the opinion that the card in its new 
form will meet with general 
manufacturers, wholesalers, retailers and con- 
sumers, not only in hemlock and hardwood 
lines but in others as well. 

For some time there has been agitation for 
a change in the wording of the card. In May, 
the National-American Wholesale Lumber As- 
sociation endorsed the principle of the car- 
card, but suggested a joint conference for con- 
sideration of a more satisfactory wording. The 
National Hardwood Lumber Association ob- 
jected to the wording of the card, too, and also 
to its general appearance, complaining that in 








approval of- 


car-card, but also gave it the strong send-off 
of unanimous agreement by the members of 
the committee. The fact that this committee 
was unanimous in its action and that its report 
was unanimously approved by the conference 
was commented on most favorably after Mr. 
Swan finished his report. It was agreed that 
this is an indication of complete unanimity on 
the car-card question, and there were numer- 
ous expressions of pleasure at the outcome. 

Mr. Hines pointed out that with all inter- 
ested organizations backing the car-card the 
lumber industry will be taking a great step 
ahead. The plan, he indicated, will spread to 
other parts of the lumber production. 


A resolution, approving the car-card as pre- 
pared by the committee, was offered by Mr. 
Heinemann, and it was unanimously adopted. 
The resolution as adopted is: 


RESOLVED, That the Northern Hemlock 
& Hardwood Manufacturers’ Association ap- 
prove the report and recommendation of its 
committee involving a change in the present 
car-card form as submitted by its secretary- 
manager, Mr. O. T. Swan, and hereby au- 
thorize its adoption with such changes as fur- 











Association. By filling out the coupon which 
is attached to the bottom of the card, the 
buyer, whether he is an association member or 
not, may call for an official National inspection 
in case of dispute. There is, however, a stipu- 
lation that thirty days’ time must be allowed, in 
which to attempt to adjust the differences be- 
fore the inspector is called. If there is a dif- 
ference in excess of 4 percent the mill agrees 
to pay the cost of the inspection as well as ad- 
just the difference. If, however, the variation 
is under 4 percent, money value, the buyer 
must stand the expense of the inspection. 


New Wording of Car-Card 


The card, which is headed “Licensed Ship- 
ment,” followed by a serial number and the 
name of the association, reads: 

The Shipper, a Manufacturer and under 
license from the Northern Hemlock & Hard- 
wood Manufacturers’ Association, and of rec- 
ord under each serial number, hereby certifies 
that the contents of this (Initial).......... 
CMUMBDS) occcessces was loaded Date......... 
by a competent and careful inspector of said 
Manufacturer. This represents the inspection 


of the Shipper, the Manufacturer, in applying 





Members of Northern Hemlock & Hardwood Manufacturers’ Association at South Shore Country Club at Chicago 


its original form the card too closely resem- 
bles the certificate of official inspection given 
by the National association. 

When the letter from W. W. Schupner, sec- 
retary-manager of the National-American as- 
sociation, was read at the June meeting of the 
hemlock and hardwood manufacturers, held in 
Milwaukee, the latter decided that perhaps a 
revision of the wording would be desirable, 
and agreed to Mr. Schupner’s request for a 
joint conference. President Bush named a 
committee, composed of A. L. Osborn as chair- 
man, W. A. Holt, W. B. Heinemann, G. N. 
Harder, and Edward Hines, to represent the 
manufacturers’ association at the conference. 
With them, acting in an advisory capacity, 
were M. P. McCullough, Judge W. S. Bennet, 
and J. D. Mylrea. 

The joint conference was held in Chicago on 
July 16, with twenty lumbermen, representing 
various interests, present. [A report of this 
conference was published in the July 20 issue 
of the AMERICAN LuMBERMAN.—Editor.] 

The members of the Northern Hemlock & 
Hardwood Manufacturers’ Association were 
told of the results by ©. T. Swan, secretary- 
manager, in his report. Mr. Bruce, he said, 
acted as spokesman for the committee, which 
not only prepared a revised wording for the 


ther negotiations with other associations may 
appear to be wise, and at such time as the 
secretary-manager may recommend. 

RESOLVED, That our’ secretary-manager 
work with other regional lumber associations 
to the end that all other regional associations 
affiliated with the National Lumber Manufac- 
turers’ Association, will adopt and use a 
license similar in form and alike in intent. 

An addition to this was made at once, to the 
effect that the contract between the Northern 
Hemlock & Hardwood Manufacturers’ Associ- 
ation and the licensee will be printed on the 
back of each car-card. 

This resolution leaves the way clear for any 
minor changes in the form of the card, provid- 
ing they do not change the general meaning. 
As soon as the other interested assdciations 
have ratified the altered card, it is planned to 
have the new supply printed in such a form as 
will be generally acceptable. Secretary Swan 
will confer with other associations to decide 
on the final appearance of the card. He stated 
that it probably will be of a stone grey color, 
with a gold seal, which form will leave no 
possible confusion with other certificates. 

The revised wording of the car-card makes 
it clear that it is a certificate of inspection by 
a licensed mill, and not the official inspection 
certificate of the National Hardwood Lumber 


National Hardwood Lumber Association rules. 


There is then columnar space for showing 
thickness, species, grade, feet, and milling, with 
the seal of the association stamped. on the face 
of this section. Then it continues: 

If this shipment is kiln dried or milled, 
the inspection and measurement was made 
before/after kiln drying or milling. 


The coupon attached is labeled “Application 
for a National Hardwood Lumber Association 
Inspection,” with the parenthetical caution 
“Not to be used until thirty days after un- 
loading.” It then continues: 

In the event of any complaint, the buyer 
shall unload the car and submit his tally re- 
port of shipment to the seller within five days 
after unloading; in the event of failure to reach 
adjustment within 30 days after unloading, 
the buyer may obtain National Hardwood 
Lumber Association inspection by sending this 
subjoined form to the National Hardwood 
Lumber Association, Chicago, Ill. who will 
then accept it as authority of the shipper 
to conduct inspection in his name. If the 
National Hardwood Lumber Association in- 
spection results in a difference of less than 
4 percent in money value, the buyer agrees 
to pay the expense of the inspection, other- 
wise the expense of inspection is to be borne 
by the seller. Car number.......... ,» Date of 
oo. Date of Application 
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Urges Birch and Maple Campaign 

With the car-card matter settled, and the 
manufacturers optimistic over the prospects 
for the future, other business was taken up. 
William E. Eddy, secretary of the Stickney 
Brothers Co., furniture maker of Grand 
Rapids, told the hardwood men that his com- 
pany has gone into the making of birch and 
maple furniture exclusively, and is planning 
an intensive campaign to popularize its prod- 
uct. He outlined a plan by which it is be- 
lieved dealers will be able to merchandise 
the furniture without’ danger of loss. It 
would take expenditure of money, however, 
to put across such a campaign, and he re- 
quested the aid of those association members 
who manufacture birch and maple lumber. 

It was thought possible the plan might be 
worthy of an appropriation, to aid the furni- 
ture dealers in advertising, and the matter 
was referred to the advertising committee. 

F. M. Ducker of Oshkosh, the association’s 
traffic manager, reported that West Coast 
mills are seeking a decrease in freight rates 
east of Chicago, and asked if the organization 
wished him to oppose this. Mr. Hines offered 
a resolution providing for a protest against 
such decrease unless the northern mills were 
given a similar drop in rates, maintaining the 
present parity, but qualified this with a pro- 
viso “if there is no objection to such action 
on the part of other association members.” 

Mr. Swan, in his final announcements, re- 
ported that the Wisconsin forest crop law 
has been changed by the present legislature. 
This law, passed two years ago, allowed land- 
owners to enter cut-over timber land, or land 
on which the timber was immature, at a tax 
rate of only ten cents per acre per year; the 
State paid the county another ten cents, giv- 
ing a total of twenty cents per acre per year 
taxes. This law has been amended to allow 
the entering-up of land which has a stand of 
merchantable timber, under the same provi- 
sions. The state, at the time the trees are cut, 
collects 10 percent of the value of the tim- 
ber, which of course will mean that no com- 
pany will enter land on which it is proposed 
to cut timber within a period of two or three 
years. 

After the adjournment of the meeting the 
members went to the lawn for a group pic- 
ture and then to the main dining room for 
the luncheon. 

The association met at the club as the 
guests of Mr. Hines. 





Burning the Ships—Two Views 


Burrao, N. Y., July 23.—In an editorial on 
the subject “Burning a Lumber Yard,” the 
Buffalo Evening News criticizes Uncle Sam 
for burning up his wooden ships. The edi- 
torial says: 

Out of 200 wooden ships, built by the 
United States Government during the war, 
115 have been burned and the remainder are 
to be destroyed during the coming year. 

It is hard to believe that this is the most 
economical way to dispose of them. Remem- 
bering the quality of timber that must be used 
in building a ship, and the improvement that 
comes from long seasoning, one would sup- 
pose that the material could be saved and 
converted into housing much more profitably 
than an equal amount of wood can be worked 
up from standing forests. 

Is it really economy, or only bureaucratic 
convenience, that is represented by the burn- 
ing of these ships? 


The Jamestown Evening Journal comments 
on the News editorial, saying : 

It would seem as though these ships could 
be utilized for some purpose. However, for 
house building the salvaging and working 
over into building material would impose a 
labor cost that would make such houses un- 
profitable. Very little of the timber in an 
ocean-going ship would be of much value for 
house construction. As the News says, the 
Government is burning a lumber yard, but 
it is a kind of lumber worked in such a way 
that it is of very little value for house-build- 
ing and if it can not be utilized for the pur- 
pose for which it is intended, probably the 
best way of disposing of it is to burn it. 
Nevertheless one can not help regretting that 
so much good material is absolutely wasted, 


Cloverland Dealers’ Annual 


Iron MounTAIN, Micu., July 22.—Lumber 
dealers belonging tothe ‘Cloverland Retail Lum- 
bermen’s Association brought their ladies to 
the annual meeting, July 20, which resulted in 
a great deal of merrymaking. Postponing the 
account of the serious business which was han- 
dled during the afternoon, it is appropriate at 
this point to jump to the evening entertain- 
ment which was held under the full moon and 
at the water’s edge in a pavilion six miles 
from town. 

At at entertainment which included numbers 
by a trio of young local ladies who summer at 
home but perform in New York City through- 
out the winter the community singing was led 
by President Benjamin F. Springer, of the 
State association, who co-operated with the 
young ladies in various musical numbers which 
had not been announced on the program. After 
some chaffing Mr. Springer reminded those 
present that he was a bachelor and was entitled 
to co-operate in the musical numbers without 
reprimand from any of those present. Previ- 
ously M. J. Fox, toastmaster at the affair, who 
had been billed on the program as the “insti- 
gator of these troubles,’ had introduced Mr. 
Springer and Don S. Montgomery as “Adolph 
and Rudolph—a couple of comedians from Mil- 
waukee.” 

Mr. Springer was in fine fettle as a result of 
the chaffing and delivered a message exclu- 
sively to the wives of the lumbermen present. 
This message was: “Get to work on your hus- 
bands. Inspire them, as only women can do, 
to modernize their own homes first as models 
to the rest of the community. Your hus- 
bands can not tell other people to modernize 
unless they practice what they preach.” 


Mr. Montgomery was not the sort of man 
to permit his travelling companion to get away 
with this sort of thing, and so he proceeded 
“to ride” Mr. Springer. 

“You ladies realize, of course,” dryly ob- 
served Mr. Montgomery, “that if you want to 
get advice as to how to raise your children and 
manage your husbands, all you need to do is 
to hint around to some old maid that you are 
open to advice, and then you will get an ava- 
lanche of it. These bachelors, as we men too 
well know, are always equally ready to advise 
as to matrimonial matters, about which they 
know just as much as the old maids. So don’t 
pay much attention to Springer !” 


At the business sessions which preceded the 
fun, recommendations of the nominating com- 
mittee were unanimously followed in the elec- 
tion of the following officers: 


President—W. H. Thielman, 
Lumber Co., Calumet, Mich. 


Vice president—Michael Farrel, I. Stephen- 
son Co. Trustees, Wells, Mlich. 


Secretary-treasurer—E. E. Dickson, City 
Lumber Yard, Iron Mountain, Mich. 


Director for three years—E. P. Spear, of F. 
B. Spear & Sons, Marquette, Mich. 


Armstrong 


M. J. Fox, general manager of the Von 
Platen-Fox Co., started the discussiens by un- 
folding a copy of a current newspaper and 
displaying the banner headline which read 
“Russian-Chinese Governments: to Abide by 
Peace Pact.” He drew from this the moral 
that it was time that the retailers stopped 
“squabbling” and made peace among them- 
selves to their mutual benefit. 


Long Island Dealers in Annual 


Mineota, L. IL, July 22.—George Adams, 
jr., of the George Adams Lumber Co., Far 
Rockaway, was re-elected president of the 
Long Island Dealers’ Association at its six- 
teenth annual meeting held last Wednesday 
afternoon and evening at the Lenox Hills Golf 
Club. Although the membership attendance 
was somewhat disappointing, there were a 
number of prominent visitors present and 
George Bahr, the secretary, declared the meet- 
ing one of the most instructive in the organi- 
zation’s history. 

Other officers elected were: 

First vice president—Benjamin W. Down- 
ing, of the Nassau-Suffolk Lumber & Supply 
Corporation, Mineola. 

Financial secretary—Frank F. Barrett, of 
W. Wilton Wood (Inc.), Huntington. 

Treasurer—George R. Latham, Latham Bros. 
Lumber Co., Mineola. 

Directors (for three years): Howard S. 
Brower, Nassau Lumber Co., Hempstead; 
Herbert J. Conklin, Conklin, Tubby & Conk- 
lin, Roslyn; Arthur W. Lewis, E. Bailey -& 
Sons (Inc.), Patchogue; Stephen A. Bedell, 
Nassau Mutual Fuel Co., Hempstead. 


The members agreed, after. extensive dis- 
cussions, that the credit situation is the most 
precarious question confronting the lumber in- 
dustry on Long Island today. They report 
money tight and scarce, and urged caution as 
the keynote in all business transactions. 

They furthermore agreed that conditions on 
Long Island are in keeping with the rest of 
the country, with business somewhat slower 
than had been expected. The Long Island 
dealers feel, however, that there is good steady 
business ahead, with an absence of boom con- 
ditions. 

Prior to last Wednesday’s meeting, a num- 
ber of the leading dealers gathered and made 
an inspection of the Nassau Brick Co’s plant 


in Farmingdale. Francis J. Duffy acted as 
host to the visitors. ; 

Following dinner at the clubhouse, reports 
on credit and collection activities were received 
and President Adams delivered his annual ad- 
dress, stressing the advantages and benefits of 
co-operation and showing what the association 
has accomplished in behalf of its membership. 
The treasurer and secretary presented reports. 

William H. Kniffin, jr., vice president of the 
Bank of Rockville Centre, as the principal 
speaker delivered an address on the subject of 
“Money.” Frank B. McKenna, of the Comfort 
Coal-Lumber Co., discussed the activities of 
the New York Builders’ Supply Association, 
of which he is secretary. Mr. McKenna gave 
a graphic picture of the dangers confronting 
the dealers and also emphasized some of the 
encouraging signs on the industrial horizon, 
declaring the greatest good for the greatest 
number will be realized if the dealers through- 
out the country preach and practice co-opera- 
tion. 

Frank A. Niles, president the New York 
Lumber Trade Association, extended greetings 
of the New Yorkers to the members of LIDA 
and H. B. Coho, sécretary of the same or- 
ganization, spoke on “The Trend of the 
Times.” Paul S. Collier, secretary-manager 
the Northeastern Retail Lumberman’s Associ- 
ation, gave an interesting talk on dealer co- 
operation. 

Vincent R. Corrou, of the New York State 
Builders’ Supply Association, told of the activi- 
tiés that his organization is carrying on in be- 
half of dealers. 

In view of the fact that the LIDA members 
get together once a month to play golf, the 
association decided that an annual outing this 
year would be superfluous. The golfers will 
hold their next meeting on July 31 at Lenox 
Hills, 
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Report on Eastern Ontario Trade Conditions 


BrockVILLeE, Ont., July 22.—A_ round-table 
series of reports upon trade conditions and the 
work of the Eastern Ontario branch of the 
Ontario Retail Lumber Dealers’ Association 
was a feature of the meeting of the organiza- 
tion held here last Thursday. H. Boultbee, 
secretary-manager of the parent association, 
told of a two-weeks’ tour he had made of the 
district in company with several other mem- 
bers of the association, 56 dealers having been 
called upon, of whom 41 are members of the 
organization. 


F. R. Anglin, of Kingston, chairman of the 
Eastern branch, who presided, called upon 
various members for their opinions of trade 
conditions, as follows: : 


F. B. VAN DusEN, Brockville.—The volume of 
business was not quite so large this year as 
for the corresponding portion of 1928, but last 
year had been a record year on account of two 
large contracts which had come out in Febru- 
ary. This year so far has been better than 
1927 and it is confidently hoped that the re- 
mainder of 1929 will pan out better. - 


D. Kemp EpwWArRpDs, Ottawa.—Conditions in 
Ottawa were a little better this year than they 
were last year or the year before and indica- 
tions for the remainder of 1929 are pretty good. 
The dealers in Ottawa are working together 
well. 


. 


C. L. HarTLey, Athens.—Business is picking 
up well and the outlook is good. 


Ross RICHARDSON, of Mitchell & Wilson, Ga- 
nanoque.—Severe gales in the spring caused a 
great deal of damage to docks, boat houses 
and island summer cottage property. This re- 
flected favorably upon the retail lumber trade. 
The only trouble has been to obtain men to do 
the work. There is considerable building in 
progress in Gananoque, including a new station 
and a hotel. The volume is ru..aing consider- 


Points to 


BEAUMONT, TEX., July 22.—The general pub- 
lic would back up any move on the part of the 
Federal Government to modify the Sherman 
anti-trust law so that manufacturers might pre- 
serve the waste which has been going on in 
this industry for many years, was the declara- 
tion of State Senator W. R. Cousins before 
the Texas-Louisiana Mill Managers’ Associa- 
tion at the La Salle Hotel here Saturday when 
the organization met in regular monthly meet- 
ing. 

The mill managers had taken up the ques- 
tion of conserving that which went into slab 
pits or was allowed to rot on the ground when 
the opinion was expressed that the mills could 
not do this with any degree of hope for suc- 
cess without coming into conflict with the 
radical construction sometimes made of the 
anti-trust law. It was brought out that the 
few mills which had installed what might be 
termed reclaiming machinery found that buy- 
ers of shooks and other material manufactured 
from waste insisted on giving them very little 
for their product, knowing that it was re- 
claimed timber. It was argued that if the 
manufacturers were permitted to fix some kind 
of a fair price that would justify the expense 
of reclaiming the slabs the work would be 
general—but the anti-trust law, the perpetual 
ghost of the lumber manufacturer, would be- 
gin to stalk around. 

It was at this instance that Senator Cousins, 
who has beén an honorary. member of the or- 
ganization for a number of years, sounded the 
keynote of public opinion and called the mill- 
men’s attention to what the Government is 
doing toward conservation in other lines, but 
looking with disfavor on the lumbermen. In 
this respect he stated that the reclamation of 
slabs and other by-products from the sawmill 


was not thought of when the anti-trust law 


ably ahead of last year or any previous year. 
The main difficulty is to keep track of where 
they stand. 


M. F. EaRu, Prescott.—Trade this year to date 
has been considerably ahead of last year. Pros- 
pects are good and a boom is expected because 
of the construction of large grain elevators. 


J. S. Exuiott, Prescott.—The new elevators 
at Prescott are going to make things hum. He 
and his fellow dealer, Mr. Earl, had been talk- 
ing things over and they are going to work to- 
gether for their own mutual good. 


E. H. Bourton, Portland.—Summer cottage 
work made up most of his trade. It had been 
good so far this year, but is now pretty near 
an end for the season. 


F. J. STANTON, Elgin.—Business had been 
good this year so far. 


N. W. BEAcH, Winchester.—Trade has been 
fair this year, with daily sales a little ahead of 
those of last year. Conditions are favorable 
for the remainder of the year. Crops are look- 
ing pretty fair. 


A. J. STEWART, Vars.—Winter business had 
been slow. In February and March there had 
been a little custom sawing and since then there 
had been a nice business in sash and doors and 
lumber. June had been one of the best months 
in ten years. He believed trade the rest of the 
summer would be good. 


Cc. J. W. McMAstTerR, Kemptville.—Trade this 
year had been good and he expected it to be 
even better for the remainder of the year. 


J. G. CARKNER, Kenmore.—During the first 
half of the year trade had been hardly as good 
as last year. About the first of June the crop 
prospects began to look good. Since then Mr. 
Carkner’s force had hardly had time to eat and 
sleep. Prospects look good at least until con- 
siderably after the harvest. 


R. Licut, Napanee.—Trade was considerably 
below the average for the first five months. 


Since than it had been considerably above the 
average. PRProspects are pretty good for a month 
or two ahead. Collections are fairly good and 
labor is all well employed. 


A. G. MACLACHLAN, Kingston.—Trade had 


been a little ahead of last year so far and he : 


looks for a good fall trade. 


Cc. B. RompouGu, Aultsville.—Trade had been 
good and prospects are fair for the rest of the 
year. 

A. D. T. CAMPBELL, Arnprior.—Trade started 
the year poorly, but since March the company 
had been rushed off their feet. It is now having 
the best volume it has had for eight years. 

F. E. Houston, Belleville—Trade has been 
good, 50 percent ahead of last year which had 
been 40 percent ahead of the year before. 

P. G. THOM, Smith’s Falls.—Volume has been 
the same as last year which had been a good 
deal ahead of the two previous years. Collec- 
tions are poor. 

CHAIRMAN F. R. ANGLIN reported that trade 
in Kingston had been about the same as last 
year which had been a little better than any 
recent year. 


The sale of hardwood flooring by manufac- 
turers to consumers came up for discussion 
and Mr. Boultbee told of measures which were 
being taken by the Ontario association to deal 
with this difficulty. 

Harold Van Dusen, Brockville, related the 
success which he had had from the distribution 
of envelope stuffers prepared by himself. 
These illustrated folders had been important 
factors in building up business. He also re- 
ported having made good use of the “Bull 
Pen” idea for disposing of old dead stock at 
bargain prices. 

The next meeting of the association will be 
held at Smith’s Falls, Ont., about the end of 
September. 


Need for Conservation 


was passed and he could not believe that the 
Government had in mind hampering this very 
important matter and its amendment in many 
respects would be very acceptable to the people, 
not only now but in the next generation. 


This stuff that you save from the slab pit 
and manufacture into quarter-round, cabbage 
crates, shook and other useful articles, is 
just as valuable to the lumber industry as 
if they were cut from a 24-foot board, said 
Senator Cousins. 

Since the American Government has created 
a great fund to help the farmer, with many 
meetings held for oil conservation, efforts at 
reforesting, the prevention of forest fires and 
matters of that kind, I feel that it will give 
an attentive ear to anything that will con- 
serve our timber supply. It is just as im- 
portant to conserve everything in the tree 
after it is felled as it is to conserve the tree 
until the ax man arrives. 

There is an acute shortage of timber east 
of the Rockies, but the general public has not 
seriously considered the situation through the 
fact that trucks and good roads have enabled 
the mills to reach out and pick up formerly 
isolated tracts of timber without the public 
realizing that the end will come with a thud. 
What I mean to say is that the denuding of 
the forests is not gradual like it was up to 
even ten years ago, but is going on on a 
wholesale basis. 

Take for example the case of the Santa Fe 
going through the timber belt of Texas and 
reaching over into Louisiana. A few years 
ago it was not profitable to cut ties and de- 
liver them to the right-of-way for a distance 
of over 6 or 7 miles. With better roads and 
trucks they now haul hewn ties 25 miles and 
sell them at a profit. It does not require a 
stretch of the imagination to predict what this 
condition will result in within a few years. 

Right now Texas does not produce the lum- 
ber it consumes and this condition is getting 
worse. The Pacific coast is already selling 
lumber in this section and when the southern 


mills are out of the running prices naturally 
will increase. 

jut the most important thing is that unless 
something is soon started to stop this enor- 
mous waste the Pacific coast mills will follow 
in our wake and we will be robbing the next 
generation of something we have no right to 
do. Paper mills are now coming south and it 
will soon be so that there will not be even 
tie timber left on the cut-over lands. 


A great deal of discussion was devoted to 
the cost of production but on account of the 
varied methods used in arriving at a true 
cost, there was really very little information 
through this exchange of experience. To rem- 
edy this condition a committee was appointed 
to formulate some known rules for arriving 
at the cost of production so that the informa- 
tion would be general and of real help. It 
was argued that if the major items were uni- 
form, then the supplementary methods of re- 
ducing costs would be of some known value. 
This committee will report at the next monthly 
meeting to be held in Shreveport in August. 


The millmen also decided that there existed 
a necessity for closer contact between the men 
who manufacture the lumber and salesmen 
out in the field who could know very little 
about conditions at the mill. 

There were approximately 50 Louisiana and 
Texas mill managers present at the meeting 
presided over by E. C. Rowell, manager of 
the Frost interests of Nacogdoches, presi- 
dent of the association. George R. Christy, of 
the Lumbermen’s’ Reciprocal Association, 
Houston, filled his office of secretary. 


(PRR Aa: 


Tue Harvarp Economic Society’s weekly in- 
dex of wholesale commodity prices has risen 
to 99.7 for the week ended July 17, 1929, from 
98.7 for the week ended July 10, 1929. 
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Associations’ Plans and Activities 


Aug. 2—Northwest Lumbermen’s Golf Tourna- 
ment, Tacoma Country & Golf Club, Tacoma, 
Wash. Annual. 


Aug. 6—Western Pine Manufacturers’ Association, 
Portland Hotel, Portland, Ore. Semiannual 
meeting. 

Aug. 8-9—National Lumber Manufacturers’ Asso- 
ciation, Longview, Wash. Midsummer meeting 
of directors. 

Aug. 16—Northern Wholesale Hardwood Lumber 
Association, Park Falls, Wis. Mid-summer 


meeting. 
Aug. 21—West Side Hardwood Club, Pine Bluff, 
Ark, 


Aug. 29-30—Carolina Retail Lumber Dealers’ Asso- 
ciation, Wrightsville Beach, Cc Summer 
meeting. 


Western Pine Semiannual Date 


PorTLAND, ORE., July 20.—The Western 
Pine Manufacturers’ Association, with head- 
quarters here, announces that its semiannual 
meeting will be held on Aug. 6 at the Port- 
land Hotel, here. Secretary S. V. Fullaway, 
jr., states that while association activities dur- 
ing the last six months will be reviewed, there 
are many important matters to come up for 
discussion. He also points out that the mid- 
summer meeting of the National Lumber Man- 
ufacturers’ Association is to be held at Long- 
view, Wash., on Aug. 8 and 9, with a general 
meeting of the West Coast Lumbermen’s As- 
sociation scheduled to be held Aug. 7 at the 
same place, and that all Western Pine members 
should plan to attend these several meetings. 


Northwestern Sets 1930 Date 


MINNEAPOLIS, MinN., July 22.—Announce- 
ment is made by W. H. Badeaux, secretary 
of the Northwestern Lumbermen’s Associa- 
tion, this city, that the fortieth annual con- 
vention of the organization will be held on 
Jan. 21, 22 and 23, 1930, at the Minneapolis 
Auditorium, here. 


Points Out Remodeling Opportunities 


RHINELANDER, WIs., July 22.—Common ene- 
mies, which must be hauled out of their con- 
cealment, and against which lumbermen must 
band together, according to President Benja- 
min F, Springer, of the Wisconsin Retail Lum- 
bermen’s Association, include mail order 
houses, ready-cut lumber concerns, chain 
stores and those who sell luxuries like 
automobiles and radios to those who 
should be building homes or remodeling them. 
This was the keynote of Mr. Springer’s ad- 
dress at the Land o’ Lakes Lumbermen’s Club 
during their noonday luncheon meeting last 
Wednesday in the Onieda Hotel, here. 

Mine-host Angus McDonald, who has prob- 
ably laughed and wept with more big leaders 
in the lumber industry than any other greeter 
in the business and who has never gotten very 
far away in his life from the forests and slash- 
ings, was kept busy giving the dealers his 
famous Indian salute. 

Preceding President Springer on the pro- 
gram was his inseparable companion, Secretary 
Don S. Montgomery, of the State association, 
wha spoke on his favorite topics, cement trade 
conditions, the cost of deliveries and of truck 
operation with the allied subjects. He re- 
minded the dealers to furnish their part of the 
tremendous fund of data on delivery costs 
which is to be made available to the associa- 
tion’s expert accountant, C. F. Pattison, for 
analysis as a basis for expert advice. 

President Carlysle J. Huber, of the local as- 
sociation, led the talk as to the kind of meet- 
ings that ought to be held and as to the locali- 
ties ‘bést adapted for the gatherings. On the 
question as to whether the ladies should be 
invited to the next convocation the better halves 
got the better of the argument by two to one. 

Among the other thoughts which President 
Springer pounded home was that the home 





modernizing movement afforded an opportu- 
nity for the dealers to develop public conscious- 
ness “to make homes as modern and up-to-date 
models as the 1930 automobiles.” There is a 
tremendous potential volume of untapped busi- 
ness, in the belief of Mr. Springer, that can 
be classified under the head of remodeling—60 
percent of all the homes in town, he insisted. 
The dealers ought to co-operate with every 
force, faction, group and institution in their 
towns to promote remodeling. 

President’ Springer congratulated the trade 
in general on the manner in which credits and 
collections were tightening up. Installment 
selling, he pointed out, was nothing new even 
if the auto dealers were overworking it. The 
lumber dealers had been engaged in it for 50 
years. During that time they had been financ; 
ing just about all of the building achievements 
in their communities on the “try-and-get-it” 
plan. The State president urged the dealers 
to sit down calmly with a sales prospect while 
they analyze the job—find out where the money 
is coming from—and then agree on the terms 
of sale beforehand. “And after the sale is 
made,” he advised, “enforce the agreement rig- 


idly.” Saag aa ea42a202088a8: 


Salesmen Expect Better Business 


CuarottTe, N. C., July 22.—Lumber sales- 
men of the two Carolinas are looking forward 
to better conditions for fall business, according 
to reports made at the semiannual meeting of 
the Wholesale Lumber Salesmen’s Association 
held here at Hotel Charlotte last Friday. 

H. E. Bates, of Winston-Salem, president of 
the organization, presided at the meeting, which 
was attended by sixty lumber salesmen from 
North and South Carolina. 

Among those who addressed the meeting 
on matters pertaining to the business situation 
and handling of salesmen’s problems, were: 
John C. Sheperd, R. J. Smith and J. E. Elrod, 
of Charlotte, and C. M. McDavis, of High 
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In Round-table Discussion 


ANTIGO, Wis., July 22—The Langlade 
County Lumbermen’s Association met on the 
evening of July 17 for a dinner meeting at the 
Hotel Schneider. The addresses of President 
Ben F. Springer and Secretary Don S. Mont- 
gomery, of the State association, were almost 
identical with those delivered at noon of the 
same day at Rhinelander. The meeting was 
entirely occupied otherwise with a spirited 
round-table discussion started by President 
Edward P. Faust on questions of local im- 
portance. Mr. Faust is with the Faust-Duchac 
Lumber & Supply Co., Antigo. 


North Cambria Association 


PittsBurGH, Pa., July 23.—Three officials of 
the Retail Lumber Dealers’ Association of 
Western Pennsylvania attended last Thursday 
evening the July meeting of the North Cam- 
bria County Lumber Dealers’ Association, af- 
filiated with the State association, which was 
held in the Hotel Brandon in Spangler. The 
three officials who attended were Vice Presi- 
dent F. A. Moesta, of Kittanning, and Field 
Secretary M. W. Dickey and Auditor F. R. 
Dague, both of Pittsburgh. 

About thirty were in attendance at the meet- 
ing, including a number of ladies, who played 
bridge while the men discussed business condi- 
tions, problems and prospects. Business con- 
tinues rather dull in that territory largely on 
account of the fact that the coal mining indus- 
try has not recovered from the prolonged strike 
which was settled some months ago. Coal 
mining is by long odds the chief industry of 


the area. All but two of the firms in the 
North Cambria association were represented at 
the meeting. 


May Move Cooperage Headquarters 


Mempuis, TENN., July 22.—At a meeting of 
the executive committee of the Associated 
Cooperage Industries of America, which was 
held here last Wednesday at the Hotel Peabody, 
plans were discussed for moving the head- 
quarters of the organization from St. Louis 
to Memphis, due to the fact that many mem- 
bers live in this vicinity. E. A. Powell, Powell 
Cooperage Co., Memphis, presided. 

The matter will be discussed at length at 
the annual meeting of the association which 
will be held here next November, according to 
Mr. Powell. 


Months for Regular Meetings 


New York, July 22.—The Building Material 
Men’s Association of Westchester County in 
future will hold its regular meetings in Octo- 
ber, December, February and May. The presi- 
dent is authorized to call special meetings 
whenever they are considered necessary. Mean- 
while, matters of importance may be referred 
to the secretary, who will report them to the 
proper committees for attention. 

Michigan District Meetings 

LansinG, Micu., July 22.—Twenty-five re- 
tail lumber dealers attended the meeting of 
district No. 10 of the Michigan Retail Lumber 
Dealers’ Association, held at the Kerns Hotel 
here last Monday, twelve of these being from 
Owosso. In the absence of the district offi- 
cers, Roy B. Walborn, secretary of the State 
association, presided. A fine technical talk was 
heard from R. T. Titus, of the West Coast 
Lumbermen’s Association, and moving pic- 
tures supplied by the St. Paul & Tacoma Lum- 
ber Co., of Tacoma, Wash., were exhibited. 
The famous one-log home made from a Doug- 
las fir log was viewed by 15,000 people during 
the day and one-half it was shown in Lansing, 
this breaking all previous records in the State. 

At the recent meeting of district No. 8, held 
at Ubly, officers for the coming year were re- 
elected as follows: 

President—George Whitney, Bad Axe Lum- 
ber Co., Bad Axe. 

Vice president—F. Schweitzer, 
Lumber & Supply Co., Sebewaing. 


Secretary-treasury—Guy Forbes, W. A. 
Forbes Co., Caro. 


At the meeting of district No. 9 at Grand 
Rapids, in addition to the showing of the Doug- 
las fir log and a talk by Mr. Titus, moving 
pictures of “Lumbering Days on the West 
Coast,” furnished through the courtesy of the 
Long-Bell Lumber Co., of Kansas City, were 
shown. 

Secretary Walborn of the State association 
has announced coming district meetings as 
follows: 

July 29—District 11, Durant Hotel, Flint. 

Aug. 1—District 8, Irwin Hotel, Flint. 

Aug. 5—District 6, Wright Hotel, Alma. 

Aug. 14—District 3, Country Club, Traverse 
City. 

Aug. 15—District 2, Charlevoix. 

Aug. 20—District 5, Grayling. 


Utah Dealers Plan Outing 


Sact Lake City, Utan, July 20.—The an- 
nual summer outing of the Utah Lumber 
Dealers’ Association will be held in scenic Og- 
den Canyon on Saturday; Aug. 10, the Ogden 
members of the association having charge of 
arrangements. The afternoon will be devoted 
to games and sports and in the evening a din- 
ner will be given at the Hermitage Inn. 
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Garden Wedding Unites Lumber Families 


Two of Wisconsin’s oldest and most honored 
lumbering families were united when Miss 
Mary Roddis became the bride of Gordon 
Robert Phelps Connor at one of the loveliest 
summer weddings that State has seen for many 
a day. 

The bride is the daughter of Mr. and Mrs. 
Hamilton Roddis, of Marshfield, Wis., her 
father being president of the Roddis Lumber 
& Veneer Co., of that city. The bridegroom 
is the son of former Lieut. Gov. and Mrs. 
W. D. Connor, his father being the head of a 
family which has been noted in the Wisconsin 
lumber industry for the last seventy years. 

The wedding took place on Saturday after- 
noon, July 20, at 4:30 o’clock in the garden 
of the beautiful Roddis home in Marshfield. 
The service was read by the Right Rev. 
Reginald Heber Weller, bishop of the Fond du 
Lac diocese of the Episcopal Church, assisted 
by the Rev. Phillips Brooks Frankiin, of St. 
Alban’s Episcopal Church, of Marshfield. 

Against a background of shrubbery and 
screens decorated with garden flowers and 
ferns, with the soft music played by a fine 
string orchestra, the ceremony was wonder- 
fully effective. Benign weather added much to 
the beauty of the occasion, in spite of clouds 
which for a time threatened the success of the 
outdoor festivities. 

The bride was gowned in ivory satin and 
Venetian rose point lace, with a long train. 
She wore a tulle veil with a close-fitting crown 
of heirloom lace and carried a handkerchief 
of heirloom lace. The matron of honor was 
the twin sister of the bride, Mrs. Henry Stew- 
art Jones, who wore creamy lace and green 
organdy, with a picture hat. Miss Catherine 
Roddis, another sister, was maid of honor. 
She wore a gown of similar style, with laven- 
der organdy. Both carried large bouquets of 
garden flowers. The bridesmaids were the 
Misses Constance Connor, sister of the bride- 
groom; Betty Coussirat, of New York; Vir- 
ginia Barton, of Pittsburgh; Rebekah Beymer, 
of Des Moines; Eleanor Gildner, of Mason 
City, and Charlotte Williams, of La Crosse. 
They wore cream lace and organdy gowns in 
rainbow shades, with hats and slippers to 















(Left) The bride and her father, Hamilton Roddis, followed by train bearers. 


match, and carried bouquets of garden flowers. 
The trainbearers were little Miss Ellen 
Roddis, sister of the bride, and Melvin Laird, 
jr., a nephew of the groom. 
_ Bernard Brazeau, of Wisconsin Rapids, a 
fraternity brother of the groom, was best man, 
and the ushers were Henry Stewart Jones, 
brother-in-law of the bride, Mark Schmitz and 
James Modrall, of Madison; David Smith, of 




















MR. AND MRS. GORDON ROBERTS PHELPS 
CONNOR 


Wausau; Malcolm Beardmore, of Chicago; 
Cameron Eddy, of Evanston, Ill., and John 
MacNichol, of Oshkosh. 

The bride was given away by her father, 
Hamilton Roddis. 

A reception was held on the grounds imme- 
diately after the ceremony. The tables were 
banked with garden flowers and the house also 
was decorated with the flowers. About 300 
guests, many of them from out-of-town, at- 
tended the wedding. 

Gordon Connor is a graduate of the McKin- 
ley High School of Marshfield, and attended 
the Phillips Andover Academy and 
the University of Wisconsin, gradu- 
ating from the latter in June. He is 
a member of Psi Upsilon fraternity 
and received a football letter for 
three years during which he held 
guard position on the varsity team. 
Mr. Connor has already entered the 
lumber business with which his fam- 
ily has so long been associated, and 
even while in school showed his deep 
interest and understanding of the 
trade. His thesis on the subject has 


received much favorable comment among lum- 
bermen all over the country. It was one of 
the honor theses in a class of about fifteen 
hundred. He expects to make the lumber 
business his life work and upon his return 
from the wedding journey will take charge 
of the R. Connor Co.’s mill and retail yard 
at Stratford, Wis. 

The new Mrs. Connor graduated from 
Grafton Hall, Fond du Lac, and attended 
Wellesley College and also the University of 
Iowa and the University of Wisconsin. She 
is a member of Pi Beta Phi sorority. 

Mr. and Mrs. Connor sailed for Europe on 
the Ile de France, July 26, for a three months’ 
tour of the British Isles and the continent, 
They will spend some time in Scotland at and 
around Greenrock and Glasgow, the section of 
Scotland from which the Connor family came 
to America. Then they expect to visit France, 
Austria, Germany, Czecho-Slovakia, Belgium, 
Norway and Sweden. 

Accompanying are several snapshots taken 
by a representative of the AMERICAN LUMBER- 
MAN, which give some idea of the unusual 
beauty and charm of this delightful summer 
wedding. 
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Acquires Omaha Yard 


Omana, Nes., July 23.—The Guiou Lumber 
Co., which has been in business in Omaha for 
35 years and was originally operated by Ar- 
thur P. Guiou, recently has been purchased 
by the Micklin Lumber Co. This purchase 
marked another step in the expansion program 
of the Micklin company, which was organ- 
ized in 1920. The Guiou yards are located di- 
rectly across the street from the Micklin yard 
at Twentieth and Nicholas streets, and it is 
planned to remove the main office of the Mick- 
lin company from its Twenty-fourth Street 
yard to the present Guiou offices. Maurice D. 
Micklin, president of the Micklin Lumber Co., 
says, however, the this concern will maintain 
a branch office at .he old headquarters. This 
arrangement gives this company one of the 
most centrally located yards in the city, only 
a few minutes from the downtown section. 

In addition to its regular lumber business, 
the Micklin concern operates the Micklin Man- 
ufacturing Co., which manufactures and dis- 
tributes knocked-down screen frames and 
screen door grilles, for which it has a wide 
distribution, as indicated in the fact that in 
the last eighteen months these products have 
been sold in twenty-six States. 


VPP SSE SES ETP EEE EEE 
HornBEAM is a compound word, the second 


part of which is a survival of an old Gothic 
term for a tree. 


(Right) Bridesmaids in processional part of the ceremony 
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A Little Time 


It takes a little time to grow 

An oak, at least a life or so, 

It takes a little time to make 

A mountain, or to fill a lake, 

And yet I’ve seen impatient men 

Give up, and never try again, 

Turn back, refuse some hill to climb, 
Because it took a little time. 


A year will grow a summer weed, 

A half a century you need 

To grow a pine, and yet the one 

So quickly started, quickly done, 
Will fall before the first hard gale 
Of winter, as all quitters. fail, 

The while the pine ten feet away 
Grows greater with each passing day. 


Worth doing is worth doing well, 

The good old motto used to tell, 

And anything worth starting, son, 
Worth starting is worth getting done. 
For not on what a man intends 
Success in anything depends, 

Not what a man intends to do, 

But what a fellow carries through. 


Between Trains 


BurraLo, N. Y.—The Buffalo Hoo-Hoo Club 
entertained Melvin M. Riner, the Snark of the 
Universe, of Kansas City, Mo., and Mrs. Riner, 
and its own better halves, at a recent party. 
This is the club that pulled off the big smoker 
not long ago, attended by several thousand 
builders, contractors and other users of lumber. 
There weren’t that many people present tonight, 
but many old Buffalo friends were there, nev- 
ertheless. Vicegerent Snark Franklin Hof- 
heins and Ashton McNeil had engineered our 
own presence on this occasion, and Andy Brady, 
whom we still insist on calling the boy orator 
of Tonawanda Creek, presented us to the large 
and intelligent audience. We hadn’t seen Hof- 
heins since Oct. 2, 1918, but he hadn’t aged 
any more than most of the liquor that is going 
the rounds these days. Of course, the Sulli- 
vans, father and son, were there. Eddie Gem- 
mil led the singing all over the place. Snark 
Riner made a cracking good speech, showing 
that Hoo-Hoo still has its fun, but has also 
grown serious-minded and is devoting its ener- 
gies to promoting a better public understand- 
ing of the world’s greatest building material. 


BuFFaLo, N. Y.—The Larkin Women’s Coun- 
cil had its annual dinner tonight. Not many 
factories contain a complete woman’s club 
within their own walls. We accused Crate 
Larkin, who, to carry: out the lumber idea, is 
also chairman of the board, of getting his 
name in the shipping department, but it seems 
it is a family cognomen. 


CLINTONVILLE, W1s.—Stopped off here, en 
route home from Wausau, and met. the folks 
of this good town. This is the home of the 
four-wheel drive truck, the invention of a 
Clintonville. man. Altogether $117,000,000 
worth of the trucks have been sold, with the 
payment of $7,086,160.89 to local people in 
wages. Some of these dividends that the pub- 
lic utilities have been able to pay have been 
due to the truck, for it will dig a hole and 
plant a pole in four minutes, instead of a fore- 
noon. And this has paid dividends to the cus- 
tomers of the public utilities as well, for lower 
costs mean lower rates. 

It is a great cheese country, too, and that 
isn't all. -W. A. Olen, president of the truck 
company, for example, has made a collection 
for the. public library of many of the personal 
things and hundreds of: the. original manu- 
scripts of our old friend Eben A. Rexford, 
author of “Silver Threads Among the Gold,” 





who was a resident of this region. So Clin- 
tonville is not unmindful of the finer things of 
life as well. 

We were met on arrival by our old friend 
D. J. Rohr, the lumberman, and so we were 
in good hands. Later in the evening we en- 
countered C. R. Kant, who is associated with 
Mr. Rohr in seeing that Clintonville has good 
houses, for-they supply the good lumber that 
goes into them. 


Wasasu, Inv.—Louie Wolf, the insurance 
man, has a wonderful idea. Once a year he 
hires a theater or something, brings in a band, 
secures a singer or two, and imports an ora- 
tor, and then invites all his policyholders to a 
party. This year’s was even bigger than last 
year’s, indicating that both Louie and the idea 
are growing in popularity. It might not be a 
bad idea for a lumber yard to give a party 
to the people who are on its books. Some 
of them are very old friends—as the date you 
sold them the stuff will indicate. Some yards 
could get up quite a party of just the people 
who owe them money. Anyway, it has done 
Louie’s insurance business a lot of good, and 
it probably will as long as the show is good. 
Hie doesn’t try to sell them anything; he has 
312 other days every year in which to do that. 
But they think of Louie Wolf when they think 
of insurance, just as they might think of you 
when they thought of lumber. Of course, there 
wouldn’t be any harm in passing out some in- 
expensive houseplans, or what have you. 


We See b’ the Papers 


But for making war on China nothing equals 
a hired girl. 

The Bremen made 705 miles on Sunday. 
Now we know where to take the car. 


Just now the St. Louis Cardinals don’t seem 
to be able to hit anything but the chutes. 


Liquor. parties by our dry agents lead us to 
believe that our dry force is dryer than we 
thought. 


Planes now are staying up over 200 hours. 
That is a long time for an American not to 
go to a movie. 

Washington’s portrait will be only on the $1 
bills. It is about the only one that the other 
fathers of this country ever get their hands on. 


The New York police commissioner has 
warned decent people to keep away from night 
clubs. The police seem to be very decent 
people. 

There has been a landslide in Anatolia, but 
up to the hour of going to press we had not 
learned whether it had gone Republican or 
Democratic. 


President Hoover says that Mr. Edison by 
inventing the electric light “removed an untold 
burden of men and women for all time.” But 
if any men ever cleaned any lamp chimneys, we 
never heard of it. 


The Crow 


I think a crow I’d hate to be, 

To fly across the fields and see 
The farmer reaching for his gun, 
To know that he and everyone 
Were all against me, every mind 
Planned my destruction, and to find 
All life a battle. Yes, I know 
That I would hate to be a crow. 


For what if that were true of men, 
If, when I sought my living, then 
Some other tried to snatch away 
The grain that I had found today, 
What if I found this earthly life 
Was just a battle, only strife, 

Yes, what if I were like a crow? 
(1 wonder if it isn’t so.) 













National 
Forest Timber 
FOR SALE 


Sealed bids will be received by the District For- 
ester, U. 8. Appraiser’s Stores Building, Milwaukee, 
Wisconsin, up to and including November 4, 1929, for 
all the merchantable dead timber, standing or down, and 
all the live timber marked or designated for cutting 
on an area embracing 62,587 acres within Ts. 59, 60 
and 61 N., Rs. 8 and 9 W., 4th P. M., Block. One, 
Kawishiwi Working Circle, Superior National Forest, 
Minnesota, estimated to be 37,420,000 feet, board meas- 
ure, of sawtimber and 212,150 cords of pulpwood of 
jack pine, 3,740,000 feet, board measure, of sawtimber 
and 54, cords of pulpwood of spruce, 180,000 feet, 
board measure, of sawtimber, and 4,350 cords of pulp- 
wood of balsam, 920,000 feet, board measure, of white 
pine sawtimber, 320,000 feet, board measure, of Norway 
pine sawtimber, 28,120 cords of aspen pulpwood and 
8,930 cords of birch bolts, more or less; and an unesti- 
mated amount of cedar posts and poles and jack pine, 
cedar, birch and tamarack railway ties, to be purchased 
and removed at the option of the purchaser. Unless such 
amounts are changed by the District Forester, a mini- 
mum of 9,000,000 feet, b. m., of sawtimber and 75,000 
cords of pulpwood, or an equivalent volume of all forms 
of material, and a maximum of 13,500,000 feet, b. m., 
of sawtimber and 97,500 cords of pulpwood, or an equiva- 
lent volume of all forms of material, may be cut dur- 
ing each 3-year period of the sale contract. No bid of 
less than $5.00 per M. feet b. m. for white pine, $4.50 
per M feet b. m. for Norway pine, $2.25 per M feet 
b. m. for jack pine and balsam, $3.75 per M feet b. m. 
for spruce, and $1.00 per M feet b. m. for aspen and 
birch sawtimber, and $1.90 per single cord for spruce 
pulpwood, $1.00 per single cord for balsam and jack 
pine pulpwood, 25c per single cord for aspen pulpwood, 
and 25c per single cord for birch bolts, 10c each for 
hewed railway ties, le per linear foot for cedar poles 
and 20c per hundred linear feet for cedar posts, will 
be considered. $5,000 must be deposited with each 
bid, to be applied on the purchase price, refunded, or 
retained in part as liquidated damages, according to 
the conditions of sale. The right to reject any and all 
bids is reserved, including bids the acceptance of which 
would result in the manufacture of the timber outside 
of the United States. 


Before bids are submitted, full information concern- 
ing the timber, the conditions of sale, the submission 
of bids, and the opportunities to bid for additional 
timber upon the completion of the cutting of that now 
offered, should be obtained from the Forest Supervisor, 
Ely, Minnesota, or the District Forester, Milwaukee, 
Wisconsin. 


WEEDS need not 
cause fires....destroy 
them this easy way!!! 


Simply dilute 1 gallon of Wilson's Weed Killer to 40 
gallons of water and just sprinkle around your lumber 
piles and buildings. . . at the mills or in your yards. 

good application a year is sufficient. This is cheap fire 
insurance! Send in a trial order today! 1 Gallon $2.00; 
5 Gallons $8 00; 10 Gallons $15.00; 25 Gallons $30.00; 
50 gallons $50.00; freight allowed on 5 gallons or over, 
East of the Mississippi River. 


Booklet mailed on reauest. 


Department R 














“SPRINGFIELD, NEW JERSEY 
e 

Established 
C.B. Richard & Co, ‘sist 
29 Broadway, NEW YORK = Customs Brokers We 
i pose nage HE 
Ocean Freight 2 siscount safe. 
Brokers for exports & imports 


Special department handling export lumber shipments 











FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 
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BIRCH-BEECH- MAPLE 


We cut your stock to order 
after being carefully Kiln- 
dried - large Kiln capacity. 
Let us ¥ ure on your 
requirements. 





We also manufacture Rough or Dressed 
PINE -HEMLOCK AND 
.. HARDWOOD LUMBER 
IDEAL” Steel Susntaned Rott bagle 
FLOORING 


Ste ephenson Co,;Irustee 


= Wels ‘Delta County, M Mich: — 


_——— 

















IMENSION LUMBER 


AND 


MAPLE FLOORING 


25/32 x 2% Face in 
First, Second and Third Grade. 
Brown Lumber Company 


Main Office: MANISTIQUE, MICH. 
Branch Office: 
1402 Eaton Tower, Detroit, Mich. 

















17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 





17 
O TIMBER ESTIMATORS D 








JAMES W. SEWALL 


Consulting Forester 
Old Town, tet 








TIMBER fever Lemieux 


rederick Lemieux 


ESTIMATORS  F.H. Day 
Lemieux Brothers & Co. 


ESTABLISHED 1906 


144142 Cane} Bank Bids. § NEW ORLEANS 














WARREN AXE & TOOL CO. 
WARREN, PA. 
JSS EGERRE GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS to) capacity 3500Axes& Tools 





THE CLASSIC OF THE LUMBER BUSINESS 


As long as there is a lumber industry, lumber- 
men, and others as well, will read and re-read “In 
Forest Land,” by Douglas Malloch, “the lumberman 
poet.” Into it the poet laureate of the lumber 
business has put the humor, philosophy and senti- 
ment of the woods and the lumber-camps. If you 
. know these things, how you will enjoy this book! 
$1.25, postpaid. American Lumberman, 431 
Dearborn St., Chicago, Ill. 


To Make Economic Land Survey 


DuLuTH, MINN., July 22.—An_ economic 
land survey of the State, to determine the pos- 
sibilities of agriculture and forest development, 
will be started in the near future, Grover M. 
Conzet, 
fire prevention announces. Preliminary work 
has been completed and Hubbard County has 
been selected for the survey, for which. $40,000 
has been appropriated. Other surveys may fol- 
low the reports on ‘the first county, Mr. Con- 
zet said. 

Mr. Conzet was on tour with a congressional 
committee, inspecting forests in northern Min- 
nesota. Included among the visitors were Dr. 
Raphael Zon, of the State department of for- 
estry; Congressman William A. Pittenger, of 
Duluth; A. G. Hamel, supervisor of Superior 
national forest; officers of the Weyerhaeuser 
interests at Cloquet, and officers of the Arrow- 
head Association and the Duluth Chamber of 
Commerce; Congressman L. J. Dickinson, 
Iowa; Congressman J. W. Summers, Wash- 
ington; Congressman J. N. Sandin, Louisiana, 
and Congressman E. H. Wasson, New Hamp- 
shire. 

Congressman Dickinson, who is chairman of 
the congressional committee on appropriations, 
said that development -of the forest industry 
and reforestation of northeastern Minnesota 
will be discussed at a hearing at the national 
capital in December. 


State commissioner of forestry and- 


Promotes Sales with TX Pamphlets 
(Continued from page 39) 


eventually, for it will have to if the grade- 
mark and trade-mark iflea is to succeed,— 
is franchise selling of trade-marked lumber, 
Motor companies, and all the big specialties, 
have come to that—they had to. You can’t 
go into any and every store and buy Karpen 
furniture or-Hart Schaffner & Marx clothes, 
They pick and choose their outlets, and the 


_ price in a.given locality is always the same. 


They do it with a franchise, in which the 
discount is graduated according to volume 
of sales and overhead necessary. Under such 
terms, to secure the maximum discount the 
dealer must maintain a certain stipulated 
personnel of office workers and salesmen, and 
he must keep in stock a certain definite 
amount of the product. In addition, he must 
do a certain given amount of advertising. 
The maximum discount is for the stores with 
the maximum overhead. Then there is the 
smaller store, with fewer salesmen and office 
workers, smaller stock, smaller advertising 
appropriation—in short, a decreased overhead 
—which is accorded a smaller discount. The 
subdealer has the minimum overhead, little 
or no stock, and is entitled to the minimum 
discount only. 

Each of these dealers gets a discount suffi- 


cient to carry on his business with profit, 


but he cannot afford to cut the price to get 
the trade. When I can be assured of price 
protection on my sales efforts I will be glad 
to promote the use of grade-marked and trade- 
marked lumber. 


New Hampshire Summer Meeting 


MancHester, N. H., July 22.—The summer 
meeting of the New Hampshire Lumbermen’s 
Association was held here last Friday at the 
Hotel Carpenter. The stock report as of July 
1 showed a somewhat smaller amount of lum- 
ber on sticks, due to the fact that fifteen of 
the members were away on vacations and did 
not furnish reports. On the basis that these 
men hold the same amount of lumber as of 
April 1, our report should show practically the 
same amount of lumber on hand as of April 1. 
The percentage of box lumber sold remains 
nearly the same, 864 percent. 

After some discussion as to the need of a 
tariff on lumber, a resolutions committee con- 
sisting of Messrs. Veazey, Langdell and Blod- 
gett was appointed which offered the follow- 
ing resolution and which was unanimously ap- 
proved by the members. 

Resolved, That the New Hampshire Lum- 
bermen’s Association ask and instruct our 
senators and representatives in Congress to 
work for a protective tariff on lumber com- 
ing into this country, particularly hardwood 
lumber, both finished and unfinished. It is 
also suggested that everyone who is inter- 
ested should white at once to Senator Henry 
W. Keyes and urge him to do everything pos- 
sible for a favorable committee report. 


After lunch, Col. Geo. A. Ritchter, of the 
Brown Co., gave a very interesting talk on 
“The Practical Application of Chemistry to 
Forest Products.” The members were so 
favorably impressed with the possibilities of 
future utilization of white pine by similar 
processes that a vote was taken to have a com- 
mittee appointed on research and _ utilization, 
and also one on publicity and advertising. 

John H. Foster, State forester, discussed the 
relationship of the organization to the lumber 
industry of the State. He offered several 
valuable suggestions as to ways and means of 
increasing the activities of the association so 
as to result in a general betterment of the 
lumber industry within the State. 

L. M. Hawthorne, of the lexander Hamilton 
Institute, concluded the program of speaking 
with a discussion of “The Human Element in 
Business.” 

In a statement following the meeting Presi- 
dent Harry K. Rogers said: 

Although market indications are not as fa- 


vorable as might be expected from general 
business conditions, yet I wish to urge mem- 
bers not to be too pessimistic. The supply 
of good white pine stumpage is not large 
enough to warrant a sacrifice of it upon an 
unwilling market. I believe if we are all 
careful not to saw in excess of market re- 
quirements, and not to sell at prices so low 
as to disturb future market conditions, that 
we will not only profit personally, but help to 
stabilize market conditions. There will in the 
future be other uses for low grade white pine, 
and when that period comes, we may wish for 
more low grade pine stumpage to fill the de- 
mand. 


PAS SS SSE SESE EEE EE 


Furniture Mart for Cincinnati 


CINCINNATI, Onto, July 24—Two of the 
largest furniture manufacturers of the Cincin- 
nati metropolitan district are interested in a 
project to establish a furniture mart under 
the name of’ “The Cincinnati Furniture Mart 
(Inc.).” 

They art Robert L. Ficks, president of the 
Ficks Reed Co., and Carl F. Striet, president 
of the Streit Manufacturing Co., and their 
purpose is to establish in Cincinnati a furni- 
ture exhibit such as is in operation at Chicago 
and New York. 

The proposed mart will be located at 314-16 
West Fourth Street, where there will be large 
show rooms operated exclusively on a whole- 
sale basis. 

The entire first floor of the show room will 
be devoted to displays of reed and fiber furni- 
ture manufactured by the Ficks Reed Co. 
while the second floor will be utilized in dis- 
plays of Striet products, particularly slumber 
chairs and upholstered furniture; bedroom fur- 
niture and home furnishings. A number of 
out-of-town furniture manufacturers have been 
invited to participate in the furniture exhibits 
and it is expected that within a short time it 
will be possible to have displays of full lines 
by manufacturers in furniture of all kinds 
from all the districts surrounding Cincinnati 
both in Ohio, Kentucky and Indiana. 

Carl Streit is president of “The Cincinnati 
Furniture Mart (Inc.),” and Robert L. Ficks 
is vice president and treasurer and it is ex- 
pected to have the opening of the enterprise 
about Aug. 1. 
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Must Lubricate Fan Belts 


A fan belt is likely to jump its pulley, even 
though it seems and is sufficiently tight, if 
the fan is not properly lubricated. Lack of 
grease causes overheating, which in turn 
makes the belt bind and then jump. Even 
V-type belts will jump under such conditions. 

Truck drivers usually believe that high 
speed is the cause of their fan belts jumping 
off. At such times they are more apt to hear 
the slight screech that indicates this trouble 
and to be forced to replace the belt on its 
pulley. Many men decide that the belt jars 
loose at the high speeds, so they tighten it 
up, which makes the matter worse. 

The one safe and sure policy, in event there 
is trouble of this kind with the belt, is to 
keep the fan properly lubricated. 


Show Waste in Distance Hauling 

NEW York, N. Y., July 22.—How far can you 
afford to extend your trade territory without 
losing money on delivery? 

Lumbermen and building material dealers 
of Westchester County have become greatly 
interested in this phase of delivering lumber 
by motor truck, and the Building Material 
Men’s Association of Westchester County has 
enlisted the aid of William Lucas, of the East- 
ern Millwork Bureau, to get the facts. The 
dealers want to arrive at some definite cost to 
add to the selling price to cover trucking. 

In the days when horses were used to make 
deliveries, it is pointed out, it was compara- 
tively easy to set up a zone limit beyond which 
it was unprofitable to venture. This confined 
a yard to its immediate surrounding territory. 
3ut today, it is argued, with the advent of 
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They believe that if all dealers knew their 
trucking costs such practices would be dis- 
continued. 


(SABRE EEae: 


Announces New Semi-Trailer 


Lumber dealers who are seeking some 
means of safely hauling as much as three 
tons of material, with a truck meant for only 
a ton or a ton and a half, will be interested 
in the recent announcement of a new model 
semi-trailer, the ‘“Fruehauf Flyer,” developed 
by the Fruehauf Trailer Co., of Detroit, Mich. 

The frame of this latest product of the 
Fruehauf factory is made throughout of 
%-inch pressed steel, die-formed, which al- 
lows for standardization of parts and pro- 
duction methods made famous by automobile 


factories. It is of the narrow type, 14 feet 
long and 80 inches wide; this takes the regu- 
lar truck type of under-body sills. Lumber 


dealers readily may build their own bodies 
on these semi-trailers, or have them built 
locally, if they desire, or the Freuhauf com- 
pany can supply a standard stake-and-rack 
body with the trailer. 

The new “Flyer” is particularly adapted to 
the handling of lumber, the company points 
out. The average load from a lumber yard, 
about three tons, is bulky and must be han- 
dled manually, piece by piece, which requires 
considerable room. In addition to this, there 
must be a minimum amount of time lost 
while the delivery equipment is being loaded, 
and, most important of all, there must be no 
delays in delivery during the rush seasons. 

In loading, the “shuttle” system has proved 
itself by use in many yards. The trailer is 
“spotted” at the pile from which is to be 





Pressed steel semi-trailer -of standardized construction, developed by the Fruehauf Trailer Co., of 


Mich. 


the motor truck, this circle has been so en- 
larged that with it comes the temptation to 
reach out for business in outlying territory, 
without first considering just what the cost 
of that delivery is going to be. 

“If some of our friends in Brooklyn, Jersey 
City, and Newark,” the Westchester man 
argues, “had an exact account of their truck- 
ing costs, it is very doubtful if they would 
continue to undertake deliveries in the north- 
ern section of Westchester County in their en- 
deavor to get business.” 

Watching the movement of trucks on the 
main highways of the county, the investi- 
gators have observed that some dealers do not 
hesitate to load a truck with comparatively 
inexpensive materials, such as sand or stone, 
and truck it many miles to the point of de- 
livery. Naturally, about that time the West- 
chesterites ask “Has all this material had 
trucking costs added to yard price? If so, 
then the local dealer should have been able to 
compete with the sale at a price lower than 
that made by the dealer making the long de- 
livery.” 

It is not an unusual thing, they declare, to 
see trucks nine and ten miles from their load- 
ing points, and local yards in that immediate 
vicinity trucking similar materials past one 
job to some place in the same neighborhood. 
This certainly is a waste from the economic 
standpoint, the Westchester dealers explain. 


Detroit, 


Special adaptability to lumber delivery purposes is claimed for it 


taken the bulk of the load, and smaller 
trucks, or horse-drawn vehicles, or trucks 
too old to “stand the gaff” of regular delivery 
service, are employed to pick up the smaller 
quantities from the other piles. The body of 
the Fruehauf' semi-trailer is _ sufficiently 
lengthy to allow for ease of loading of even 
long boards. 

Then, when it comes to the actual moving 
of the load to the customer, the semi-trailer 
makes use of the old formula “a horse can 
pull much more than he can carry,” for the 
greater part of the load is borne upon the 
axle of the trailer. Only enough weight to 
assure sufficient traction is balanced upon 
the rear axle of the truck, thus utilizing the 
power available to its greatest possible ex- 
tent. The truck, which in a few minutes 
can be disconnected from an empty trailer, 
soon rolls out of the yard again, pulling be- 
hind it a load of lumber much greater than 
its rated capacity, and pulling it with ease. 

This trailer, which may be used as a per- 
manently connected delivery unit if desired, 


weighs, including the chassis and standard 
5-inch single pneumatic tires, only 1,760 
pounds. The frame, 30 inches wide, is 39 


inches high. It has a tread of 56 inches, or 
with double pneumatics 62 inches. When sin- 
gle tires are used the size is 34x7, while with 


dual pneumatics the size is 30x5 or 32x6. 


The “fifth wheel” is the 24-inch size. 









Northern Weo ds 








We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 


ASH-BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fir” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 
me Lumber Co. 


WIS. 


Try 
Us 


















A Brand to 
Tie to 


Peerless) 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Poles, Ties and 
Hemlock Tan Bark. Also leading manufacturers of 
Rotary Cut Northern Veneers and Plywood. 


The Northwestern Cooperag 
Gladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W. Critten. 516 Lumber Exchange 





Mook Flosing 
— 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Suocialize in Mixed Cars of WHITE PINE and 
BASSWOOD eg Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINA 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


 PLYWooD 

CORPORATION 
PLYWOOD OF 

RECOGNIZED QUALITY 

NEW LON DON , WISCONSIN 

” Latese Price List 
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P What School for 
‘the Lumberman’s Son e 


University of Michigan offers comprehensive 
course combining business administration and 
forestry—ideal basic ee for future leaders of 
lumber industry. Excellent staff and facilities. 
Graduates widely distributed and successful. 
Address Samuel T. Dana, Dean, School of Fores- 
try and Conservation, Ann Ar 
full information. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“tewar see” Hardwoods 


Kentucky ané 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bldg. 
Providence, R. 1., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 528 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bidg. 
Seattle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 











Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yellow Pine 


aa Oak Lumber 
Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 
mTF nag WS We Solicit 
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FIGURE 
Any House 


in > Minutes 


With the wonder book, “ Automatic 
Building Costs,” you can figure the 
cost of any house, frame, brick, or tile, 
any price,in 5 minutes. Simple to use, 
absolutely reliable. Sounds unbeliev- 
able, but it’s true. 


We will send this book for 10 days 
FREE examination to any * accredited 
lumber dealer. If you don’t think it 
will save you 10 times its cost the 
first year, return it and the trans- 








action is closed. 


SEND NO MONEY 
Just Mail This Coupon 


fe Hee ee 


American Lumberman 
| 43% South Dearborn St. 
Chicago, Illinois, . 


Send “Automatic Building Costs.” After 10 days 1 | 
wit] either return the book by parcel post insured or 
remit $15 in full payment. | 


| 
{ 
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. Subject to approval of the management. 





New Ventures 


ALABAMA, 
will open a lumber yard. 


Lafayette—J. H. De Loach & Son 


ILLINOIS. Chicago—Ritter Lumber Co. has 
opened an office at 2449 S. Ashland Ave., and 
will handle mahogany lumber at wholesale. 

Danville—Interstate Lumber Co. organized to 
engage in the wholesale lumber and brokerage 
field. E. W. Cass, M. W. West and J. E. Watt, 
members of firm. 

KENTUCKY. Louisville—Haas-Platter Jumber 
Co has started a wholesale hardwood lumber 
business in the Breslin Bldg. 

MICHIGAN. Croswell—Southwest Detroit Lum- 
ber Co. recently began business. 

South Haven—Walter Winkel will start a lum- 
ber business. 

MISSOURI. Springfield—B. R. 
started a walnut lumber business 


NEW YORK. Arlington—Everett Cole, of 
Brewster, and Everett R. Davis, of Holomes, have 
opened a lumber business here under name of 
— & Cole (Inc.); capitalization is fixed at $25,- 


Bertrand has 


OREGON. Baker—Oregon & Stoddard Sales Co. 
recently began business. 

Pendleton—Harrison & Parks have started 
sawmill. 

SOUTH DAKOTA. Martin—Entsminger Lumber 
Co., of Chamberlain, is putting in a lumber and 
coal yard in Martin in charge of Harry Chatman. 

WISCONSIN. Deerbrook—Barker Lumber & 
Fuel Co., new concern. 

Hatley—Heenemann-Johnson Lumber Co. will 
open a yard here; headquarters, Wausau. 


Business Changes 


ALABAMA. Demopolis—Creek Lumber Co. has 
moved its office to Quincy, Fla., where it has con- 
tracted with the Thomas-Little Lumber Co. to 
handle its hardwood output. 


CALIFORNIA. Frazier Park—Robert Ellis sold 
his interest in Frazier Park Lumber Co. 

Los Angeles—W. M. Robbins has sold his inter- 
est in the William M. Robbins Lumber Co. 


a 


FLORIDA. Wacissa—Schem Lumber Co. suc- 
ceeded by King-Sullivan Lumber Co. 
IDAHO. Caldwell—Caldwell Lumber Co. has 


changed name to Home Lumber Co. 


IOWA. What Cheer—M. Dalby sold lumber yard 
to his brother, T. H. Dalby, of Des Moines. 


KANSAS. Dorrance—Weber & Co. sold to Leo 
V. Turgeon. 
KENTUCKY. Louisville—Fred G. Jones Lum- 


ber Co. sold mill building and other properties 
to a clothing manufacturer. The mill has been 
closed down for some time. 


LOUISIANA. Breaux Bridge—Teche Lumber 
Co. succeeded by Building Material (Inc.). 

Leesville—W. L. Brown Co. succeeded by Lees- 
ville Stave Co. (Inc.). 

MARYLAND. Baltimore—Geo. L. Schnader suc- 
ceeded by Tito Greco. 


MICHIGAN. Decker—Decker Grain & Lumber 
Co. succeeded by Cass City Grain Co. 

Reed City—Indiana Flooring Co. sold to E. lL, 
Bruce Co. 

MINNESOTA. Duluth—Baxter Sash & Door Co. 
succeeded by Baxter Corporation. 

Lester Prairie—H. Engler Lumber Co. succeeded 
by Engler Lumber Co. (Inc.). 

St. Cloud—Granite City Lumber Co. sold to J. F. 
Anderson Lumber Co. of Minneapolis. 

MISSISSIPPI. Gulfport—Home Lumber Co. and 
Union Lumber Co. succeeded by Salmen-Home 
Lumber Co. 

Lauderdale—Missabama Hardwood Co. succeeded 
by Lauderdale Hardwood Co. 


MISSOURI. St. Louis—Ozan Lumber Co. mov- 
ing offices to Prescott, Ark. 


NEBRASKA. Battle Creek—Miller Lumber Co. 
and H. E. Reavis lumber yard have consolidated. 

Inman—J. H. Butler implement and hardware 
business sold to Bauer-Henry Lumber Co. 

Omaha—Guiou Lumber Co. has been dissolved 
and property sold to Micklin Lumber Co. 


NEW YORK. Cortland—H. F. Benton Lumber 
Co. (Inc.) has sold its woodworking plant to 
Marshall C. Wood Mfg. Co., of Truxton, N., = 
which lost its woodworking plant by fire a few 
weeks ago. The Benton Lumber Co. retains its 
lumber sheds and offices, also a large plot of land, 
and reserves the right to build a railroad siding 
through the property purchased by the Wood com- 
pany. 

New York—Colwell Cooperage Co. moved to 
Jersey City, 

NORTH CAROLINA. Fayetteville—Carolina 
Lumber Industries (Inc.) moving offices to Orange- 
burg, 8S. C 


Roseboro—Otter Lumber Co. moving to Rich- 
mond, Va. 

NORTH DAKOTA. Fargo—Anderson & Son 
sold to Hans Berg. 

OHIO. Holland—Gordon Lumber Co. sold to 


Maumee Lumber & Supply Co. (Inc.) 
OKLAHOMA, Braman—Pickering Lumber Co. 
and Harry Cragin Lumber Co. succeeded by Rock 
Island Lumber Co. which has headquarters in 
Wichita, Kan. 
Tulsa—Wellston Planing Mill & Lumber Co. 
succeeded by Robinson Planing Mill. 


TEXAS. Gonzales—J. H. Grant Lumber Co. solq 
to John F. Grant. 

Groom—Groom Lumber Corporation sold to Fox. 
worth-Galbraith Lumber Co. 

WASHINGTON. Kelso—H. T. Ames has sold his 
interest in the H. T. Ames Lumber Co. to Frank 
Maloney and C. D. Diederich. 

Montesano—W. A. Hamm, logger, has sold his 
mill and equipment to the Greenwood Logging Co, 

Seattle—Gould Lumber Co. succeeded by Air- 
craft Plywood Corporation. 

WISCONSIN. Three Lakes—Sutliff Lumber & 
Supply Co. sold to Thunder Lake Lumber Co 


Incorporations 


ALABAMA, Tuscaloosa—Bridgers & Tidwell 
Lumber Co., ipcorporated. 
COLORADO. Silverton—W. H. Mullin Lumber 


Co., incorporated; capital, $50,000. 

IDAHO. Boise—Home Lumber & Coal Co. in- 
creased capital to $300,000. 

ILLINOIS. Chicago—Hanson Park Mill & Lum- 
ber Co., increasing capital from $30,000 to $50,000. 

Chicago—Blazek Cold Storage Door Co., incor- 
porated; 2232 W. Lake St.; to manufacture. 

Joliet—Mollan Lumber & Material Co., incor- 
porated; capital, $10,000; retail. 

Rockford—J. H. Patterson Co. increasing capital 
from $450,000 to $500,000. 

Springfield—Safety Ladder Co., incorporated; 
capital, $10,000; 1320 W. Governor St. 

Towanda—Towanda Grain Co., incorporated; 
capital, $50,000; old concern. 

INDIANA, New Albany—R. H. 
Lumber Co. filed papers of dissolution. 

MASSACHUSETTS. Boston (Everett) — New 
England Panel Co., incorporated; 5,000 shares, no 
par value. 

MICHIGAN. Royal Oak—Clawson Lumber Co., 
incorporated; capital, $10,000 common and $20,000 
preferred. 

MISSISSIPPI. Gulfport—Salmen-Home Lumber 
Co., incorporated; capital, $300,000; formed by 
merger of Home Lumber Co., Salmen Lumber Co., 
Wright Lumber Co. and Union Lumber Co. 

Jackson—Ruoff Lumber Co., incorporated; cap- 
ital, $10,000. 

Jackson—Wilbe Lumber Co., incorporated; cap- 
ital, $200,000. 

Natchez—Vehicle-Woodstock Co., incorporated; 
capital, $12,150. 

MISSOURI. Joplin—E. F. Speck Lumber Co 
incorporated; capital, $20,000. 

NEW MEXICO. Carlsbad—StahIman Lumber 
Co. of Texas, incorporated; capital, $30,000; old 
concern. 

NEW YORK. Brooklyn—Dependable Flooring 
Corporation, incorporated; capital, $10,000. 

New York, Manhattan—South Side Lumber Co., 
incorporated; capital, $10,000. Arthur C. Mandel, 
300 Madison Ave. 

New York. Manhattan—John W. McDonald 
Lumber Corporation, incorporated; capital, 1,000 
shares no par value; Henry J. McDonald, 15 
Whitehall St. 

NORTH CAROLINA. Watha—Thompson Bros., 
incorporated; lumber; old concern. 

OHIO. Wooster—Wooster Art Wood, incorpo- 
rated; capital, $20,000; to deal in lumber and to 
manufacture wood products of all kinds. 

OREGON. Portland—Harty Mfg. Co., incorpo- 
rated; capital, $25,000; timber dealer. 

PENNSYLVANIA. West Brownsville — Aubrey 
Lumber & Supply Co., incorporated; capital, $5,- 
000. 

TEXAS. Beaumont—Coale Lumber Co., increas- 
ing capital from $50,000 to $150,000. 

VIRGINIA. Norfolk—Lake City Lumber Corpo- 
ration, incorporated; capital, $25,000. - 

WASHINGTON. Seattle—Superior Wood Prod- 
ucts & Development Co., incorporated; capital, 
$10,000; sawmill, shingle and planing mills. 

Spokane—Crestline Lumber & Fuel Co., incorpo- 
rated; capital, $10,000; sawmill and fuel; address 
Charles Masters, 617 Knox. 

Spokane—Hellsgate Lumber Co., incorporated; 
capital, $90,000; sawmill. 

Tacoma—Henry Mill & Timber Co. reducing 
capital from $336,000 to $326,000. 

WEST VIRGINIA. Charleston—Mountain State 
Veneer Co., incorporated; capital, $256,000. 


Humphrey 





Casualties 


CALIFORNIA. Bay Point—Coos Bay Lumber 
Co., loss by fire, $25,000; 300,000 feet of lumber 
and 74 trucks destroyed. 

Fresno—Hollenbeck Lumber Co., loss by fire be- 
tween $15,000 and $20,000. 

Los Angeles—Lumber shed of Kerckhoff-Kuzner 
Lumber Co. damaged by fire; loss, $1,000. 

COLORADO. Colorado Springs—Riddoch Lum- 
ber Co., small loss by fire. 

ILLINOIS. Villa Park—Great Western Sash & 
Door Co., loss by fire, $40,000. ‘ 

MAINE. Sebago Lake—Portable mill of Cheese- 
ley & Abbot damaged by fire; loss, $10,000. 

MASSACHUSETTS. Boston—Cary Lumber Co., 
loss by fire, $15,000. 


MISSOURI. Kansas City—Kansas City Hard- 





wood Lumber Co., loss by fire, $30,000; most of 
the stock destroyed. 
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Kansas City—Lapsley-Baker Lumber Co., loss by 
fre, $50,000; sheds and trucks destroyed. 

Kansas City—Central Reserve Lumber Co., loss 
by fire, $15,000. , 

NEBRASKA. Osmond—H. W. Town Lumber 
Co., loss by fire, $2,000. 

NEW YORK. Inwood—George Adams Lumber 
Co. (Inc.), loss by fire, $100,000; mill destroyed; 
will be rebuilt. 

OHIO. Dayton—Gondert & Leineoch 
loss by fire in box plant, $50,000. 


Box Co., 


OREGON. Ukiah—Hanley & Fanchoe Stubble- 
field, sawmill in Lehman Springs district de- 
stroyed by fire. 

WASHINGTON. Anacortes—Burke Shingle Co., 


loss by fire, $70,000; shingles. 

Colville—Forest fire destroyed sawmill of J. H. 
Loucks with 1,500,000 feet of lumber; loss, $20,- 
000; Dominion sawmill near Three Forks also de- 
stroyed; loss, $18,000. 

Kenmore—Verd Lumber Co., loss by fire in yard, 
$1,200. 


New Mills and Equipment 


OKLAHOMA. Okmulgee—Sun Lumber Co, has 
let contract for construction of $20,000 headquar- 
ters plant; Carl W. Wangerlen, president. 

OREGON. Portland—Clark & Wilson Lumber 
Co. erecting $15,000 sawmill on Linnton. 

Portland—Portiand Spruce Mill, contract let for 
$60,000 sawmill at foot of Burlington St. 

SOUTH CAROLINA. Florence—Hardwood Di- 
mension Co. has let contract for construction of 
$75,000 dimension plant, 120 by 500 feet, and will 
install equipment to cost about $50,000. 

WASHINGTON. Pe Ell—Pe Ell Logging Co. 
has purchased a tract of timber on Stowe Creek 
and will construct a railroad to it. 

BRITISH NORTH AMERICA 

ONTARIO. Kitchener—I. M. Card Lumber Co. 
plans building $95,000 plant addition. 

QUEBEC. Hull—Hull Match Co. will take bids 





on construction of a $125,000 match factory. 











JOHN F. FREY, president of the Frey Plan- 
ing Mill Co., of Louisville, Ky., and for more 
than forty years a Louisville lumberman, died 
at his home in that city, on Friday afternoon, 
July 19, following eight months’ illness. Mr. 
Frey was 64 years of age. He was born at 
Henderson, Ky., and entered the lumber busi- 
ness in Louisville as a young man, later or- 
ganizing the firm of Lortz & Frey in 1889, 
which became the Lortz & Frey Planing Mill 
Co., and afterward the Frey Planing Mill Co. 
Mr. Frey had been president of the company 
since its organization. Mr. Frey was an able 
lumberman and a good association man. He 
served as president of the Kentucky Retail 
Lumber Dealers’ Association in 1910 and had 
been active in the local lumber organizations. 
At the time of his death he was a director of 
the National Retail Lumber Dealers’ Associ- 
ation. He was a member of the Louisville 
Board of Trade, Scottish Rite Masons, and a 
Shriner. Shortly after Christmas of 1928 he 
underwent an operation from which he never 
regained his strength. He is survived by his 
widow, and two sisters. 


THOMAS G. ATKINSON, a widely known 
lumberman in northern Wisconsin and Michi- 
gan, died July 15 at his home in Metropolitan, 
Calif., at the age of 70, after a brief illness. 
Mr. Atkinson was at one time president and 
manager of the Metropolitan Lumber Co., at 
Metropolitan, Mich. Later he moved his in- 
terests to Atkinson, Mich., just north of Iron 
River, operating in that region for many 
years. He became associated with William 
Donovan and Patrick O’Connor who operated 
a mill on Bay Shore in Menominee, under the 
name of Donovan & O’Connor for some years. 
For the last twenty-five years Mr. Atkinson 
has manufactured redwood in Metropolitan, 
Calif. Mrs. Atkinson is the only survivor. 


JAMES M. DOYLE, who was identified with 
the lumber industry of North Tonawanda, 
Y. Y., for many years, was found dead at 
his home in that city on July 20. His death 
was attributed to a heart attack brought on 
by acute indigestion. He was 63 years old 
and was born at Ogdensburg, N. Y. He set- 
tled in the Tonawandas 45 years ago and for 
fifteen years was connected with the Dodge 
& Bliss Co. Later, for seventeen years, he 
was with James Gillespie & Son. He then be- 
came a partner in the Standard Lumber Co. 
and about five years'ago started the James 
M. Doyle Lumber Co. He was a member of 
the Knights of Columbus, the Elks and the 
Eagles. Surviving are his wife and two 
daughters, Miss Vivian Doyle and Mrs. James 
Draucker. 


SOLOMON PIFER, 85 years of age, retired 
lumber dealer of Little Rock, Ark., died at the 
home of his daughter, Mrs. P. H. Nelson, 2709 


Elliott Avenue, Louisville, Ky., on Saturday 
morning, July 18. Mr. Pifer was born in 
Bullitt County, Kentucky. He operated a 


lumber business in Arkansas for many years, 
but retired about fifteen years ago and went 
to Louisville to reside with his daughter. 
Three sons and two daughters survive. 





WILLIAM C. NBAL, 66 years old, a resi- 
dent of Indianapolis, Ind., since 1917, died 
recently at his home there, following a short 
illness. Mr. Neal went to Indianapolis with 
his family from Nashville, Tenn., where he 
was in the lumber business. He is survived 
by a widow, daughter and a son, all of Indi- 
anapolis. 





JOSEPH A, BEITZ, of Dunbar, Wis., a re- 
tired lumberman, died July 17 in a Gree’ Bay 
hospital following an operation at the age of 
76. Mr. Beitz owned a cabin on the Pike 
River where he entertained many fishermen 


and sportsmen during hunting seasons. The 
old lumberman was widely known in eastern 
Wisconsin. One son, Joseph, jr., survives. 


A. OLDENWALDER, aged 70 years, pioneer 
lumberman of Ottumwa, Iowa, where he had 
been associated with H. Carter, was 
stricken while on a fishing trip at Land o’ 
Lakes, Wis., last week and died a few hours 
later in a Rhinelander. Wis., hospital. 


JAMES H. LANG, one of Chicago’s best 
known and most popular lumbermen, died at 
the Sacred Heart Sanitarium in Milwaukee, 
Wis., on Friday, July 19, of heart trouble, at 
the age of 50. Mr. 
Lang had been ill for 
eight months and had 
been at the sanitarium 
for about two weeks. 
His death brings grief 
to a wide circle of 
friends in Chicago and 
elsewhere. Mr. Lang 
was born in St. Law- 
rence County, New 





THE LATE 
JAMES H. LANG 





York, Nov. 14, 1878. 
Before coming to Chi- 
cago he had been asso- 
ciated with the lumber 
trade in both the North 
and the South. He be- 
gan his career as sales- 
man for the W. O. 
Brandt Co., of Minnea- 
polis, Minn., and later 
was forsome time with 
the sales force of the 
Kirby Lumber Co., of Houston, Tex. Then 
he became representative for the Central Coal 
& Coke Co. in the Indianapolis territory and 
was placed in charge of the Chicago office 
three years later. He was associated with 
the Central Coal & Coke Co. for fourteen 
years and in that time built up a big business 
and a wide acquaintance. In 1918 he, with 
several others, organized the Chicago Lumber 
Sales Co., which opened a lumber sales agency 
in Chicago, handling the output of a number 
of southern and western mills. In 1922 he 
withdrew from the Central Coal & Coke Co. 
in order to devote his attention to the busi- 
ness of his own company and to other inter- 
ests which included five retail yards in In- 
diana. The Chicago Lumber Sales Co., of 
which he was secretary-treasurer, specialized 
largely in railroad and car material, and built 
up an enviable reputation and a large clientele. 

Mr. Lang was probably the best known lum- 
ber salesman traveling out of Chicago or in 
the Central States. His acquaintance was 
wide and every man he knew was his friend. 
‘l’ve known Jimmie Lang for more than 
twenty-five years,” one of these friends said 
upon hearing of his death. “He was a fine 
man. Genial, pleasant, courteous, thoughtful 
—it was a real delight to meet him. In the 
days gone by many a lumberman has looked 
forward to the regular visit of Jimmie Lang 
as an event of the week. He brought a fresh- 
ness and interest into the dreary office at- 
mosphere which was contagious, and when he 
went away he left the inspiration of a splen- 
did visit. He will be missed by many, many 
friends and they will all be sorry when they 
read of his death, that no more will they re- 
ceive these visits or telephone calls from 
Jimmie Lang.” 

Mr. Lang’s home was at 5514 Cornell Av- 
enue. He is survived by a widow, a daugh- 
ter, Barbara, aged 8, two sisters, Mrs. O. H. 








Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 


GYPRESS 


We annually produce 40,000,000 feet of 











Louisiana Red Cypress 
i! Lumber, Lath 
and Shingles 
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f oa Also Tupelo Lumber, and have Complete 
: Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 


[old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 
Plant: Perkins Building, 
Newberry, Mich, 


Grand Rapids, Mich. 


Hardwoods 
Plain and Quartered 


O Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 
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lore, and Mrs. J. G. Kossick, both of Spring- 
field. Ill.. and five brothers—J. Lang and F. 
Lang, of Springfield; George Lang and Ernest 
Lang, of Devil’s Lake, N. D.; and Raymond 
Lang, of Plentywood, Mont. 

Solemn requiem high mass was said at St. 
Thomas the Apostle church at 55th and Kim- 
bark Avenue, Monday, July 22, and _ inter- 
ment was in the Mount Olivet cemetery. Pall- 
bearers were: James Ball, of Gulf Red 
Cypress Co., Chicago; William Braun, of 
Braun Lumber Co., Detroit; Fred Dunk, of 
Dunk Tank Works, Milwaukee; Reinhard 
Kleinpell, of Flint Lumber Co., Flint, Mich.; 
James Gormley, of Chicago; Charles B. Spen- 
er, Chicago architect. Many lumbermen were 
in attendance. 


ALLAN GUERNEY. WOODRUFTF, general 
manager of the E. B. Eddy Match Co. (Ltd.), 
manager of the Canada Match Co., and of the 
Canada Splint & Lumber Corporation, died at 
his summer home in Chatham, N. Y., on 
Wednesday, July 17. Mr. Woodruff was one 
of the prominent figures in the lumber indus- 
try of eastern Canada. 


W. M. BEEBE, who was for many years 
manazer of sales of the Long-Bell Lumber Co. 
at Kansas City, Mo., and later associated in 
the Burton-Beebe Lbr. Co., of Seattle, Wash., 
died on Wednesday, July 10, at his home in 
Oakland, Calif. Mr. Beebe was 55 years of 
age. He left the Long-Bell company in 1920 
to go to Seattle to join with J. H. Burton, of 
New York, in establishing the Burton-Beebe 
Lumber Co., of which he was president and 
treasurer. Later he went to San Francisco, 
where he established a lumber business, mak- 
ing his home at Oakland. Mr. Beebe was 
widely known and highly respected in the lum- 
ber trade and leaves a large circle of friends. 
He was well known in association circles and 
frequently addressed various lumber conven- 
tions on business conditions, freight rates, the 
position of the wholesaler and other subjects 
of which he had made a particular study. A 
few years ago Mr. Beebe suffered a serious ill- 
ness from which he made a complete recovery, 
it was thought, but of late he had not been 


well. Mrs. Beebe is the only survivor. 
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Manufacturers 


Short Leaf Pine and Hardwoods 





North Carolina Pine and 
West Virginia Hardwood 
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WILLSON BROTHERS LUMBER CO. 
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News Notes from Ame 


Shreveport, La. 


July 22.—The market here is still slow, but 
prices have apparently lost little or no ground 
during the last week or so. There has been 
more or less overproduction, particularly 
among smaller mills. Some items, however, 
are not in heavy surplus, and prices on these 
are fairly well maintained. The items in 
largest supply are Nos. 1 and 2 dimension, 
2x4- and 8-inch, while there is too much 2x6- 
inch though the mills that can load specified 
lengths of 2x6-inch, including 18- and 20- 
foot, get a premium of at least $11. Sales of 
8-inch and wider boards are close to pro- 
duction. At times it is hard to find straight 
cars of 8- and 10-inch No. 2 shiplap. Small 
mills are cutting so much small timber that 
production runs largely to 4- and _ 6-inch 
widths, and this fact accounts for the sur- 
plus of these widths in dimension and boards. 
The oil field demand is just as slow as can 
be. 

Lumber in Florida and Alabama is abso- 
lutely shut out of the Southwest by high 
freight rates and the mills have to sacrifice 
their lumber in the highly competitive east- 
ern markets, where western woods come in 
through the Panama Canal, and Canadian lum- 
ber comes down across the border. 

There is no overproduction in hardwoods 
here. Demand is good and prices are steady. 

According to information from Oakdale, La., 
the Industrial Lumber Co. has 2,000 acres 
planted in pine seedlings in Allen Parish as 
a part of its reforestation project. The acre- 
age is double that planted a year ago. The 
Industrial company has established a nursery 


at Oakdale. Allen Parish now has 265,000 
acres under protection. 
Norfolk, Va. 
July 22.—Volume of demand for North 


Carolina pine has been better than in June, 
though it has been centered mostly on low 
grade stock. Some box makers find business 
much better. The retail yards do not seem 
to be getting a great deal of business, and are 
being offered so much stock persistently that 
they are inclined to delay buying even when 
they really need more lumber. The lowness 
of prices has decided a number of mills to 
close down for the summer. Many small mills 
have disposed of what surplus stock they had 
and have quit. 

There has been very little demand for 
edge. 4/4 No. 2 and better, either band or cir- 
cular sawn. Most yards are well supplied. 
Prices show a wide variation. Edge 4/4 No. 3 
has been moving a little better; price is 
low. No. 2 and better 4/4 stock widths, 
dressed, have been inquired for more freely 
but orders have been developing very slowly. 
Roug stock, both band and circular, has 
been slow but prices are being held firm. No. 3 
4/4 stock widths have been very quiet. There 
has been a better demand for 5/4x10- and 12- 
inch No. 2 and better, rough and dressed, and 
these items seem rather scarce, but 6/ and 
8/4 have been very quiet. 

Several cargoes of 4/4 edge No. 1 box were 
sold last week for delivery in Baltimore, 
Philadelphia and New York, but the mills are 
not satisfied with the volume of this trade. 
There has also been an improvement in ship- 
ments by rail. Dressed and resawn edge box 
has been moving slowly. Edge 4/4 No. 2 
dressed box has also been moving a little 
better. There has been a good demand for 
4/4 No. 1 stock box, air dried dressed and 
resawn, but rough stock box has not been 
so active. Kiln dried roofers have been mov- 
ing slowly, except 6-inch, so that there is a 
surplus of 8-, 10- and 12-inch No. 1 kiln dried 
box. Prices have not changed further. No. 2 
4/4 stock box has been moving slowly. The 
5/ and 6/4 edge box, rough and dressed, have 
been quiet. Box bark strips, 4/4, continue very 
quiet and weak. 

There has only been a fair volume of busi- 
ness in dressed North Carolina pine. Many 
mills have been handicapped in quoting by 


—__—___ 


reason of the fact that inquiries have coy- 
ered such a wide range of items. Some low 
prices are quoted on solid cars of No. 2 and 
better flooring, but buyers show little in- 
terest. Kiln dried 6-inch roofers have been 
in good demand, and are rather scarce, but 
other widths have been moving slowly. Air 
dried roofers have been quiet, but demand for 
DiS and D2S stock has picked up a little. Re- 
cent sales of 6-inch air dried roofers have 
been on the basis of $17 f. o. b. cars Georgia 
main line rate. 


Bogalusa, La. 


July 22.—One of the most successful for- 
estry school sessions at the Louisiana State 
University will close today. During the first 
five weeks of the course the students observed 
the various phases of forest growth, from 
the first planting of the young trees to their 
maturity. The 1,000-acre tract used for this 
purpose was donated to the university by the 
Great Southern Lumber Co., and contains prac- 
tically every variety of tree indigenous to 
this section. The last week of the course was 
spent in viewing the methods of manufactur- 
ing lumber into finished products. The loca- 
tion of the school near Bogalusa gave the stu- 
dents an advantage over other schools, be- 
cause of the various industries located here 
in which the trees are utilized. Among the 
manufacturing plants visited by the students 
were the mill of the Great Southern Lumber 
Co., where pine and redwood are manufac- 
tured into various types of lumber; the Bo- 
galusa Paper Co., where the students learned 
how timber is ground into pulp and made into 
paper and corrugated material for boxes, ob- 
serving the finishing touches at the Bogalusa 
branch of the New Orleans Corrugated Box 
Co.; the Union Bag Co., where paper bags are 
turned out by the million; the General Box 
Co., where a variety of boxes is manufactured; 
the Colonial Creosote Co., where the students 
became familiar with the method of creosot- 
ing lumber; the Bogalusa Furniture Manu- 
facturing Co., Where lumber is turned into 
household furniture and phonographs and ra- 
dio cases; the handle factory of the White 
Wood Products Co., the hardwood mill of 
3aer & Thayer and the Lamar Lumber Co. 

Discussing the condition of the lumber 
market, A. C. Long, jr., sales director of the 
Great Southern Lumber Co., said: ‘“‘While or- 


ders are not in the volume we would like to , 


see, we find when we check up at the end of 
each month that we have booked a very satis- 
factory business. While the orders are 
smaller, we get more of them. On the whole 
we have no complaint as to our business this 
year. While it has been a little more difficult 
to make sales, and has required greater ac- 
tivity on the part of the sales department, 
the results have been very satisfactory.” 


Warren, Ark. 


July 22.—The Arkansas soft pine mills have 
been unable to maintain shipments at a nor- 
mal level this week, because of reduced order 
files. Bookings are under shipments by 15 to 
20 percent except at one or two mills. Pro- 
duction has equaled shipments, except at pos- 
sibly two mills. Few orders are coming from 
the more northern consuming States, and New 
England business has also eased off. Indus- 
trial demand continues very satisfactory for 
mid-summer. Central West, Northwest and 
western territories are producing a fair vol- 
ume of orders for immediate loading. The 
situation has greatly improved with the re- 
cent increase in price of wheat. The cotton 
crop in this State is making splendid progress, 
but for the most part the early corn crop is 
hit hard by dry weather. 

Several mills are oversold on 4-inch B&bet- 
ter flat grain, 1x3-inch B&better edge grain, 
also on 1x4-inch No. 1 flat grain flooring. Stocks 
of %- and %x3%\%-inch ceiling have been re- 
duced, Nos. 1 and 2 being in rather limited 
supply. Partition, %-inch, is also scarce, 
though 11/16-inch B&better Boston partition 
is fairly plentiful. Drop siding and car sid- 
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jng 1x6-inch, are both in limited supply—long 
lengths being especially scarce in No. 1 and 
B&better. Some wholesalers apparently were 
caught with a few orders for 1x4- and 6-inch, 
18-foot B&better lining and they are having 
trouble in placing at $52, mill. Several siz- 
able inquiries are out for practically all items 
of l-inch car siding, lining and roofing, but 
Arkansas mills have only limited quantities. 
3&better car siding, 4-inch, 10-foot, sold this 
week at $45, mill; 9-foot at $48. The feeling 
is that there is not enough spread between 
9- and 10-foot B&better, and that 9-foot should 
advance at least $2 or $3. 

Stocks of finish and trim should show some 
variation at different mills, most of them not 
having complete assortments. There are 
shortages of 1x12-inch, 10-, 12-, 18- and 20- 
foot, and 5/4x6- and 12-inch random lengths. 
The 18-foot length is scarce in 1x4-, 5- and 
6-inch, as are 1x8-inch, 18-foot and 1x10- and 
12-inch, 18- and 20-foot, also 1x12-inch, 10- 
and 12-foot in No. 1 and C, most stocks being 
below normal. 

Dimension stocks at big mills are far lower 
than usual. In No.2 2x4- to 8-inch is extremely 
searce. Several mills report heavy sales of 
No. 1, 2x10-inch, 16-foot and longer, also 2x12- 
inch in all lengths. In No. 2 both 2x10- and 
12-inch are fairly plentiful. Stocks of No. 
3 dimension are very limited. Small mills 
continue to produce enough common boards 
and dimension to hold the price down on 
these items though there have been no fur- 
ther concessions made by the larger mills. 
Most small-mill operators frankly admit they 
can not break even at present prices. No. 
2 lath are sold ahead, and while there is a 
surplus of No. 1, it is lower than usual at 
this time of year. 

Oo. O. Axley, general manager Southern 
Lumber Co., is spending three weeks in Hot 
Springs taking a course’.of baths. - Joe. L. 
Reaves, vice president Bradley Lumber Co., 
and Mrs. Reaves left this week for Colorado 
to spend the remainder of the summer. 5S. B. 
Fullerton, secretary Bradley Lumber Co., is 
spending the summer in the Ozarks with his 
family. 


Albuquerque, N. M. 


July 22.—While the consensus is that the 
July lumber trade is quiet as compared with 
several months previous, one builder states 
that he was never busier figuring on re- 
modeling and new construction of houses and 
several small business buildings. He there- 
fore anticipates early resumption of customary 
building activity. 

Kenneth J. Baldridge states that Plainview, 
Tex., has excellent lumber yards, such as the 
Panhandle, Long-Bell, Rockwell Bros., J. C. 
Woolridge, Fulton, Higginbotham-Bartlett, and 
N. R. Northeutt, all of which are doing busi- 
ness, as do the other Plainview merchants, 
on a’cash basis. Crops are wonderful in that 
region, the wheat bringing receipts which 
swelled deposits received by the First National 
Bank of Plainview to more than $700,000 in 
a single day this month. 

Col. George FE. Breece has returned from a 
trip to El Paso, where he conferred with 
Louis Carr, president of the Southwest Lum- 
ber Co., Albmogordo. He states that the re- 
tailers there report. active sales. The build- 
ing of the new smelter is a valuable asset 
to El Paso. The Breece interests have just 
finished shearing, and have 5 carloads (about 
167,000 pounds) of wool in storage awaiting 
higher prices. 

W. G. Ramshaw, director of sales, South- 
western Lumber Sales Corporation, returned 
from his trip to middle West and Lake States 
points in time to join the other Cady officers 
in the removal to McNary, Ariz. 

J. E. Love, president of the Lone Star Lum- 
ber Co., Hot Springs, N. M., visited his old 
home at Clovis, N. M., last week, and he and 
John R. Sorrows, manager of the Panhandle 
Lumber Co. at Clovis, took a fishing trip to 
the Pecos River at Fort Sumner. 

W. H. Todd, of Detroit, who has charge of 
the Builders Supply Co. while Mr. and Mrs. 


rica’s Lumber Centers 


M. W. Thompson are absent on their Boston 
trip, is primarily a hardwoods lumbeérman, 
having for ten years been with the J. P. 
Scranton Lumber Co., Detroit. He is here for 
a time for the benefit of Mrs. Todd’s health. 


Macon, Ga. 


July 22.—Roofer manufacturers are con- 
tinuing their curtailment program throughout 
this territory. Mills are closing down every 
week, and production is being reduced to its 
lowest mark in years. Prices, however, have 


shown no improvement. The market was 
sluggish this week, with $17.50 and $18.50 
the prevailing quotations. Little new busi- 


ness is being booked. 
shipments that 
orders. 

Demand for longleaf continues good, with 
a steady movement to buyers. The situation 
is about as it has been all year, with rail- 
roads furnishing a large part of the orders. 
Prices are unchanged. 


Brookhaven, Mliss. 


July 22.—Volume of pine orders appears to 
be picking up very materially in this section, 
and last week’s would be more than six days 


Practically all of the 
are being made are on old 


output. Mills, however, are operating only 
five days. Heavy rains last week delayed 
shipments. Orders so far this month are run- 


ning about 20 percent in excess of orders for 
the same period of last month. Shortleaf 
shipments are very much in excess of last 
month’s, while longleaf are lagging slightly 
behind. Prices are still at a low level and 
there are plenty of bargains, but no doubt the 
market has reached the turn. 

Because of very much lower production of 
3-inch flooring, there are now quite a num- 
ber of oversales of both longleaf and short- 
leaf, but B&better flat grain is furthest over- 
sold. There have been heavy sales of 4-inch 
flooring, oversales running more to No. 1, 
with No. 2 and B&better now selling in ex- 
cellent volume. Drop siding has continued 
in fair movement and there are no heavy 
stocks, while Pattern No. 104 in No. 1 grade 
and Pattern No. 105 in No. 2 grade are over- 
sold. There is a little surplus of No. 3 drop 
siding being accumulated, but this is not par- 
ticularly annoying. Ceiling, %x4-inch, is sell- 
ing fairly well, there being a marked scarcity 
of this in shortleaf. In %x4-inch, B&better 
and Nos. 1 and 2 are selling nicely, both long- 
leaf and shortleaf. Sale of %x4-inch parti- 
tion was rather limited but was in excess of 
production, which is purposely being held 
down. Pine moldings have continued to sell 
in fairly good volume in mixed cars, but no 
orders for straight cars are being entered. 
Finish orders are sufficiently large to care 
for the production of both No. 1 and C and 
B&better grades. 

Stocks of 4-inch No, 2 fencing are showing 
a slight increase, particularly in shortleaf. 
The sale of 6-inch No. 2 fencing and flooring 
in longleaf has been heavy and resulted in 
oversales, but while shortleaf sales have been 
fairly heavy, stocks are of comfortable size. 
Demand for No. 2 shortleaf 8-, 10- and 12-inch 
boards has shown decided improvement, and 
stocks have been reduced while there has also 
been a fairly nice volume of orders for long- 
leaf. There has been a virtual rush of or- 
ders for 5/ and 6/4 No. 2 longleaf, which have 
covered most of the stocks. Sales of 4-inch 
No. 3 fencing are still good, and most mills 
are oversold in both longleaf and shortleaf. 
The shortleaf mills are oversold on 6-inch 
No. 3 fencing, but have a slight surplus of 
flooring; the reverse is true of longleaf. In 
No. 3 °shortleaf, 8-, 10- and 12-inch continue 
oversold, and there aré a number of oversales 
of these same sizes in longleaf, while stocks 
of others have been reduced. There is a 
heavy oversale of 8-inch No. 3 longleaf ship- 
lap. This section is contracted well ahead on 
No. 4 grain door lumber, and also on box 
shook. 

Longleaf dimension has continued to sell 
in nice volume, with stocks badly broken. 
This is also true of shortleaf, but assortments 
are a little better than in longleaf. No. 2 
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1’ NO. 1 HEMLOCK! 


BOARDS AND SHIPLAP 


Retail Lumber Dealers Every- 
where like our better West- 
ern Hemlock and extra 
Snappy Service. We 
believe you will 
like them too. 


PACIFIC STATES 


LUMBER CO. 
TACOMA, WASH. 





Manufacturers of 


Douglas Fir, West Coast Hemlock, 
and Red Cedar Products 


REPRESENTATIVES: 
Ss. B. Marvin, 518 Peoples Gas Bldg., 
Chicago, Ill. 
K. J, Clarkson, 833 McKnight Bldg., 
Minneapolis, Minn. 
Jas. A. Harrison, = _ Box 745, Sioux Falls, 


Frank Probst, P. O. Box 1187, Fargo, N. D. 
A. J. Brown, P. O. Box 171, Denver, Colo. 
1330 J St., Lincoln, Neb. 
Associated Lbr. Service, 815 Lemcke Bidg., © 
Indianapolis, Ind. 




















This ls Headquarters for 
SHORT UPPER GRADES 


If you are taking advantage of the 
extra sales and profits offered by short 
lengths, you'll be interested in our ex- 
cellent service. 


At our Sumner, Washington, plant we 
have the facilities for dressing this stock 
and running it to any desired pattern. 
Here’s the place to buy short upper 

grades of flooring, ceiling, drop siding, 

finish and plain boards in Douglas Fir, 

Spruce, Hemlock and Cedar. Put your 

future needs up to us. 


PACIFIC LUMBER AGENCY 
Combi be Sone boaty ol 000 feet 
L semeber= 750. 00 Lath- 1000, 000 Uhingles 


Douglas Fir | 
Dimension 


In straight carloads, or in cars 
mixed with FIR UPPERS. 


Parker-Poyneer Lumber Co. 
4 EVERETT, WASH. -_ 


HIGH LNE STRUCTURAL _ GRADE 
DOUGLAS FIR 


For Truss Chords 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 
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Vest Pocket Ready Reckoner 4, 3°%!,v<ti 
including a lumber calculator for standard sizes, log rules, 
estimated weights o®umber and miscellaneous useful lumber 
tabulations. id, 50 cents. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 








66 


AMERICAN LUMBERMAN 


July 27, 1929 





Co PACIFIC COAST CO 





CAR CARGO 





Willapa Lumber Co. 


Fir 
Old Ss 


pruce 
Growth | Hemlock 


Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: RAYMOND, WASH. 
General Sales Offices PORTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 











SULLIVAN 


LUMBER CO. 
Portland, Oregon 


Soft Yellow Fir 


Flooring Finish 
Siding Moulding 
Ceiling Thick Clears 
Factory and Industrial Stock 
Fir Piywood 


SPRUCE, CEDAR, 
WESTERN PINE 
AND HEMLOCK 























Times Great 
BiglahucWoods['q 


Our brand new mill is now be 
turning out immense quanti- 4. * 
ties of Yard Stock, Shed f o %p 


f Stock, Shop and Factory Lum- of 
ber. 


Whatever your needs may Xe) a 


be, you’ll find us ready to give Ae 
wk > 
BETTER LUMBER 
and O% 
BETTER SERVICE ~~ 
Try us on your next order 4 : 


Glendale Lumber Co. 


Glendale, Ore. 





¥} 














Surface Measure 


ESTI MATOR 


ublication eoverine § in the moet complete 
asmerden whole field of surface measure as ap- 
lied tc to rapid estimating of contents of fr. 
sizes of lumber, veneer, fibre board and stock used 
in the enqualerture of interior and exterior fini 
SS SS ie ae 
= etc., etc. for circular containing 


sam ple pages. 


Pocket Size (434 x 6%4"’) $5.00, Postpaid. 
American Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 


—— —_—— 











dimension stocks are limited and badly broken 
in both longleaf and shortleaf. 

The export market seems to be holding its 
own fairly well, a number of desirable orders 
having been entered last week. 

No. 2 kiln dried lath are fairly 
ahead, but orders for No. 
sufficient to take care of the production. 
The present market level is around $3.75 
f. o. b. mill for No. 1 and $3.25 for No. 2. 
Mills are oversold on practically every grade 
of pine shingles, and this condition is un- 
usual at this time of year. 


St. Louis, Mo. 


July 22.—News that many smaller manu- 
facturers of southern pine operating in Mis- 
sissippi and Alabama have closed down, has 
given some strength to the market, and the 
larger mills are quoting prices with more as- 
surance than they have had. The belief that 
prices have reached the low level has had a 
good effect on the market. Most of the orders 
placed during the last few weeks have been 
for badly mixed carloads, indicating that re- 
tailers are buying only for immediate needs. 
Transit cars are moving slowly. 

Retailers in St. Louis are said to be buying 
more freely, partly because of a desire to tie 
up with the grade-marking campaign soon 
to be launched, and partly as a result of in- 
creasing business, which has come to them 
as a result of the settlement of the building 
trades strikes. 

The market for shingles is easy, with very 
little buying in this territory. The price of 
extra clears, f. o. b. St. Louis, is $4.16. 

The new 12-acre yard of the United Lum- 
ber Co., at Hanley Road and Dale Avenue, is 
now under construction, and is expected to 
be completed within six months. The build- 
ing and grounds will cost $200,000. S. B. 
Goldman is the architect. The main storage 
shed will be 600 feet long. 


Kansas City, Mo. 


July 23.—Trade is confined to narrow lim- 
its, and is mostly in specialties. Yard trade 
is rather draggy over most of the buying 
territory, but restricted production at the mills 
serves to maintain prices on most woods, 
southern pine showing the only weakness ap- 
parent in the market. The east side mills 
are held responsible for this condition, the 
mills on the west side of the river generally 
holding firmly to their prices. In spite of the 
present slowness of yard trade, sales man- 
agers are feeling optimistic and expect to 
have a large fall demand. Rebounding prices 
for wheat, advances in livestock and a gen- 
erally better feeling over the middle West 
are the basis for this optimism. 

The annual lumbermen’s picnic under the 
auspices of the Kansas City Hoo-Hoo was held 
this afternoon at Ivanhoe Country Club, with 
a large attendance. There were all kinds of 
sports and games and prizes for all events. 
In the evening a basket supper was served, 
the Hoo-Hoo furnishing ice cream, lemonade 
and coffee. After the supper there was a dance 
in the club house. 


Duluth, Minn. 


July 24.—Extraordinary activity is in evi- 
dence in mills of the Head of the Lakes region. 
Operators report that while usually at this 
time of year stocks are in fair to good assort- 
ment and are being piled up for winter orders, 
they are not at present. Before the July 4 
holiday, heavy demands were made on sup- 
plies, and since then overtime work has been 
in order. The State employment office re- 
ports that more than the usual number of 
men are being hired. 

Dimension items are in. particularly short 
supply, as are low grade boards. 

Inquiries have fallen off somewhat during 
the last week, some of the operators report, 
while the minority say inquiries are normal 
or close to it. Only a few operators, how- 
ever, report stocks in normal supply. Orders 
now on hand will keep the shipping depart- 
ments busy from a few days to several weeks, 
the situation depending upon the individual 
mills. The total stock on hand at all the 
Head of the Lakes region mills at present is 
estimated at approximately 400,000,000 feet. 

Among surplus stocks can be included, gen- 
erally speaking, 4-inch No. 3 Norway, No. 4 
boards, 1x6- and ix4-inch mixed pine and 


well sold 
1 are only about 


spruce. The rest of the items are for the 
most part in short supply. 

Business prospects throughout northern 
Minnesota, southern Canada and in the centra] 
border States generally have taken a turn for 
the better during the last week, optimistic 
reports being based largely on the crop out- 
look, which is said to be excellent except in 
a few spots where drouth has had a bad 
effect. 

The long continued dry spell has increased 
the fire hazard greatly, and State, Federa] 
Government and private organizations have 
been keeping a close watch on this situation 
of late. Fires thus far have been confined 
to rather small tracts in the Superior national] 
forest. So far no serious fires have been re- 
ported on the lands of the large logging 
companies, although the number of small 
blazes has been greater than usual. 


Pittsburgh, Pa. 


July 23.—The summer slump reported last 
week by some lumber dealers in the Pitts- 
burgh district has not been experienced to the 
Same extent in all quarters. There appears 
to be about a- normal July wholesale business, 
Retailers continue to express considerable op- 
timism, and their volume has been rather 
better in many instances than is usual in mid- 
summer. While the home building trade has 
fallen off considerably from the volume of 
last year, industrial business continues to be 
well maintained. Prices, except in a few 
kinds of wood, continue unsatisfactory. Idaho 
white pine seems to occupy a stronger position 
than any of the other western pines. It is 
understood that most of the Inland Empire 
pine mills are behind with their orders for 
Idaho pine. Shipments have been slow com- 
ing out, it is reported. In Pondosa pine, as 
well as California sugar pine, prices are being 
well maintained, and reports from the mills 
indicate that there are no abnormally large 
stocks. In some quarters, higher prices are 
looked for in southern pine, especially on No. 
2 and better dimension and roofers, as the 
rainy season has set in, which retards both 
logging and shipping. 


New York, N. Y. 


July 22.—The attempt to adjust prices to 
lower cargo rates occasioned by the cancel- 
lation of the $14 conference rate for July and 
August, has caused some weakness in lists for 
fir and Pacific coast hemlock, but has failed 
to stimulate demand to the extent that had 
been forecast. The full effect of the abolition 
of the rate has not been felt, and it is ex- 
pected that further price weakness will be 
apparent in August. Even before the $14 
rate was cancelled, the demand for fir had 
started to improve, and it is noteworthy that 
some of the leading firms are holding strictly 
to prices that were quoted a month ago. It 
may be that the lumber being sold was pur- 
chased under old conditions, and that August 
prices will reflect the changed shipping rates. 
There is no question that more fir was sold 
in July than in June, and predictions are 
general that August will see still further in- 
crease. It is likely, too, that prices will be 
reduced, though not to a great extent. The 
hemlock market is not active, but it is not 
believed that the changed rates will have 
material effect. The competition with eastern 
lumber may prove to be a good influence in 
holding up the price of western hemlock. Sup- 
plies of Pacific coast lumber are arriving in 
part cargoes, but as yet the eradication of the 
$14 rate has not caused undue harbor con- 
gestion in either fir or hemlock. There is lit- 
tle change from week to week in any of the 
softwoods, demand generally being less than 
normal and prices holding uniformly firm. 

A bulletin of the Northeastern Retail Lum- 
bermen’s Association refers to a change in 
the mixing rule for building woodwork (house 
trim). It is suggested that the change was 
urged by ready-cut house interests, and will 
not be of benefit to retail lumber dealers. The 
bulletin contains a form for writing to Frank 
A. Carnahan, the association’s traffic manager. 

E. H. Lewis, formerly with the United 
States & Foreign Sales Corporation, recently 
resigned and has returned to his old home in 
Seattle, Wash. There he will engage in busi- 
ness for himself under the title of Lewis 
Lumber Co. 

Edwin Booth was recently appointed West- 
chester representative of the Durocolor Coated 
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Shingle Corporation, with headquarters in 
White Plains. Mr. Booth was formerly sec- 
retary of the Lumbermen’s Credit Bureau of 
Miami, Fla. 

Frederick Stillwell has retired as treasurer 
of the Comfort Coal & Lumber Co., Hacken- 
sack, N. J., and taken up residence at his 
summer home in Huntington, Long Island. 

Les Walker has succeeded E. M. Schef- 
fler as Westchester representative of the A. 
Cc. Dutton Lumber Corporation. 

John Rowland, representative of the Ander- 
son Frame Co., Bayport, Minn., is on a visit 
to the Northwest. He will visit his boyhood 
home and spend some time at the company’s 
headquarters. 

Gain Robinson, sales manager Owen-Oregon 
Lumber Co., Medford, Ore., recently spent sev- 
eral days in New York. He also visited his 
old home in Springfield, Mass., where his 
father was for years in the lumber business. 

Walter R. Pettit, vice president the Nas- 
sau Suffolk Lumber & Supply Corporation, is 
assistant treasurer of the Hotel Huntington, 
a 60-room structure that recently opened at 
Huntington, Long. Island. The project is 
sponsored by the Huntington Chamber of 
Commerce. Frank F. Barrett and Alvan M. 
Baylis, both prominent lumbermen, are on the 
hotel’s board of directors. 

LeRoy Stanton, president of E. J. Stanton 
& Son (Inc.), Los Angeles, Calif., recently 
sailed from New York with his son and daugh- 
ter for a visit to Europe. 


Boston, Mass. 


July 23.—Eastern spruce is quiet, but the 
base price for frames is still $42. Quotations 
for random lengths are unchanged. Spruce 
and hemlock boards are hardly so firm. It 


mahogany, laurelwood and satinwood also ar- 
rived last week. 

Police and state fire officials are investigat- 
ing two fires that occurred last Thursday at 
noon, and at 4 a. m. Friday, in the Dorchester 
yard of the Carey Lumber Co. Charles D. 
Carey, head of the company, expressed the 
opinion that both fires were set by an in- 
cendiary. 


Tacoma, Wash. 


July 20.—H. Lawrence Groves, commercial 
attache at Vienna, Austria, for the Department 
of Commerce, was the guest of honor at the 
regular meeting of the Tacoma Lumbermen’s 
Club yesterday. Mr. Groves described busi- 
ness conditions in eastern Europe, telling of 
the timber resources of Austria, Czecho-Slo- 
vakia, Jugo Slavia, Hungary and Roumania 
and of the methods of reforestation and mar- 
keting used there. The timber market in cen- 
tral Europe, the speaker said, is now having 
a boom after two years of depression. There 
is considerable timber exported to the United 
States, particularly hardwoods for the manu- 
facture of office furniture. No business was 
taken up at the meeting. 

Tacoma docks had one of the busiest weeks 
of the year handling lumber, a total of 15,- 
915,000 feet being loaded on ocean going ves- 
sels which were coming and going all week. 

The new wood products tariff, advancing 
the wharfage and storage rates of all wood 
products except lumber and shingles, went 
into effect last Monday along the Tacoma wa- 
terfront, the private dock operators following 
the lead given by the Portacoma piers, which 
announced the advance a month ago. 

The program for the ninth annual invita- 
tional golf tournament sponsored by the 
Tacoma Lumbermen’s Club was made public 

yesterday. The tourna- 





ment is set for Aug. 2 











at the Tacoma Country 
& Golf Club. Sixteen 
events are _ scheduled. 
These are the North- 
west Lumbermen’s 
Championship for the 
Lumbermen’s Club 
challenge cup; the han- 
dicap championship for 
the J. H. Bloedel cup; 
the Class A, B and C 
matches for appropri- 
ate trophies; the run- 
ner-up prizes for each 
of these events, and 
a number of spe- 
cial events. The four 
man district team 
championship will also 
be decided. Besides 
the permanent trophies 
in the competi- 





Progressive mills are now making every effort to dispose of their 
This photo shows how the fleet of trucks of the Walton J. 
Lumber Co., Everett, Wash., advertises the savings effected through 


sawdust. 


the use of sawdust fuel 


tion, prizes have been 
donated by K. B. Kel- 
logg, S. S. Waterman, 
C. Buchanan, W. 
Yale Henry, Ernest 
Dolge, Paul H. Johns, 
A. H. Landram, John 





is now difficult to secure more than $6.50 for 
1%-inch lath from eastern mills. Shingles 
are very quiet. Prices for Idaho white pine 
vary, and so do those for Pondosa. The bulk 
of the moderate current business in 8-inch 
air dried roofers is being done at $28.50@29. 

Wholesalers handling Pacific coast lumber 
here prefer talking about the volume of busi- 
ness to a discussion of prices and profits. 
There have been sales of transit lots at a 
fairly reasonable price, and some of them 
also at very much less. For mill. shipment 
the market is more regular, but the price 
range is wide. ° 

About the prices that have been already 
paid for intercoastal lumber space, accounts 
differ. There is no doubt that as little as 
$10 has been accepted for July, and some 
people think that this rate will hold well into 
August, but that in September it will be diffi- 
cult to buy cargo space under $12. Announce- 
ment of a continuance of the open lumber 
rate on coast-to-coast lumber cargoes through 
September is a distinct disappointment to local 
merchants. 

Four cargoes of softwoods arrived here last 
week from Nova Scotia. 
lumbia came 3,000,000 feet of fir and hem- 
lock, hemlock lath and red cedar shingles. 
Shipments of English oak, walnut, larch, teak, 


From British Co-‘ 


E. Manley, Lee L. 
Doud, J. G. Newbegin, 
Frost Snyder, J. G. Dickson and KE. W. 
Damarest, all former presidents of the club. 
Advance indications are that a record attend- 
ance will be on hand for the tournament. 

The annual meeting of the McKenna Lum- 
ber Co. held last week resulted in the elec- 
tion of V. H. May as president, to succeed the 
late R. B. Tweedy, of Milwaukee. W. E. Boe- 
ing, chairman of the board of the United 
Aircraft & Transportation Co., was elected to 
the board of directors. D. R. Drew was 
named vice president, and W. N. Goodwin, 
secretary-treasurer. Mr. Boeing and Mr. May 
have acquired the stock interests heretofore 
held by the Vilas estate. 


Vancouver, B. C. 


July 20.—The Japanese market has shown 
considerable activity during the last week, and 
fair buying is now being done for late August- 
September shipment. Freight rates, which 
have been very low for July and August, show 
a tendency to stiffen for late August-Septem- 
ber shipment. Australia is also in the mar- 
ket for the last quarter of the year, and some 
business has been placed, but the mills are 
not eager to accept much of it at the present 
prices. The demand for clears for shipment 
to the United Kingdom and Continent still 
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Just Off 
the Press— 





Handbook of 


Wood 
Construction 


Principles—Practice— Details 
by DUDLEY F. HOLTMAN 


Construction Engineer, 
Nat’! Committee on Wood Utilization. 


Tuis book was prepared under 
the direction of the control com- 
mittee of the National Committee 
of Wood Utilization and is rec- 
ommended and fully endorsed by 
this body which was appointed 
by President Herbert Hoover. 


Ir is the first comprehensive and 
authoritative, yet simple and easy 
to understand, guide to good 
wood-using practice ever pub- 
lished. It is an honest-to-good- 
ness manual of design and speci- 
fication in wood construction. 
Plentiful illustrations reinforce 
and clarify text. 


Ir is a reference work that 
should be on the desk of every 
lumberman to decide all ques- 
tions affecting the use of wood 
in construction, to aid in the effi- 
cient selection and application of 
lumber and promote efficient and 
economical forms of design. 


700 Pages 
11 Complete Chapters 
500 Illustrations 
6x9" —2" thick 


$ per 
copy 


Postpaid 


431 South Dearborn St., 
CHICAGO 
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continues very strong. All the lumber mills 
are curtailing. The majority of the shingle 
mills are shut down. 

There is no change in the fir log market 
or in prices, while stocks are normal. Cedar 
stocks are heavy and buying is very quiet. 
A number of the cedar logging camps are 
shut down. There has been very little move- 
ment of hemlock, with price remaining fairly 


ww Jacksonville, Fla. 


July 22.—-In the Southeast lumber market, 
business has just about held its own, and 
there has been a falling off in demand for 
certain items. 

Cypress demand has not reacted much to 
the $5 reduction of prices on “C” grade, which 
was counteracted by an increase on such 
items as 5/ and 6/4 shop and No. 1 shop and 
on the thicker “A”, “B”’ and “C” grades. There 
seems to be a fairly well balanced demand 
for cypress, with no one item outstanding. 
The demand for the lower grades is sufficient 
to move such stock as is accumulated, but 
the prices now being asked by cypress man- 
ufacturers can only be got where the mills 
are in position to furnish an assortment of 
all grades carried in the cypress rule book, 
of specified widths and lengths. The big bulk 
of sheathing demand is going to competitive 
woods, where buyers are in position to use 
straight cars, as they can get prices that are 
much more favorable. 

The pine market continues stable, with tim- 
bers and special sizes, along with export 
stocks, getting most of the attention. Shed 
stocks, especially in the lower grades, are 
lagging and are causing the mills some worry. 
The bulk of their output is being put into 
timbers and special sizes, for export and 
domestic uses, and is bringing exceptionally 
good prices. The Florida situation is very 
unfavorable to the lumber business, insofar 
as new house and small business building 
is concerned. 

Announcement of the resignation of H. L. 
Demuth as sales manager of the Brooks-Scan- 
lon Corporation, has been made, same to take 
effect on July 20, the date of the removal of 
that company’s offices to Foley, Fla. 

E. L. Chiasson, vice president Terrell-Chias- 
son Lumber Co. (Inc), Jacksonville, has re- 
turned after a ten days’ business trip to 
the larger middlewestern cities. 


Minneapolis, Minn. 


July 24.—Fluctuations in northern pine 
sales, with the average very satisfactory, and 
a slump in the cedar post market, are features 
of the lumber trade in the Twin Cities. Sales 
have exceeded production, to date, by about 
55,000,000 feet, and shipments have exceeded 
sales. The last few days has been marked by 
a number of rush orders, indicating that con- 
struction work is being carried on on a con- 
siderable scale. tailroads and the crating 
industries continue to absorb a steady vol- 
ume.- Among the largest users this year are 
the highway builders. Throughout the North- 
west, road work is being pushed. 

The cedar market, which has surprised the 
white cedar men themselves by its unusual 
stability, still is pretty active so far as poles 
and highway guard rails are concerned, but 
demand from farmers for posts has fallen off. 
Some posts are still being sold for highway 
work. White cedar quotations are firm. Large 
posts are strong and still in fairly good de- 
mand, with the smaller sizes weaker. 

The Twin City hardwood market is dull. 
Most of the hardwood being sold is shipped 
in small lots and goes to specialty factories 
and other markets where the demand is fairly 
steady, but not large at any one time. 

Vacation time and farm work both have hit 
the millwork trade, as is to be expected at 
this season, work in both urban and rural sec- 
tions slowing down somewhat. There are fair 
prospects for August, however, and prices re- 
main unchanged. 

The semi-annual report of the Northern 
White Cedar Association, just issued, shows 
that there was a 25 percent increase in ship- 
ments of white cedar during the first six 
months of the year as compared with ship- 
ments for the first half of 1928. The report 
also shows that there was a 30 percent shrink- 
age of stock on hand July 1, as compared 
with the stock on hand July 1, 1928. The 
greatest percentage of shrinkage, it is noted, 





is in the posts, particularly 6-inch Sevens, 
which are 60 percent lower in number than 
was the case at this time a year ago, there 
being 1,500,000 fewer of them available at 
this time, while the 3- and 4-inch sevens also 
are in short supply. Stocks of 20-foot and 
longer poles show a slight increase, though 
shipments for 1929 were larger than those for 
the same months last year. Sales and ship. 
ments of posts have exceeded those of poles, 
Many of the larger posts are being used in 
highway construction, while earlier in the 
year farmers purchased the smaller sizes for 
fences. 

Member mills of the Northern Pine Man- 
ufacturers’ Association during the first six 
months of 1929 shipped 9,725 cars as com- 
pared with 9,525 carloads during the same 
months in 1928, it is shown by the semi-an- 
nual car loading report issued by W. A, 
Ellinger, secretary. The 1929 figure is the 
highest since 1926, which was a banner year 
in the association’s history, and is larger than 
any other figure except that for the first six 
months of 1922. 

Bert J. Westover, building code supervisor 
for the National Lumber Manufacturers’ As- 
sociation, was a Minneapolis visitor July 22, 
He was en route to St. Cloud in a professional 
capacity, and after that intends to vacation 
on one of the Minnesota lakes. 


San Francisco, Calif. 


July 20.—After what he declared was a 
“most satisfactory trip,’’ Henry M. Hink, sales 
manager of the Dolbeer & Carson Lumber Co. 
and vice president of the Redwood Sales Co., 
has returned to San Francisco after an ab- 
sence of six weeks, during which time he 
indulged in much sales promotion activity on 
behalf of “Sequoia Brand” products in the 
large cities of the East and middle West. He 
says that eastern lumbermen are becoming 
“redwood minded,” and looks for a steady in- 
crease in the redwood business in the East. 
He said that the most important work now 
facing the redwood men is the education of 
contractors and architects in the use of red- 
wood. 


Denver, Colo. 


July 22.—Demand for lumber continues good. 

New buildings continue to be erected and 
there is a good deal of repair work, so that 
lumber is selling in Denver and in other larger 
cities of the State. Building has slackened 
somewhat on the farms, because harvesting 
is under way. Crops are good in most sec- 
tions of the country, and Colorado farmers 
will have money to spend this fall, so that 
lumbermen are predicting a good demand. 

The McPhee & McGinnity Co., Denver, held 
its annual picnic in the mountains Saturday. 
The several hundred employees and their 
families enjoyed a day of sports and general 
good time. The picnic was arranged for by 
the Zip Club, an employees’ organization, while 
the company footed the bill. William McPhee, 
president, and other officials attended. 


Portland, Ore. 


July 22.—During the shutdown period since 
the Fourth of July loggers in the Columbia 
River district succeeded in disposing of prac- 
tically their entire supply of saw logs to saw- 
mills along the Columbia and Willamette 
rivers. As a result, very few log sales are 
being made for immediate delivery. Several 
camps have resumed operations, others will 
go into action again next week, and about 
all, with the exception of the Crossett-West- 
ern camp at Knappa, will be operating by 
the first of next month. The Crossett-Western 
operations are not to be resumed until Sept. 
1, it is said. With a good demand for logs 
and no surplus, Columbia River loggers are 
in position to maintain quotations firmly, ex- 
cept on hemlock logs, which are weak because 
of the falling of in demand from Japan. 

Pine lumber dealers here, and mills in the 
pine district of central Oregon, reported im- 
provement in business during the last week. 
The mills are still operating considerably be- 
low full capacity, and will continue to do so 
until business conditions justify greater pro- 
duction. 

The spruce lumber market continues active, 
although quotations are perhaps not guite so 
firm on some items as they have been for 
several months. 

The fir market showed considerable im- 
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provement the last week or two, and dealers 
here are seemingly more cheerful than for a 
long while. 

The Portland Spruce Mills plant, which is 
to cut spruce exclusively, will be ready for 
operation about Oct. 1, it was stated today. 
It will have a capacity of 100,000 feet a day. 
One of the major products will be airplane 
stock, for which the demand is constantly 
growing. This mill was formerly owned by 
the St. Johns Lumber Co. The plant is being 
renovated and much new equipment added. 


Laurel, Miss. 


July 22.—During the last week, the pine 
market showed much improvement: Although 
there have been no price advances, the mar- 
ket certainly is much stronger and much 
more active. Orders the last week were much 
more plentiful, and full list prices were easily 
obtained. Most of these orders come in from 
the retail yards, and were very desirable on 
account of the fact that they were not so 
badly mixed as such orders usually are. Or- 
ders for straight cars were in the majority. 
Longleaf -special cuttings were very active, 
as were square edge and sound longleaf 
dimension. This stock commands good prices, 
and is very desirable business. 

The export market seems to be improving 
also. While only a few large orders were 
placed last week, the market was much more 


_ Seattle, Wash. 


July 20.—That intercoastal business is poor, 
and will grow worse toward the end of the 
year, due to eastern credit conditions, is the 
opinion held here by specialists in this line. 
One man declared bankers are loaded up with 
first mortgages, and will not accept lumber 
paper. The financial condition of Japan is 
believed here to be more responsible for the 
lack of exports of lumber to that country 
than the new tariff or other conditions. F. 
H. Morton of the Morton Lumber Co., whole- 
saler, says the country towns are buying lum- 
ber, while the cities are not, due to the build- 
ing inactivity. He believes sales will be good 
this fall. His volume of business compares 
favorable with that of last year. 

The Lumber Buyers Club’s annual picnic 
this year took the form of an excursion to 
Victoria, B. C. Some fifty members, their 
wives and friends participated—Seattle, Ta- 
coma, and Portland wholesale lumbermen be- 
ing represented. The committee on arrange- 
ments consisted of W. A. Duncan, of the C. 
A. Mauk Lumber Co.; William Burnham, of 
the Wyman Lumber Co.; “Bud” Curtis, of 
the Louisiana Red Cypress Co.; Howard Hud- 
son, of the Charles R. McCormick Lumber Co.; 
and H. P. Kennedy, of the Harry P. Kennedy 
Co. 

An overnight hike and camping trip to Snow 
Lake, in the Cascades, will be taken today 
and tomorrow by twenty-three men who con- 
stitute the male staff of the Seattle office of 
the West Coast Lumbermen’s Association. 
Those who have sons will bring them. Col. 
W. B. Greeley, secretary-manager, wHl be 
along and is expected to show the crowd some 
camp wrinkles. The party planned to drive 
to Snoqualmie Pass. 

C. A. Mauk, of Toledo, Ohio, president of 
the National-American Wholesale Lumber As- 
sociation and of the company bearing his 
name, is a visitor to Seattle. With his wife, 
his daughter, Catherine, and son, Barnes, Mr. 
Mauk is making his headquarters at the Ho- 
tel Sorrento and will remain here for six 
or seven weeks. While in Seattle he will visit 
with his son John, who lives here. Next 
Tuesday he will address local members of the 
National-American Wholesale Lumber Associa- 
tion at a luncheon in the Olympic Hotel. W. 
W. Schupner, secretary of the association, 
who will arrive here tomorrow, will also be 
a speaker. 

Contract has been let for the first $350,000 
unit of the plant of the newly formed Air- 
craft Plywood Corporation, J. C. Sams, secre- 
tary and treasurer, announces. Work will be- 
gin at once. The new unit will supplement 
the present plant of the Gould Lumber Co., 
which occupies a 9-acre site at 15th Avenue 
N. E. and Salmon Bay waterway. 

Lee Kraus, formerly manager of the Seattle 
branch of the Blanchard Lumber Co., of Bos- 
ton, has been transferred as manager of a 


branch just opened at Philadelphia, Pa. W. 
A. Culkin has assumed the managership of 
the Seattle office. 

The United States & Foreign Sales Corpo- 
ration has closed its business and gone out 
of the intercoastal trade. R. W. Adair, man- 
ager, has not announced his future plans. 

W. L. Comyn, of W. L. Comyn & Co., is in 
Seattle following a trip to England. The 
Comyn company and the Ocean Lumber Co. 
are occupying adjoining offices in the Skin- 
ner Building, pending completion of the con- 
solidation of the two firms announced in a 
previous issue of AMERICAN LUMBERMAN. 

E. J. Sealey is back in Seattle following a 
3,500-mile auto trip to California and northern 
Mexico. He reports seeing a lot of building 
going on and was also struck by the number 
of homes using red cedar shingles for roofing 
and siding. 

S. L. Barnes and E. G. Ames are listed 
among the incorporators of the Washington 
Life Insurance Co. here, and J. H. Bloedel is on 
the board of directors. All are prominent 
lumbermen. 


Philadelphia, Pa. 


July 22.—The Lumbermen’s Exchange will 
move to its new rooms, 2006-2007 Finance 
Building, the last week of this month. The 
new offices are to be also the headquarters 
of the Pennsylvania Lumbermen’s Associa- 
tion. 

Future meetings of the Philadelphia Whole- 
sale Lumber Dealers’ Association will be held 
each Monday at the Arcadia Cafe, instead of 
the Adelphia Hotel as formerly. 

Announcement has been made by Morris 
Brooks, chief of the bureau of building in- 
spection, that the new Philadelphia building 
code, which was signed by Gov. Fisher on 
May 2, will be effective July 29. 

Prize winners at the July tournament of 
the Lumbermen’s Golf Club on July 10 were: 
Ist, T. A. Updegraff, 98-30-68; 2nd, J. Wil- 
lard Roberts, 90-18-72; 3d, A. W. Shoemaker, 
84-10-74; 4th, W. Howard Kirkpatrick, 95-20-75. 
The golf epidemic has found some more vic- 
tims in Philadelphia lumber circles. Among 
the latest to succumb are Charlie Nickel, Jim 
Tague and Tim Borda. 

John J. Little and his family left New York 
on July 3 for a‘tour of Sweden and Norway. 


Spokane, Wash. 


July 20.—Demand for and prices of all 
widths and grades of Idaho white pine are 
uniformly strong. Demand for Pondosa shop 
has fallen off considerably more than that 
for any other item. D and C selects are 
slightly weaker in price. In No, 2 common 
4-inch is strong, and 6-inch is reasonably 
strong, but 8- and 10-inch are weaker, while 
demand for 12-inch is fairly strong with 
prices holding up. In No. 3 common, prices 
are a little weak in all widths. No. 4 common 
keeps fairly strong in price. No. 5 common 
is scarce and brings good prices. 

Three hundred Spokane Hoo-Hoo and their 
friends held the annual picnic at Liberty Lake 
Wednesday. There were varied sports, fol- 
lowed by a lunch. At Friday Hoo-Hoo lunch- 
eon, the speaker of the day was W. S. Tup- 
per, of San Francisco, and the subject was 
New Zealand. It was ladies’ day, and Mr. 
Tupper was greeted by a large and interested 
audience. 

Ralph Phipps Edgerton, contact man for the 
wooden box committee of Hoo-Hoo, reports 
that he has secured the co-operation of the 
largest wholesale grocers in the Inland Em- 
pire in efforts to increase the demand for 
wood containers in wholesale shipments. The 
endorsement of the grocers is expressed in 
a resolution discussed at a luncheon attended 
by them Wednesday. . 

Release of all claims to the St. Maries 
retail lumber yard and $5,000 cash have been 
offered by the estate of William Kroll for the 
uncontested title to the St. Maries Mill Co. 
The mill was sold to Fred Herrick, millionaire 
lumberman now bankrupt, in 1923 for $1,- 
800,000 under: contract. Of this amount $400,- 
000 is unpaid, and the Kroll estate claims the 
right to take over the property for failure 
to pay. 

Liquidation of the assets of the Export 
Lumber Co., one of the Fred Herrick prop- 
erties at Harrison, Idaho, should be com- 


(Concluded on page 78) 
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An aluminum alloy casting with 
maximum cooling area, faced with 
renewable Hi-Ball moulded fric- 
tion segments, riveted securely into 
recesses provided with shoulders 
at base and ends. 


This insures a friction block, the 
casting not subject to wear; the 
facing a friction material of long 
life with high efficiency. 


FRICTION PRODUCTS CoO. 


Incorporated 


Aberdeen, Washington 

















| Metropolitan Center | 


Office head- Specialized 
a forthe Office buildings, 

umber Indus- § 4 designed and 
try, all Trans- ¥ built expressly 
portation lines, to serve the 
and Govern- needs of busi- 
ment agencies ness, commer- 
of the Pacific cial and indus- 
Northwest. trial concerns. 





At the heart of the business district of the me- 
tropolis of the Northwest, this is the ideal 
office location for wholesale, manufacturing, 
exporting and importing firms. 


Metropolitan Building Company , 
1301 Fourth Avenue 
Seattle 




















Radisson Hotel | 


MINNEAPOLIS, MINN. 
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Dimension Stock 


Kiln Dried, glued and machined to sizes, 
saves money to any manufacturer. Our 
booklet, “The Story of Dimension” is full 
of profit making ideas. It is free to any 
manufacturer of woodwork. 


ARTHOLOMEW HAROWoOOD Oo 


3403 WEST 48TH PLACE, CHICAGO 


SPRUCE TOPS 


FOR TABLES, IRONING BOARDS, ETC. 
oints that are stronger than the wood itself. 
haped or square edges. Also furnish cutstock 
for Be and frames. Kiln dried, dressed and. 
sanded. 


CARLOADS FROM PACIFIC COAST MILL 


Gram- Willis Lumber Co. 


866-74 Larrabee St., CHICAGO, ILL. 
Telephone: Diversey 6306 


















Redwood Products 





Redwood Sales Company 


Room 1725, 400 W. Madison St., CHICAGO 








Builders’ Commercial Agency 


ESTABLISHED 1890 


1350 Builders’ Bldg., 228 N. La Salle St., CHICAGO 


A rating guide to the contracting trade of 
Cook t= and Cook County Dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 











Collections 


If you can’t collect it let the 


people handle it for you. They are the 
people for intelligent collection service. 
Rates low for results obtained. 


No charge if no collection, unless spe- 
cial services rendered. 


Ask Department 3 to send Pamphlet 
49-C giving rates. 


Use Clancy’s Red Book Service for ac- 
curate credit ratings. 


LUMBERMEN’S CREDIT 


ASSOCIATION 
608 So. Dearborn St., CHICAGO 
Eastern Headquarters: 35 S. Wiiliam -St., NEW YORK CITY 


Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 


























Harold Collins, of the C. C. Collins Lumber 
Co., Rhinelander, Wis., visited lumbermen in 
Chicago Wednesday, on business. 

Lewis Wilson, assistant salesmanager of the 
Burdette Lumber Co., Meridian, Miss., was 
calling on Chicago lumbermen this week. 

Otto Pearson, sales manager of the Foster- 
Latimer Lumber Co., of Mellen, Wis., was a 
caller at lumber offices in Chicago Wednesday. 

Frank Klesner, of Grand Rapids, Mich., 
sales manager of the William Horner Co., 
called on the Chicago lumber trade Wednesday. 

Henry F. Hooper, Chicago representative of 
the Pearson-Hollowell Lumber Co., is enjoy- 
ing a vacation with his family at Three Lakes, 
Wis. 

Charles E. Conklin, manager of the Chi- 
cago office of the White Star Lumber Co., has 
gone to southern Wisconsin for several days, 
to call on the trade. 


George Cortis, of the Von Platen-Fox Lum- 
ber Co., Chicago, is spending several days 
calling on customers in Detroit and other cities 
in southern Michigan. 


J. H. Stannard, of the J. H. Stannard Lum- 
ber Co., Memphis, Tenn., hardwood whole- 
saler, was in Chicago a few days this week 
and called at local lumber offices. 

W. H. Falconbury, of the San Joaquin Lum- 
ber Co., Stockton, Calif., was a delegate to 
the Kiwanis International Convention held re- 
cently at Milwaukee, Wis. Mr. Falconbury 
is president of the Stockton Kiwanis Club. 


Murray H. Bissell, of the Marathon Lum- 
ber Co., Laurel, Miss., while in Chicago Friday 
of last week called on his company’s local 
representatives, Baxter, Robison & Montgom- 
ery, and other Chicago lumber firms. 


G. R. Bleecker, of San Francisco, Northern 
California representative of the Eagle Lumber 
Co., and C. H. Wheeler are on a vacation trip 
to Ontario, Canada, where, they have declared, 
they expect to play havoc among the black 
bass and muskellunge. 

William Baum, of the Bowler Lumber Co., 
Bowler, Wis., is making an automobile trip to 
Washington, Oregon, and the Canadian North- 
west. He is accompaned by Armin Knoke, of 
the Knoke Lumber Co., Appleton, Wis., and 
Mrs, Knoke. 


J. H. Curtin, of the Foster Creek Lumber 
& Manufacturing Co., Madison, Wis., stopped 
in Chicago Friday of last week to call on his 
company’s representatives, Baxter, Robison & 
Montgomery. He was on his way to his firm’s 
mill at Stephenson, Miss. 


O. S. Limbaugh, general sales manager of 
the Natalbany Lumber Co., of Hammond, La., 
after spending a week or ten days in northern 
territory, left Chicago last Tuesday for In- 
dianapolis. After calling on the trade there 
he expected to leave for his headquarters at 
Hammond. Mr. Limbaugh, who spent some 
time with Ed. Snider, northern sales repre- 
sentative, with headquarters in Chicago, re- 
ported finding a fairly satisfactory condition 
of the market, with bright prospects for a 
good fall trade. Crop conditions are excellent 
and he returned home imbued with the thought 
that if the-proper efforts are expended sales 
will be maintained at a satisfactory level, both 
as to volume and price. 


Celebrates 85th Birthday 


Charles Goble, who was in the lumber busi- 
ness at Dundee, N. Y., for about 50 years, 
celebrated his 85th birthday on July 18. His 
father established a lumber business in 1866 
and his two sons, George and Charles, took it 
over in 1877 and operated it under the name 
of Goble Brothers. In 1914 Charles Goble be- 
came sole owner, but retained the firm name. 


About three years ago he sold out to the Dun- 
dee Lumber Co., and moved with his daughter 
to his farm, which he now gives his personal 
supervision. Mr. Goble was always industrious 
as a lumberman. He was the first man at 
the mill in the morning and the last to leave it 
at night. He has always taken an active in. 
terest in village affairs and was a member 
of the board of education for about 30 years 
and president of the Dundee Business Men’s 
Association for some time. He is the oldest 
member of the Dundee Masonic Lodge. 


SSSA SBEAaA: 


Lumbermen Find Good Fishing 


W. J. Nuss and his son, William, jr., of the 
W. J. Nuss Lumber & Supply Co., Fond du 
Lac, Wis., have returned with what they term, 
“a dry goods box” full of pickerel -and north- 
ern pike caught in the streams near Laona, 
Wis., where they were guests for a few days 
of the R. Connor Lumber Co. They enjoyed 
golfing and a bit of rough life in the lumber 
camps, as well as the fishing. All went well 
with Mr. Nuss until he hooked a large gray 
pike which, members of the party declare, 
almost pulled him overboard. 


Football Star Enters Lumber Trade 


Louisvitir, Ky., July 22.—Jack Norman, 
star football player at Princeton the last twe 
seasons, and son of J. Van Norman, Louisville 
attorney, who is counsel for the Southern 
Hardwood Traffic Association, has entered the 
lumber business here. He has joined the sales 
organization of the Norman Lumber Co., of 
which his uncle, A. E. Norman, jr., is the 
head. Young Mr. Norman is also a nephew 
of E. B. Norman, of E. B. Norman & Co., 
hardwood manufacturer, and a member of a 
family that has long been active in the Louis- 
ville hardwood trade. He graduated from 
Princeton this year. 


Lumbermen on Auto Tours 


San Francisco, Cauir., July 20.—Accompa- 
nied by their wives, Roy E. Hills, of the Wend- 
ling- Nathan Co., San Francisco, and A. L. 
Hoover, of Los Angeles, are making an auto- 
mobile tour of the Pacific Northwest. After 
spending some time in Portland, they expect to 
continue north into British Columbia for some 
fishing and golf. 

James E. Atkinson, of the rail department of 
the Charles R. McCormick Lumber Co., is ex- 
pected to return next week from an automobile 
tour to Portland and other points in the Pa- 
cific. Northwest. On this tour he was accom- 
panied by Mark D. Campbell, head .of the rail 
department of the McCormick company. 


Chicago Wholesalers Incorporate 


At the meeting of the Chicago Wholesale 
Lumber Association held last Monday at the 
Boston Oyster House, E. A. Thornton, secre- 
tary of the committee on organization, an- 
nounced that the incorporation papers had been 
returned from the office of the Illinois Secre- 
tary of State at Springfield, and that the asso- 
ciation is now officially recognized as a cor- 
poration organized not for pecuniary profit. 

Several more firms were added to member- 
ship in the association, bringing the total of 
wholesale companies represented to fifteen. It 
is expected this number will be doubled within 
the next few weeks. The members have de- 


cided that any firm joining the association on 
or before September 1, 1929, will be listed as 
a charter member. A nominal initiation fee is 
charged, but because of the no-profit nature 
of the association there will be no yearly dues. 

V. J. Euler, president of the organization, 
presided at the business meeting and at the 
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market discussion which followed. A some- 
what better tone to the hardwood market was 
indicated by the various reports. 


Visiting in Chicago Suburb 

L. C. Osterhout, of Osterhout & Becker, 
retail lumber firm of David City, Neb., 
brought his wife and three children on a motor 
trip to Wilmette, IIll., this week. They are 
stopping with friends in the Chicago suburb, 
and are enjoying many cooling swims in Lake 
Michigan these hot days. 

During a visit to the AMERICAN LUMBERMAN 
he reported that business has been good for 
them lately, because of the great amount of 
rebuilding and repairing made necessary by 
the tornado that swept that district a short 
time ago. As he drove through Iowa, he said, 
he was impressed with the fine crop prospects 
in that State. 


Forest Petition Report Later 


DuLutTH, MINN., July 23.—The St. Louis 
County board of commissioners will report its 
findings on a petition of the Weyerhaeuser 
interests for creation of an auxiliary forest 
Sept. 24. This was announced at the close 
of a hearing held here today relative to the 
establishment of the forest tract, which would 
embrace 172,418 acres of cut-over land. 

A complete investigation will be made before 
a report is compiled, board members said. 
Among those appearing at today’s hearing was 
Fred D. Vibert, executive director of the 
Minnesota Arrowhead Association, who pre- 
sented statistical information relative to the 
tax and forest situation in northeastern Min- 
nesota. The Arrowhead association had no 
recommendations to make to the board. 

Dr. John McKay, Duluth, appeared in behalf 
of the Northern Minnesota Taxpayers’ Asso- 
ciation to protest the proposed forest project. 
The association is made up of farmers living 
in the vicinity of the proposed forest tract. 

Under the 1929 State law the project must 
be given final approval by the State forestry 
commission. The petitions were presented by 
five Cloquet lumber companies owned by the 
Weyerhaeuser interests. 


Kiln Drying Hand Book Revised 


A new edition of the “Kiln Drying Hand- 
book,” which for many years has been widely 
used by kiln operators, has just been issued as 
Department Bulletin No. 1,136 by the United 
States Department of Agriculture. The new 
edition as well as the original of this book was 
prepared by Rolf Thelen in charge section of 
timber physics, Forest Products Laboratory, 
lorest Service, Madison, Wis. 

In this new and enlarged edition of the kiln 
drying ‘thandbook, numerous changes and im- 
provements have been made, including addi- 
tional drying schedules for Douglas fir, for 
southern pine, and for western yellow pine. 
These softwood schedules embody the results 
of recent investigation and have veen designed 
especially to reduce degrades to a minimum, 
the saving in degrades being sufficient to more 
than offset the additional cost of drying. 

While it was to be expected, of course, that 
the fundamental principles involved in kiln 
drying would remain the same as laid down in 
the early edition of this kiln drying handbook, 
yet the material in the new edition has been 
rewritten and enlarged. The section dealing 
with the detection and the relief of the shrink- 
age stresses causing casehardening, checking 
and honeycombing has been recast, enlarged 
and a key has been added for interpreting indi- 
cations given by stress sections. ; 

On the whole, the advances and improve- 
ments that have been made in kiln drying dur- 
ing recent years are reflected in this book. 
While the lumber industry has made gratifying 
progress in many directions, it is believed that 
in none have there been more significant im- 








provements than in the field of kiln drying. 
The matters of scientific kiln drying and the 
guaranty of uniform moisture content have an 
intimate relation to and an important bearing 
upon the sales promotion efforts being made in 
behalf of lumber. Important though this 
phase of lumber manufacture is, under present 
conditions, there is good reason to believe that 
its importance will increase rather than dimin- 
ish with the passing of time and with further 
developments in the fields of lumber manufac- 
ture and use. Therefore, the revised edition of 
the kiln drying handbook is offered to the 
industry at an opportune time. Copies may be 
obtained from the Superintendent of Docu- 
ments, Government Printing Office, Washing- 
ton, D. C., at 30 cents each. 


Establishes Commission Business 


Sr. Louis, Mo., July 24.—J. E. Schwarz 
has withdrawn from the Lumber Mills Sales 
Co., lumber commission, and has gone into 
the commission business for himself, with 
offices at 1701-03 Arcade Building, and is rep- 
resenting southern pine and hardwood mills. 
E. O. Beyers, who established the Lumber 
Mills Sales Co. about eight years ago with 
Mr. Schwarz, will continue that business at 
1680 Arcade Building. 


Hymeneal 


JOHNSON-MENEFEE. Announcement of 
much interest to the lumber trade is that of 
the engagement of Miss Edith Menefee, 
daughter of Mr. and Mrs. L. B. Menefee, of 
Portland, Ore., to Ernest E. Johnson, son of 
Mr. and Mrs. C. D. Johnson, also of Portland. 
The announcement was made at an informal 
party at the apartment of Miss Menefee’s 
brother and his bride, Mr. and Mrs. L. B. 
Menefee, jr.. who were married recently in 
Oakland, Calif. Miss Menefee is a graduate 
of Miss Ransom’s school and of Pine Manor, 
and later attended Miss Rae’s school-in Paris. 
Mr. Johnson graduated from Cornell Univer- 
sity. 


STALEY-WENTWORTH. One of the most 
interesting of midsummer weddings was that 
of Ralph W. Staley and Miss Anne Went- 
worth on July 18 at the Church of Our Father 
(Unitarian) at Portland, Ore. The _ bride, 
daughter of Mr. and Mrs. Lloyd J. Went- 
worth, was attended by Mrs. George P. Eis- 
man, jr., and the Misses Janet and Imogen 
Wentworth. Mr. Staley is the son of Mr. 
and Mrs. W. F. Staley, of Berkeley, Calif. 
Arthur Sutton of San Francisco was the best 
man and the ushers were Wilbur Wesler of 
Seattle, and Paul Sletton, George P. Eisman, 
jr., and Clifford Powers, of Portland. Mr. 
and Mrs. Staley will make their home in San 
Francisco. 


Timber Land Sales 


PINE BLUFF, ARK., July 22.—The Bradley 
Lumber Co., at Warren, Ark., has purchased 
30,000,000 feet of virgin hardwood timber in 
the Ouchita River bottoms lying in Ashley 
County, Arkansas. This tract contains gum, 
oak and other southern hardwoods and is con- 
sidered one of the very few good tracts of 
timber left in this part of the state. 


JACKSONVILLE, FLA., July 22. — James 
Cc. Willson, 915 Olive Street, St. Louis, Mo., 
who, with associates, recently purchased St. 
Catherine’s Island, off the Georgia coast, has 
now acquired a 20,000-acre tract of timber 
lands in Camden County, Georgia, and will 
develop a timber and turpentine business, un- 
der the management of R. E. Price, of the 
board of county commissioners of Camden 
County. 


BIRMINGHAM, ALA., July 23.—The Griffin 
Lumber Co., Bessemer, Ala., purchased 4,000,- 
€00 feet of standing timber south of Bes- 
somer and will manufacture the stock into 
yard stock for their retail business, and rail- 
road and car stocks. Portable mills will be 
used and a planing mill will be operated 
in connection with the present yard business. 


BIRMINGHAM, ALA., July 23. — The 
Reid Bros. Lumber Co., 316 Sarah Ave., Birm- 
ingham, purchased, a tract of long and short- 
leaf timber near Mloody’s crossing on the 
Southern Railway north of Leeds, Ala. and 
will erect another portable mill. This will 
give the company an added output of half 
a million feet. 





‘CHICAGO 





Winegar-Gorman 
Lumber Co. 


Three double band mills sawing northern 
hardwoods: 
Lake Linden, Michigan 


Mareinsco, Michigan 
Winegar, Wisconsin 


Sales Off 
39 So. LaSalle St. CHICAGO, ILL. 





INLAND EMPIRE 
LUMBER Co. 


—SPECIALISTS— 
INLAND EMPIRE PRODUCTS 


Idaho White Pine Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 
Telephone Central 5691 


Room 1606, 8 S. Michigan Ave. CHICAGO 





WHITE STAR LUMBER COMPANY 
811 Roanoke Bldg., CHICAGO 
Randolph 1069 ills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 


‘ Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., 
and “Soo Brand” Maple and Birch Flooring. 





anita Dried  ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce ar . Pine. 


We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 





Phone, CANAL 0049 


PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 


DOUGLAS FIR — SITKA SPRUCE . 


From Our Chicago Yard or Direct From Mill. 
2251 So. Loomis St., CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone: Randolph 2444 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, Ill. 





E. H. CRAIN 


COMMISSION 
4859 No. Talman Ave., 
Phone, Ravenswood 7337 
Northern and Southern Hardwoods 
and Dimension 


CHICAGO 











QUICK TURNOVER 


The new Curtis Woodwork designs offer 
you opportunities to attract customers with 
exceptional values and to turn ycur money 
into profits quickly. Write for details. 


~to Curtis Companies Service Bureau, 945 


Curtis Building, Clinton, Iowa. 





HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 





431 So. Dearborn St., CHICAGO 
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Boards are just like folks. Each one 
has a place in which he, or it, fits best, 
and it is sheer waste for board or man 
| to be used in the wrong job. 
Many good farmers have spent life- 
times running poor grocery stores; ex- 
cellent cooks have vainly attempted to 
elevate the stage; number three boards 


have struggled to support excessive - 
loads; and the best long leaf has been 
used for chicken fences. Square pegs 


in round holes. 


Select lumber carefully, NATAL- 
BANY has a grade and a size of lum- 


ber for every purpose in construction. 








LUMBER COMPANY, LTD 
"SALES OFFICE — 


HAM MOND, LOUISIANA 


MEMBER SOUTHERN PINE ASSOCIATION 


NATALBANY. 





LONG AND SHORTLEAF SOUTHERN PINE 
HARDWOODS 


Mills 68-71-72-73 on the Speedy Illinois Central Mainline. 





July 
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Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended July 20: 
Plooring Finish, All 10-20’ Jambs Plaster Lath No. 2 Shortleaf ‘ Shiplap ; 
1x3” E.G.— B&better Rough: B&better: No. 1, %”, 4’... 3.61 Dimension S1S1E No. z, 10-20’): 
B&btr, 10-20’... 65.02 Me stankess 52.00 1%, 1% & 2x4 No. 3, %”, 4’... 3.26 | 3x 4”, 10°. . 24.91 1X8" «eee ee 38.00 
No. 1, 6-20’..... 45.17 1x8” iy aeailin ive 54.00 sg ee 75.62 aie § | BeeteKere 24.34 | No. 2,(10-20): | 
No. 2, 6-20’..... 35.54 1x5 and 10”.. 47.62 No. 1 Dimension, 16’ aged. 24.82 1x8” ......4- 24.45 
1x3” F.G.— 1x12” ....... 59.50 | Fencing, S18, 10-20 S1S1E 18&20’.. 26-71 Se00" nn ccss 25.00 
B&btr, 10-20’... 39.72 5/4x4, 6&8”.. 67.20 | No. 1— Short- Long- } 9x 6” 10’...... 21.03 | No.3, (all 6-20’): a 
No. 1, 10-20’.... 33.10 5/4x5, 10&12” 74.80 ee 36.00 leaf leaf ’ yor" 1! 3146 1XBT serene ye 
No. 2, 6-20’..... 23.29 6/4 & 8/4x4, meee 37.90 | 2x 4”, 10’.29.58 27.50 16. 29°19 1x10 tates 18.80 
1x4” E.G.— 6&8” ...... 59.00 | No, 2— et $7.87 18&20’. ’ 33°16 Sn ae + ee 
B&btr, 10-20’ 65.57 + ‘aailaeai ee 20.33 16.29.73 29.97 “gills - No, 1 Sq. E&s 
No. 1,'6-20’..... ane | “eee Sree aaa ocaveu 21.93 18&20’.30.78 29.92 | 2x 8”, 107...... 20.97 | S48, 20’ and 
No. 2, 6-20’..... 37.00 ee 51.11 | No. 3— 2x 6”, 10.25.78 26.50 + tal og t — 28.8 
1x4” F.G.— eee 52.13 TET hbkanied 16.75 12’.25.12 27.29 18&20". 93.48 dels bet a 34.40 
Bé&ibtr, 10-20! 10.89 1x5 and 10”.. 55.31 SI) snhatmhars 16.05 16’.26.93 29.17 ee maa oy co. Hereseews oo 
No. 1, 10-20’.... 35.18 1x12” .... 70.41 18&20’.28.01 30.73 ot a 20.26 12”) ww eee eee 41.46 
No. 2, 10-20’.... 24.78 5 /4x4 a” 615 Boards, S18 or 82S —= > on rats’ 21.65 Car Material 
5/4x ’ 6& 61.57 2x 8 ° 10’.27.93 27.16 16’ 21.71 (All 1x4 & 6”): 
Ceiling 5/4x5, 10&12” 74.67 | No. 1 (all 10-20’): 12’.27.10 27.33  Specehae 7 Peng yt 
6/4 &, 8/4x4, 5 AS 35.64 16.27.54 29.50 18420’...... 22.50 | B&btr., and ee 
5x4”, 10-20’— "ean 71.74 BT! sn Dw ulbee 41.25 18&20’ 27.54 32.65 ot on) <r 2 lanl Ate tt dias gt 
ry on” 59 |r ~~? Ee 9° D - o> \ e 268s tae eee oU.le 
meee Shavenes aaic wusiaien: pane ast ta an eae | 2ul0", 30-5600 Bhee + 24} |) 610 and 20’... 44.00 
i h sccvaases 31.11 ; 3.00 | No. 2 (all 10 to 20’): » oe. Sr eckces 25.73 o> S8t 
Tk Btsia dense 21.46 oe a +9 ing? ... 25.18 12.29.88 30.89 18&20’ 31.28 12 and 14’... 43.39 
eda 1x12” ....... 60.00 —_.- 25.11 16.28.15 31.06 ere ae i No. 1— 

Drop Siding Casing and Base | “een po eh, eee No. 3 Dimension 9 & 18’..... 42.00 
1x6”, 10-20’— B&better: No. 3 (all 6-20’): Sxl”, 10.84.88 89.00 | Su6" . 2.2.0... 19.55 | . 16) ......... . 
B&btr ........ 41.25 ee 2 Aare 59.76 ae 18.71 cee eo eS 14.39 | No. 2 random.. 20.30 
a Eh vienna 37.63 OF eres Sis 61.53 SE binaries 18.78 16’.36.01 45.00 | 2x8” .......... 17.15 | | Stringers — 
eB ceadenuss 25.69 5 and 10”.... 67.50 SEE wi seves 20.40 18&20’.35.80 44.89 | 2x10” ......... 16.00 | Sa. E., 30 to 32’ 80.00 

















ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 


Inch— 4” 6” 8” 10” 13° 
age 6-16’.$51.00 $56.00 $56.00 $72.00 $87.00 
No. & 

btr.,* 6-16’. 49.00 54.00 54.00 67. ” 82.00 
No. .1, 6-16’. 50.00 54.00 58.00 § 
No. 2, 8-16’. 42.50 41.50 41.50 41. to 49.00 
No. 3, 8-20’. 34.00 36.50 37.50 37.50 38.50 
No. 4, 4-20’. 32.50 34.50 35.50 35.50 35.50 
5” &6/4— 4"&wadr. 4, 6&8” 10” 12° 
D&btr., 6-16’..... $67.00 $69.00 $72.00 $82.00 
No. 1&btr., 6-16’. 64.00 66.00 69.00 79.00 
TO. 2s GebP in cvecs 60.00 62.00 65.00 75.00 

For 5/&6/4 in No. 2, 4-, 8- or 12-inch, add 
$6; 6-inch, $9; in No. 3, all 


10-inch, add $8; 
widths, add $6; No. 4, $4. 
§Furnished when available. 
*Contains 40 to 50 percent, D&better. 
Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5: for other 
lengths, including 18- and 20- ‘foot, $2. In No 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 


foot, but not over 20 percent shorter than 
10-foot: 

D&btr., 4-inch..$28.00 EB, 4-inch....... $18.00 

6-inch.. 31.00 6-inch....... 21.00 


Spruce and pine lath, 
2, $6.45. 


&9 


4-foot: No. 1, $7.75; Noo. 





RED CEDAR SHINGLES 


Seattle, Wash., oy 20.— Eastern prices, 
four or five bunches, f. o. b. mill are: 


Pirst Grades, Standard Stock 


Mixed with 

Straight lumber or 

cars shingles 

Extra stars, 6/2...$ 2.45@ 2.50 $ 2.60@ yh 
Extra clears, 5/2 2 .65@ 2.80 2.80@ 

oe oka wba alnds 3. 70@ 3.90 3.90@ +00 

Aa” ag ak eens 3.70@ 3.75 4.00 
PUPEOOCIOMS ic cccctc 4.65@ 4.90 4.90@ 5.00 
RS 10.00@10.50 10.50@11.25 
Dimensions, 5” 5/2. 3.25@ 3.45 


First Grades, Rite-Grade Inspected Stock 
Extra stars, 6/2.... 2.55@ 2.65 


MCE GIGATS ..cccce 3.10@ 3.65 
po: 3.90@ 4.00 
pS ee eee 4.40@ 4.45 
Perfections ........ 0 


Second Grades, Standard Stock 


Common stars, 6/2. 1.15@ 1.25 1-2 1.25 
Common stars, 5/2. 1.65@ 1.75 1.65 
Common clears 2.05@ 2.10 2.10@ 2.25 


British Columbia Stock, Seattle Market 


RE cite athe + ise hee 3.90 
ro 3 8 Serer 4.25 
pS ee eee 5.05 
POrtections 9... 266% 5.25 
SEE <i nin Ft Oe wae 12.25 . 





INLAND EMPIRE PINES 


Portland, Ore., July 20.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices f. o. b. 
Spokane, as shown by orders reported by 
members during week ended Wednesday, 
July 17. Reports of prices shown on S828 in- 
clude sales of stock worked other than 82S on 
which the prices have been reduced to an 
S2S basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 
tion lumber price list of July 15, 1926. Prices 
of selects and random length larch and fir 
include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
list. Averages include both direct and whole- 
sale sales. Where prices shown are net to 
wholesaler they have been increased by 5% 
of the estimated mill price. RL means ran- 
dom length. AL means all lengths, regard- 
less of whether random or specified lengths 
are called for. Quotations follow: 


Pondosa Pine 


Average 
Price . 
ix8” No. Y commsom BIS Blss wc ccccoss $38.30 
1x8” No. 2 common S28 Aly... .:..scesee 26.19 
1x8” No. 3 common 828 Als.......cceee 21.26 
4/4 No. 4 common S28 RW RL......... 15.07 
i ght oF ell eer 41.22 
5&6/4x4”&wdr D sel S2S AL............ 51.76 
Ta”. © Oe He es once cca cecésreus 57.94 
5&6/4x4"&wdr C sel S2S RL............ 65.12 
ee SO OE or 36.00 
— Ny No. 3&btr shop S2S— 
Sega a Reh eek alae andl Siatte Sale Sse kee 43.14 
No De Wc hes ohio tA oaewen ens Means 26.77 
RD os 5A eects RE eee Dee eee a - 20.91 
Idaho White Pine 
ix8” No. 1 common B26 Ris.....-ccsece 46.00 
1x8” No. 2 common 828 RL............ 34.95 
1x8” No. 3 common S2S AL............ 25.00 
4/4 (No. 4 common S2S RW RL......... 18.99 
ge Fe LS SO Tre rere 49.03 
5&6/4x4”"&wdr D sel S2S RL............ 76.00 
See 6. See Ge. i a > 5 a wee RETRO Kos 83.00 
5&6/4x4"&wadr C sel S2S RL............ 91.00 
Ge Ne ES hoon sec aveackscadies ve 43.00 
Larch and Fir 
926° 16’- No.. 1. GimenGiOm. <2 ccvcscsccue 20.53 
9x10” 16° No. 1 Gimoension. .....6.ccccsee 21.33 
1x8” No. 3 common 828 RL............ 19.50 
ae: ae ee: eee 46.50 
6” Cebte DS OF rustic BMhis osc cc ccccve 31.17 





SOUTHERN PINE TIES 


New York, July 22.—Following are quota- 
tions on southern pine railroad ties f. o. b. 
New York: 


All 8’ 6” Sap Heart 
SENT: > os itd Boia le ent a So aes abuse wa $1.35 $1.70 
SE. i cde etphee sched de banat 1.25 1.60 
ON 5 06 Choe wa ulch oes alee tee 1.05 1.30 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., July 23.—F. o. b. mill prices 
on actual sales of fir, July 19, 20 and 22, direct 


only, reported by West Coast mills to the 
Davis Statistical Bureau, were as follows: 
Vertical Grain Flooring 
B Bé&btr © D 
DET © po lain oak aie ers $41.75 $42. 50 $29.00 a: 
NS te ah be id Wat we as 2.25 peas 
SPE oleae wees ons 44.00 
Flat Grain Flooring 
Ne os ak aan re 25.75 20.50 
Be stp astekke wee a 36.00 33.25 
Mixed Grain neared 
|) SER eta $17.00 
Celling 
De | oa diaoien WSs . 25.00 20.25 
BE hues aaeens ‘ 24.50 18.75 
Drop Siding, 1x6” 
 , BEST eee axe a% 35.00 29.00 
SE adv bhweinen es thas 33.25 29.25 iad 
Me iwc atauna cs 20.25 
Pinish, Kiln Dried and ‘Surfaced 
1x6” 1x8” 1x12” 
pO a ere $46.00 $48.00 $58.00 
Common Boards and Shiplap 
1x6” 1x8” i219” ixi2* 
Be dha veo sad $17.75 $19.50 $18.00 $23.50 
ae See 13.25 13.25 14.50 15.50 
ek ee ees 10.75 9.75 9.75 ‘ 
Dimension 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 
4”.$18.75 $19.00 $21. 25 $21.75 $21.25 ear Tee 
6”. 17.75 18.00 19.75 19.75 19.75 $22 2.75 $24.25 
8”. 18.75 18.75 20°26 20.25 20.25 23. 25 25.50 
10”, 19.00 18.75 20.00 20.50 20.25 24.25 25.25 
12”. 19.50 19.50 20.50 20.75 21.00 24.00 26.00 
2x4”, 8’, $19.25; 10’, $19.25; 2x6”, 10’, $17.75. 
Random-— 2x4” 2x6” 2x8” 2x10" 3x13” 
No. .$13.75 $13.50 $12.25 exe 00 $14.00 
No. 3...- 10.25 8.00 Poy 
No. 1 Common Timbers 
Sx8 to. Gets” to 30’. MUrEROOG,. i ..cccc as $21.00 
See: toe TEMES tO 40% TOUR occ cccwes caus 18.75 
5x5 to 12x12” to 40’, surfaced......... 20.50 
Fir Lath 
ee Ba, GE new eae ea iene eas $3.50 
B&better, Flat Grain Car Siding, 9 or 18’ 
TS eee re ee Ser ee a $35.50 
BE ahs Wo 0:55:08 CR ele ee NK ewe bos 42.00 





POPLAR BEVEL SIDING 


Louisville, Ky., July 22.—Poplar siding re- 
mains steady, while demand is only fair. 
Sales are fairly well divided between grades. 
Prices at Louisville are: 


No.1 No. 2 

FAS Select com. com 

Pe Pere eee $50 $40 $30 $24 
Re ity gids wile Owe STS 50 38 28 22 


4-inch ...cccceeceees 50 36 24 18 
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WEST COAST SPRUCE 


[Special telegram to AMERICAN LuMBERMAN] 


Portland, Ore., July 22.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— 
ae rere $65.00 4/4. ...$34.00@35.00 
1x4—10” .... 55.00 5/4 ... 35.00@36.00 

Bevel siding— 6/4 ... 36.00@40.00 
Pn” ose wans 24.00 S76 cs Bee setter i 


1%4x6”, Flat gr. 27.00 Lath 
Vert. gr. 31.00 Green box 18. 00@19. 00 


WEST COAST LOGS 


[Special telegram to Amertcan LumMBERMAN] 

Portland, Ore., July 22.—Log market quo- 
tations: 

Fir, yellow: No. 1, $22@23; No. 2, $10.50@ 
17.50; No. 3, $12@12.50; posses, $32. 

Fir, red: Ungraded, $15 @16. 

Cedar: $18@19. 

nar ee $9@ 

Spruce: , $26@32; Ne. 2, $20@24; No. 
3, eit. 


Everett, Wash., July 20.—Log quotations: 

Fir: No. 1, $26; No. 2, $19; No. 3, $13. 

Cedar: Rafts of shingle logs only, $21; lum- 
ber logs, $365. 

Hemlock: No. 2, $12@14; No. 3, $12@13. 

Spruce, No. 1, $24; No. 2, $18; No. 3, $12. 


Vancouver, B. C., July 20.—Latest log mar- 
ket quotations are as follows: 

Fir: No. 1, $22; No. 2, $16; No. 3, $11. 

Cedar, shingle booms, $26; $20 and $11; 
lumber logs, $28 and $21. 

Hemlock: $12. 


NORTHERN PINE 


Duluth, Minn. July 24.—Following are 
prices on northern white pine f. o. b. Duluth: 








Common Rough Boards and Fencing— 
10&12ft. 14 ft. 16 ft. 
a St eres & $49.00 $49.00 $53.00 
lx 5 or 6” 51.00 51.00 53.00 
ae . ee wean 55.00 55.00 53.00 
See” ~ séesedane 61.00 58.00 57.00 
Daas. ervorgs 83.00 81.00 81.00 
NAS SS ae ee 38.00 38.00 43.00 
1x 5 or 6” 39.00 39.00 42.00 
BME.” caste lead 41.00 40.00 39.00 
i: «sence 43.00 41.00 39.00 
O°) —”W-AAAer 53.00 49.00 48.00 
eS 28.00 28.00 29.00 
ix 5 or 6” 30.50 30.50 32.00 
Ss eee 33.00 33.00 33.00 
se oie ae 34.00 33.00 33.00 
Se > Sans wan 36.00 35.00 35.00 


For all white nine (Pinus Strobus) Nos. 1 
and 2, add $1; for S1S or S2S add $1. For 
resawing add $1. S4S, add $1.50. Flooring, 
4- and 6-inch, add $1.50 to price of fencing. 
Ceiling, %- and %-inch, same price as floor- 
ing. Drop siding, add 50 cents; partition, add 
$1; well tubing D&M and beveled; add $2, to 
price of fidoring. 

No. 4,. mixed, 6-foot and longer, 4-inch, $26; 
6-inch, $28; 8-inch, $29; 10- _—. $29; 12- inch, 
$30; 1x4-inch and ‘wider, $28.0 
No. 1 Piece oo s1s1E— 


12’ 14’ 16’ 18&20’ 
2x 4” $35. 50 $33.50 $32.50 $33.50 $35.50 
2x 6” . 33.50 33.50 32.50 32.50 34.50 
2x 8” ... 35.50 35.50 33.50 33.50 35.50 
2x10” ... 37.50 38.50 38.50 38.50 39.50 
2x12” - 38.50 39.50 39.50 39.50 40.50 


No. 2 piece stuff, $3 less than No. 1. For 
rough, } ag $1 For D&M, add $1.50. 
Siding 4- and 6-inch, 4- to 20-foot— 


Coguiee 

Bé&btr. Cc D E tr. 

| te Pees $41.00 $35.00 $25.00 $15.00 S22 00 
a eaee ts 45.00 40.00 30.00 18.00 34.00 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 


No. 1 Hemlock Boards, 

“A 8’ 2&14’ 16’ 
1x 4” Wetheedseue¥ewn $28.00 - "328, 00 $80.00 
1x 6” Viswsaneeenndeaa 31.50 50 34.00 
Ee eins Sia ain od deci 32.50 33:60 35.00 
Mas 6a wis on ab ie mis 35.00 36.00 37.50 
A ra ae ee 36.00 37.00 38.50 


For merchantable 81S deduct $2 from pri 
of No. 1; for No. 2, deduct $4. — 
For ee or flooring, add 50 cents to 


prices on No. 1 boards. 

Cratin toe, S1 or *8, 6” and wider, 6’ and 
longer, ‘a 4 $28; No. 3, $23. 
Ho. 1 2 Btmeapion, ona 16 
2x 4” - O88 00 $32.00 $32.00 oe. ae ey 00 
2x 6” ... 30.00 31.00 31 00 2.50 
2x 8” 31.00 32.00 32.00 He 3360 
2x10” 31.00 34.00 35.00 35.00 34.00 
2x12” 31.00 35.00 35.00 35.00 85.00 


For No. 2 dimension, deduct $3 f 
of No. 1. : a 





WESTERN RED CEDAR 


Seattle, Wash., July 20.— Prices for red 
cedar siding in saised” cars, new bundling, 8- 
to 18-foot, f. 0. b. mill: 


Bevel ry ¥-inch 


Clear ad ad “BR” 
RP ee oe: $30.00 $27.00 $20.00 
RSA 31.00 26.00 23.00 
CONOR: vectismeées 35.00 32.00 23.00 

Clear Bungalow Siding 
%-inch %-inch 
er ee A rae $47.00 $39.00 
DE ‘Wentv~ebawns cheneaks 56.00 43.00 
Pe tee 65.00 hs 
Clear Finish, 8- to 16’ 
$2 or 4S Rough 
ne” § aviteabuace tian eek se $ 75.00 $ 71.00 
MEE siisvudessahaedes cesta 80.00 76.00 
es a ree 90.00 86.00 
Ree Ge nna deGce vhdenee 105.00 101.00 


Clear Ceiling or weoesns. One Side V or B 


SS OE GE, BO BD Bl cc nc ccvvseessec $45.00 
Discount on Moldings 
Made from 1x8” and under.......:ccceece 50% 
Made from other siseS......cccccccccccs 40% 
For 50,000 feet or more, additional dis- 
NE in eae en oak hw ea dine ens oes % 
Clear Lattice, S4S, 4- to 16 
100 lin. ft. 
MCS” qa Wasa ora Sin Daa Re aaa oo a tak .30 
B, Gititineds ited iakvaeadedaseaadaws 40 
Da \wtheGe send ciwbeaehees Uae aeahe 50 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended July 20: 


Plooring 

1x3” 1x4” 
Edge grain—Bbetter ........ $62.75 $59.75 
Flat grain—B&better ........ 41.00 40.25 
gt eee 35.25 
et, Ee ‘ 23.75 

Partition and Siding 
Boston partition, B&better, 1x4”........ $40.00 
Drop siding, B&better, 1x6”............ 38.75 

Pinish and Moldings 
Finish, 1x5&10” Bé&better.............. $60.50 
Finish, 5/4x5&10” B&better............ 75.00 
Ce Ci Se BM obs occu seve eeawe's 65.75 
Discount on moldings, 15%” and under... 41% 
1%” and over.. 32% 


Boards and Shiplap 
1 


Boards and shiplap, 1x8”, No. 1........ $34.00 
1x12”, Pk Bawden wat 28.50 
ES ge SR, ieee 22.75 
es Se a ibid & «5a dno Rie on 18.50 
Dimension 

Bee Ba ee Oc Bee Oe OE lvccocscwecowns $23.75 
- Boe! OD | ee ey 26.00 
et SO = ea on 32.50 
Seas Be ee a ee OE ED © 6c ow civwicd baw 10.75 
Ge > BOE OE Fie wcvnnsees coed eee 

Lath 
Be Ok Ta 6 ae ek eas a onwehb<edhnne en $4.25 





NORTH CAROLINA PINE 


Norfolk, Va., July 22.—} ollowing are typi- 
cal average f. o. b. Norfolk prices made dur- 
ing the period July 1 to 15, as reported by 
the North Carolina Pine Association: 


Rough 
Edge, 4/4— 
I a cal wlaca Wane dha aie eieialae tera $44.70 
ANE i Sal ala a tesa os Seiad dle: we atale. od bm Scand OR 30.35 
NR 3 5 es i a Sia pds grata gi ha ate 23.70 
PM ME teccvaebeaus sos bec comnces vooe See 
No. 1 No. 2 
B&better No. 1 box box 
SR Pale o's oa wie $42.90 ‘aes ee owes 
| PE rr ee 44.95 intl ee om 
ot ea ee Ee 45.55 $36.50 $27.85 $24.50 
3) a 48.40 Te siete ahaa 
Ee ih bie ea a 47.85 36.15 wen 23.75 
nt «keeles eux 52.60 40.95 26.40 24.00 
ee. .cwéeeeue’e 66.60 46.30 30.30 22.75 
Edge B&better— 
iia boned awa eet e es eee denen ee babes $48.80 
EE ors a talbtor irate ale Aig & edly bike Wie sae wee 65.05 
IT <p Si hal td a et dd bo pally ve a arti 70.15 
Me invents wae SabUiesane Femes chareeiak wi wae 53.45 
Bark Strips— 
teat aie eid Ce gab heey 66 ab weaker $31.75 
ee Ren WE aed wee dd ac wb oko o¥ ec own 16.50 
Dressed 21%” 3” & 
Flooring— Width Wider 
peeeees, 26" wxewe'esas $42.10 $40.55 
No. 1 common, ji” 37.90 36.50 
Box bark strips, dressed or resawn....$19.60 
Bé&better bark strip partition ......... 34.80 
No. 2 *Air 
Boofers dressed dried 
NM ins 5: arin ah il an dha ei Ae ha $27.45 $18.60 
Pt. o> eight rts senda es waewe 28.05 19.20 
PC: -«waltae bunts gw eee ado 27.65 19.20 
lt SETS ES EE PN A TS 33.25 19.65 


*F. o. b. Macon, Ga. 





OAK FLOORING 


Following are carlot 


quotations, Chic: 
basis, on oak flooring: a 


vie 1§x1%” gt %x1 

Ist qtd. wht. .$124 $124.00 $96.00 $7340 
lst qtd. red. 91:00 86.00 75. 00 70.00 
2nd qtd. wht.. 84.00 74.00 65.00 63.00 
2nd qtd. red... 78.00 72.00 65.00 63.00 
Ist pln. wht.. 88.00 72.00 69.00 55.00 
Ist pln. red.. 82.00 71.00 61.00 58.00 
2nd pin. wht.. 80.00 66.00 51.00 49.00 
2nd pln. red.. 77.00 68.00 51.00 52.00 
££ Se 67.00 60.00 38.00 42.00 
i ae 67.00 60.00 38.00 41.00 
POUFtR oes 31.00 29.00 18.00 18.00 

%x2” %x1%"” 
WEIS aw adi we ee edeeenwes $103.50 $103.50 
Oe EC ne 103.50 103.50 
WR ais. Sule win & arkem soba 81.50 83.50 
eS Se ren 81.50 81.50 
A SE oe 79.50 81.50 
fe eee ee 73.50 75.50 
eC: SE hte bk wete eee es 71.50 69.50 
a EE” See ee 67.50 69.50 
ye 'g a ee hc eie ew wow wae we 52.50 50.50 
A eee ee 52.50 50.50 
WE. Buck adbaa wedi edna gece’ 23.50 23.50 


New York delivered prices may be obtained 
by adding to the above: For }j3-inch stock, 
$3; for %-inch, $1.50; for %-inch, $2. 


MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple flooring, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows f. o. b. cars flooring mill 
basis, during the week ended July 20: 








First Second Third 
lll SPREE $89.86 $70.52 $50.06 
APPALACHIAN HARDWOODS 


Cincinnati, Ohio, July 22.—<Average whole- 
sale prices, carloads, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
Sear F103 10 Tots ttt $4 
Selects ...... 
No. 1 com. $28 fo 85@ 9 90 95 
No. 2 com. 50 54 89 55 60 
Sound wormy He4 47 54 59 57 62 


QUARTERED RED OAK— 

ME sstacedan BEEPaee 60s see 946 o60 
No. 1 com... 65 a wae "saw: ee. , ome 
See Be vce cee 086 


PLAIN WHITE AND RED OAK— 
Be eva vews $ a4 ted viee@ 1% $120@135 
Bereets .ccece 0@ 8 80@ zs 100@105 
No. 1 com... 60 é8 68 85 92 


No. 2 com... 40 45 48 Bs 55 58 

No. 3 com... 26@ 28 27 29 33@ 38 

Sound wormy 49 51 59 62 62 67 
Basswoop— 

| rr $ 78@ 80 $ 78@ 80 $ 88@ 93 

No. 1 com... 57@ 60 62 67 70 


No. 2 com... 82@ 35 37 42 42 47 
CHESTNUT— 
> ae $ 80 85 $ Ht fat} $105@113 
No. 1 com... 48 54 54 59 60 65 
No. 3 com... 22@ 23 23@ 24 23 24 
Sd. wormy and 
No. 2 com. 32@ 34 36@ 38 38@ 40 
No. 1 common 
& Better, 
sound wormy 35@ 38 38@ 40 40@ 42 
BircH— . 
ee eee Te $100@110 $105@115 $110@120 


No. 1 common 
and sel. ... 60@ 65 65@ 70. 70@ 175 
No. 2 com... 85@ 37 40@ 42 42 


$ 60@ 65 $ 65@ 70 $ 70@ 75 
No. 1 com... 40 43 45 48 45 50 


No. 2 com... 25 28 28@ 30 380@ 33 
PoPLaAR— 
Panel & No. 1, 
13” & wider $140 $150 $160 
i) ee 105 120 130 
Saps & Sel. 80 95 116 
= eee ‘ 60 65 70 
| 2 See i 's 389 41 45@ 47 49 51 
, “a Saree 33 35 36@ 38 88@ 40 
MAPLE— 
en. $ 80@ 85 $ 85@ 90 $ pinnae 


and sel. ... 51@ 56 65@ 70 78 
No. 2 com... 34@ 39 40@ 45 HF 


BLACK WALNUT 


Cincinnati, Ohio, July 24.—Prices on Amer- 
ican black walnut, f. o. b. Cincinnati: 


FAS, 6-9%” wide: 4/4, $245; 5/4, $250; 6/4, 
ss 8/4, $295. 
AS, 10” and wider: 4/4, $275; 5/4, $280; 6/4, 
$285": 8/4, $295. 
Select: 4/4, $165; 5/4, $170; 6/4, $175; 8/4, 
80. 
4/4, $95; 5/4, $115; 6/4, $125; 8/4, 


4/4, $42.50; 5/4, $45; 6/4, $50; 8/4, 





No. 1 
$140. 

No. 2 
$55. 








July 
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1%" 





July 27, 1929 


AMERICAN LUMBERMAN 


75 








Following are prices of northern hardwoods, 


AsH— 


NORTHERN HARDWOODS 


f. o. b: Wausau, Wis.: 
Sort MAPLE— 


HarRD MAPLE— 








FAS Sel. No.1 No.2 No.3 4/4... 65.00 55.00 45.00 26.00 20.00 FAS Sel. No.1 No.2 No.3 
4/4 -- ..$ 70.00 $ 60.00 $ 55.00 $ 41.00 $ 22.00 5/4 ... 70.00 60.00 50.00 33.00 21.00. 4/4 «..% 70.00 $ 60.00 $ 50.00 $ 38.00 $ 17.00 
80.00 70.00 65.00 1.00 1. 6/4 ... 84.00 74.00 62.00 35.00 21.00 5/4... 87.00 67.00 52.00 40.00 20.00 
5/4 y 41, 21.00 / ~ 
6/4 25:00 80.00 65.00 41.00 21.00 8/4 ... 96.00 86.00 71.00 39.00 21.00 se ie ae pe ot AER oy By 
tA: 06.08 = 98.0 a ee eS pk 10/4 ++. 115.00 135-00 80.00 50.00 30.00 
IRCH— ’ : ; 55.00 
4/4... 80.00 5. : 19.0 
4/4 90.00 70.00 45.00 30.00 21.00 Bia ones see 22 bey 16/4 - 170.00 145.00 130.00 eeee Poee 
5/4 93.00 73.00 54.00 38.00 22.00 67/4 90.00 65.00 30.00 *20.00 Add for 8-inch and wider, $12; 10-inch and 
6/4 96.00 76.00 60.00 40.00 22.00 8/4 ... 95.00 75.00 38.00 *25.00 wider, $30; 12-inch and wider, $40 
8/4 100.00 80.00 72.00 47.00 23.00 10/4 ... 105.00 85.00 52.00 EY: Regular stock contains 50 percent or more 
10/4 110.00 100.00 90.00 60.00 cons 12/4 . 115.00 95.00 57.00 *30.00 14 and 16 foot, and the following percentages 
12/4 115.00 105.00 95.00 60.00 cee *Bridge plank of 12-inch and wider, 4/4, 10 percent; 5/, 6/ 
3/4 79.00 64.00 38.00 24.00 , and 8/4, 20 percent; 10/ to 16/4, 30 percent. 
5/8 76.00 61.00 34.00 24.00 Basswoop— 
HARD MAPLE RouGH FLOORING Stock— 
For 10-inch & wdr., add $30; 8-inch & war., 4/4... 75.00 63.00 52.00 32.00 24.00 are. 1 No.2 No. gs 
oe $15; for 5-inch & wdr., 8-foot & Igr., add 5/4... 77.00 65.00 54.00 34.00 26.00 F m. com. 
= 6/4... 82.00 72.00 54.00 36.00 26.00 EE IRA Pee R Be $48. 00 . $38.00 $28.00 
Price of No. 2 and better, 4- and 6-foot 8/4... 87.00 77.00 62.00 36.00 26.00 Oo EE ee ae ae: 50.00 40.00 528. 00 
lengths, $32. For select red, add $15. 10/4 90.00 80.00 65.00 45.00 .... BrecH— 
Rough birch, 6- to 16-foot, ‘1x4- inch, two face 12/4 100.00 90.00 75.00 55.00 at 
clear, $80; one and two face clear, $65; 1x5- K tock. 4/4, $75 a aint No. 3 and 
inch, two face clear, $90; one and two face w _ oe 0: on 4{% 375, oF on grades, FAS, $88; 4/4 neties 
clear, $70; run of pile, $¢8 No. 1, bd 5/4, $80, or on grades, FAS, $90; wt Orr ed ed ein co Sees cwseside sess on baae viet 
Sorr ELM— One and two face lear, 6- to 16-foot, 1x4- FAS Sel. No.1 No.2 No.3 
FAs ae No. 3 No. 3 No.3 inch, $65; 1x5-inch, $75 ere $70.00 $60.00 $50.00 $35.00 $22.00 
ME ocx . ; . 6.00 22.00 LE— 
5/4 ..- 72.00 62.00 50.00 28.00 24.009 RED OaAkK— a FAS No. 1 
6/4... 83.00 73.00 60.00 30.00 23.00 ae. ae. a oo ee ee en en $ 95.00 $ 75.00 
8/4 ... 88.00 78.00 65.00 36.00 23.00 5/4 ... 105.00 85.00 70.00 42.00 20.00 0 SR IS ROE 102.00 77.00 
10/4... 95.00 85.00 70.00 40.00 : are: a.) a oe SS oe Yee  eeponeere tema eeeee te 127.00 82.00 
12/4 100.00 90.00 75.00 45.00 8/4 ==: - T2600 - “S6S0 --- 0000 - SCOP TE BO i ieee ods ce 130.00 95.00 
Following were sales prices of southern hardwoods during the week ended July 16, Chicago basis: 
4/4 5/4 6/4 8/4 4/4 5/4 
i lalla Op / / 6/4 8/4 
ee eee ee eee mee eee ee eh Ha Pin. FAS.. 46.00 54.75 Pe 
No. 1&sel 54. 75@ 57.50 57.50@ 68.0 58.75@ 63.50 64.25@ 65.75 ° We. Bilmet SECO FOSO nc ccencvewves ees * 6 ° tae eee 
Pin. WAS... O6.7EGL0E00 co iscscwscces i ee ie ee i.e. SE i, aaeaeccc a 28.50 27.50 
i, Se ET ED oo ciwclosie sadinaceaense 65.00@ 68.75 PoPpLAR— 
No. 2 ... 32.00@ 38.50 35.00 35.00 nee eee ete i ee LA eed ha ab ee tek are ee oe ec ame 
sap Guu— Saps & sel pete | SMM rikwct reek was  p5esace@kins leo eoete ess Oh 
Qtd. FAS... 71.00 | a Loner eee 65.75@ 68.50 ey BO@ 52.00 one e eee ceeeceeetees 61.75 
No. i&sel 47.25@ 48.75 48.75@ 50.50 48.00@ 62.25 51.25@ 56.25 SO. S-A- 20.75@ 41.00 86.385 wee eseneees seectnvoeses 
gee ellie lle sc dh neloge adie: Bina pecsuntpenes Th: Sei, s DE Ec Chatedhetiont” noneaeuseeues coves 
Pin. FAS.. 60.00@ 60.50 56.75@ 58.25 65.00 69.25 AsH— 
No. 1&sel 42.50@ 54.75 45.75 47.00@ 51.75 57.25 WAS: ogee 74.50 wae) 8 eae ee 0 
No. 2 ... 26.50@ 31.75 26.25@ 27.50 26.50@ 28.50 27.75@ 33.00 em Sek OE BI okie vce pha wo bce ed ccasioweteens 62.50@ 68.50 
No. 2 ... 22.25@ 38.25 40.25@ 45 36.50@ 40.25 0 
ex ae , Sort MAPLE— 
Qtd. FAS.. 48.75@ 52.25 53.50@ 53.75 ............ 56.50 
, ER el dan etatbeaSats 46.50 WAS ....<: CO. fo ata akties habtide ke De 
ae j&sel sss ee a rn threoesernen 2 Fe a Sea: Seed Game GONE... ...:.. sk ccdecs.. tc. eee 
HARD MAPLE— 
WHITE *OAK— 
a : | i : ene PO SR iii te eae 
Qtd. FAS..122.50@138.50 103.00@155.75 137. 75@ 148. 25 144.00@155.00 
Dn Crk. Skids a wedamey 89 92.00@ 94.75 EECH— 
Pin. FAS.. 88.00@ 94.75 101.50@104.25 106. 50@ 112. 25 124.00@125.75 FAS ...... G150 settee eee ee cee eeeeeeees 82.00 
No. 1&sel 55.00@ 63.50 66.25 @ 70.75 70. 50@ 77.25 714.75@ 88.00 SNe UR OV 8 a a a et ag a Sate Go ee 
a ne ee cage  cpapleied oo Dee Sorr ELmM— 
ae ae ear 30.75 33.25 a aki aie ee Sigs ik cal 66.75 
ee re on eee anes _— ae eee 51.75 EOE PRLS 
ya No. 2 ... 26.75@ 27.75 27.50 25.75@ 33.75 25.25 
Qtd. N COTTONWOOD 
tase. | ra ee eee Care nee Coe Se ah ee 
Pin. FAS. . 70.00@ 78.75 84.00@ 93.25 _ on.ce@ 120.08 Basswoop— 
No. 1 e .50@ ce. ada cesenemek 6 @ ° 1 .25 ae. oS 71.25 82.00@ 87.50 .. 
- rie EE ME Sci cabin. Gradrceuasea? «aaa meio eames. 
MIxED OAK— ee GN 6. 2 brcetiitees a cea 81.25 81.75 
Sd. wormy. 40.25@ 43.50 .........++. 47.75 pitiehienwen No. 1&sel 50.75@ 52.75 ..........0. 62.50 ithe 





PHILADELPHIA PRICES 


Philadelphia, Pa., July 22.— Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 


Southern Pine, Merchantable—1905 
(Dock Delivers. Philadelphia) 


Mississippi 
Southern Northern and 

Florida Florida Louisiana 

ere re $42.00 $43.50 $52.00 
ES ineediata ee 41.00 41.50 52.00 
SERSE. .. taccne S300 43.50 52.00 
po eae 52.00 51.50 54.00 
ll? 50.00 48.50 52.00 
2Gete3S”  . ws. . oe 6200 63.00 63.00 
GREREER” cccccese BECO 60.00 60.00 
aa 68.00 66.50 72.00 
5&14x14” 64.00 63.50 65.00 
SE, ce cides es 80.00 ae ele 80.00 
G&16x16" ...... 73.00 76.00 


Lengths 22 to 24 feet, add $ 
Each 2 feet additional, oad ‘$1 to 32-foot 
price 
Hach 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x2%,-inch Face 
(Rail Delivery) 


B&btr. ht. rift. $95.00 No. 1 sap flat. .$42.00 

B&btr. sap rift. 80.00 No. 2 sap flat.. 27.00 

B&btr. flat..... 50.00 No. 3 sap flat.. 19.00 
a Dried No. 2 er ia Roofers 

D2s. 

1x6” 5%" ).$26.00 tid” ( (%x9%”) .$28.00 

1x8” (%x7\%"”). 27.00 1x12” (%x11%” ) 29.00 


Shortleaf one, 848, a Scant, 


eo 16-foo 
re ae ar i alae ih oie $31.00 
Sa re esen ence oe” SEER coveneees 32.00 
Ss saagab cae 30.00 
North Carolina Pine Flooring 

No. 2&btr. No. 3 No. 4 
OL gi: ee $67. 00 $62.00 Dinca 
uate” Gabsc sc cces 43.50 38.00 28.00 

Kiln Dried North Carolina Roofers 

1x6”, %x5%....$30.00 1x10”, %x9%..$32.50 
1x8”, x7 32.00 1x12”, %x11%. 33.50 


%x7%. 
if - -inch thick, add $1. 
Clear Red Cedar Bevel Siding 


85. Ca che Seeee bo bs CARER OSE ET $39.00 
WS ck we deh dnainn'é aah Satkedeuee oe hicks 55.00 
CE ict.c wel dace inte seed online eeken 64.00 
Maple Flooring, f.o.b. Philadelphia 
MFMA— #§x2%y” i1lgox2\%” 
Mains in:ts060-b 000 oe ae $98.25 $99.25 
i EA 78.25 81.25 
c.f eee aS 58.25 57.25 
Pondosa Pine Dressed 

Cc D No.2 No.3 
2a”. Sahebn ee ee $69.50 $59.50 $47.25 $38.75 
SS .vxaetatuen 79.50 64.50 45.25 40.25 
we eee 74.50 64.50 45.25 40.25 
2 gees ka eee 84.50 74.50 45.25 40.25 
SESE witeweCaesce 99.50 89.50 49.25 41.25 
42° GREP cscs 104.50 94.50 55.25 45.25 

— 4-foot No. 1 

MEE eee ..$6.50 c.i.f.—$6.75 delivered 
MOGRIOGE. .v.vicswands 4.90 c.i.f.— 5.50 delivered 


WEST VIRGINIA WOODS 


Philadelphia, Pa., July 22.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5&6/4, $115@120; 
8/4, $125; 10&12/4, $135@140. Common, 4/4, 
$60; 5&6/4, $70; 8/4, $80. 


Chestnut: FAS 4/4,$85@88; 5&6/4, $100@ 
105. Common, 4/4, $56@58; 5&6/4, $62@65. 
Sound wormy, 4/4, $836@88. No. 2, 4/4, $27@29. 


Poplar: FAS 4/4, $110@115; 5&6/4, $125. 
Clear saps, 4-inch and up, 4/4, $82@85; 5&6/4, 
$90@95; 8/4, $95. Common, 4/4, $62@65; 
5&6/4, $70@73; 8/4, $78. No. 2-A common, 
4/4, $45; 5&6/4, $49; 8/4, $52@54. No. 2-B 
common, 4/4, $30; 5&6/4, $32@38; 8/4, $34@36. 


Bed Oak: FAS 4/4, $95@100; 5&6/4, $110@ 
1155 8/4, $120@125. Common and select, 4/4, 
$60@63; 5&6/4, $72@75; 8/4, $75@77. No. 2 
common, 4/4, $45@47.50; 5&6/4, $47@50; 8/4, 
$50@55. 


White Oak: FAS 4/4, $110@115; 5&6/4, 
$125@130; 8/4, $130@135. Common and select, 
4/4, $65@70; 5&6/4, $75@80; 8/4, $80@85. No. 
2 common, 4/4, $50@53; 5&6/4, $55@58; 8/4, 
$60 @63. 








74 


AMERICAN LUMRBERMAN 


July 27, 1929 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LumBERMAN] 


Portland, Ore., July 22.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— 
SUES ...secccee $65.00 4/4 ...$34.00@35.00 
1x4—10” .... 55.00 5/4 ... 35.00@36.00 
Bevel siding— 6/4 ... 36.00@40.00 
ee” cccccne eee |; oer seated 
1%4x6”, Flat gr. 27.00 Lath 
Vert. gr. 31.00 Green box 18. 00@19. 00 





WEST COAST LOGS 


[Special telegram to Amertcan LumMBERMAN] 


Portland, Ore., July 22.—Log market quo- 
tations: 


Fir, yellow: No. 1, $22@23; No. 2, $10.50@ 
17.50; No. 3, $12@12.50; ae $32. 

Fir, red: Ungraded, $15@16 

Cedar: $18@ 

eeees: “Ungradea $9@12. 

Spruce: , $26@32; No. 2, $20@24; No. 
3, eit. 


Everett, Wash., July a hy quotations: 
Fir: No. 1, $26; No. 2, $19; No. 3, $13. 
Cedar: Rafts of shingle logs only, $21; lum- 

ber logs, $365. 

Hemlock: No. 2, $12@14; No. 3, $12@13. 
Spruce, No. 1, $24; No. 2, $18; No. 8, $12. 


Vancouver, B. C., July 20.—Latest log mar- 
ket quotations are as follows: 

Fir: No. 1, $22; No. 2, $16; No. 3, $11. 

Cedar, shingle booms, $26; $20 and $11; 
lumber logs, $28 and $21. 

Hemlock: $12. 


NORTHERN PINE 


Duluth, Minn. July 24.—Following are 
prices on northern white pine f. o. b. Duluth: 





Common Rough Boards and Fencing 
10&12ft. 14 ft. 16 ft 
ea Fe ere Pe $49.00 49.00 $53.00 
1x 5 or 6” 51.00 51.00 53.00 
2 Pree 55.00 55.00 53.00 
ple ee me 61.00 58.00 57.00 
ON a ey 83.00 81.00 81.00 
a ee” wiacheo A 38.00 38.00 43.00 
1x 5 or 6” 39.00 39.00 42.00 
ee srawkas 41.00 40.00 39.00 
2a” sxadmes 43.00 41.00 39.00 
en”. vecahas 53.00 49.00 48.00 
ee ee re 28.00 28.00 29.00 
1x 5 or 6” 30.50 30.50 32.00 
2S) a vesads 33.00 33.00 33.00 
Tee” wtrbdan 34.00 33.00 33.00 
BESS | enkeees 36.00 35.00 35.00 


For all white pine (Pinus Strobus) Nos. 1 
and 2, add $1; for S1S or S2S add $1. For 
resawing add $1. S4S, add $1.50. Flooring, 
4- and 6-inch, add $1.50 to price of fencing. 
Ceiling, %- and %-inch, same price as floor- 
ing. Drop siding, add 50 cents; partition, add 
$1; well tubing D&M and beveled; add $2, to 
price of fidoring. 


No. 4,. mixed, 6-foot and longer, 4-inch, $26; 
6-inch, $28; 8-inch, $29; 10-inch, $29; 12-inch, 
$30; 1x4-inchk and ae $28.00. 

No. 1 Piece a=. s1s1E— 


12’ 14’ 16’ 18&20’ 
2x 4” $35. 50 $33.50 $32.50 $33.50 $35.50 
2x 6” ... 33.50 33.50 32.50 32.50 34.50 
2x 8” - 35.50 35.50 33.50 33.50 35.50 
2x10” - 37.50 38.50 38.50 38.50 39.50 
2x12” 38.50 39.50 39.50 39.50 40.50 


No. 2 piece stuff, $3 less than No. 1. For 
rough, | $1 For D&M, add ae 50. 
Siding 4- and 6-inch, 4- to 20-f00 


“Canadian 

B&btr Cc D E 
.* scenes $41. 00 $35.00 $25.00 $15.00 rst 00 
-- néenns 45.00 40.00 30.00 18.00 34.00 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, sis— 
8’ 10,12&14’ 16’ 


SS eee $28.00 $29.00 . $80. +4 
SE PTET ETE eT ee 31.50 32.50 34. 
i teesececeecesees 32.50 33.50 35. 09 
i. Stutvenoeéoeséon 35.00 36.00 37. 
MEE vencccadeteeceee 36.00 37.00 38. 30 


For merchantable $1S deduct $2 from price 
for No. 2, deduct $4. 

For a. or flooring, add 50 cents to 
prices on No. 1 boards. 

Crating stock, S1 or 2S, 6” and wider, 6’ and 
longer, No. , $28; No. 3, $2 - 


No. 1 Hemlock Dimepsion, 


8 , , 16° 
2x 4” $32.00 $32.00 $32.00 $31.00 $33.00 
2x 6” 30.00 31.00 3100 381.00 %2.50 
2m. S” 6 31.00 32.00 32.00 31.00 32.50 
2x10” - 81.00 34.00 35.00 35.00 34.00 
2x12” $1.00 35.00 35.00 35.00 85.00 


For No. 2 dimension, deduct $3 fro 
me % m price 





WESTERN RED CEDAR 


Seattle, Wash., July 20.— Prices for red 
cedar siding in mixed cars, new bundling, 8- 
to 18-foot, f. o. b. mill: 


Bevel ne. ¥-inch 


Clear = as bed = id 
an. ene shes eere $30.00 $27.00 $20.00 
ED “cn waraauigneiors 31.00 26.00 23.00 
COON. occombactkas 35.00 32.00 23.00 

Clear Bungalow Siding 
%-inch 44-inch 
ens Eee one nh aie a ewe $47.00 $39.00 
ee eee eee 56.00 43.00 
nD. - ctedeudieoeendaeseks 65.00 tee 
Clear Finish, 8- to 16’ 
$2 or 4S Rough 
Dee” ‘dene daecuekeamae nee $ 75.00 $ 71.00 
evans 6 ain Wat Oe eae oe 80.00 76.00 
SE SS cee 90.00 86.00 
2 aie 105.00 101.00 
Clear Ceiling or ET oe One Side V or B 
Be Ge Ss Oe OD BE ce secovesesecs $45.00 
Discount on Moldings 
Made from 1x3” and under.........seese. 50% 
cS. SS |e 40% 
For 50,000 feet or more, additional dis- 
RSNA a a ae a eee 5% 
Clear Lattice, S48, 4- to 16’ 
100 lin. ft. 
DE” 6c wants idy eh oo wie oe male we ae mire .30 
an “p'ataldng anal O oeuin Kee ni bo ba aWenaRaES 40 
Saat  cuwdebunsuaveeasinewes ae Gumaaeaee 50 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended July 20: 


Flooring 

1x3” 1x4” 
Edge grain—Bé&better ........ $62.75 $59.75 
Flat grain—Bé&better ........ 41.00 40.25 
ge Mae ee Aare 35.25 
ak ee ’ 23.75 

Partition and Siding 
Boston partition, B&better, 1x4”........ $40.00 
Drop siding, B&better, 1x6”............ 38.75 

Pinish and Moldings 
Finish, 1x5&10” Bé&better.............. $60.50 
Finish, 5/4x5&10”" B&better............ 75.00 
BS Ee eee 65.75 
Discount on moldings, 1%” and under... 41% 
1%” and over.. 32% 

Boards and Shiplap 
Boards and shiplap, 1x8”, No. 1........ $34.00 
es Ce Biatades 28.50 
ES gt a ge eee 22.75 
Se? MN Ce ei eso wkea dh eee p 18.50 

Dimension 
Bk. “Se ee Be OE BE cc cuvseoncues $23.75 
me ee ee IEE sé 6 ose s wene'n eds 26.00 
Rs Bee Ge BO seGacccecewesses 32.50 
ey ey ee TE ae 20.75 
Ee ee) ba eee one eevee 20.50 
Lath 

Ss a, Sk kaa Waa oad 426.00 o 5 ah eee $4.25 





NORTH CAROLINA PINE 


Norfolk, Va., July 22.—I ollowing are typi- 
cal average f. o. b. Norfolk prices made dur- 
ing the period July 1 to 15, as reported by 
the North Carolina Pine Association: 


Bough 
Edge, 4/4— 
I a a Cera do: gist le tne dars ailiedca $44.70 
RRO Se = SR ei a eer EWES, Sir 30.35 
EE oy oda alate oh aac wee kendo ale 23.70 
i Me We sa dele o Be Mena cies ven + eeine cones: a 
No. 1 No. 2 
B&better No. 1 box box 
OM a eee $42.90 Sarma patra naan 
Me ai gies 44.95 —— entice pee 
2 ee a es 45.55 $36.50 $27.85 $24.50 
>. ee ee 48.40 ule pic <een 
RE ie De aa 47.85 36.15 sae 23.75 
 Sewesakievat 52.60 40.95 26.40 24.00 
REE” ain'disbee an 66.60 46.30 30.30 22.75 
Sdge B&better— 
a a ahd gare a aaa kos edo woe able hae es $48.80 
SET Wolpe we aura iwe'aé ke see need 65.05 
DE | stunts <datebanes eaasa wes bo chencos 70.15 
Sins hide css ita ta electri cian te co's eo ko 53.45 
Bark Strips— 
RST eer ere eee re OTe $31.75 
ee QO” as whe OW duc OBER wee ee ne 16.50 
Dressed 2%” 3” & 
Flooring— Width Wider 
a er eee $42.10 $40.55 
No. 1 common, jj” - $7.90 36.50 
Box bark strips, dressed or resawn....$19.60 
Bé&better bark strip partition ......... 34.80 
No. 2 *Air 
Roofers dressed dried 
Rr ee ere $27.45 $18.60 
Te ici wkebbaressaddnekews 28.05 19.20 
PT  oeets. uae dch eek ed eens 27.65 19.20 
DE dda wite ie 6d ae & 69 ate 33.25 19.65 


*F. o. b. Macon, Ga. 





OAK FLOORING 


Following are carlot quotations, Chicago 


basis, on oak flooring: 
1gx2%” }3x1%” ge %x1” 


Ist qtd. wht..$124.00 $124.00 $96.00 $73.00 
Ist qtd. red.. 91.00 86.00 75.00 70.00 
2nd qtd. wht.. 84.00 74.00 65.00 63.00 
2nd qtd. red.. 78.00 72.00 65.00 63.00 
Ist pln. wht.. 88.00 72.00 69.00 55.00 
Ist pln. red... 82.00 71.00 61.00 58.00 
2nd pin. wht.. 80.00 66.00 51.00 49.00 
2nd pln. red.. 77.00 68.00 51.00 52.00 
& ae 67.00 60.00 38.00 42.00 
ff. ee 67.00 60.00 38.00 41.00 
Fourth .%...%.. 31.00 29.00 18.00 18.00 

%x2” %x1\%" 
a eee ee $103.50 $103.50 
GR” Re 103.50 103.50 
eS eS | Ae en 81.50 83.50 
cS a ea ee 81.50 81.50 
"> eres 79.50 81.50 
OO Sere 73.50 75.50 
OA Seer 71.50 69.50 
ee MES, Wy 5b bik aa aie eee wie 67.50 69.50 
gk . SAE rr iene §2.50 50.50 
ES Se een 52.50 50.50 
PRE GWcocrearnada coamveuds 23.50 23.50 


New York delivered prices may be obtained 
by adding to the above: For }jj-inch stock, 
$3; for %-inch, $1.50; for %-inch, $2. 


MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple flooring, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows f. o. b. cars flooring mill 
basis, during the week ended July 20: 








First Second Third 
Oe” £ieecsaenane $89.86 $70.52 $50.06 
APPALACHIAN HARDWOODS 


Cincinnati, Ohio, July 22.—<Average whole- 
sale prices, carloads, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
ree mate att itt StH ite SH 
Selects ...... 105 110@1165 115@120 
No. 1 com. 


ie8 éo 85@ 90 90 95 
No. 2 com. 50 54 59 55 60 
Sound wormy He 4 47 54 59 67 
QUARTERED RED OAK— 
WO scenesens oe wee eee “abe oon 
No. 1 com. ee ae ae 
No. 2 com. 45@ . ioe -oee 200 
PLAIN WHITE AND RED OA 
| =P Se $ 4 fe “#100@ 120 $120@135 
0@ 8 80@ 85 100@105 
No. 1 com... 60 és 68@ 73 85 92 
No. 2 com... 40 45 48@ 55 55 58 
No. 3 com... 26 28 27@ 29 33 38 
Sound wormy 49 51 59@ 62 62@ 67 
Basswoop— 
 “svaeuees $ 78@ 80 $ 78@ 80 $ 88 93 
No. 1 com... 57@ 60 62@ 67 70 
No. 2 com... 82@ 35 37@ 42 42 


FAB. ccccccce 80@ 85 $ 95@100 $105@113 
: 7 i8@ +O 59 60@ 65 


" oe 54 54@ 
No. 3 com. 22@ 23 23@ 24 23@ 24 


No. 2 com. 32@ 34 36@ 38 38@ 40 
No. 1 common 
& Better, 
sound wormy 35@ 38 38@ 40 40@ 42 
BrrcH— ‘ 
eae <a $100@110 $105@115 $110@120 
No. 1 comm 
and sel 60@ 65 65@ 70. 70@ 175 
ae 2 com... 85@ 37 40 42 42@ 44 
EECH— 
De sei~ennten 60@ be $ 65@ 70 $ 70@ 75 
No. 1 com.. a 45 48 45 50 


No. 2 com... 25 23 28 30 30 
PoPpLAR— 
Panel & No. 1, 


13” & wider $140 $150 $160 
| ER 105 120 130 
Sepe & Sel. 80 95 114 
riba 0 65 7 

No. i per $ 38 41 45 47 49@ 561 
> lapeeen 33@ 35 36 38 88@ 40 

MAPLE— 

Ee «asesnnva $ 80@ 85 $ 85@ 90 $ 95@100 


51@ 56 65@ 70 78@ 82 


No. 2 com... 34@ 39 40@ 45 47@ 61 


BLACK WALNUT 


Cincinnati, Ohio, July 24.—Prices on Amer- 
ican black walnut, f. o. b. Cincinnati: 


FAS, wy * sees 4/4, $245; 5/4, $250; 6/4, 
a 73 8/4, $29 
AS, 10” and. wider: 4/4, $275; 5/4, $280; 6/4, 
$285: 8/4, $295 
Select: 4/4, $165; 5/4, $170; 6/4, $175; 8/4, 
5/4, $115; 6/4, $125; 8/4, 


4/4, $42.50; 5/4, $45; 6/4, $50; 8/4, 





ms No. 1: 4/4, $95; 
No. 2: 
$55. 
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Following are prices of northern hardwoods, 
AsH— 


NORTHERN HARDWOODS 


f. o. b: Wausau, Wis.: 
Sort MAPLE— 


HarRD MAPLE— 











FAS Sel. No.1 No.2 No.3 4/4... 65.00 55.00 45.00 26.00 20.00 FAS Sel. No.1 No.2 No.3 
4/4 $ 70.00 $ 60.00 $ 55.00 $ 41.00 $ 22.00 5/4... 70.00 60.00 50.00 33.00 21.00. f/4_ «..$ 70.00 § a a oy 00 $ 38.00 $ 17.00 
5/4 80.00 70.00 65.00 41.00 21.00 6/4 ... 84.00 74.00 62.00 35.00 21.00 5/4 --. 87.00 00 52.00 = 40.00 = 20.00 
6/ 95.00 80.00 65.00 41.00 21.00 8/4 96.00 86.00 71.00 39.00 21.00 WE . dws 32. 00 72:00 57.00 36.00 20.00 
4 105.00 90:00 75:00 45.00 22.00 8/4 ... 105.00 85.00 70.00 39.00 21.00 
iene Rock EtmM— 13/4 vee soe oe ieee eye are 30.00 
—CH— os ‘ . Soe 
4/4 90.00 70.00 45.00 30.00 21.00 sie ise paps 2 Ly pe ey 16/4 - 170.00 145.00 130.00 coud ée 
5/4 93.00 73.00 54.00 38.00 22.00 6/4 ... 90.00 65.00 30.00 *20.00 Add for 8-inch and wider, $12; 10-inch and 
6/4 96.00 76.00 60.00 40.00 22.00 8/4 ... 95.00 75.00 38.00 *25.00 wider, $30; 12-inch and wider, $40. 
8/4 100.00 80.00 72.00 47.00 23.00 10/4 105.00 85.00 52.00 ee Regular stock contains 50 percent or more 
10/4 110.00 100.00 90.00 60.00 oe 12/4 115.00 95.00 57.00 *30.00 14 and 16 foot, and the following percentages 
12/4 115.00 105.00 95.00 60.00 *Bridge plank of 12-inch and wider, 4/4, 10 percent; 5/, 6/ 
3/4 79.00 64.00 38.00 24.00 4 and 8/4, 20 percent; 10/ to 16/4, 30 percent. 
5/8 76.00 61.00 34.00 24.00 Basswoop— H 
O-inch & wdr., add $30; 8-inch & nie ARD MAPLE ROUGH FLOORING STock— 
For 10-inc n wor., 4/4 «es HHO 63.00 52.00 32.00 24.00 a 1 — 3. ~~ ag 
— $15; for 5-inch & wadr., 8- foot & lgr., add 5/4... 177.00 65.00 54.00 34.00 26.00 : m. 
a 6/4 ... 82.00 72.00 54.00 36.00 26.00 MP. ecaviiehinearece sear abire tate $48. 00 38.00 28. 00 
Price of No. 2 and better, 4- and 6-foot S/4 toe See 77.00 62.00 36.00 _— | gS 2 SR et 50.00 #38 00 $25 00 
lengths, $32. For select red, add $15. 10/4 90.00 80.00 65.00 45.00 BEE 
Rough birch, 6- to 16-foot, 1x4-inch, two face 12/4 100.00 90.00 75.00 55.00 —— 
clear, $80; one and two face clear, $65; 1x5- K tock, <i 4, $75, d No. 2 and 
inch, two face clear, $90; one and two face 5 stoc "4 $75, or on grades, FAS, $85; better 
; No. $70; 4, $80, or on grades, FAS, $90; ES acca Dds: al Wialeck wliow aad oe ok ee eae $38.00 
clear, $70; run of pile, $68. No. » $70. 5/4 ‘ 47.0 00 
Sort ELM— One and two face ‘lear, 6- to 16-foot, 1x4- FAS "No.1 No. 2 No. 3 
i ty) Ay 5. — 4 No. 3 inch, $65; 1x5-inch, $75 eee $70.00 $60; 00 $50.00 $35, 00 $22 00 
4 age . R . .0 22.00 LE— 
5/4... 72.00 62.00 50.00 28.00 24.009 ReD Oak— a FAS No. 1 
6/4 ... 83.00 73.00 60.00 30.00 23.00 4/4 ... 100.00 80.00 65.00 40.00 17.00 MOINE tia oi os odd Rie dal ak mate $ 95.00 $ 75.00 
$/4 ..- 8680 78.00 65.00 36.00 23.00 5/4 ... 105.00 85.00 70.00 42.00 20.00 OE da are aie aie x Kok woche. ee ae 102.00 17.00 
10/4 ... 95.00 85.00 70.00 40.00 6eue 6/4 ... 110.00 90.00 75.00 45.00 20.00 ET Pe Eo 4 127.00 82.00 
12/4 100.00 90.00 75.00 45.00 8/4 115.00 95.00 80.00 50.00 21.00 SP SSebawe ras oneeeeie eee 130.00 95.00 
Following were sales prices of southern hardwoods during the week ended July 16, Chicago basis: 
4/4 5/4 6/4 8/4 4/4 5/4 
Nieies dindtttines / i / / 6/4 8/4 
a OR Ee re ee ere mee re ert Pin. FAS.. 46.00 54.75 | A ee ee ee 
No. 1&sel 54.75@ 57.50 57.50@ 68.00 58.75@ 63.50 64.2 65.75 " No. dwell SE.00@ BOBO  cocvicccceces CS  CLSe 
Pin. FAS.. 93.75@102.00 .......cc00. or. +. *wkwaoeeeeeoke Discs Se | y  Vateaeiamets 28.50 27.50 
i I I ee oes 65.00@ 68.75  PopLar— 
No. 2 ... 32.00@ 38.50 35.00 — #  ~praowes Pln. FAS.. 73.25 ; 
saa Ais Saps & sel 61.50@ 65.00.00... 002. Pisennatss laeeaeee 
Qtd. FAS... 71.00 RE et be hin oo ok ie 65.75@ 68.50 Oo. AY _, 1, |. SE eases orem hi ants 61.75 
No. i1&sel 47.25@ 48.75 48.75@ 50.50 48.00@ 62.25 51.25@ 56.25 NO. 3-A-- 40-75@ 41.00 88.360 ceweeeeesees ceesesvcces 
No. oA 6,8 see er REL Se Oe eee No. 2-B.. 32.50@ Eg ease Seki b-9S" — aii’ he pment ns | ad ees ee 
Pin. FAS.. 60.00@ 60.50 56.75@ 58.25 65.00 69.25 
No. 1&sel 42.50@ 54.75 45.75 47.00@ 51.75 57.25 Pee case: 74.50 ee A ee See 0 
No. 2 ... 26.50@ 31.75 26.25@ 27.50 26.50@ 28.50 27.75@ 33.00 ae eS Bt eer ee eee eeree 62.50@ 68.50 
ee aD No. 2 ... 22.25@ 38.25 40.25@ 4 36.50@ 40.25 0 
Qtd. FAS.. 48.75@ 52.25 53.50@ 53.75 ........005- 56.50 ee see anit 
nan ets i ee | a re en ee Pe ea A ert eh ere 
a 3 1&sel 4 + td e pee eenned — Ri See, SOOT OMY ORD. io ccssnccucis. Sedecativeas.uccce aoe 
HARD MAPLE— 
WHITE ‘OAk— 
. = . —_ ai ee SO Se cocci ee ew ae 
Qtd. FAS..122.50@138.50 103.00@155.75 137. Sg 148.25 144.00@155.00 
eh. See ee Sewkeweees cs 89.2 92.00@ 94.75 BEECH— 
Pin. FAS.. 88.00@ 94.75 101.50@104.25 106. 30@ 112. 25 124.00@125.75 FAS ...... ., aero ec mere 82.00 
No. 1&sel 55.00@ 63.50 66.25@ 70.75 70.50@ 77.25 74.75@ 88.00 Dei we eS ate oe ee a ee 
ek 2S 66k Se ee eee)‘ (i ORCA KORE. 2eeesnseanes Sort ELM— 
ae. FS, Ge. BO.CCS SE.BO no ncccccsccce 30.7 33.25 RT ae ae eee ee eee 66.75 
te cc. ee OS ee ecauns. wennetadwers No. 1&sel 44.25 ee ae PI RITE 
eit daha No. 2 ... 26.75@ 27.75 27.50 25.75@ 33.75 25.25 , 
Qtd. No. COTTONWOOD 
SN ae ie a in eee ee eee ee Gee RI RI We ee ee ei A 
Pin. "i; phage 4 pa gt 84.00@ 93 ae ee 6 66.25 ete qt Basswoop— 
No. 1&se .50¢ CE. * ecea nee en ene 64.25@ 2 .15@ .26 war. 71.25 82.00@ 87.50 
a oes en “(i Seco leks. CO uinecaanta > ahiney Menkiice eeidiemmine 
MIxED OAK— a a ee Set A en. ee ee ee 81.25@ 81.75 
Sd. wormy. 40.25@ 43.50 ......-se00.8 47.75 PrTrrTrrTTir No. 1&8el 50.75@ 652.75 .....cc0.00. 62.50 61.25 





PHILADELPHIA PRICES 


Philadelphia, Pa., July 22.— Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 


Southern Pine, Merchantable—1905 
(Dock Balrvers. Philadelphia) 


Mississippi 
Southern Northern and 

Florida Florida Louisiana 

big in oS $42.00 $43.50 $52.00 
Se —s_ we how es 41.00 41.50 52.00 
SHE. gatas scc.e S848 43.50 52.00 
pO 52.00 51.50 54.00 
PF la 50.00 48.50 52.00 
2&4x12” . .. 62.00 63.00 63.00 
5&12x12” . 58.00 60.00 60.00 
SE ob 6a WO aes 68.00 66.50 72.00 
5&14x14” . 64.00 63.50 65.00 
a 80.00 one 80.00 
ls 73.00 76.00 


Lengths 22 to 24 feet, add $2. 
Each 2 feet additional, add ‘$1 to 32-foot 
price 
Bach 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x23,-inch Face 
(Rail Delivery) 


B&btr. ht. rift. $95.00 No. 1 sap flat. .$42.00 

B&btr. sap rift. 80.00 No. 2 sap flat.. 27.00 

B&btr. flat..... 50.00 No. 3 sap flat.. 19.00 
Air Dried No. 2 Common Roofers 

D2S&M— D4S— 

1x6” (%x5%”) .$26.00 1x10” (%x9%”) .$28.00 


1x8” (%x7%” ). 27.00 1x12” (%x11%") 29.00 


Shortleaf Dimension, 84S, P Scant, 


10- to” 16-foo 
MP ee $30.50 caer nh Sauna $31.00 
Se sa veensaes en? DE” .co.cnesioes 32.0 
SNe ssc ddeksan 30.00 

North Carolina Pine Flooring 

No. 2&btr. No. 3 No. 4 
eet ae. ee $67.00 $62.00 2 
eo a 43.50 38.00 28.00 

Kiln Dried North Carolina Roofers 

1x6”, %x5%. » ae 00 1x10”, %x9%..$32.50 
1x8”, %x7 32.00 1x12”, %x11%. 33.50 


%. 
@- -inch thick, add $1. 
Clear Red Cedar Bevel Siding 


OS 2 0-cnd batwe Me Rkaatscaceibacheeaae $39.00 
BET capa o6Ms Skee eer de ek s bite er eaws 55.00 
NNT. acereta erasable a bd % ooh eda ale Daas 64.00 
Maple Flooring, f.o.b. Philadelphia 
MFMA— #§x2%” i1lgox2\%” 
ov Adc ek ais « 040% $98.25 $99.25 
CE Me ccchcaskaees 78.25 81.25 
yo ee 58.25 57.25 
Pondosa Pine Dressed 
Cc D No.2 No.3 
eo Sveehanr cs $69.50 $59.50 $47.25 $38.75 
Se oye beaten 79.50 64.50 45.25 40.25 
SR * + sacepewns 74.50 64.50 45.25 40.25 
ee  wega dees 84.50 74.50 45.25 40.25 
es) ee 99.50 89.50 49.25 41.25 
S Geb: ODicusss 104.50 94.50 55.25 45.25 
Lath, 4-foot No. 1 
Sorte. iconwvcscuns * 50 c.i.f.—$6.75 delivered 
pS re reer Te 4.90 c.i.f.— 5.50 delivered 


WEST VIRGINIA WOODS 


Philadelphia, Pa., July 22.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5&6/4, $115@120; 
8/4, $125; 10&12/4, $135@140. Common, 4/4, 
$60; 5&6/4, $70; 8/4, $80. 


Chestnut: FAS 4/4,$85@88; 5&6/4, $100@ 
105. Common, 4/4, $56@58; 5&6/4, $62@65. 
Sound wormy, 4/4, $86@88. No. 2, 4/4, $27@29. 


Poplar: FAS 4/4, $110@115; 5&6/4, $125. 
Clear saps, 4-inch and up, 4/4, $82@85; 5&6/4, 
$90@95; 8/4, $95. Common, 4/4, $62@65; 
5&6/4, $70@73; 8/4, $78. No. 2-A common, 
4/4, $45; 5&6/4, $49; 8/4, $52@54. No. 2-B 
common, 4/4, $30; 5&6/4, $32@38; 8/4, $34@36. 


Bed Oak: FAS 4/4, $95@100; 5&6/4, $110@ 
115; 8/4, $120@125. Common and select, 4/4, 
$60@63; 5&6/4, $72@75; 8/4, $75@77. No. 2 
common, 4/4, $45@47.50; 5&6/4, $47@50; 8/4, 
$50@55. 


White Oak: FAS 4/4, $110@115; 5&6/4, 
$125@130; 8/4, $1830@135. Common and select, 
4/4, $65@70; 5&6/4, $75@80; 8/4, $80@85. No. 
2 common, 4/4, $560@53; 5&6/4, $55@58; 8/4, 
$60 @63. 
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with that 
MUTUAL 
Interest 


nsuring only Upproved Risks 


In the final analysis, losses establish 
the rates that all must pay, and, in our 
Mutual Companies, losses determine 


the dividend paid. Realizing the in- 
justice of penalizing, by higher rate 
and lower dividend, the policy-holder 
who maintains a good risk, in order to 
protect the bad, we have consistently 
insured only approved risks. By care- 
fully sifting out the fire traps, we have 
kept losses down and dividends up. 


Few lumber yards are as bad in fire 
risk as our picture presents, but it is 
to prevent losses from such hazards 
that we have established definite 
standards for approval of risks. If a 
property cannot be approved as it 
stands, we show the owner how to 
make it acceptable. Thus we bring 
greater fire safety to him, and at the 
same time safeguard the interests of all. 


That Mutual interest means the highest degree of protection for the 
lumber industry, with a dividend that reduces the cost by 40%. Write 
any of our companies for further information. 


ASSOCIATED LUMBER MUTUALS 


Lumbermens Mutual Insurance Ce., 
of Mansfield, Ohie 


Northwestern Mutual Fire Associa- 
tion, of Seattle, Wash. 


Penasylvania Lumbermens Mutual 
Fire Insurance Co., of Philadel- 






Central Manufacturers Mutual In- 
surance 

Indiana Lumbermens Mutual Ineur- 
a 


The Lumber Mutual Fire Insurance 







Ce., of Van Wert, Ohio 


nee Co., of Indianapolis, ind. 


Co., of Boston, Mass, 








This Week’s Markets 


For Editorial Review of Current Market 
Conditions See Page 33 


NORTHERN PINE 


CHICAGO, July 24.—Northern pine is main- 
taining its activity noted since the Inde- 
pendence Day lull, as fill-in orders are being 
given. The bulk of the business is from the 
larger industrials. Prices are firm. 


BUFFALA, N. Y., July 23.—The northern 
pine market is firm, though the demand is on 
a rather small basis, as is generally the case 
during this part of the year. The chief 
strength and activity are reported to be in the 
lower grades, in which there is no large 


amount of stock offering, and the consumption 
is in about normal volume. 


HARDWOODS 


CHICAGO, July 24.—There is some demand 
by the body factories for No. 1 and better, 4/4 
and thicker hardwoods, and furniture factories 
are buying No. 1 common and some No. 2. 
More business is expected from the latter 
trade as soon as the results of the recent ex- 
hibition at the American Furniture Mart here 
are definitely known and lumber = stocks 
checked. Flooring plants are actively in the 
market for flooring maple, with mill stocks 
low. All hardwood prices are firm. 


CINCINNATI, OHIO, July 22.—Inquiry is 
considerably -improved for gum for furni- 
ture factories, and for oak, walnut and ash. 
Volume of orders is not large, as automobile 
plants have not yet come back into the mar- 


ing is expected before the end of this month. 
Stocks in yards and industries are low. A 
fair amount of oak for flooring is being placed. 


BUFFALO, N. Y., July 23.—Hardwood de- 
mand has been on a midsummer basis and is 
considerably quieter than it was a few weeks 
ago. Dealers do not look for much improve- 
ment until about the middle of next month. 
Some yards report walnut moving a little bet- 
ter but there is no brisk demand for any wood. 


ST. LOUIS, MO., July 22.—The market for 
southern hardwoods continues firm. Manu- 
facturers have been fairly well booked up 
with orders, and with stocks in good shape 
they decline to make any concessions. Manu- 
facturers feel that there will not be demand 
to speak of from the furniture trade until 
after the shows in July. Other consumers 
seem disinclined to buy except for immediate 


needs, ; 
FIR, SPRUCE, CEDAR 


CHICAGO, July 24.—The bulk of the fir sold 
in this territory is moving in mixed car lots 
to the country yards, and from these some 
shippers report a slightly improved demand. 
Prices are weak, due partly to an influx of 
Canadian lumber, the Dominion market for 





CALIFORNIA PINES 


San Prancisco, Calif., July 20.—The follow- 
ing average wholesale prices f. o. b. mills, 
those on commons covering 1-inch stock only, 
were reported by the California White & Sugar 
Pine Manufacturers’ Association for the week 
ended July 16: 





California White Pine 
All widths— 


No. 1&2 clr. C sel. Dsel. No. : 


3 clr. 
ce wits nmed $70.00 $65.55 $52.75 $41.05 
en. ' sna aia a 70.70 64.70 50.20 54.40 
3 oe 67.45 57.30 45.50 52.40 
ee wetwuse 76.80 67.15 53.35 63.55 

California Sugar Pine 
7) eer. $93.80 $83.20 $67.35 $51.15 
DOO aaenaes 86.05 73.95 58.00 61.40 
> 84.00 66.05 51.10 60.65 
BEG «skneva 96.30 80.40 63.70 78.95 
, ae Pine Shop Mixed Pines 
he Sy eis wide a $31.10 9 Io. 3 
No. 1, 5/4 xa.w. 42.00 gw danse S050 
No. 2, 6/4 xa.w. 28.55 R” 28.40 22 05 
Panel, C&better, 10” : : é -_ 850 29 05 
%” Xa.W..... 57.50 19” |...) 31.25 22.15 
: s Pine —T eet 200. Boe cc $21.80 
rr 42.85 Sidi %x6”— 
No. 1, 5/4 xa.w. 44.75 "Qing. 4x6 $34.50 
No. 2, 6/4 xa.w. 32.05  oisads suns 32.50 
White Fir 
Dimen, 1% xa. Lath— , 
w., No. 1....$20.00 No. 1 ....--- $ 4.60 
No. 2&btr...... 18.75 No. 2 ....... 3.25 
No. 1 dim., 
Australian Parr $20.00 
Mixed pines— 
4/4 xa.w....... $47.25 Douglas Fir 
OFS MW ok xciwd’ 46.10 CEROtter. 26s écx $42.05 
O/S “ROARS a6 cece 52.15 Dimension .... 20.55 





which has been damaged by poor crops. En- 
gelmann spruce is in a seasonal lull, with the 
buying, such as it is, well scattered over the 
list of regular users. 





BALTIMORE, MD., ‘July 22.—Fir demand 
showed a rather sharp subsidence this month, 
in decided contrast with the activity .which 
previously prevailed. Quotations remain much 
as they have been, with the mills seemingly 
in a strong position. The price trend seems 
to be upward rather than in the opposite 
direction, and the future is viewed with con- 
fidence. 


NEW YORK, July 22.—Demand for fir con- 
tinues to hold up fairly well, with some price 
weakness developing as a result of the elim- 
ination of the $14 cargo rate. Stocks are am- 
ple, but harbor conditions are satisfactory. 
Transit arrivals are not as heavy as they were 
earlier in the summer. 


KANSAS CITY, MO., July 23.—Fir demand 





has held pretty level for several weeks, and 
is expected to show an increase when the 
wheat harvest is out of the way. 


Demand is 
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mostly for commons, and mixed carlots are 
the rule. Stocks are not large, and prices 
have been well held. 


HEMLOCK 


CHICAGO, July 24.—Country yards and in- 
dustrial plants are providing an exceptionally 
good demand for hemlock, which is moving 
in good volume. Prices remain firm at $3 
off the Broughton list. ; 


NEW YORK, July 22.—Most wholesalers are 
holding western hemlock prices firm, although 
eargo rates are a little off. Competition be- 
tween eastern and western lumber is keen, 
with the latter having the advantage. There 
are good stocks of Pacific hemlock in all 
grades. 


BOSTON, MASS., July 23.—The demand for 
northern and eastern hemlock does not im- 
prove in the least, and manufacturers are 
modifying their views of price. Hemlock 
boards are hard to sell this month. The 
eastern clipped are offered at $32@33, and the 
northern clipped at $1 less. Random boards 
are $30@31. Quite a little western hemlock 
has lately been sold here, much of it along 
with Douglas fir, but at very irregular prices. 
The market is more regular for mill shipment 
than for transits, but even for such business 
the range is wide. 


CYPRESS 


CHICAGO, July 24.—Industrial plants are 
offering the chief market for cypress, which 
continues in its summer lull. There is a 
movement of a small volume to the yards. 
Prices remain _firm. 


CINCINNATI, OHIO, July 22.— Cypress 
sales are off, and stocks are fairly plentiful. 
Buying in Cincinnati is slow, but wholesalers 
and mill representatives are placing fair lots 
up-State and in adjacent States. Dimension 
and finish are moving fairly well. Prices are 
about unchanged. Industrial demand here is 
lighter than usual for this season. 


ST. LOUIS, MO., July 22.—The lower grades 
of yellow cypress are reported to be in bet- 
ter demand, with prices about as they have 
been for several weeks. There is not much 
call for the upper grade items. Red cypress 
is in fairly good demand. 


EASTERN SPRUCE 


BOSTON, MASS., July 23.—Demand for east- 
ern spruce frames is about fair for July and 
the regular base quotation remains at $42. 
Some ordinary schedules have lately been sold 
at $41, and there has been recent business in 
easy yard dimensions at as little as $38. Ran- 
dom is very quiet. Scantling is offered down 
to $32 but really desirable lots fetch $33. 
Request for boards has not improved in the 
slightest, but dry lumber is more plentiful 
and manufacturers are modifying their views 
of value. Lath are dull and prices rather 
weak; 1%-inch are offered at $5.75@6, and 
1%-inch at $6.50@6.75. 


WESTERN PINES 


CHICAGO, July 24.—Pondosa pine is show- 
ing little change in the market condition, with 
demand low within the immediate confines 
of the city. Considerable activity in Cali- 
fornia sugar pine is noted, with prices firm. 
Mills are attempting to replenish their stocks 
of 8/4 and thicker. 


BUFFALO, N. Y., July 23.—Buying is on a 
limited scale, and customers are not display- 
ing interest in future needs. Some buying 
for fall business is expected next month. A 
firm tone is displayed in most items, particul- 
larly in Idaho pine. Low grades are strong, 
with a good demand reported on account of 
the early movement of the fruit crop. 





NEW YORK, July 22.—There has been no 
change during the month in prices of Idaho 
white pine and Pondosa pine products, but 
Wholesalers report that demand has not been 
heavy. Stocks at the mills are reported fairly 
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Strong °y 


LIGH 








They Sell onosight 











Babcock air dried Spruce Ladders sell 
readily, because they are just what lad- 
der buyers want. They are strong 
enough to be absolutely safe, yet light 
enough to be easily handled. 


Write for the Babcock catalog. 


TheW.W.BABCOCK ©O. AIT] 


BATH, N.Y. 
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~ QUALITY “OAK FLOORING [| 


Learn more about 
the sales possibilities 
of our Tennessee Aro- ing. 
matic Red Cedar “De 
Soto” Closet Lining. 





Sledge Ave. and Southern Ry. 





A Big Increase in Sales 


will be noticed when you stock our “Quality” Oak floor- 
It possesses all the qualities desired by builders 
and will therefore make selling easier for you. 
other dealers are featuring this flooring with good re- 
sults. Order in L. C. L. or carlots. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
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MEMPHIS, TENN. 








plentiful, but locally there are shortages in 
some of the main items. 


KANSAS CITY, MO., July 23.—While de- 
mand has diminished somewhat, stocks at the 
mills are small and prices generally are firm. 
Shop is in very good demand. Yard trade is 
a little slow, but shows signs of picking up. 


SOUTHERN PINE 


CHICAGO, July 24.—The southern pine mar- 
ket here is weak, and the volume of orders 
is not as large as usually develops at this 
time of the year, but the stocks in the hands 
of the retailers are rather broken, which 
would seem to indicate the probability of 
more buying activity in the near future. 


BOSTON, MASS., July 23.—Current buying 
of southern pine is of a leisurely sort. Floor- 
ing is quiet but prices are well held. Roofers 
have dropped about $2 lately, but lower prices 
do not seem to stimulate buying very appre- 


ciably. Particular customers will still pay as 
much as $29.50 for 8-inch air dried from the 
best mills, but the usual range is $28.50@29. 


CINCINNATI, OHIO, July 22.— Southern 
pine is moving slowly, with inquiry showing 
some improvement as building demand _ in- 
creases. Yards are taking small lots of di- 
mension, finish and millwork. Shipments to 
West Vriginia, New York and the north cen- 
tral States are more active. Prices are weak 
on boards, which are too plentiful. Finish 
stocks are badly broken. Flooring is now 
more active. Though sales of flooring, fin- 
ish and millwork are far below those of this 
time last year, the outlook is improving. 


ST. LOUIS, MO., July 22.—While prices of 
southern pine are at a standstill, and sales 
are only fair, most of the manufacturers are 
holding their stocks a little firmer, if any- 
thing, believing that prices will have an up- 
turn if there is any increase in the demand. 
The closing down of many small mills in Ala- 
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Gasoline-Operated 
Locomotive Cranes 


IRE hazards are practicaly eliminated. 
Operating expenses reduced to a 
minimum. No fires to bank; no worry 

about coal and water; no boilers to reflue. 

Fuel costs stop when the crane is idle. 
Operated by one man. Plenty of power 
for every operation—traveling, hoisting, 
booming, swinging. 

Equipped with powerful quick-acting “V” 
type clutches. Fast, full-revolving swinging 
on roller-bearing wheels operating between 
large-diameter turning rails, an exclusive 
ORTON feature. Operating levers banked 
in the front of the roomy, all-steel cab, 


giving easy operation and a clear view of 
the work. Simple, compact and well-bal- 
anced design, the result of a quarter cen- 
tury of experience in the manufacture of 
cranes. 

Built in nine sizes, handling capacities 
from 6 to 40 tons on 30- to 60-foot booms, 
and mounted on standard or special gauge 
car bodies, to suit any requirement in lum- 
bering operations. 


Write for Bulletin 56 on locomotive cranes, 
and for Bulletin 60 on crawling-tread cranes 
and shovels. 


ORTON CRANE & SHOVEL CO. 
608 South Dearborn Street, Chicago 
Representatives in Principal Cities 





RTON 


Cranes, Shovels & Buckets 








bama and Mississippi on account of the price 
situation is believed to be a strengthening 
factor. 


KANSAS CITY, MO., July 28—Demand for 
southern pine is good in the East and South, 
but slow in the middle West. There is more 
inquiry, however, from middlewestern yards. 
The demand outside the large cities is mostly 
for immediate rquirements. Prices are a lit- 
tle weak on the right hand side of the list. 


SHINGLES AND. LATH 


NEW YORK, July 22.—Wholesalers report a 
fair demand for lath, with prices unaltered 
from recent quotations of $5.90 to $6 for cargo 
lots f. o. b. docks, and the usual difference 
for rail shipments. Shipments for the mo- 
ment are light. Stocks of all grades of West 
Coast shingles are abundant, and the price 
basis is just about as it has been all summer. 


KANSAS CITY, MO., July 23.—Shingle de- 
mand is a little slow. Siding demand is a lit- 
tle better, and lath demand is about the same. 
Prices on all items remain, substantially un- 


changed. 
CLAPBOARDS 


BOSTON, MASS., July 23.—Demand for 
clapboards is dull. Offerings of eastern spruce 
and native white pine are light and prices 
keep firm. West Coast clapboards are in gen- 
erous supply and some eager sellers are rather 


conciliatory. 
BOXBOARDS 


BOSTON, M.ASS., July 23.—There is a fairly 
substantial volume of boxboard business be- 
ing handled by shippers in Maine and New 
Hampshire, much of it on old contracts. 
Prices keep about steady. Round edge white 
Pine inch boxboards are $27@30. 


Trouble and Litigation 


WARNER, OHIO, July 22.—OCharles A 
Broome, a sawmill ownersof this ‘place has 
filed a petition in bankruptcy in the Federa] 
sean listing liabilities of $4040 and assets 6f 


INDIANAPOLIS, IND., July 23.—Clifford H. 
Marsh has filed a petition for voluntary bank. 
ruptcy in Federal court in Indianapolis. Mr. 
Marsh formerly was a lumberman. He listed 
indebtedness of $82,172, the greater part of 
which is indebtedness of the Marsh Lumber 
Co., of Helmsburg, Ind., of which he is the 
former owner. He lists assets of $5,135. 


INDIANAPOLIS, IND., July 23.—A voluntary 
petition for receivership has been filed in cir- 
cuit court at North Vernon, Ind., by Litchfield 
Bros. Co. (Inc.), of that city, and Judge J. R. 
Carney has named Daniel L. McCauley re- 
ceiver. The petition gives the company’s lia- 
bilities as about $20,000. The holdings of the 
firm include a sawmill and lumber manufac- 
turing plant at North Vernon and 212 acres 
of land in Jennings and Jefferson counties in 
Indiana. The mill was one of the oldest man- 
ufacturing plants of the city and provided a 
large timber market for that section. 


News Letters 


(Continued from Page 69) 


pleted within the next six months, creditors 
were told this week. The Export Lumber Co. 
is being operated as a going concern by a 
board of trustees composed of Charles P. 
Lund, chairman; J. D. Meikle and Conrad 
Johnson. 

It is reported from Lewiston, Idaho, that 
the Clearwater Timber Co. will bring 3,000 
cedar poles to that city within the next three 
weeks by way of the North Fork and Clear- 
water rivers. The drive has already started 
with a crew of 30. 


Beaumont, Tex. 


July 22.—July business in the southern pine 
market has been fully up to the average of 
that month, and manufacturers expect a sub- 
stantial increase during August when the cot- 
ton movement gets well under way and the 
yield is better known. Wheat is moving 
freely, and there is expected to result some 
business from the wheat growing districts. 

The large manufacturers continue to hold 
steadily to list prices, while concessions made 
by the smaller mills are scattering and have 
but little effect upon the general market. 

The hardwood market has been spotted, but 
demand is so well distributed among the 
users that a much better movement is ex- 
pected within the next thirty days. Prices 
are holding firm, while mills are running to 
capacity. 


Birmingham, Ala. 


July 22.—There has been no improvement 
in volume of retail business within the last 
week. Dealers as a rule have been busy with 
repair orders, and the industrial trade has 
been buying. The average yard reports hav- 
ing only small jobs for quick delivery, at low 
prices. Some of the retailers have gone into 
the out-of-town business. Complaint is made 
of slow collections, and new contracts have 
to be financed before starting delivery. Yards 
are curtailing stocks by reworking items, pool 
buying, and taking less than carlot shipments, 
and are cutting down forces, while some are 
asking longer terms than usual from mills 
and wholesalers. Plants making various 
building specialties show a tendency to go 
direct to the consumer, and most lumber 
yards are handling a wider line of builders’ 
supplies. Certain lumber items hold firm at 
July 1 level, and July 15 lists on some showed 
advances. Many mills have cut prices $1 to 

3, and some even more. No change was noted 
on many items of Nos. 2 and 3 com)iion, and 
it is believed that prices of lower grades have 
struck bottom, but some lumbermen expect 
higher grades to decline. 

The Ingram Day Lumber Co., Yarbo, Ala., 
has placed an order with the Moore Dry Kiln 
Co., of Jacksonville, Fla., for a Moore natural 
circulation moist-air dry kiln. This kiln will 


be of the three-track, cross-piling type and 
will be operated progressively. It will be 
equipped with the latest developments in 
natural circulation kilns, such as aspirators, 
Moore’s patented return-bend graduated heat- 
ing system, Moore’s patented track supports, 
ventilators ete. 
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LUMBER TRANSPORTATION 


Finds Rates Not Unreasonable 


WASHINGTON, D. C., July 22.—Division 2 of 
the Interstate Commerce Commission has 
handed down a decision in Docket No. 20517, 
in a complaint filed by the Prine Lumber Co., 
finding that rates on lumber from Quincy and 
Littman, (Fla., to points in Central, Trunk 
Line and New England territories were not 
and are not unreasonable, and from Littman 
to the same destination not unduly prejudicial. 

At the time of the hearing, Division 2 states, 
the rates from Littman were 1 cent per 100 
pounds higher than from Quincy. Littman is 
on a short line and Quincy on a main line. 
Since the Seabord Air Line took over control 
of the short line, it is pointed out, Littman 
was given the main line rates. 

The Southern Pine Association intervened 
in support of the complaint. Complainant 
contended that Quincy and Littman are placed 
on a “rate peak” and are surrounded by com- 
peting mills which on the east, west and 
north have lower rates to all of the destina- 
tion territory under consideration, and which, 
on the south, have rates the same as, or lower 
than, from Littman and Quincy. 

“The facts given are not sufficient for an 
award of damages under Section 3 of the act, 
and any undue prejudice which may have ex- 
isted has now been removed by the readjust- 
ments of rates which placed Littman on the 
main line basis of rates. Although the com- 
plaint alleges violations of the aggregate-of- 
intermediate clause of the fourth section of 
the act, the record fails to disclose any in- 
stances thereof.” 

An order has been entered dismissing the 
complaint. 











Reparation Is Awarded 


WASHINGTON, D. C., July 22.—The Interstate 
Commerce Commission has entered an order 
in Docket No. 12923—Pioneer Lumber Co. 
et al. vs. Director General, as Agent, and 
Northern Pacific Railway Co.—directing the 
payment of $108.62, with interest, as repara- 
tion on account of unreasonable charges on 
three carloads of lumber and shingles shipped 
years ago. The original finding was handed 
down by Division 2 on Nov. 15, 1922. On 
further consideration the parties filed an 
agreed statement, and nearly seven years has 
been required to recover the overcharges 
which Division 2 found had been exacted. 

The commission has entered an order in No. 
20941—Pine Plume Lumber Co. vs. Gulf, Mo- 
bile & Northern Railroad Co. et al.—directing 
the payment of $296.63, with interest, as rep- 
aration on account of misrouting numerous 
carload shipments of lumber from Blodgett 
and Piave, Miss., to Monticello, Ark. 


Finds Rates Not Unduly Prejudicial 


WASHINGTON, D. C., July 22.—Division 3 of 
the Interstate Commission has dismissed 
Docket No. 19481—Jackson Traffic Bureau vs. 
Alabama Great Southern Railroad Co. et al.— 
finding that rates on hardwood lumber, box 
material and box shooks in carloads from 
points in Louisiana and Mississippi to des- 
tinations in Tennessee and Kansas are not 
unreasonable or unduly prejudicial. The com- 
plaint was filed on behalf of N. Webster, an 
individual doing business as Webster Bros. 
Manufacturing Co. 

At the hearing the Louisville & Nashville 
road offered to establish certain through rates 
to points on its line in Tennessee. The es- 
tablishment of these rates, Division 3 states, 
will apparently satisfy the complaint with re- 
gard to certain of the rates assailed. How- 
ever, the lawfulness of this proposal was not 
in issue in this case. 

(Baa aaaans 


Week’s Loadings of Revenue Freight 


Loadings of revenue freight as reported to 
the car service bureau of the American Rail- 
way Association for the week ended July 13, 
1929, totaled 1,064,632, as follows: Forest 
Products, 60,540 (a gain of 10,479 cars over 
the week immediately preceding); grain, 59,- 
428 cars; live stock, 24,723 cars; coal, 156,- 
803 cars; ore, 78,622 cars; coke, 11,526 cars; 
merchandise, 256,754 cars; and miscellaneous, 
416,236 cars. 





Advertisements will be inserted in 
this department at the following rates: 


Remittances to accompany the order. 
No extra charge for goer of paper 
containing advertisement. Cow. must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be _ 
under heading Too Late to Class 



































Special 


THE GREATEST MARKET PLACE 


For people in the lumber and woodworking 
industries to advertise in, is the Wanted and 
For Sale department of the AMERICAN 
LUMBERMAN. Read the ads in the Classi- 
fied section—many opportunities are offered 
for buyer and seller. 








When you want employees or employment or 
when you want anything or have something 
to sell, advertise in the AMERICAN LUM- 
— Greatest Lumber Newspaper on 
arth, 


Our address is—431 8. Dearborn S8t., 
Chicago, Illinois 








Wanted—Employees 


WANTED SALESMAN-ESTIMATOR 


By mill in Indianapolis catering to special de- 
tailed woodwork for building purposes. Must be 
capable of taking full management of mill. Abil- 
ity to detail and thorough knowledge of Cost Book 
“A” essential. Prefer man under forty desiring 
real opportunity. 

Address “F. 3,” care American Lumberman. 


“WANTED 


Sash and door estimator-salesman. Prominent 
Connecticut concern of sixty years standing has 
unusual opportunity for estimator 25 to 45 years 
old who has especially good selling ability. Must 
be aggressive, accurate and diligent, of high char- 
acter, good education and appearance. 

Address “G. 6,” care American Lumberman. 


WANTED—COMPETENT MANAGER 


For large Nebraska city. Good opportunity for 
live wire who has ability to handle strong compe- 
tition. 

Address “G. 10,” care American Lumberman. 


WANTED—FIRST CLASS 


Retail yard foreman, near Chicago. Must be ex- 
perienced, know grades and be capable of handling 
men and getting out orders. State age, married 
or single, experience, firms employed with. Give 
full particulars, salary wanted. Answer in own 
handwriting. 

Address “G. 14,” care American Lumberman. 


WANT TO SELL YOUR TIMBER OR 


Timberland? The best way to find a buyer is to 
advertise in the paper that reaches the buyers of 
timber and timber lands. THE AMERICAN LUM- 
BERMAN is the best paper to advertise in when 
you want to sell. Our readers are buyers. AMER- 
ICAN ee aaan, 431 S. Dearborn St., Chi- 
cago, , 
































DO YOU WANT EMPLOYEES? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 





LUMBERMAN, 431 S. Dearborn St., 


Chicago, I'l. 














|__ Wanted —Salesmen 


SALESMEN 


Calling on power users to sell belting as a side 
line; auto traveled territory preferred. 
TEUSCHER PULLEY & BELTING CO., 
801 No. 2nd St., St. Louis, Mo. 





RELIABLE WHOLESALER 


Wants salesman, young, lower east half Wiscon- 
sin. Northern and southern hardwoods. Estab- 
lished trade. Salary and percentage. 

Address ‘F. 10,’ care American Lumberman. 





ENERGETIC SALESMAN 


Wanted by large wholesaler and manufacturer of 
Southern Pine, Inland Empire and West Coast 
lumber. Central Illinois territory. Salary and 
bonus basis. State age, experience, references and 
salary expected, 

Address “‘F. 14,”" care American Lumberman. 


WANTED AT ONCE 


Experienced salesman to call on New England‘ 
trade. Must have thorough knowledge of both 
hardwood and softwood lumber. 
THE BARDEN LUMBER COMPANY 
142 High Street, Portland, Maine. 


WANTED SALESMAN 


With millwork experience to sell retail trade in 
Southern Wisconsin and Northern Illinois, with car, 
drawing account and commission basis. State age 
and experience in reply. 

Adress “G. 3,” care American Lumberman. 











WANTED: MAN NOW SELLING 
WOODWORKING MACHINERY 


In Memphis district to also represent dry kiln man- 

ufacturer. Opportunity for right man to increase 

his earnings. Permanent connection desired. 
Address “G. 12,’’ care American Lumberman. 


MILL SALES ORGANIZATION 


Fir, hemlock and cedar, desires high class com- 
mission connections, exclusive territory. 
Address “B. 159,”" care American Lumberman. 


Wanted—Employment 


WANTED POSITION AS SUPERINTENDENT 


Or shipping clerk in pine operation; capable of 
handling lumber from saw mill on; understand 
grades and manufacture thoroughly. Am good 
organizer and can get results; 17 years experi- 
ence; 37 years old, married, best references. 
Address “E, 26,’ care. American Lumberman. 


EXPERIENCED SAWMILL ELECTRICIAN & 


engineer. Ten years experience. Installation, op- 
eration. Al references. Some office and supply 
house experience. 

Address “D. 10,” care American Lumberman 


BAND SAWYER WANTS JOB 


Right or left hand rig. Hard or softwood. Good 
grader. Best of references. Address BOX 193, 
Sheffield, Pa. 


TO RETAIL YARD EXECUTIVES 


Perhaps you need a man familiar with the details 
of retailing lumber, one who can talk to contrac- 
tors in their own language and knows their prob- 
lems. A man who can buy or sell lumber as the 
occasion may require. One who understands the 
need of doing business at a profit, who has the 
progressive ideals of youth, tempered by experi- 
ence. One with opinions of his own but will not 
place them ahead of the opinions of the boss. Such 
aman is now employed by a large city yard, 
and seeks a change where he may capitalize his 
executive ability. Will consider opportunity to 
manage yard at very nominal salary and a share 
of the profits. 
Address ‘‘E. 9,”" care American Lumberman. 


Al CIRCULAR SAWYER 


Or Filer open for position Aug. 14th. 
Address “F. 1,” care American Lumberman. 


RETAIL LUMBERMAN AND 


Special Millwork man with thorough knowledge 
stock sash and doors and experienced executive 
available for management of similar business on 
salary or profit sharing basis with privilege of 
later buying interest. Age 34, family. Fourteen 
Years experience. Good salesman, buyer and a 
go-getter. .A situation where results are lacking 
although possibilities exist is preferred. Confiden- 
tial correspondence outlining your situation and 
requirements invited. 
Address “D. 7,’’ care American Lumberman. 


I HAVE BEEN ENGAGED IN THE 


Lumber Mfg. Business for many years as Office 
and General Manager and Superintendent of Band 
Mills cutting both Hard and Soft Woods; Could 
also take charge of wholesale or retail yards. 

I am willing to go anywhere and would be 
content to work on a small salary until my ability 
is established. 

Address “G. 2,’’ care American Lumberman. 
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Wanted—Employment 




















| Wanted—Lumber and Shingles 

















For Sale-Business Opportunities 











BAND SAWYER 


Long experience, hardwood or pine. Age 30, mar- 
ried, sober, and physically able to do the work and 
enjoy it. Best of references furnished and can 
come now. ROY HARROD, Wesson, Arkansas. 





EXPERIENCED HARDWOOD BUYER AND 





INSPECTOR 
Wants position road or yard, preferably road. 
Address Box 197, Piketon, Ohio. 
HARDWOOD EXECUTIVE 
Liquidating own wholesale business will consider 


offer with any organization, needing capable man 

having 20 years’ experience in Traffic, Sales, Pur- 

chasing, Financing, Management, etc., write. 
Address.*‘E. 17," care American Lumberman. 





BAND SAW FILER 
Open for job. am not looking for a cheap job. 
I am only interested in well equipped mills that 
want results. P. O. BOX NO. 172, Oglethorpe, Ga. 





STAIR & CABINET FOREMAN 


Wishes to make new connection. Experience is 
based upon 16 solid years. Has ability to take 
charge of both depts. combined or separate. Mar- 
ried; age 35. Reliable references upon request. 
Address “‘F. 12,."" care American Lumberman. 





ESTIMATOR, BILLER, DETAILER AND 


Salesman wants position; 15 years’ experience. Can 
furnish reference; any location. 
Address “L. W. H.” care American Lumberman. 





KNIFE GRINDER AND SAW FILER 


Wants position, lay out knifes, moulding machine 
and automatic turner lathe set up man; first class 
filer all kinds of saws; twenty years experience; 
German; 45 years old. 


Address “G. 9%," care American Lumberman. 





ESTIMATOR AND MILLMAN 
15 years’ experience. Can take complete charge. 
Address “G. 15,” care American Lumberman. 





TO RETAIL YARD OWNERS 
Correspondence solicited from those needing a 
yard Manager, an assistant to a busy executive or 
lumber and millwork buyer. Experienced both 
large and small yards, city and agricultural trade. 
Address W. C. MITCHELL, 9825 Grand tiver 


Ave., Detroit, Mich. 


1x3 AND 4” No. 2 COMMON Y. P. S4S 
1x6 to 12” No. 2 Common Boards. 
4/4 No. 2 B Common Poplar. 
10/4 No, 2 Common Elm. 
Address “F. 4,” care American Lumberman. 


10 CARS 4/4 No. 1 COM. & SELS. 


Hard Maple, free from mineral streaks. 
No. 1 Com. & Btr. Walnut, all thicknesses, 
5/4 No. 2 Com. Soft Maple or Log Run Hackberry. 
VAN KEULEN & WINCHESTER LBR. CO., 
Grand Rapids, Mich. 


WANTED—HARDWOOD AND SOFTWOOD 
LUMBER 








Will buy outright, paying cash, or will handle en- 
tire output on a commission basis. For detailed 
information write 
THE BARDEN LUMBER COMPANY 
142 High Street, Portland, Maine. 


Wanted-Second Hand Machinery 


WANTED 
One eight ft. horizontal or vertical resaw in good 
second hand condition, 
Address “E, 28,” care American Lumberman. 





























WANT TO BUY 


A second hand sander for finish lumber. 
J. M. HAMPTON, Naples, Tex. 





WANT—7 INCH SHOT GUN FEED COMPLETE 
Would consider a small twin engine. 
Address “G. 7," care American Lumberman 


WANTED 64” OR 6’ SAWMILL 
Horizontal resaw. Must be not over four years old, 
and in first class operating condition. Principals 
only, no dealers. 

Address “G. 18,’ cared American Lumberman,. 








LOOK AROUND AND SEE 


If you have some second-hand machinery, logging 
equipment or anything used in the lumber world. 
Want to sell it? Advertise in the classified sec- 
tion of the AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago, IIl. 


Wanted—Miscellaneous | 

















WANTED 


Position as general manager retail lumber yard by 
capable young man of wide experience. Best of 
references. 


Address “E. 151,” care American Lumberman. 





WANTED POSITION 


Manager, 


Assistant or Bookkeeper on General 
Ledger, of a Retail Lumber Yard near Chicago. 
Experienced in either. Married. Middle age. Al 
references. 
Address ‘“G. 17,"" care American Lumberman. 








Milling In Transit 


MILLING AND KILN DRYING IN TRANSIT 


Poplar Bevel siding and Dimension. Poplar Trim 
and Mouldings K. D. Window and Door Frames 
Detail and special Woodwork. 


SERVICD LUMBER COMPANY, Corinth, Miss. 


‘Wanted-Business Opportunities 


WANTED TO NEGOTIATE WITH 
hardwood wholesaler who can handle production 
of southern hardwoods up to thirty M. per day. 
Immediate delivery via rail or steamship. Ad- 
dress “GUM,” care American Lumberman. 



































WANTED FINANCIAL ASSISTANCE 
For hardwood lumber and furniture squares while 
drying, mainly red, sap, tupelo and black gum. 
Address ‘‘F. 2," care American Lumberman. 





WANT TO BUY 


Small retail business, coal and feed, or coal, feed 
and building material. 
Address “F. 15," care American Lumberman. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, 
new or second-hand machinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at a small cost by advertising in the ‘‘Wanted 
Columns” of the AMERICAN LUMBERMAN, Man- 
hattan Building, Chicago, Il. 











WE WILL BUY ABANDONED PROPERTIES 


For salvage: mills, factories, hotels, towns and 
estates. ALBERT M. DOWDEN, Bristol, Pa. 





“WANTED: ONE USED STEEL REFUSE BURNER 
Must be in good condition. Describe fully with 
price wanted. CHERRY RIVER BOOM & LUM- 
BER CO., Richwood, West Virginia. 











For Sale--Business Opportunities 


FOR SALE BY OWNER 


Pondosa Pine operation cutting 30,000,000 feet an- 
nually; reasonable investment and operating costs; 
established markets, 15 years’ timber supply; fa- 
vorable freight rates. Plant includes mill, rail- 
road, log camps, dry kilns, planing mill and com- 
missary. Year around operations. Want ~pur- 
chaser or partner, preferably latter. 

Address “D. 2,"" care American Lumberman. 

















SMALL SAWMILL AND RETAIL YARD 


Located in Central Wisconsin, twelve miles from 
town of 2,400. Farming country, but enough tim- 
ber for years. No competition in retail line. 
Very desirable proposition for~ practical man. 
Present owners will stock mill or purchase prod- 
uct, if desired. Price $7,500 and will make rea- 
sonable terms to right party. Full investigation 
invited. 
Address “D. 15,” care American Lumberman. 





MILL FOR SALE 
Plant four years old. Fine location. Plenty of 
Northern White Popple for a long run. Full in- 
formation on request. 
Address “‘B. 4," care American Lumberman 





SAW MILL TO RENT 


Well equipped mill in timbered locality, Ottawa 
district, Canada. Capacity 10 to 12M. Some tim- 
ber goes with mill. Fine opportunity for man 


with small capital. 


Address “D. 3," care American Lumberman. 





DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 


LUMBERMAN, 431 8S. Dearborn S8St., Chicago, Ill. 





SAW MILL FOR SALE 


Six year old plant, consisting of band mill, resaw, 
Planer mill and two lath mills, located on Soo 
road and Lake Michigan in Northern Peninsula of 
Michigan. Purchaser need not tie up much money 
in standing timber, as large stands of hardwood 
timber available to mill are for sale by various 
owners and could be purchased as needed. Mill 
now being operated, ready for immediate use, Ex- 
cellent timber easily available to mill, runs heavily 
to hardwood. 
Address “‘B. 10," care American Lumberman, 





FOR SALE 
Small sash and door business in Chicago. Good 
location. Established trade. Can be bought cheap, 
Address “F. 6,’’ care American Lymberman. 





BRUNETTE LUMBER CO., LIMITED 
(IN LIQUIDATION) 
NEW WESTMINSTER, B. C. 


FOR SALE 


Tenders are invited for the purchase of the real 
estate, mill machinery, etc., of the above named 
company; consisting of over 100 acres of the finest 
industrial area on the Coast, with 6,000 ft. of 
deep water frontage on the Fraser River, and ex- 
ceptionally excellent facilities for railway service. 

The railway interchange with four railways is 
right at the property and a service track runs 
through the middle of the site. 

The lumber and shingle mill were constructed 
in 1923. The lumber mill has a capacity of 150 
M ft. per 8 hour day, and there are 11 shingle 
machines. Further particulars may be obtained 
from the undersigned. 

Sealed tenders will be received till noon, on Au- 
gust 15, 1929, the highest or any of which may 
not necessarily be accepted. 

T. S. ANNANDALE, Trustee, 
BRUNETTE LUMBER CO., LTD. (In liquidation) 
Day phone 24. 

Night phone 965. 





FOR SALE OR TRADE 


Will trade practically new Hickory Handle and 
Wood Working plant for a good Retail Lumber 
Business. Fine location and plenty of timber. A 
bargain to the right party. 

Address “E. 12,” care American Lumberman. 





FOR SALE 


To attention, ex-lumbermen or mill operators. 
Plantation and stock ranch combined, 1,700 acres. 
Cheap. Not interested in real estate dealers re- 
plying. Full information on request. 

. H. FITZGERALD 
Ex-Lumberman and Mill Operator, Newellton, La. 


A REAL BUSINESS PROPOSITION 


For power consumer who would require three 
hundred horsepower hydro-electric service and de- 
sirable location in center of Alabama’s best op- 
portunities. Interesting information given on de- 
tailed inquiry to 

COOSA POWER & MANUFACTURING CO., 

Sylacauga, Ala, 








AN OPPORTUNITY CALLING 


We have for sale about 5,150 acres of West Vir- 
ginia timber-lands; with a stand of about 40,000,- 
000 feet of virgin, soft-textured hard wood. Fully 
seventy percent being white oak of exceptional 
size, suitable for veneer and quartering. Fullest 
investigation welcomed. Splendid opportunity for 
a capable lumberman or firm to operate this tract. 
Timber of easy access. Located on the Cacapon 
river and the Winchester and Western R. R., in 
Hampshire and Hardy counties. Property is but 
25 miles removed from Winchester, Va., where the 
W. & W. R. R. connects with the & O. and 
the Penna. R. R.’s. Independent of the wealth 
of timber the lands possess manganese and other 
minerals of great value. Will sell outright at $75 
per acre. We would look with favor on arrange- 
ment to cut this tract on a stumpage basis. 
“Sharpshooters’” need not reply to this adver- 
tisement. Only responsible, capable persons will 
be considered. Those interested. may address, 
J. H. FITZPATRICK 
Kenwood Place, Wheeling, West Virginia 





FOR SALE—VENEER MILL COMPLETE 


Coa Manufacturing Company machines throughout, 
including 4-line roller drier, 100” lathe, clippers, 
automatic knife grinder, cut-off saw tables, shaft- 
ing, pulleys, boxes, conveyors, vat equipment and 
power plant. In operation about 10 years and all 
in good condition throughout. Low price on com- 
plete unit. 


BISSELL LUMBER CO., Ladysmith, Wisconsin. 





FOR SALE OR LEASE 


75,000 foot capacity Fir mill. Located for rail or 
cargo ‘shipments. Plenty timber available. Will 
take interest with live responsible party. 

Address “G. 8,” care American Lumberman. 








= | 


\ 


meh 























